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[Sparks] 


Consistent, constrireefive sales 
sessions, plus work, can take a lot 
of the danger out of recession. 

- - * 


“Some business men are con- 
fusing competition with depres- 
sion,” says Leo Cherne of the 
Research Institute of America. 


* * * 


Who'll be first on substantial 
changes in cars to capture the 
imagination and dollars of drivers 
hep to the fact that competitive 
selling is back? 


* * * 


April electric power output was 
up 5.7 percent over the same month 
a year ago. New England and Mid- 
dle Atlantic states were off from 
their ’48 total. 


* * * 


Fewer Failures 


For the second week in a row, 
business failures showed a drop, 
Dun & Bradstreet said. They were 
down to 171 in the week ended 
May 12, compared with 193 in the 
previous week. 


This was the lowest number of 
failures in seven weeks, but com- 
pares with 100 in the same period 
of 1948, and 98 in 1947. In the com- 
parable week of 1939, there were 
321 casualties. 


Mooney Resigns 


TOLEDO.—Ward M. Canaday, 
finance chairman, late Thursday 
was named chairman of Willys- 
Overland, succeeding James D. 
Mooney, who previously had re- 
signed as president. 


Election of a president was de- 
ferred but the board appointed 
Delmar Roos as first vice-presi- 
dent to succeed Arthur J. Wie- 
land. Charles E. Sorensen, vice- 
chairman, was elected to execu- 
tive committee, also headed by 
Canaday. 


Dealers 


INEHURST, N. C.-- Factories 

were urged last week to “look 
over their distribution systems and 
produce a 1949 model system in- 
stead of the old model now in 
effect.” 

The request was embodied in a 
resolution adopted here by the 
North Carolina Automobile Deal- 
ers Assn. at its 14th annual con- 


i 


Pe 


Ford, UAW Plan 
New Efforts to 
End Shutdown 


No Peace Sign Shown 
But Talks Continue; 
GM Awaits Pay Shift 


By Mac Gordon 
Associate Editor 


por and UAW-CIO negotiators 

planned renewed efforts at press 

time Thursday to break open the 

stalemate that had floored com- 

pany operations throughout the 
Ss 


‘Another company-union session 
was scheduled for Friday, although 


Strike losses mount. See page 56. 


daily negotiations through the 
week had apparently brought the 
warring sides no closer to a for- 
mula for resolving their dispute 
over production policies. 

UAW President Walter P. Reu- 
ther returned to the negotiations 
Thursday after a several days’ 
absence to attend a CIO execu- 
tive board meeting in Washing- 
ton. 

It was expected that representa- 
tives of the U. S. Mediation and 
Conciliation Service would enter 
the negotiations Friday for the 
first time. 

In mid-week, a company proposal 
for a strike truce was flatly re- 
jected by the union. The plan would 
have allowed Ford to resume Ford 
final assembly operations at branch 
plants. 


* * + 
UNCTUATING the week’s de- 
velopments were charges by the 

company that the strike was po- 
litically inspired. The union denied 
the allegations as “smoke screen 
maneuvers.” 

In the strongest language used 
since the Rouge and Lincoln work- 
ers struck May 5, President Henry 
Ford II asserted in a letter to Cy- 
rus Ching, head of the U. S. Me- 
diation and Conciliation Service: 

“This is a political strike and 
not an economic strike. The thou- 

(Continued on Page 51, Col. 1) 


vention, which closed here last 
Wednesday. Approximately 600 at- 
tended. 

During the parley, the dealers 
elected the following new offi- 
cers: M. Brack Wilson, B & R 
Motor Co. (Ford), Smithfield, 
president; Tom A. Williams, 
North State Chevrolet Co. 
Greensboro, vice-president; W. 

(Continued on Page 47, Col. 1) 
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Ee * 
TRS See A 


LOWER-PRICED UTILITY MODEL—The new Plymouth Suburban, a new combination pas- 


senger and utility vehicle of all-metal construction, has 
With Ill-inch wheelbase, the Suburban has same 9% 


general sales manager of Plymouth. 


horsepower engine as Deluxe and Special Deluxe Plymouths on 118!/2-inch wheelbase. 
usually large luggage space and washable trim 
Advertised-delivered price at factory is $1,855. 


been announced by R. C. Somerville 


Un- 
and upholstery give car a variety of uses. 
(See story on page 6) 
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Down Again... 


Car Production Estimates 


By Automotive News 
(U. S. PROD“'CTION ONLY) 


Week 
Ended, 
May 21, 
1949 
23,006 
2,782 

2,166 
5,787 
12,271 


Plymouth 
637 


FORD 


Lincoln 
Mercury 

GENERAL MOTORS. . 
Buick 





Oldsmobile 
Pontiac 
KAISER-FRAZER 


STUDEBAKER 
WILLYS? 


Total Cars, U.S. .... 
+Station wagons and J 


dan, 1 
te 
May 21, 
1949* 
346,948 
44,339 
34,212 
78,459 
189,938 
381,879 
300,868 
13,109 
67,902 
768,649 
153,109 
33,906 
264,427 
104,283 
112,924 
25,525 
5,159 
20,366 
4,385 
69,456 
56,012 
35,681 
83,400 
10,555 


282,334 1,404,335 1,782,490 


May, Jan, 1 
1949, to 
to May 22, 
Date 1948* 
56,473 291,671 
5,980 42,811 
4,787 32,883 
12,789 86,244 
$2,917 129,728 
$1,991 191,158 
25,090 144,442 
451 8,226 
6,450 338,490 
154,373 617,466 
26,267 109,108 
5,560 21,911 
81,827 307,680 
17,778 77,036 
22,941 101,731 
6,649 712,824 
27,801 
45,023 
11,483 
54,127 
53,430 
32,603 


Week 
Ended 
May 14, 
1949* 


( See Truck table on Page 57) 


Dealers Ask End of Reg. W 
By 3 to 1 Margin 


ASHINGTON.—Answers to the 

three questions asked of the 
NADA membership concerning its 
attitude toward Regulation W 
reached a final roundup stage here 
last week, with the compilation 
showing the following results: 

Question No. 1: Has Regula- 
tion W retarded your deliveries 
of new cars? Yes, 14,416; no, 
5,329. 

Question No. 2: How many 
cars have you delivered since 
Nov. 1, 1948? Answer: 473,001. 

Question No. 3: Since Nov. 1, 
1948, how many customers could 
not take delivery due to the 


Urge Distribution Shakeup 


ALDISTRIBUTION of new cars 
is not confined to the Midwest, 

small-town dealers from widely 
scattered areas reported to AUTO- 
MOTIVE News last week. 

Automotive News’ survey (May 
9 issue) of three states—Missouri, 
Illinois and Indiana — revealed 
that small-town dealers are cry- 
ing for new cars while their big- 
city brethren are “giving ’em 
away.” 

But letters and telegrams, which 
poured into Automotive News 
headquarters last week, pointed out 
that the situation also exists in 
such separated states as Texas 
and South Carolina, Arkansas and 
Pennsylvania. 

* + + 
M°st OF the complaining deal- 
ers urged that “something 
should be done to have distribution 
equitable for all dealers, commen- 
surate with their ability to deliver.” 

One dealer pointed out that “it 

is our belief that the manufac- 
turers need strong small dealers 
as well as big dealers, and defi- 
nitely the small dealer has not 
had the proper chance to become 
strong through allotment of units 
from the factory.” 

Increased allotments, long since 
promised, have not been forthcom- 
ing, the dealers declared. Meantime, 
the big-city dealers are offering 

(Continued on Page 57, Col. 3) 


amount of the monthly payment 
required under Regulation W? 
Answer: 236,651. 

With the regulation shown as 
definitely harmful to sellers and 
buyers alike, and with a majority 
of the nation’s 40,000 automobile 
dealers opposed to its continuation 
—and also against extension of the 
Federal Reserve Board’s control 
powers after June 30 when they 
are due to expire by limitation— 
NADA last week put the matter 
before Congress. 

* * + 

ACCOMPANIED by a table of 

state-by-state returns, the fol- 
lowing statement, signed by Chair- 
man William Mallon of NADA’s 
Public Affairs committee, was 
handed last Friday to Senator Wil- 
lis Robertson, chairman of the 
Banking and Currency committee’s 
subcommittee on credit control ex- 
tension law: 

“A large majority of the 40,000 
retail dealers of new automobiles 
in the United States are definite- 
ly opposed te any extension of 
the present credit control law. 
A national survey covering all 
states, just completed by the Na- 
tional Automobile Dealers Assn., 
shows this result. 


“Chief opposition to a continu- 
(Continued on Page 55, Col. 1) 


Studebaker Adopts | 


Borg-Warner’s 
Automatic Drive 


REALIGNMENT on the auto- | 


matic transmission situation 
was expected by some observers 
last week when Studebaker an- 
nounced that it had arranged with 


Borg-Warner for tooling and pro- | 


duction of a fully automatic trans- 
mission of an improved torque- 
converter type. 

Studebaker made it clear, how- 
ever, that it could not predict when 
the new transmission would become 
available. A Borg-Warner an- 


nouncement said deliveries were | 


expected toward the end of 1949, 
This was seen as reversing a 
recent development in which car 
(Continued on Page 54, Col, 1) 
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Output in Week 
Declines Slightly 
To 108,526 Units 


Ford Losses Offset 
By Resumption at 
3 Chrysler Divisions 


By Bernie Thomas 
Associate Editor 


LTHOUGH the full effect of the 
+*% Ford strike manifested itself, 
car and truck output in U.S. plants 
last week dropped only slightly be- 
low that of the previous week. Both 
efforts, however, were far below the 
postwar high level achieved 
throughout April. 

Last week’s estimated output in 
U.S. plants totaled 108,526 units, 
including 91,647 cars and 16,879 
trucks. The previous week’s ef- 
fort included 88,551 cars and 
21,647 trucks—a total of 110,198. 
Somewhat balancing out the 
25,000 vehicles lost at Ford last 
week was a 10,000-plus upturn at 
Chrysler, Dodge and DeSoto, where 
a supplier strike had shut off as- 
semblies for four days the week be- 
fore. In addition, Packard returned 
to the production scene, while Gen- 
eral Motors and most of the inde- 
pendents continued to build vehicles 
at a postwar high rate. 

The estimated 52,054 cars that 
rolled from GM plants was a post- 
war high for the _ corporation. 
Among the independents, Stude- 
baker’s output of 5,040 cars was the 
most notable. 

> . > 

ROSPECTS for this week are 

that the GM and Studebaker 
paces will hold steady, while Chrys- 
ler plants, Nash, Packard and Hud- 
son should record slight increases. 

Except for Packard, which didn’t 
resume output until last Wednes- 
day, no car maker's activity last 
week was adversely affected by the 
strike at the Bendix brake plant in 
South Bend. Packard, like others 
similarly affected, last week was 
making its own brake parts. 

Going into this week, May car 
and truck prospects were not too 
dark—except for the fact that, 
without the Ford dispute, they 
could have been much better. 
But even though one-by-one sus- 
pension had idled all Ford final as- 
sembly plants, it still appeared 
likely that U.S. car and truck pro- 
duction for May would wind up as 

(Continued on Page 57, Col. 1) 


Top Cars 


New car registrations for two 
months, plus 44 states for March 
and 11 for April: 
1949 Pos. Make 

1—176,596 Ford 

2—142,206 Chev. 
3— 88,605 Plym. 
4— 79,726 Buick 
5— 51,629 Pontiac 
6— 49,830 Olds. 
j— 48,298 Dodge 
8— 34,511 Hudson 
9— 34,053 Stude. 
10— 32,198 Mercury 
1l— 27,525 Nash 
12— 25,349 Chrysler 
13— 20,895 DeSoto 
14— 20,344 Packard 
15— 18,082 Cadillac 
16— 9,873 Kaiser 
17— 9,726 Lincoln 
18— 5,829 . Frazer 
19— 5,349 Willys 6,461—18 
20— 3,223 Crosley 4,846—19 
21— 1,610 Anglia-Pref. 

22— 595 Austin 1,318—21 

Total All Makes 
887,605 824,819 

For further details see page 

82, today’s issue. 


1948 Pos. 
125,3:1— 2 
173,827— 1 
81,503— 3 

61110— 4 
56,915— 5 
41,961— 7 
53,144— 6 
23,984—11 
33,147— 8 
26,965— 9 
26,930—10 
23,921—12 
18,217—14 
12,940—16 
9,915—17 
22,397—13 
3,937—20 
15,185—15 
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As Buying Tapers Off ... 


U.S. Output Recedes 
But Savings Jump 


WASHINGTON.—While the na- 
tion’s output of goods and services 
registered its biggest postwar slump 
in the first quarter of 1949, personal 
savings rose $2,400,000,000 to a $21,- 
200,000,000 annual rate, according to 
Department of Commerce statistics. 

Output dropped $9 billion from 
the previous quarter’s record 
high, dragging it down to a $255,- 
900,000,000-a-year-pace. However, 
that total was still about $1 bil- 
lion over 1948’s average, the high- 
est year on record. 

The Department of Commerce 
said one reason for the output de- 
cline was lower prices, 
consumers and private businesses 


Price-Cut Rebate 
Ups K-F Loss to 
$5.8 Million 


RENO, Nev. — Kaiser-Frazer re- 
ported a loss of $5,805,298, or $1.27 
per share for the first quarter, at 
the annual meeting here last week. 
This compares with a profit of $2,- 
288,000, or 50 cents a share, in the 
corresponding period a year ago. 

Edgar Kaiser, president, ex- 
plained that “in order to pass on 
lower prices immediately to pur- 
chasers, we are paying dealers and 
distributors a refund on all Kaisers 
and Frazers which they had in 
stock when prices were reduced 
March 29.” 

The non-recurring charge of $4,- 
100,000 was set up on the corpora- 
tion’s books in the first quarter for 
this refund. 

A further consideration affecting 
the quarterly drop in income was 
expense occasioned by a three-week 
shutdown at Willow Run in Febru- 
ary and March for manufacturing 
tool-up and inventory adjustments 
to accelerate the production of the 
new models, Kaiser stated. 

He added that retail sales were 
running about 2% times the weekly 
average of the first quarter of this 
year. 

“During the second quarter, sales 


have been exceeding Willow Run | 


production,” Kaiser added, “We 
have placed a second final-assem- 
bly line in operation and are step- 
ping up the production schedule.” 

Another factor in the increased 
sales, Kaiser declared, was the 
“public acceptance” of the Kaiser 
multi-purpose cars, the Traveler 
and the Vagabond, which combine 
the carrying features of a station 
wagon with the use and appear- 
ance of a six-passenger sedan, 

The proposal of a West Coast 
stockholder that a 
part” of the earnings after Dec. 31, 
1948, “be used to pay regular quar- 
terly dividends” was voted down, 
714,395 shares to 1,962,771. 


Detroit Engineers 


To Hear Collyer 


but that | 





| quarter of this year were: 


“substantial | 





bought less while retaining more in 
savings than previously. 

The biggest previous quarter-to- 
quarter decline of the postwar pe- 
riod was one of $1,300,000,000 in the 
first three months of 1946. This was 
when the nation’s economy was 
shifting from war to peacetime 
activity. 

There have been mild postwar 
declines since. For example, a 
$400,000,000 decline occurred from 
the second to the third quarter of 
1947. At that time a slight case of 
economic jitters slowed down the | 
boom momentarily. 

The Commerce department said 
the past quarter’s figures held up 
because of the government’s 
“supporting influence on the econ- 
omy.” This influence was ex- 


| panded, it was said, by higher 
| expenditures on foreign aid, 


Significant items in the opening | 


Private domestic investment 
dropped $5,100,000,000 to an annual 
rate of $37,700,000,000. A trend to- 
ward lower inventory accumulations 
accounted for this drop, it was said. 

Business reportedly spent only 
slightly less on new plants and ma- 
chines. However, expenditures for 
housing shrunk for the second 
quarter in a row. 

Spending by individuals for 
consumption purposes dropped 
$4,400,000,000 to an annual aver- 
age of $176,600,000,000, 

And as cited, personal savings 
rose to annual rate of $21,200,000,- 
000. 


Outlook Is Healthy, 


Sloan Contends 


WILMINGTON, Del.—In the 
current economic picture there 
is “no basis for a real depres- 
sion or even a recession of con- 
siderable consequence,” Alfred 
P. Sloan jr., board chairman of 
General Motors, told an annual 
meeting of the corporation’s 
stockholders here last Friday. 

Sloan predicted that a normal 
postwar market would offer 
more potential customers for 
goods than in prewar. 





|when combined, also brought 


CANTOR SPENDS AN HOUR WITH THE 
KIDS—When Eddie Cantor visited Columbus, 
O., recently, the Columbus Automobile Deal- 


| ers Assn. put on a boys’ safety meeting. The 


association bought a large number of the 
comic safety books published by the state 
association. These were autographed by Can- 
tor and distributed among the boys. The 
books are titled ''Fun to Stay Alive.’ As a 
result of a conference recently between C. C. 
Cole, Columbus safety director, and John B. 
Barton, CADA secretary, all the city's police 
cars will distribute copies of the book. 


\Battery Price Cut 


A Second Time 
By Two Firms 


DETROIT.*Willard Storage Bat- | 


tery Co. and Electric Storage Bat- 
tery Co. cut prices on their batteries 
last week for the second time in 
less than two months. 
cited lower lead prices. 

Willard’s price cut was said to 


|average about 11 percent. This re- 


duction along with another made 
Apr. 1 brought Willard prices down 
approximately 15 percent. 

The most popular Willard battery 


|sold last week for $19.95, compared 
| with $23.95 two months ago. 


cuts, 
its 
tags down about 15 percent. Offi- 
cials said the cuts were made to 


Electric Storage’s price 


|encourage dealers to build up in- 


ventories to meet increased sum- 


mer demand. 

Dealers reportedly had heavily 
reduced their stocks in anticipation 
of price action. 

Electric Storage’s prices for Exide 
replacement batteries for the more 
popular makes of passenger cars 
last November ranged from $17.95 
to $28.95. On March 31 the range 
was from $15.45 to $24.95. 


Auto Financing Up 


March Volume Shows 


54% Rise; Car Paper 


Accounts for Sharpest Increase 


WASHINGTON.—March _financ- | 
ing of retail automobile sales, given | 
impetus by relaxed credit regula- | 
tions, rose 54 percent above the| 
February level, 

Increases in passenger car pa- 
per were sharper than in truck 
paper, according to Federal Re- 
serve Board statistics, 

The rise in automobile volume 


DETROIT.—John L. Collyer, pres- | was accompanied by a continued | 
ident of B. F. Goodrich, will address | expansion of outstanding balances. 


the Detroit section, Society of Auto- | 


motive Engineers, at 8 p.m. today 
in the Hotel Statler. 


On other consumer goods, however, 
the March upswing in new finance | 
paper acquired did not prevent a 





FOR DRIVERS IN DOUBT ABOUT WHICH FORK TO TAKE—Emily Post, an authority on 
dining and social etiquette, has written ‘Motor Manners,"’ stressing again that lack of cour- 


on the highways is a principal factor in accidents. . Hl 
sers Conference to an audience of NHUC leaders, automotive, rubber | hicles, of which 233,565, or 89 per- 


Left to right: Alfred P. Sloan, Mrs. Post, Maj. Gen. Philip B. 


tes 
National Highway 
and petroleum users. 


eneral chairman of the President's Highway Safety Conference, an 
edier. executive vice-president of General Motors. 


The project was announced by 


leming, 
NHUC Chairman Albert 


All were speakers. Sloan, chairman of 


the board of General Motors, is chairman emeritus of NHUC. 


|but outstanding balances 


decline in outstanding balances for 
the ninth consecutive month. 


A rise of 48 percent was reported 
in the financing of consumer goods 


jother than automobiles during 


March. Sales of refrigerators and 
other household appliances ac- 
counted for marked gains. 


The volume of wholesale automo- 


| tive paper obtained by finance com- 


panies during March was about 25 
percent larger than in February, 
in this 
category showed a decline. 

Wholesale financing of other 
goods was also in greater volume 
in March, but in this classifica- 
tion outstanding credit rose 
slightly. 

Retail automotive financing dur- 


ing March involved 205,086 vehicles, | 
compared with 133,123 in February. | 


March volume represented a dollar 
value of $212,404,587, as against $137. 
Broken down, March retail auto- 
motive financing 
new passenger cars, 14,126 new 
trucks, 114,974 used cars and 9,438 
used trucks. This compared with 
the following February totals: 44,013 
new cars, 9,926 new trucks, 72,766 
used cars and 6,418 used trucks. 


Retail finance volume for each 
category during March rose as 
follows: New cars, 51 percent; 
used cars, 63 percent; new trucks, 
35 percent, and used trucks, 47 
percent, 

Wholesale automotive financing 
during March involved 263,113 ve- 


cent, were new .cars and trucks, 


and trucks. 


Both firms | 


included 66,548 | 


|}and 29,548, or 11 percent, used cars | 





Obituaries 


Browne, Founder of NADA, 
Dead at 69 in Milwaukee 


MILWAUKEE.—George W. 
Browne, 69, a founder and first 
president of NADA and the Wis- 
consin Automo- 
tive Trade Assn., 
died at his home 
here of a heart 
ailment May 16. 

An automobile 
dealer in Wiscon- 
sin since 1906, Mr. 
Browne also or- 
ganized and 
served as first 
president of the 
Milwaukee Motor 
club, was first 
president of the Wisconsin Automo- 
tive Trades Assn., and was presi- 
|dent of the Milwaukee Automobile 
Dealers Assn. 
| He became an automobile dealer 
here in 1906 and had handled such 
makes as Stutz, Willys, Maxwell, 
Mitchell, De Vaux and Chrysler, In 
1926, he founded George W. Browne, 
Inc. (DeSoto), and had served as 
|the firm’s president since then. 

Mr. Browne operated the first 
airline out of Milwaukee, the 
George W. Browne Aerial Ex- 
press, used for transporting auto- 
mobile parts before the first 
World War. 

While a distributor for Willys- 


G. W. Browne 


Overland in 1918, he helped sponsor | 


a cross-country tour of Willys cars 
to publicize their merits. 

The following year he joined the 
Curtis Aeroplane Corp., in Garden 
City, N. Y., as sales manager, but 
returned to Milwaukee in 1922, 

Reputed to be the first person to 
import automobiles into the U.S., 
Mr. Browne operated a fleet of 
ships that transported cars from 
Detroit after World War I. 

Around 1925, he founded radio 
station WGWB, now WISN, to 
advertise his cars. He was also 
interested in dairy farming and 
for many years owned a 700-acre 
dairy farm near Waukesha and 
another near Miami Beach, Fla. 

In 1929, he was president of the 
Spokane Steamship Co. of Detroit, 
and in the same year introduced 


Eaton Dies at 75; 
Never Learned 


To Drive a Car 


| CLEVELAND.—Joseph Oriel 

Eaton, 
'Co., died at his 
| 





weeks. Although 
head of one of 
the five largest 
auto parts manu- 


facturing firms, it | 


is said that he 


drive a car. Mr. 
Eaton was 75. 

After gradua- 
tion from Wil- 
liams College, he 
started his busi- 
| ness career with American Express 
Co. in New York at $8 a week. The 
present firm grew from a small 
gear and axle plant which he 
formed in 1911 with an invested 
capital of $120,000. The company 
now has 10 plants in eight Ameri- 
can cities and one in Windsor, Ont. 

From 1921 to 1931, 
partner in the brokerage firm, Otis 
& Co. His father, Joseph O. Eaton, 
was a portrait painter. 


J. O. Eaton 








}rence Lathrop, 


chairman of Eaton Mfg. | 
home here after | 
an illness of two) 


he was a| 





what is said to be the first house 
trailer, the Aerocar. 

Two of his sons are named after 
men prominent in automotive his- 
tory—Barney Oldfield Browne, 


| named for the famous racing driver, 


and Jack Willys Browne, named for 
John N. Willys, former president of 
Willys-Overland Motors, Inc. 

In February of this year, Mr. 
Browne was presented with the 
achievement award by the Wiscon- 
sin centennial committee for hav- 
ing made substantial contributions 
to Wisconsin’s first 100 years of 
statehood. 

Born in Hannibal, Mo., he was an 
automobile dealer in Chicago for 
several years before coming to this 
city. 


Cc. W. Avery Dies; 
Headed Murray 


DETROIT.—Services for Clarence 
W. Avery, chairman of the board 
of Murray Corp. of America, were 
held here last Monday (May 16). 


|Mr. Avery, 67, died May 13 at his 
|farm near Plainwell, Mich, 


Mr. Avery was one of the pio- 
neers in the development of assem- 
bly line methods of automobile 


production. 
* * * 


Updegraff, 61, Dies 


In Topeka, Kans. 

TOPEKA, Kans.— Warrick D. 
Updegraff, former president of the 
Topeka Auto Dealers Assn. and 
head of the General Motors club 
for this area, died in a local hos- 
pital after an illness of several 
months. 

During much of the last year he 
had delegated activities in Upde- 
graff-Buick Co. to associates. He 
became sole owner of the dealer- 
ship in 1939. Mr. Updegraff was 
born here in 1888. 

” * a 


Alfred L. Lathrop 


WEST PALM BEACH, Fila.—Alfred Law- 
76, an auto industry pio- 
neer, died in a hospital here May 10 after 
a six-week illness. Mr. Lathrop was an 
executive in Waukesha Motor Co. 

* 


W. W. Sterling 


DAYTONA BEACH, Fla.—W. W. Ster- 
ling, 80, who abandoned the making of 
buggy whips years ago to enter the manu- 
facture of an automobile which bore his 
name, died here May 9. Mr. Sterling’s 
manufacturing activities were in Elkhart, 
Ind. 

* 7 * 


Irl C. Barry 


JACKSON, Miss.—Irl C. Barry, 53, died 
unexpectedly at his home in suburban Flor- 
ence, Miss., May 13 of a cerebral hemor- 
rhage. Mr. Barry had been office manager 
and head of used-car sales at Dixie Nash 
Motor Co. since the firm’s beginning in 


| 1945, 
never learned to) 


* * * 


Curtis K, McNay 


MINNEAPOLIS.—Curtis K. McNay, 47, 
Minneapolis district manager for U. S8. 
Tires division of U. S. Rubber Co., died 
here May 11 following an operation for a 
brain tumor, 


GM Set to Build 


Technical Center 


DETROIT.—General Motors 
will begin construction of its long- 
planned technical center here at 
Twelve Mile Rd. and Mound Rd. 
in the middle of June, Charles E. 
Wilson, president, announced late 
last week. 


THIS COSTS $8,000 BEHIND IRON CURTAIN—Czechoslovakia's new rear-engined converti- 
ble, the Tatraplan, has a top speed of 90 miles an hour, it is said. 


Production is still in 


| its early stages and none are being exported. The domestic price is $8,000.—(Acme photo). 
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— future depends upon 
how Americans speak up now. 
Our system of free enterprise is 
being challenged. It is being chal- 
lenged in spite of the fact that it 
provides the highest living stand- 
ards the world has ever known. 


Automobile dealers are expo- 
nents, as well as excellent exam- 
ples, of the free enterprise system. 
On account of their position of be- 
ing leading business men in their 
communities, they exert a strong 
influence. 

It was suggested to this con- 
ductor by many of his dealer 
friends at NADA’s San Francisco 
convention that he use this col- 
umn to outline the _ situation 
America faces from the political 
and economic aspects. In an at- 
tempt to carry out this assign- 
ment, I reluctantly wrote a col- 
umn that appeared in this space 
on March 14. 


These dealers told me that it is 
time for Americans to speak up. 
Time to spread information and 
education. To state the facts. To 
crystalize opinions and strengthen 
the thoughts of many good people 
who are confused. Propaganda ef- 





Arizona Dealers 
Protest Auto 
Freight Charge 


PHOENIX, Ariz.—The board of 
directors of the Arizona Automobile 
Dealers Assn., at the regular semi- 
annual meeting here, adopted a 
resolution requesting that the 
NADA press for elimination of the 
“unfair practice of billing dealers 
on a percentage discount to which 
he must add freight, to equalize 
prices of new automobiles and 
trucks sold in the U. S. regardless 
of the point of origin or production 
or the ultimate place of sale or dis- 
tribution.” 

This portion of the resolution was 
prefixed by the statement that “a 
differential in dealer costs of as 
much as $300 per unit exists be- 
tween these dealers retailing new 
automobiles in the immediate vi- 
cinity of the point of manufacture 
and those dealers retailing new au- 
tomobiles at distant points.” 

Also, the factor of the increased 
investment in new cars was brought 
up in the unanimously adopted 
resolution. The increased cost is 
reflected in used-car inventories 
materially increasing the cost to 
the dealer doing business at such 
distant points, it was stated. 


Wisconsin Dealers 
Meet Sept. 19-20 


MADISON, Wis.—Wisconsin Au- 
tomotive Trades Assn. will hold its 
| 2ist annual convention Sept. 19-20 
at the Schroeder hotel in Milwau- 
kee, according to Louis Milan, exec- 
utive vice-president. 


Piairen (Neb.) Motor 


A new corporation, Chadron Mo- 
tor Co., Chadron. Neb., has been 
capitalized at $25,000 by Leo and 
Anna L. Bump and Leta Mackey. 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News)— 
























forts of our adversaries have cre- 


discontent in the hearts of 
many. Too many workers are re- 
luctant to put forth their best 
efforts, because they have lost con- 
fidence in, or misunderstand, what 
our free enterprise system means 
to them, 


ated 


* * * 


Time to Crusade 


IS time that we support the 
national legislators who are al- 
ready on our side. We must en- 
courage them by backing them up. 
It is time for each of us to put 
on an individual crusade to protect 
our way of life. 

I say individual crusade because 
I don’t believe it is the duty of any 
trade organization to take time off 
from protecting and advancing 
trade interests to organize the 
group on national issues. Trade 
associations, to remain strong, must 
utilize their force and influence on 
purely trade problems. They are 
not set up to act as a judge of our 
country’s policies or politics, except 
as it may affect our particular 
trade. 

We, as a trade, and as individ- 
uals, must be strong ourselves 
before we can be of much help 
on national projects. Fighting for 
our American way of life, we 
must fight as individuals. We are 
fighting for the dignity and the 
worth of the individual as op- 
posed to the all-powerful state. 
This battle is important to all 

mankind. We dare not fail. It is 
not a trade association job. It’s 
everybody’s job to sell, and keep 
selling, through explanation and 
education, and understanding and 
appreciation, the American way of 
life. None of us can afford to re- 
main tongue-tied on economic and 
political matters any longer. They 
are of too vital interest to our- 
selves, our associates, our country 


and the world. 


* * 


Let’s Speak Up 
yuat is why I humbly tried to 
speak out in my column of 
March 14. I wrote it not as a con- 
ductor of this column, but as an 
American. This column’s policy has 
been, and will continue to be, in 
the field in which I have spent 40 
years—-the movement of passenger 
cars from dealer floors to the pub- 
lic. This column will continue to 
be exclusively by, for, and about 
automobile dealers. 

But our system of government is 
being challenged, more than a lot 
of us realize. It is time to renew 
our faith. It is time to speak up. 
It is time to act to protect Ameri- 
ca’s future. Many readers were 
generous enough to compliment the 
ideas expressed in this column. 
They said that it cemented their 
own ideas. They wanted extra 
copies. Several dealers offered to 
subscribe to a fund to make re- 
prints available for widespread dis- 
tribution. Many dealers generously 
said that extra copies would give 
them material with which to speak 
up. So if you are like-minded, I 
hope you will take advantage of 
AvuToMoTIvE News’ offer and request 
reprints. 

The free enterprise system 
brings freedom but, remember, 
freedom isn’t free. Its price is 
eternal vigilance. The free enter- 
prise system, as I see it, is an 
economic system that gives peo- 
ple the right to earn their living 
and acquire property without the 
government telling them when, 
where and for whom they are to 
work. The government’s duty is 
only to aid our system in pre- 
venting monopoly in any form, in 
preventing the wasting of the 
nation’s natural resources, and in 
endeavoring to provide a peaceful 
atmosphere in which individuals 
can work. 

One day back in the year 1787, 
when Benjamin Franklin was leav- 
ing Independence Hall in Philadel- 
phia, an anxious woman asked, 
“What kind of a government have 
you given us?” He replied, “A re- 
public, madam, if you can keep it.” 

Let’s keep it. Let’s speak up. 











MASSACHUSETTS DEALERS SPONSOR ARMY UNIT—Frank A. Wing, president of Massa- 


chusetts Automobile Dealers Assn. signs a contract before First Army representatives. 
association will sponsor a Reserve Medium Auto Maintenance Co. in Hudson, furnishing per- 
sonnel for the unit from its membership in that area. 


Colucci, Commanding Officer of the unit 
George E. McPhail, Actin 
Ordnance Unit Instructor, 








Dates Are Feb. 5-8... 





General Sessions Cut 


For NADA 


WASHINGTON.—The 1950 con- 
vention of the National Automobile 
Dealers Assn. at Atlantic City will 
be held Feb. 5-8, it was announced 
here by Ray Chamberlain, conven- 
tion manager. 

He also revealed that there will 
be only two general sessions of 

the convention itself, with the 
balance of the two afternoon 
business sessions available for 
speakers, 

Chamberlain said that all execu- 
tive committee and directors’ meet- 
ings will be held prior to the open- 
ing of the convention, except for an 
early breakfast meeting of direc- 
tors on Feb, 8, at which officers for 
1950 will be elected. 

The annual report of the associa- 
tion, instead of being reported ver- 
bally, will be printed and circulated 
to all members. 

General sessions will hear ad- 
dresses by the president and the 
managing director, each of which is 
expected to take about 15 minutes. 
Presentation of new officers and 
the report of the resolutions com- 
mittee are also scheduled for the 
general sessions. 

Chamberlain pointed out that 





Illinois Dealers 


Due in Peoria 
For 29th Parley 


PEORIA, Ill.—Scheduled here to- 
morrow (May 24) is the 29th annual 
meeting of the Illinois Automotive 
Trade Assn. Following is the pro- 
gram: 

10 a.m.—Opening session, Pere 
Marquette hotel ballroom. Enter- 
tainment and refreshments through 
courtesy of finance companies. 

10:30 a.m.—Labor laws clinic, con- 
ducted by Robert D. Morgan, coun- 
cil member, American Bar Assn. 

11:15 a.m.—Business_ insurance 
clinic, conducted by Joseph Reyn- 
olds, specialist and advisor on busi- 
ness policies. 

1:45 p.m.—Income and estate tax 
clinic, conducted by John W. Stokes, 
tax accountant and attorney. 


2:30 p.m.—Personnel relations and | © 


training clinic, conducted by Ed- 
ward D. Stoetzel, executive secre- 
tary, Manufacturers Assn. 

3:15 p.m.—Report of election com- 
mittee. 

3:30 p.m.—Selling your business 
service clinic, conducted by Neal G. 
Adair, editor of Motor magazine. 

4:30 p.m.—Board of directors’ 
meeting. 

6:30 p.m.—Banquet session. In- 
duction of new officers and direc- 


tors. Report of resolutions commit- | 
“NADA and Your | 


tee. An address: 
Business,” by George 
NADA president. 


S.C. Convention 


Opens Sept. 11 


COLUMBIA, S. C.—South Caro- 
lina Automobile Dealers Assn. will 
hold its tenth annual convention 
Sept. 11-12 at Ocean Forest hotel, 
Myrtle Beach, S. C., according to 
Ella W. Ford, executive secretary. 


F. Ziesmer, 


First Army Ordnance Officer; 
ffice of the Senior Army Instructor, 
Maj. John é. Baudin, Executive Officer of the Boston Ordnance District. 


1949 


8 


: Plan to ‘Pedigree’ 


The 


Left to right are: Ist Lt. Argeo R. 
and a dealer in the Hudson area; Lt. Col. 
Win Capt. Curtis L. Ferrell, 

Sate of Massachusetts, and 


Conclave 


this year’s convention committee, 
headed by J. E. Wolfington of 
Philadelphia, has several associa- 
tion managers on it, and that at 
least one manager is working on 
each one of the sectional com- 
mittees, 

Included in this category are 
Claude Klugh of Pennsylvania, on 
the program committee; Bill Plun- 
kett of Massachusetts, exhibition 
committee; Otto Henneberger of 
New Jersey, entertainment commit- 
tee, and Bessie Ballentine of North 
Carolina, ladies’ entertainment com- 
mittee. 

In addition to the foregoing, 
other members of the general com- 
mittee are: Ray Palmer, Joe Far- 
low, Charlie Henderson and Carl 
Lane. 

Another significant fact about 
this year’s general committee as 
well as the sectional committees, 
according to Chamberlain, is the 
fact that many small dealers are 
serving on these committees. 


This was done, he said, in order 
to assure attention to the problems 
thoughts and ideas of the smal 
dealer. 

The exhibition for the 1950 con- 
clave should be much more com- 
prehensive than heretofore, 
Chamberlain believes. Provision 
has been made for 304 spaces and 
more can be acquired if it is 
needed. 


| A more elaborate entertainment 
program is also in prospect. It is 
expected that the family party and 
|annual grand ball will be repeated. 

Chamberlain said that a musical 
evening is being planned for Sun- 
day night, Feb. 5, while no enter- 
tainment is being scheduled for 
Monday night in order to give 
finance companies and factories an 
opportunity to entertain their own 
groups. 

Entertainment for the ladies will 
open with an informal reception 
and tea on Sunday afternoon. Af- 
| fairs will be provided for Monday | 
and Tuesday, with some “unusual 
plans” being made for a fashion} 
show on Wednesday afternoon. | 








(Chrysler). 





has been elected president of Miami Automobile Dealers Assn., 
Robert Ingman (DeSoto) was named vice-president. 
Pierce (Cadillac) and George Estaver (Hudson) were elected to the board of governors. 
Leo Adeeb (Chevrolet) continues as treasurer. 

executive secretary; McGahey, Holland and Pierce. 


Cars Is Opposed 


By Conn. Dealers 


HARTFORD, Conn.—Legislative 
proposals to have dealers furnish 
“pedigrees” with used-car sales are 
vigorously opposed as being un- 
necessary by the Connecticut Auto- 
motive Trades Assn. 


Backed by Reps. John D, LaBelle, 
Manchester, and Alfred A. Toscano, 
New Haven, contemplated bills 
would provide that certain vital 
statistics concerning a car’s history 
and condition be printed on every 
invoice. 

“This is absolutely unnecessary,” 
declared Carl R. Lane, association 
executive vice-president. “Present 
laws are adequate against fraudu- 
lent dealers.” 


Lane displayed a blue sales slip 
to the motor vehicles committee. 
He explained that the slip is given 
every used-car buyer, who in turn 
must present it to the motor ve- 
hicles department in order to regis- 
ter the car. 

The blue slip, Lane pointed out, 
states the car’s previous owner and 
whether it is in condition for legal 
operation on the highways of the 
state. 


Rep. LaBelle contended that the 
information on the blue slip should 
go on the invoice too, 

“Very few people even bother to 
read what is on the slip,” he said. 

“Auto dealers are unfortunately 
subject to a lot of criticism, much 
of which isn’t their fault,” Lane 
told the committee. “The majority 
of dealers run a respectable busi- 
ness.” 


CATA’s Dinner 
Now June 17 


CHICAGO.— Originally scheduled 
for June 22, the annual Chicago 
Automobile Trade Assn. dinner and 
election meeting has been moved 
up to June 17, it was announced 
last week by William D. Reagan, 
president. 

The function will be held at the 
Drake hotel. The change from June 
22 was due to a conflict with the 
Joe Walcott-Ezzard Charles heavy- 
weight championship fight to be 
held that night at Comiskey park. 
A number of dealers had bought 
tickets for the bout. 


Reagan said preparations are be- 
ing made for a turnout of 500 at 
the dinner meeting. The business 
session will be devoted to election 
of four directors and a report on 
CATA activities by Edward L. 
Cleary, general manager. 


Ky. Dealers Slate 
Parley Aug. 28-30 


LOUISVILLE.—The Kentucky 
Automobile Dealers Assn. last week 
scheduled its 1949 convention for 
Aug. 28-30 at the French Lick 
Springs hotel, French Lick, Ind. 

General Chairman O. F. Hands is 
reportedly already planning the 
parley program. KADA members 
were promised an agenda of “inter- 
esting and timely” events. 





New Association Name 
COLUMBUS, O.—The Columbus 
Automobile Trade Assn. has 


changed its name to the Columbus 
Automobile Dealers Assn. 








LEADERS OF MIAMI DEALERS—Cecil P. Holland, president of All-Miami Motors (Ford), 


succeeding Ben C. McGahey 
John Jones (Dodge), R. W. 
Schroeder, 


Left to right, Lawrence P. co- 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. 49 2. A fair profit to 
. M the dealer on every used vehicie accepted in partial payment for a new 
& A car or truck. 4 3, Every doliar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. 4 4. The 
. e elimination of governmental and bureaucratic controls over this industry. 
Re R § 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 





Capsule Comment 


New-car registrations continue to climb in May, follow- 
ing increases in March and April, but the prolonged Ford 
strike will probably keep this month’s total down. 


In the springtime, tra la. 
oe * = 

Mrs. Emily Post has turned her attention to traffic prob- 
lems; has written a book on driving etiquette under spon- 
sorship of the National Highway Users Conference. 

Now we’re getting somewhere. 
+ * + 

Increases in motor fuel tax rates have been enacted in 12 
states so far this year, while proposed boosts have been 
defeated in seven states. Eleven state proposals are still 
hanging fire. 

Time to call a halt. 
. = * 

Small auto dealers, an AUTOMOTIVE NEWS survey shows, 
are crying for new cars while their big-city brethren are 
trading long to dispose of their heavy allotments. 

The “Forgotten Dealers”? 
° * * 
Over two million cars have been sold with automatic or 


semi-automatic transmissions since they were introduced 
in 1938, an AUTOMOTIVE NEws tabulation shows. 


In 1954 will a tabulation be made of those cars not 
having such transmissions? 
* 2 * 

The typical American worker receives benefits of various 
sorts from his employer totaling $424 over and above his 
annual wages, the U. S. Chamber of Commerce declares. 

Do YOUR workers know this? 
* * - 

Young persons who plan to earn their living at jobs con- 
nected with automotive transportation face bright prospects, 
according to a handbook issued by the U. S. department 
of labor. 

At least Washington knows where its bread is buttered. 
- 7 * 

A record year in highway construction is envisioned for 
1949 by the American Road Builders Assn., with expendi- 
tures totaling $1,233,546,000 as against $1,111,600,000 in 
1948. 


Not too soon either. 
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RECENTLY A PIECE has been 
going about in printed and mimeo- 
graphed form entitled, “And How 
Are You?,” which seems destined 
to as many repetitions as the fa- 

mous yarn of the 
plaque in 
the Chinese cem- 


AND HOW brass 
ARE YOU? 
etery which read 


“It is later than 


cherries!” 
* * + 


IF THE FOLLOWING story is 
(which I have no reason to 
doubt), you will not resent my re- 
peating it here for the benefit of 
those who may not have read or 


true 


heard it: 


“In 1923 a very important meet- 
ing was held at the Edgewater 
Beach hotel in Chicago. Attending 
this meeting were ten of the 
world’s most successful financiers. 


Those present were: 

(1) The president of the largest 
independent steel company; 
The president of the Na- 
tional City Bank; 

The president of the largest 
utility company; 

The president of the largest 
gas company; 

The greatest wheat specu- 
lator; 

The president of the New 
York Stock Exchange; 

A member of the President’s 
cabinet; 

The greatest “bear” in Wall 
street; 

Head of the world’s greatest 
monopoly; 

President of the Bank of In- 
ternational Settlements. 


(2) 
(3) 
(4) 
(5) 
(6) 
(7) 
(8) 
(9) 


(10) 


“Certainly we must admit that 
here were gathered a group of the 
world’s most successful men. At 
least men who had found the sec- 
ret of ‘making money.’ Twenty-five 
years later, let’s see where those 


men are: 
* * + 

“The president of the largest 
independent steel company, 
Charles Schwab, died a bankrupt 
and lived on borrowed money for 
five years before his death. 

“The president of the greatest 
utility company, Samuel Insull, 
died a fugitive from justice and 
penniless in a foreign land. 

“The president of the largest 
gas company, Howard Hopson, 
is now insane. 

“The greatest wheat specula- 
tor, Arthur Cotton, died abroad, 
insolvent. 

“The president of the New 
York Stock Exchange, Richard 
Whitney, was recently released 
from Sing Sing penitentiary. 

“The member of the Presi- 
dent’s cabinet, Albert Fall, was 
pardoned from prison so he could 
die at home. 

“The greatest ‘bear’ in Wall 
Street, Jesse Livermore, died a 
suicide. 

“The head of the greatest mo- 
nopoly, Ivor Krueger, died a sui- 
cide. 

* * + 
“All of these men learned well 


the art of making money, but not 
one of them learned how to live!” 


The AUTOMOTIVE NEWS 
ALMANAC for 1949 
will be mailed all paid-in- 
advance subscribers as a 
second section of the June 


6 issue. Extra copies may 
be ordered in advance at 
$2.50 each or the deluxe, 
cloth-bound edition, at $5 
each. 





YOU think!” The 
moral is obvious, but it will make 
you pause and remember that all 
human accomplishments are trans- 
itory. No one of us can afford to 
sit back and say, “Well, I’ve got 
mine. Nothing can happen to me 
or my family in our lifetimes. From 
now on in, ‘life is just a bowl of 
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Letterbox 
‘Total Cars on Road... .’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 








gium, 
land? 

I have been for more than 20 
years service manager for the Ford 
Motor Co. (Belgium), which has the 
above countries under its supervi- 
sion, and I have always been very 
proud of the fact that in point of 
service organization the Ford deal- 
ers in the territory of the Belgian 
Ford Co. may be ranked among the 
best. 

I agree with Mr. Hutchinson that 
some of the U. S. dealers may use- 
Statesville, N. C. — 2 “~— to Europe to 

Eprror’s Nore: Tabulation ap- |1©2™" something from their Euro- 
peared in our Jan. 31 issue. F — colleagues. 

ae I still remember the days when 

. we took a bunch of Belgian, Lux- 

Good Compass embourg and Swiss Ford dealers to 


Just a word of appreciation for (See LETTERBOX, Page 49, Col. 1) 
your excellent publication, Automo- a ’ 
tive News. In these days of uncer- * 
tain outlook, a dealer needs a good Comin Events 
compass by which to chart his 
business course. aha 

Automotive News is mighty g00d | may 23-24—Peoria, Ill, (Hotel Marquette). 
for this—J. D. BurRKHOLDER JR.,| 29th annual convention of Illinois Auto- 

: motive Trade Assn. and Equipment Show. 

a Park : ow oo" (Pon- | yay 25-26—Philadelphia (Commerciar Mu. 

. arrisonburg, a. seum), Middle Atlantic Regional Auto- 
motive (Jobber) Show. 

May 30-June 10—Toronto, Ont, 


* * * 
Service in Europe grounds). 
| Fair. 


In your issue of March 28, I read 


Luxembourg and Switzer- 


Jan. 31 Issue 


Some time ago you published a 
tabulation by states showing the 
increase and decrease in car regis- 
trations in the various states. This 
chart showed a decreased trend in 
some of the larger Northern states 
to other states. 

We have misplaced our copy of 
your paper that carried this infor- 
mation and would like very much 
to have this information in our 
files—C. H. UNpErRWoop, sales man- 
ager, Scarborough Chevrolet Co., 











(Exhibition 
Canadian International Trade 


JUNE 
with considerable interest the reac- | June 2-3—Boston (Hotel Statler), Annual 
“ tees ° meeting, Massachusetts Aut Yeal- 
tion of R. A. Hutchinson, president, | ers —. — ee Eee 
Studebaker Export Corp., to the | June 2-4—Detroit (Hotel Statler). Twenty- 
| article which appeared on page 48 See ee eeeeeesien, Michigan Au- 
of your Feb, 28 issue, ‘No compari- | June 5-10—French Lick, Ind. (French Lick 
son—Europe Shops Deplorable.” ‘ Springs hotel). SAE summer meeting. 
une -25—French Lick, Ind. A 1 
Somehow your number of Feb. 28 convention and exposition = iedtens. 
did not reach us; otherwise I would , aut peenee Assn. 
certainly have reacted much sooner | 9" 28- — Groton, Conn, (Hotel Gris- 
: 7 wold). Summer convention of Connecti- 
to the tenor of this article. cut Automotive Trades Assn. 
Mr. Hutchinson has stated the 
case for the Studebaker organiza- 
tion. May I do so for the Ford 


hotel). Midsummer meeting, Automotive 
Trade Assn. Managers. 





AUGUST 
| Aug. 15-17—Portland, Ore. (Multnomah ho- 
tel). SAE West Coast meeting. 


JULY 

duly 17-19—Mackinac Island, Mich, (Grand 
chain of dealerships in Europe in 
general, and particularly for Bel- 
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Buicks New Parts Program 
can raise your 
































| Check us if we’re right— 


You’d make more money out of your repair shop 
if each man could handle more jobs per day. (Check!) 


And you’d make more if you could get more cars 
in and out of each stall every day. (Check!) 


| And frequently you find it more profitable to install Buick parts—over 8,500 parts most in demand 
oa | a whole new replacement part, or group of parts, —are now sold in “Unitized” packages, individually 
o | instead of replacing one or two pieces and then wrapped or boxed at the factory. All parts are | 
“i | fiddling around trying to make the old pieces fit. labeled and carry the Buick trademark. They're 3 
- 7 (Check again!) safer from rust, from nicks and scars. 
of 
a So when you replace all the related group of worn And every part is factory-engineered—to fit right 
me or fatigued parts, the actual bill to the customer and give good service. You'll save time, money and 
at may not be higher, even though he gets a better job service comebacks when you use these Buick parts 
to of it. And you’ve got the job done in less time— on your Buick repairs! 
| done better, too. (Check and double-check!) 
x- ’ i 
i | Here’s how Buick’s new parts-and-price You'll save money—turn out better jobs— 


program can make money for you— 


aC 


with... 


) Next time you need replacement parts for a Buick 
repair job, go to the nearest Buick dealer and get 


« | Parts Kit for that job. Each kit is packaged at the 
o> factory—contains all the related pieces that should 
de be replaced because of wear or fatigue. 


With this kit, you won’t waste a lot of time trying 
* | to match a new part to an old one. You’re putting 
« |  Buick-engineered parts into the Buick (at regular 
: wholesale prices to match the market!). And you’re 

doing a decent repair job that won’t have to be made 


. | good again to keep a customer satisfied. More jobs Buy them from your local Buick dealer 


" per day, more cars per stall! 





CHECK ! It adds up to more money in your pocket! 








6 








Suburban Model Priced at $1,855 in Detroit... 


Plymouth Utility Job Rolls 


pPetsours has launched pro- | 


duction of its lower-price entry 
in the utility vehicle field—the all- 
metal Deluxe Suburban on a 111- 
inch wheelbase. 

With a Detroit advertised-deliv- 
ered price of $1,855, the Plymouth 
Suburban lies in the range of Wil- 
lys-Overland utility models and 
undercuts by $532 the price of the 
Plymouth Special Deluxe station 
wagon. 

Competitive utility jobs are 
priced as follows: Willys four-cy- 
linder station wagon, $1,709; Willys 
six-cylinder station wagon, $1,814; 
Willys six-cylinder station sedan, 
$1,866; Kaiser Traveler, $2,088; 
Ford station wagon, $2,264; Chev- 
rolet station wagon, $2,278; Plym- 
outh Special Deluxe station wagon, 
$2,387. 

The Suburban is the second 
member of Plymouth’s 111-inch 
wheelbase group to be introduced. 
A two-door sedan in the Deluxe 
P17 class is due within a month. 
A Deluxe P17 business coupe was 
unveiled last month. 

All new Plymouths, including the 
Deluxe and Special Deluxe P18 
models on a 118'%-inch wheelbase, 


Buick Briefing 
Plants on New 


Summer Models 


FLINT.— Four of Buick’s top 
production executives are on a fly- 
ing trip to east coast assembly 
plants this week to discuss changes 
necessary in connection with in- 
troduction of two new Buick mod- 
els this summer. 

Making the trip are O. W. 
Young, special assistant to the 
general manager; E. T. Ragsdale, 
general manufacturing manager, 
C. N. Ofield, chief inspector, and 
R. M. Wagner, general production 
manager. 

They are visiting plants at Fram- 
ingham, Mass.; Linden, N. J., and 
Wilmington, Del. Later they will 
go to assembly plants at Atlanta, 
Kansas City and South Gate, Calif. 

Ivan L. Wiles, Buick general 
manager, said the production men 
would talk with local management 
about their problems in connec- 
tion with introduction of the Rivi- 
era model in July and the new 
Buick Special model in August. 

The Riviera, a hard-top model 
with the lines of a convertible, will 
be available on the Roadmaster 
and Super series. The new Special 
is being completely restyled and 
will have Dynaflow as _ optional 
equipment. 

(It is also reported that the new 
Special will be “stripped down” 
from Super and Roadmaster styl- 
ing lines). 








Raines ‘Elected ‘. Res 


New Va. Dealer Group 

GRUNDY, Va.—Automobile deal- 
ers from here and _ surrounding 
Buchanan county have formed a 
new organization, the Buchanan 
County Automobile Dealers Assn. 

The group elected the following 
officers: William Raines, president; | 
Brownie Williamson, vice-president, | 
and R. R. Terry, secretary and | 
treasurer. 


contain the same 97-horsepower 
six-cylinder engine. Deluxe Plym- 
ouths are “trimmed down” in con- 
trast to Special Deluxe cars. Tires 
on Deluxe P17 Plymouths are 
smaller than those of P18’s. 

* * * 

FIVE -PASSENGER car, the 

Suburban is designed to meet 
the requirements of families who 
require ample passenger space, ac- 
cording to R. C. Somerville, Plym- 
outh general sales manager. Ship- 
ping weight of the Suburban is 3,105 
pounds. 

The Suburban is also designed for 
all-purpose usage with facilities for 
carrying large amounts of luggage. 
Sportsmen, tourists, farmers and 
salesmen will particularly find it 
practical, Somerville said. 

“Designers have achieved exte- 
rior beauty with a simplicity that 
will reduce maintenance costs,” 
he added. “The ease of mainte- 
nance theme has been carried 
throughout the interior, where 
upholstery and trim are washable 
and waterproof.” 

With the back seat in passenger- 
carrying position, the enclosed 
cargo-carrying space in the Subur- 
ban is 3 feet, 6 inches long; 3 feet, 
3% inches high, and 4 feet, 7 inches 
wide. 

Length of the cargo space is in- 
creased to 5 feet, 8 inches by pivot- 
ing the rear seat into cargo-carry- 
ing position. Opening the tailgate 
further lengthens this area to 7 
feet, 5 inches, 

* +o + 
A AXIMUM cargo space is ob- 
4 tained by pivoting the rear 
seat into the foot-well in the floor. 
The bottom of the seat and the rear 
of the backrest are steel. 

When the rear seat is folded for- 
ward, it forms a bulkhead at the 
front of the luggage space, while 
the backrest of the seat becomes a 
part of the floor. Folded out of the 
way, the rear-seat upholstery is 
protected from chafing while load- 
ing or unloading luggage. 

To facilitate loading and un- 
loading, a lift of only slightly 
over two feet places luggage on 
the open tailgate, 

“Features for passenger comfort 
and safety which are typical of 
Plymouth have been retained in the 
Suburban,” said Somerville. “Seats 
are chair-height to reduce passen- 
ger and driver fatigue and to in- 
crease visibility. As in other Plym- 
ouths, the new Suburban has ample 
head room.” 

An innovation to utilize fully the 


Sterling Resigns 


Hudson Position 


DETROIT.—President A. E. Barit 
last week announced the resigna- 
tion of C. D. Ster- 
ling as secretary 
of Hudson Motor 
Car Co. 

Sterling, who 
had been secre- 
tary since 1936, 
resigned because 
of ill health. He 
joined Hudson in 
1916 as a clerk in 
the cost depart- 

ment and was 

C. D. Sterling promoted to vari- 
ous important positions with the 
company. 








AUTO-LITE SAFETY CONTEST WINNERS—They were in the !4th Annual National Truck 


Safety Contest sponsored by the Toledo firm. Are shown receivin 
Pound (left), Auto-Lite vice-president, with Los Angeles Traffic 8 


their plaques from C. W. 
irector B. R. Caldwell on 


hand to offer congratulations. The three winners—safety engineers of their respective firms— 


are (left to right) Frank L. Barrier of F. N. Rumbley Co., Fresno; 
Transportation Co., Los Angeles, and William A. Schonfeld 


of Merced, Calif. 





Leroy L. Donkin of Lang 
of Miles & Sons Trucking Service 








cargo space is the location of the 
spare-tire compartment. The tire 
fits into a well under the steel floor 
near the tailgate, so that the stow- 
age space is clear. 
* + * 

Ae space-saving feature 

is the location on either side of 
the rear seat of two compartments 
for carrying small parcels. The 
compartments are covered with 


vinyl material, 
wearing fabric used for upholstery. 


An adaptation to 18-inch wheels | 


is available as special equipment on 
the Suburban when greater road 
clearance is wanted for backwoods 
driving. 

The Plymouth engine has a com- 
pression ratio of 7 to 1. It contains 


a new chrome-plated compression | 


piston ring designed to reduce cyl- 
inder wear and provide greater pro- 
tection during the break-in period. 

Among the other mechanical im- 
provements in the Suburban are 
Plymouth’s new automatic electric 
choke and the combination ignition 
and starter switch which eliminates 
the starter button. 


Tucker Su pplies 


To Be Sold 
At Auction 


CHICAGO.—A listing of Tucker 
Corp. materials and equipment to 
be offered at a public auction 
Thursday (May 26), starting at 11 
a.m. in the company’s plant here at 
7401 S. Cicero Ave., was released 
last week. 

Going under the hammer to the 
highest bidders will be: 

Three million pounds of steel, in- 
cluding sheets, plates, strips, bars 
and structural, hot and cold rolled, 
standard gauges and sizes. 

Forty-one hundred pounds of 


| sheet aluminum, 14, 15 and 21- 


gauge, from 36 by 120 feet to 60 
by 144 feet, 

Six thousand pounds of copper, 
brass and bronze, including soft 
brass sheets of 20-gauge, leaded 
brass rod 3% inches, hard bronze, 
aluminum bronze, bearing bronze, 
and copper tubing. 

Eleven thousand yards of auto- 
mobile carpeting, represented as 
high grade and in original rolls. 

Nine thousand yards of automo- 
bile upholstery fabrics, 59-inch 


| widths, assorted colors, in original 


bolts. 

Automobile tires, tubes and bat- 
teries, including 300 whitewall- 
black tires, 7.00x15 and 7.60x15; 
200 U.S. Royal tubes, and 60 bat- 
teries of 6 and 12 volts. 

Automobiles, trucks, tractors and 
trailers, including 1947 Chrysler 
limousine, 1947 Frazer Manhattan, 
1941 Cadillac sedan, 1942 Packard 
sedan, 1942 Plymouth sedan, Dodge 
%-ton to 3-ton stake body and 
panel trucks, Dodge sprinkler tank 
truck, Dodge six-wheel tractors, 
highway open van and flat body 
trailers. 

Trustee Colnon described the 
materials and vehicles to be auc- 
tioned as “not essential to re- 
organization of the Tucker Corp.” 
and by that token in the same 
category as the two airplanes and 
house that were sold. 


In an effort, they said, to explore 
commercial! possibilities of the 
Tucker plant and car, the trustees 
sent their attorney, Norman Nach- 
man, before Federal Judge Michael 
L. Igoe Wednesday, seeking permis- 
sion to engage the Chicago manage- 
ment engineering firm of Stevenson, 
Jordan & Harrison, Inc., to make a 
$9,100 study and report their rec- 
ommendations. 

The plea was vigorously op- 
posed by a _ creditors’ group 
through Attorney Carroll Teller, 
on the grounds that creditors had 
advanced money and goods to the 
point of almost bankrupting 
themselves in some cases; that 
they had not been paid, and that 
“there’s not one chance in 10,000 
of the company manufacturing 
automobiles.” 


Judge Igoe ruled in favor of the 
trustees retaining the management 
engineers, commenting “let’s try to 
satisfy the little man.” 


the same longer- | 
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DEALER LINEWEAVER'S CAR FOR APPLE QUEEN—Staunton's fire department led the 
parade over the Winchester (Va.) apple blossom garlanded streets with Jean Overton out in 


front, the honorary fire marshal queen. 
furnished by Communit 
weaver is president of the dealership. 


The Oldsmobile in which Miss Overton rode was 
Motor Corp. (Cadillac-Oldsmobile-Chevrolet), Staunton, Va 


Line- 


All Makers in Show 





Philadelphia Reports June 11-18 Exposition 
Will Cost Around $100,000 


PHILADELPHIA. — Participation 
in the 1949 Philadelphia Automo- 
bile Show by every major car man- 
ufacturer in the U. S. is assured, 
officials of the Philadelphia Auto- 
mobile Trade Assn. announced last 
week at a luncheon. 

Opening at Philadelphia’s Com- 
mercial museum Saturday, June 
11, for a seven-day run, the show 
will be the country’s first major 
automobile show since 1941. It is 
being managed by M. J. Duryea, 
son of Charles Duryea, co-builder 
with his brother of the first 
American gasoline automobile in 
1892. 

A. A. Martin, president of PATA, 
and Martin Bury, show committee 
chairman, outlined final arrange- 
ments for the event at the luncheon 
and reported on special preliminary 
features which have been arranged 
to bring the show before the public. 

Such features included a caval- 
cade of 28 antique cars which trav- 
eled from Philadelphia to Atlantic 
City on May 14. The following day, 
a parade was staged on the board- 
walk after which there was a one- 
hour show in Convention hall, 

On May 21, the 50th anniver- 
sary of the opening of Fairmount 
park in Philadelphia was cele- 
brated with a reenactment of the 
famous Fairmount park race. 

Bury said the show would cost 
approximately $100,000, while the 
value of the exhibits to be shown 
was placed between $500,000 and 
$1,000,000. 

It was also announced that 19 
new cars, five new trucks, 65 an- 
tique cars and several exhibits 
from industries related to the auto- 
motive trade would be shown. The 
GM Waldorf-Astoria display will be 
on hand, as will the Ford Ferris 
Wheel of Motors. 

This year’s models will share the 
spotlight with the products of the 
horse-and-buggy era which will be 
exhibited in the National Antique 
Auto Show to be held in conjunc- 
tion with the Philadelphia show. 

Grandfather of the antique cars 
will be the 1888 French De Dion- 
Bouton, owned by D. Cameron 
Peck, president of the Antique 
Automobile Club of America. Co- 
operating with the AACA in pre- 
senting the historically significant 
buggys will be the Horseless Car- 
riage Club and the Veteran Motor 
Club 

Show Manager Duryea said at 
the luncheon that the major car 
manufacturers are planning elab- 
orate presentations to spotlight 
their 1949 lines. Many of them, he 
reported, have retained nationally 
prominent designers to prepare the 
settings and arrange the displays 
of their new models. 

In most of the exhibits, spectator- 
operated devices, demonstrating the 
various functions of a modern car, 





GOODYEAR'S STORY — Paul W. Litchfield, 
chairman of Goodyear Tire & Rubber, exam- 
ines a copy of "The House of Goodyear." 
This is the 50th anniversary edition, brought 
up to date to include the war years. 








will be featured. A number of ex- 
hibitors will show cutaway engines 
in operation. 

The Philadelphia show’s spon- 
soring group, the PATA, claims 
to be the oldest dealers’ organiza- 
tion in America and has spon- 
sored a long line of shows in this 
city, dating back to 1905. 

The 1949 show’s public opening at 
11 a.m. Saturday, June 11, will be 

preceded by a press preview and 
private viewing at 10:30 a.m. 

On Monday, June 13, and every 
day thereafter through Saturday, 
June 18, the doors of the Com- 
mercial museum will be open at 
1 p.m. and will close at 10:30 p.m. 





Stations to Sell 
Oil for GM 


Transmissions 


DETROIT.—A proposal for en- 
couraging the direct sale of auto- 
matic transmission fluids to car 
owners through oil company filling 
stations was announced last week 
by General Motors. 

It provides for a single fluid to 
service Cadillac. Oldsmobile and 
Pontiac Hydra-Matic and Buick 
Dynafiow drives. 

In effect, it turns the trans- 
mission fluid business over to 
petroleum companies with stand- 
ards set up to assure product 
quality. 

Hitherto these fluids were avail- 
able principally as replacement 
parts by authorized GM dealers 
under manufacturer’s supervision 
to protect car owners from faulty 
or incorrect transmission lubrica- 
tion. 


Petroleum refiners and marketers 
were notified of the program in a 
letter from James M. Crawford, GM 
vice-president in charge of the en- 
gineering staff. A bulletin accom- 
panying the letter outlined these 
objectives for the new plan: 


1. Broaden the marketing of flu- 
ids through petroleum company 
station outlets. 

2. Standardize a fluid for both 
GM Hydra-Matic transmission and 
Buick Dynaflow torque converter. 

3. Establish test procedures with 
a neutral research laboratory to 
certify fluids submitted for test. 

4. Check sample fluids further 
with severe road tests on the GM 
proving ground. 

5. Fix an identification code that 
motorists can recognize easily at 
filling stations. 

6. Enable motorists to avoid im- 
proper for inferior products that 
may be offered by marketers or 
jobbers who don’t appreciate exact- 
ing requirements for automatic 
transmissions. 

7. Provide car owners with an 
improved fluid in the future, better 

than the ones now specified—as a 
result of research on the overall 
project. 

Research engineers found that 
without specified fluids, oxidation 
occurred at relatively low mile- 
age and resulting varnish in 
transmissions gummed the con- 
trol mechanisms. In the semi- 
automatic transmissions, this 
often limited the motorist to only 
two speeds out of the four-speed 
transmission range. 

Petroleum companies can obtain 
from H. R. Wolf, assistant to the 
technical director of GM Research 
Laboratories, detailed requirements 
to which their product must con- 
form. 
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WOW! WHAT AN 
_ APRIL VOLUME STUDEBAKER 
DEALEKS DID! 


Following up the biggest single quarter in 
Studebaker history, StudebakerS U.S. dealers 
have just done the biggest single month's 














business they ever recorded ! 


More Studebaker cars and trucks were 
delivered to the public at retail in April 1949 
than in any previous month 


in any previous year! 


| i fi 
Me * 
| Olli rT rn Pr Lansdale 
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Auto Suppliers Showing 
Old Hustle Spirit 


(The opinions expressed herein are those of Columnist Allen and are not 


necessarily those of Automotive News.) 


By A. H. Allen 


oe lobbies of the big automotive and parts 
plants around Detroit are jammed as they have not been 
in many a year, as “peddlers” have really hit the road to 
bolster declining business. Since 1941, there has been little 


real selling required of ven- 
dors and they could sit com- 
fortably by the telephone and 
wait for all the orders they could 
handle and more to roll in. All 
that has changed, and the boys 
hg@ve now picked up their brief 
dues and hit the road in earnest. 

The’ booming automobile manu- 
facturing business is a powerful 
magnet for salesmen from all over 
the country and they are showing | 
up in droves. They find conditions 
in Detroit far different from many 











other manufacturing areas, some 


only a few hun- 
dred miles dis- 
tant, and they are 
surprised over 
the degree of op- 
timism shown. 
Other _§ sections 
have plants lay- 
ing off personnel 
and shifting to 
32-hour weeks. 
Suppliers’ sales 
forces have dete- 
riorated in recent 








agent lists four qualifications for 
his vendors: 

1. They must have manufactur- 
ing facilities to maintain quality 
of product to our specifications. 

2. Their personnel must be well 
trained and properly managed. 

3. They must be adequately fi- 
nanced to carry out contracts to 
the letter. 

4. Their prices must be competi- 
tive, and they must be able to 
meet shipping schedules. 

* * * 


Cost of a Strike 
FTERMATHS of a protracted 
strike often have serious im- 
pact on the plants affected. Take 


| 
| 


PHILADELPHIA FORD DEALERS GO TO BAT FOR JUNIOR NINES—Philadelphia's 1949 | the case of the current tieup of 


junior baseball program sponsored jointly by the American Legion and Ford dealers, in| 
cooperation with city officials, was discussed at a recent luncheon meeting. Participants | 


included (seated, left to right): George E. Bellis, director of athletics for American Legion's 
department of Pennsylvania; Mayor Bernard Samuel, Judge Vincent A. Carroll, Connie 
Mack jr., Samuel J. C. Greene, Philadelphia county commander, American Legion. Standing, 
left to right: Jay Pletcher of Pletcher Motors and Alvin Swenson of Alvin A. Swenson, Inc., 
John V. Smith, chief of city bureau of recreation; Frank Bigas, director of Fairmount Park 


recreation; Russell Bateman, chairman of Philadelphia For 


ealers junior baseball com- 


mittee; Howard B. Mullin jr., Ford and Lincoln-Mercury junior baseball representative, and 
Myrlin B. Janes of the John F. Daly, Inc., dealership. 


years. Old hands at the game have 
retired, younger men have never 
experienced a buyers’ market and 
hence are pretty green at the 
game. They doubtless have heard 
numerous tales of how “sharp” 
automotive buyers generally are, 


|how tough they can be, how they 
can beat down prices. This is not 
typical of the automotive purchas- 
ing departments any more. Quality 
and service, along with price, are 
given important consideration. 
One prominent purchasing 


What would this 
do to your tires? 





Punctures seal themselves with 


b.EGoodric 


Sealo-matic SAFETY TUBES! 


HOW SEAL-O-MATIC WORKS! 
This X-ray photograph shows how 
an inner layer of soft, gummy 
rubber surrounds any puncturing 
object and seals the hole instantly. 
No chance for air loss, When the 
object is removed, the gummy rubber 


fills in the hole, sealing it permanently. 








No need to worry about punctures when 
you're driving on B. F. Goodrich Seal-o- 
matic tubes! Seal-o-matics actually repair 
themselves instantly without so much as a 
thought from you. 


NO AIR LOSS! When you pick up a nail 
or other sharp object, Seal-o-matic goes 
to work immediately. A gummy rubber 
closes around the puncturing object, keeps 
air in—and then seals the hole when the 
object is removed. 


MUCH GREATER SAFETY! You're ac- 
tually much safer when you ride on B. F. 
Goodrich Seal-o-matic tubes. There’s less 
chance for chafing or pinching, because 
they’re made shicker. And because Seal-o- 
matics heal themselves, there’s no need to 
stop your car when punctures occur. No 
more changing tires on busy or unlighted 
highways. You just keep rolling along. 

OUTWEARS TWO SETS OF TIRES! You 
can normally wear out two or more Sets 
of tires before your Seal-o-matics need 





replacement. You get more miles—more 
safety—with a lot less worry and work. 


SELL THIS PERFECT SAFETY COMBI- 
NATION! Seal-o-matic tubes in B. F. 
Goodrich Silvertown tires is the perfect 
safety combination—tubes that give extra 
safety—in tires with a stronger cord body 
that resists bruises and a road hugging 
tread that resists skids. 

Your B. F. Goodrich salesman will be 
glad to show you how handling BFG 
Seal-o-matics and BFG Silvertowns can 
pay you extra profits. The B. F. Goodrich 
Company, Akron, Obio. 





brake production at Bendix Prod- 
|ucts. Ford, General Motors, Hud- 
son, Nash, Packard, Kaiser-Frazer 
land Willys-Overland all have 
| pulled their dies out of the plant, 
|}along with millions of completed 
| brakes and component parts. 
| Assume the labor dispute there 
is settled; then is there any assur- 
| ance all these dies will be returned 
‘and the old production pattern 
| resumed? 
Grave doubts exist, because of 
| what happened after the lengthy 
strike at Campbell, Wyant & 
Cannon Foundry Co.’s plant in 
Muskegon, Mich. It is understood 
the company now has only 15 to 
20 percent of the business which 
was handled before the strike, 
| as the result of customers going 
| elsewhere for their castings. Ford 
| alone accounted for about one- 
third of C-W-C volume and prac- 
| tically all of this has disappeared, 


it is reported. 
It is all well and good for un- 
|fortunate suppliers tied up by 


| strikes to say they are fighting a 
battle for the entire industry. Sad- 
| ly, the business of those for whom 
they profess to be fighting never 


|} seems to return. 
+ ~ 


* 
Up in Smoke 
GOMEONS thought up the idea of 
“’ having those elaborate rocket 
ornaments, attached to the front 
fenders of the Oldsmobile 88 con- 
vertible pace car for the 500-mile 
Indianapolis race, spit smoke as 
Wilbur Shaw led the pack of speed- 
sters over the bricks for the first 
lap. The plan was abandoned, how- 
ever, when Shaw ruled the smoke 


might blind race drivers. 
* 


+ t 
Steel Pay Demands 

PPROXIMATELY 1,200 fabri- 
*% cating plants in the metal- 
working industry, eperating under 
(contracts with the United Steel 
| Workers-CIO, expect to be served 
| demands for higher wages and so- 
cial security benefits by Phil Mur- 
}ray’s union, following the trans- 
| mittal of formal requests for ne- 
| gotiations on similar matters to 
835 steel companies. 

Many of these fabricators are 
important suppliers to the auto- 
motive industry. Some have al- 
ready trimmed prices by 5 percent 
or better; the rest are under pres- 
: to do so. 





With non-automotive accounts 
slipping and break-even points al- 
ready too high for comfort, firm 
resistance to wage demands can 
be expected. This could mean more 
serious labor trouble this summer, 
if the USW-CIO thinks it can 
really accomplish anything by 
walkouts. 


L. A. Firm Starts 
Sports Model 


LOS ANGELES. — Limited pro- 
duction of a 169-inch sports car 
has been started by Kurtis-Kraft, 
Inc., manufacturer of racing cars 
|the company announced last week 
|The models weigh 2,300 pounds and 
have independent front suspension 
| with semi-elleptic rear suspension 
Body panels are made of fibre glass 
and the plexiglass side windows ar« 
| removable. 

Frank Kurtis, head of the com 
pany, said the firm would sell the 
sports car in a kit for those who 
would like to assemble it. No spe- 
|cial skill or tools are needed for 
| assembling the long-slung converti- 
ble, he said. 


Hodgson—Herrington 

| Joe Hodgson (Chrysler), Hering- 
|} ton, Kans., has purchased the prop- 
erty at the corner of First and 
Day Sts. He plans to remove the 
present building and erect a new 
structure to house his motor car 
business. 
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WILLING... 
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Chevrolet water pumps— 
a typical genuine Chev- 
rolet part—are built to 
give maximum efficiency 
“8 and longer life without leakage. 





: ° Here is the “inside” feature story — 
. Use Genuine Chevrolet SEAL—A flexible seal of synthetic material un- 


affected by coolant and anti-freeze solutions— 


e Parts to Help You— encloses a corrosion-free bronze spring, self ad- 
2S- 


justing to take up seal washer wear with mileage. 
SEAL WASHER—Long life asbestos and bakelite 


its 


“ ] : i material with high wear resistance. 

> « Build greater customer satisfac- 

er, : 7 ROTOR OR IMPELLER— Tapered machine surfaced 

by tion and bigger profits. vanes (within .025) to produce proper water flow. 

LIFETIME BEARING LUBRICATION—The bearings 

2 ’ are packed, at the time of manufacture, with a 

. » Gain greater volume and perma- special high melting point grease and need no 

= nence for your business. further lubrication. 

k TELLING AND SELLING THE STORY OF GENUINE 

= CHEVROLET PARTS WILL MEAN PROFITS FOR YOU. 





| PARTNERS | soe your sesr veac... | PARTNERS 
-t DEAL WITH YOUR 
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Buick Grabs 3rd 
In Registry for 
All of Michigan 


FLINT.—Tabulation of latest 
new car registrations in Michigan 
shows that Buick is in third place 
in the industry both in Detroit and 
in the state as a whole, Otis L. 
Waller, Buick general sales man- 
ager, reported last week. Buick tra- 
ditionally occupies fourth position 
for the industry. 

Complete registrations through 
March for Wayne county (Detroit) 
show Buick with 9.9 percent of the 
industry, while in Michigan as a 
whole Buick’s percentage is 10.2. 
In its price class Buick has nearly 
22 percent of the industry in 
Wayne county and an _ identical 
percentage for the state. 

“We have said our goal for this 
year is 10 percent of the industry,” 
Waller said. “These figures are 
only for three months and several 
factors have a bearing upon them. 

“However, we are gratified to see 
that in the state as a whole we 
are’ slightly over 10 percent. Pre- 
liminary figures for April indicate 
Buick holding the same percent- 
age.” 





AT THE HELM IN BUFFALO—New officers 
Assn. at its Ma 


treasurer; Joe Villa, Villa Pontiac, Inc. 


Corp., vice-president, and Laurence E. Read, Read Motor Co., Inc., secretary. 


meeting. Left to right, Edward D. 





were elected by the Buffalo Automotive Trade 
Aschbacher, Aschbacher Motor Corp., 





Memory Expert to Speak 


At Maryland Outing 
BALTIMORE. (UTPS)—J. C. 
“Cab” Darrell, manager of Auto- 
mobile Trade Assn. of Maryland, 
stated that Robert H. Nutt, a mem- 
ory expert, will be speaker for the 


president; Sperry W. Miner, S. W. Miner Motors 
dale country club tomorrow 
(May 24). 


The dinner will follow an after- 
noon of golfing at the club. Bill 
|Rennix of Glendale Motors is in 
|charge of arrangements. 


There are money-making opportunities in 


group’s dinner meeting at Hillen-| AUTOMOTIVE NEWS Want Ads. 
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GREENVILLE, Pa.—Hoppen- 
stand Motors, which reports it has 
been developing and testing a small 
car for three years, announced last 
week that it had begun production 
using Kirksite dies and that it was 
seeking dealers. 


The company has made several 
shew models and is now in the 
process of assembling a 1,500-car 
order, according to Florence S. 
Fuhrer, secretary. 

Present schedule is said to be 25 

to 50 cars a day. 

David Hoppenstand, described as 

an automotive engineer for 30 
years, is president; D. E. Hoppen- 


_|stand is vice-president, and Miss 


Fuhrer, secretary and treasurer. 

The car has an all-aluminum 
body, 8.5 horsepower air-cooled rear 
engine, a single seat 42 inches wide 
90-inch wheelbase, overall length of 
| 162 inches, tread of 40 inches and 
| weighs 684 pounds, 

No clutch is used, the transmis- 
sion being a hydraulic drive with 
reverse selector. 


~ NOTHING COSTS MORE 
THAN A TIRED DRIVER 





...and Nothing Contributes More to Driver Fatigue than Poor Seating 


Ordinary seats punish drivers with thousands 


of jolts, jars and rebounds every day. Resulting 


fatigue ruins schedules, piles up repair costs 


and skyrockets insurance rates. That is why 





BOSTROM MFG. COMPANY 


133 West Oregon Street * 


more new trucks are being equipped with 


Bostrom hydraulic seats. 


It’s the only truck 


seat that really absorbs shocks. Get positive 


proof—write for free folder "12 Eye Openers 


, 


Concerning Truck Seats.’ 


Milwaukee 4, Wisconsin 





684-Pound Newcomer 


Hoppenstand Claims to Be Producing 
With Kirksite Dies 


Three models are listed, the 
open car at $590, the coupe at 
| $690 and the convertibel at $790. 
Dealers are being appointed, it 
was said, on their financial ability 
to provide orders. 

“To become a dealer,” Miss Fuh- 
| rer said, “one has to buy 15 cars to 
|be delivered at his schedule. We 
| are not selling franchises or stock. 
| We plan a dealer body of at least 
1,000.” 

Miss Fuhrer said that the com- 
pany is personally financed, to- 
gether with financing through one 
of the largest national banks. 

According to the company, all 
parts are standard. The car is 
said to get 55.6 miles to the gallon 
at 35 miles an hour, and has a top 
speed of 50 miles an hour. 


It uses a two-cylinder opposed, 
four-cycle engine, has a gravity 
feed fuel system and welded steel 
chassis. The rear axle is said to 
have floating suspension and inde- 
pendent coil springs with the en- 
gine mounted just forward of the 
rear axle. Front axle is described 
as a special rigid beam with inde- 
pendent wheel suspension and float- 
| ing coil springs. 


| Knetzer’s Deal 
Sold for $40,000 
At Auction Sale 


EDWARDSVILLE, Ill.—The fin- 
est home here, owned by Robert L. 
| Knetzer, bankrupt automobile deal- 
ler, his modernistic showroom and 
|other property were sold at auction 
| last week. The sales attracted more 
| than 500, many of whom were cred- 
| itors. 
| The home, originally built at a 

cost of $35,000, was sold to S. M. 
| Wilson, a Granite City (Ill.) con- 
|tractor for $28,500. 

| The showroom and service shop 
|was knocked down for $40,000 to 
| William Catalano, local tavern op- 
|erator, who said he made the pur- 
chase as an investment. A mort- 
gage of $13,000 on the building will 
be paid from the purchase price. 

Office equipment of Knetzer Mo- 
|tor Sales Co. brought $1,195. Per- 
|sonal office equipment of Knetzer, 
including several luxury items not 
found in an ordinary office, was 
| sold for $1,175. 

The sales were ordered on peti- 
| tion of Trustee William C. Dunham, 
who previously had refused to dis- 
charge Knetzer and his former 
partner, Arthur F. Kramer, whose 
reported total indebtedness to cred- 
itors is $3,800,000, from bankruptcy. 

At a creditors’ meeting in Spring- 
field three individuals revealed that 
they invested $268,500 with him and 
received back $235,300, but no cars. 

They were Andy Anderson, who 
said he put up $79,000 and was re- 
funded $66,800; Lewis Martin, Ro- 
anoke implement dealer, who in- 
vested $89,500 and got back $79,000, 
and Charks C. Strohl, former im- 
plement dealer, “close to $100,000’ 
and was rebated about $68,000. 

Anderson said his investment 
was made in anticipation of mak- 
ing a profit. He added that he 
understood Knetzer had certain 
|connections whereby he was get- 
ting cars out of Detroit and selling 
|them at list price. 

At the meeting, Agnes Harrell, 
a bookkeeper for Knetzer, testified 
that after March 1, 1948, her em- 
ployer kept two sets of books, One 
was for the firm and the other for 
Knetzer as an individual, she said. 

Meanwhile, Federal Judge Charles 
C. Briggle subpoenaed Sheriff Mere- 
dith Rhule, Andrew Nelson, former 
owner of a midtown garage, and 
Jack Wolff, a local dealer, to ap- 
pear as witnesses. 

Knetzer testified earlier that he 
had delivered cars to Sheriff Rhule 
and Nelson and purchased others 

from Wolff. 








Dealer Outing 


CLEVELAND.— The Cleveland 
Automobile Dealers Assn. is plan- 
ning an evening of “fun and good 
fellowship” June 1, with members 
attending a dinner and then the 
Cleveland Indians-Boston Red Sox 
baseball game. There will be no 
speakers. 
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” he Visor Line 


Another WSO-SHADE Triumph 
IN DESIGN, BEAUTY AND PERFORMANCE 


Here is the last word in sleek, trim 1949 design! 


It’s smooth flowing lines complete the picture of beauty for 
every car — enhance every body style. Smartly chromed to 
the peak of good taste. 


Keeps windshield free from snow, ice, rain, sleet — reduces 
road glare and provides shady comfort the year ’round. 


Little wonder that the new “49er” is acclaimed the visor of 


the year! 


| SUGGESTED LIST: $28.00 FRo mM EN er 


Each visor is Custom-Built for specific car 
make. Special fittings for each car eliminate 
use of ill-adapted universal fittings. 

Specially equipped with Windshield Rein- 
forcement Bar for all 1949 General Motors 
cars. 


the Vi 








Air Flow Design 

Assures smooth balance of air 
pressures and vacuums — cuts 
high speed wind pressures 


without vibration or wind 


noise. 


Easy To Install 


No holes to drill — less than 5 
minutes to attach. Clamps to 
rain gutter — no vibration or 
sideplay. All fittings chrome 
plated. Chrome center strip. 


Beautiful Chrome Triple 
Plated Metal Lead Edge 
Strengthens visor — eliminates 


all vibration and fluttering. 
Strongest visor on the market. 


Special Nete: Display racks are available to you from 





CONTACT 


YOUR JOBBER TODAY! 


your jobber at no charge! Act today! 


Model ‘‘A’’ Deluxe 


VIS*O-SMAVNF 


All Metal Construction —A Masterpiece in Design Simplicity! 


Over 100,000 sold last year! 


Blends with every body style—enhances every car, old or 


new. 


without vibration or sideplay. Clamps easily to rain-gutter 
—no holes to drill. Chrome plated fittings—plus Chrome 
center strip. Contact your Jobber, today! 


List: $23.95 (East of Rocky Mts.) 


Air Flow Design cuts high speed wind pressures 













the Stren: th 
found only. in the 
Premium Price Field 
YOURS TO. 
SELL AT 
ONLY 


$1295 


TR SLU 










Special volume dis- 









counts available. Con- 






tact your Jobber or 
write direct TODAY! 


Proved the country over! 





2430 SOUTH MICHIGAN AVENUE 
CHICAGO 16, ILLINOIS 


Other models will follow. ama 


We are now shipping Ford, Dodge, Plym- 
outh, DeSoto and Chevrolet Grille Guards 
for 1949 cars 
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AUTOMOTIVE WASHINGTON 


CED Seeks Big Cut 
In Truman Budget 


By William Ullman 


Washington Correspondent 


(¥. SPECIAL interest—and importance—in Washington | 


recently was the two-day conference of the Committee 
for Economic Development, an organization spark-plugged 
by Paul Hoffman, who also headed its early activities while 
he was still president of Studebaker. 








The group is a ee - sarcercaeteememen 
i ; | creases axes. 
enterprise composed of busi ar thee ant 


ness men and manufacturers. |taxes —as the 
The present chairman is W. Wal-| president insists 
ter Williams of Seattle, who took/_—would be espe- 
over when Hoffman accepted the| cially risky now 
call to head the ECA. in view of the 

As one result of its two-day con-/ present business 
ference, the organization wound| uncertainty,” the 
up by calling on Congress to cut}CED declared, 
back the President’s 1950 fiscal| speaking through 
year budget by at least $2.1 billion|}a 27-member 
in order to stabilize the nation’s; group of the or- 
economy and avert further in- 





William Ullman 
ganization. Prior to issuing its for-| panded expenditures to which | it has found $3,421,000,000 of pro- 








Cash In with the 


mal report, the board of trustees | 
was addressed privately by Presi-| 
dent Truman and some members| 
of his cabinet. While the Presi- | 
dent’s remarks were off the record, 
the contents of the committee’s 
report were not discussed with 
him, a spokesman stated. 

The budget and tax views of 
the group were made public here 
by Philip D. Reed, chairman of 
General Electric Co.; J. Cameron 
Thomson, president of North- 
western Bancorporation, Minne- 
apolis, and Beardsley Rumi, 
chairman of R. H. Macy & Co., 
and suggester of the “pay-as- 
you-go” tax plan which is now 
law. 

“In our judgment,” said the com- 
mittee, “a tax increase is not nec- 
essary—barring unforeseen inter- 
national developments—hbecause 
expenditures for the coming year 

can be reduced.” 
+ 





+ * 


Economy Slate 
ONGRESS was urged by the) 
group to concentrate its search 

for economies in two directions: 
1. To those areas of the budget 


gested calling for “new or ex- | 





FORD OFFICIATES AT KNICKERBOCKER OPENING—William Clay Ford, grandson of the 
late Henry Ford and a director of Ford Motor, snips a ribbon to mark the official opening 
of Knickerbocker Motors, a new Ford dealership at 610 Ave. of the Americas, New York. 
Vincent Impellitteri, president of the New York City Council, assists. Robert D. Sidel, left, 
a Knickerbocker director, and Irving Geist, right, board chairman, look on. Ray Impellit- 
tiere, six-foot, seven-inch former heavyweight boxer who organized the dealership and is its 


president, towers behind Ford. 


| this nation is not already obli- 
where legislation has been sug- | gated, legally or morally.” 
In this area the committee said 


DELCO SHOCK ABSORBER LINE! 





This current series of two-color ads 
running in the SATURDAY EVE- 
NING POST is the snappiest, happi- 
est shock absorber service advertis- 
ing ever devised! It sends serious- 
minded but smiling customers to 
the dealer who sells and services 
Delco shocks. You, too, can have this 
national advertising support — see 
your United Motors distributor. 


ELA 
SHOCK ABSORBERS 


9.4 
aig Bmp 


i Vr 
hut Ho Hohe? 






Qungirs on — 



















DELCO 





In this sturdily built, caster-equipped stock-and-display 
unit you can carry one of the three recommended assort- 
ments of shock absorbers, bushings, arms, etc., for popular 
makes of cars, or you can build up your own selected assort- 
ment to fit your needs. Catalog service manual, counter 
display and wall chart are supplied with each unit. Contact 
your United Motors distributor right away! 


DELCO SHOCK ABSORBERS— A SNITEDS 


A UNITED MOTORS LINE ( \ 
Available Everywhere Through \ $ : 


UNITED MOTORS DISTRIBUTORS ~“OTORS~ 


HYDRAULIC 
Teas 











posed expenditures for which this 
country is not yet committed. 

2. The area of proposed public 
works outlays, which the commit- 
tee estimated at $3 billion. 

“As long as costs are still high 
and demands for non-federal con- 
struction of some types remain 
insistent, federal construction 
should be slowed down,” the state- 
}ment said. 
| Using what is called a consoli- 
| dated-cash budget, instead of the 
administrative budget, the commit- 
tee found that the government will 
| pay to the public for all govern- 
| ment costs, including trust fund 
| spending $46.3 billion on the basis 
lof 1950 budget proposals. 

The government will take in 
from the American public—without 
the $4 billion tax increase the 
President asked, an estimated $47.2 
billion. 
| This includes all employment 
| taxes as well as direct taxes and 
|excise and gives a surplus on a 
| cash basis of $900 million, the com- 
| mittee said. 

On a bookkeeping basis, used 
in the President’s budget, which 
does not include the operations 
of the trust fund, a deficit of 
| $800 million was forecast. 
| The CED said that with an ac- 
| tual cash surplus of $900 million 
| in sight—contrasted with the book- 
| keeping deficit forecast by the 
| President—Congress need cut off 
only $2.1 billion of proposed ex- 
| penditures to provide $3 billion for 
| debt reduction. 
| On the subject of government 
|economy the committee said: 
| “There is urgent need to control 
expenditures more effectively and 
to search for savings more vigor- 
| ously, both through greater econ- 
| omy and through postponement or 
curtailment of low-priority pro- 
grams.” 

The. group cautioned the govern- 
|ment and Congress against trying 
to go too fast while the nation 
is still confronted with an extraor- 
dinary task of national defense. 

“It is, of course, clear,” the re- 
port said, “that he will have to 
accept very large budgets until 
true peace is achieved. The move 
for economy and savings in gov- 
ernment must proceed in harmony 
with, rather than at the expense 
of, our essential programs of mili- 
tary security and economic wel- 
fare.” 





‘Mexico Rescinds 
Car Export Bans 


MEXICO CIT Y.—Automobile 
|plants in Mexico may now export 
as muny cars out of the country as 
they please under a presidential de- 
| Cree tennounced by the ministries of 
| finance and national economy. Gov- 
ernment officials said that produc- 
tion of Mexican plants now exceeds 
demand in the Mexican market. 

The action lifted a previous presi- 
dential order, which had restricted 
Mexican vehicle export for the pur- 
| Pose of retaining such vehicles for 
distribution in the domestic market. 
At the same time, imports had been 
| restricted as a means of stemming 


| the exodus of dollars. 


Rose—Philadelphia 

Rose Motors (Studebaker), Frank- 
|ford Ave., Philadelphia, has opened 
|its new showrooms containing 25,- 
| 000 square feéf of space. 
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Dace again, used cars have to be SOLD. Profit- 
minded dealers know APPEARANCE is their best 
salesman. 

Tests prove: Porcelainizing used cars and advertising 
them “with Porcelainized finish” will give you quicker 
turnover at higher prices—plus the added profits from 
the Porcelainize itself. 


NATIONALLY-ADVERTISED—EXCLUSIVELY FOR NEW CAR DEALERS 





SG i 
> INVESTIGATE: 





Make your used cars appeal to the 
eyes—with... 


PORCELAINIZE 


*T.M, Reg. U.S. Pat. Off 


FREEMAN AND FREEMAN, INC. 
600 GRANT STREET DENVER 3, COLORADO 
Please send us immediately, without obligation, the following information: 

( ) the use of Porcelainize materials in reconditioning all types of 


used cars. 


FIRM NAME__ 

ATTENTION OF: 

STREET & NO. paaticieneeananentie 5 ia 

CITY. = catiinscinepiiepglen cease K Ae 

MAKE OF CAR SOU0...2 eens 
VERY IMPORTANT 
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By William Ullman 
Washington Correspondent 
WASHINGTON. — According to 


the best informed sources here, 
there will be no tax increase in 


1949. But, it is understood, prepar- | 


atory work for a 1950 tax bill to 
raise a possible $6.5 billion of new 
revenue will 
gressional tax experts within the 
next four months. This seems to 
be in the cards despite the fact 
that 1950 is an election vear. 


Unless the current congression- 
al economy attempts make much 
greater reductions in public 
spending than appear on the hor- 
izon, Capitol Hill leaders are con- 
vinced that a tax rise next year 
may be inescapable. 

It seemed fairly certain, also at 
the end of the past week that: 

1. There will be a labor bill, 
much more along the lines of the 
re-committed Wood bill than that 
sought by the Administration. 





New Ohio Law Restricts 


Dealer Insurance Sales 


COLUMBUS, O.Gov, F. J. 
Lausche has signed into Ohio law a 
bill which virtually takes automo- 
bile dealers out of the field of writ- 
ing insurance. The bill requires 
that an insurance agent must write 
50 percent or more of his insurance 
on property of which he is not the 
vendor. 

The bill drew strong support from 
organized insurance agents and 
equally strong opposition from au- 
tomobile dealers. Indications here 
last week were that the new law’s 
constitutionality would be tested in 
the courts. 


be started by con-| 


| Taft-Hartley features will predom-| pay their income taxes in four in- | 
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But 1950 Gouge of $6.5 Billion Being Planned Now . . ._ 
No U. S. Tax Boost Seen 


inate, it is believed. 


|doubt that Congress will go along 








2. The Federal Reserve Board's 


|temporary powers to regulate con- 


sumer installment and bank credit 
seem likely to expire on June 30 
unless the Administration makes a 
very much stronger bid for their 
extension than has been made to 
date. And that seems unlikely. 


3. Since business at the moment 


appears more in need of stimula- 
tion than restraint, there is grave 


with the President’s request for 
economic controls. 

4. Some excise tax cuts are like- 
ly, but not in the field of motor-| 


stallments in the year following | 
the close of the taxable year, would 
be required to pay their taxes in| 
;}not more than two installments | 
| within six months. 


This would increase fiscal 1950 
| revenues by about $4 billion, it was 
estimated. 

But some Congressional tax| 
|leaders, who were reluctant to| 
comment on the Mills plan, pointed | 
}out that it would have a highly | 
|adverse effect on small corpora- | 


tions and probably force many of | 
them to the wall. 

Sen. Byrd of Virginia, member | 
of the Senate Finance Committee, 
pointed out that at best the pro- 





dom. As a matter of fact, because 
of the impending deficit, congres- | 
sional tax leaders are trying to) 
stall off opening up the whole sub- | 
ject of excises at this session. Too, 
they are also strongly against in- 
creasing levies on personal and 
corporate incomes this year. 


Meanwhile, Rep. Wilbur Mills, 
Arkansas Democrat, a member 
of the House Ways and Means 
Committee, has proposed a 
scheme to avoid the anticipated 
1950 deficit by requiring corpor- 
ations to speed up their tax pay- 


ments which met with wide- 
spread interest but no enthus- 
iasm. 


Members of the House Republi- 
can policy committee assailed the 
plan as “a fraud” that “might well 
push our economy over the edge 
and make a depression out of a 
recession.” 


Under Mill’s plan, for which a 
bill was introduced in the House 
last week, corporations, which now 


would cease, 
| 
| 


posal would be merely a temporary 
expedient which would do nothing 
to solve the long-range fiscal 
problem. 

The plan would speed up cor- 
poration tax collections in 1950 
and 1951, but after the first two 
years the Treasury windfall 
and the budget 
problem would still remain un- 
less revenues expanded or spend- 
ing dropped. 

There is little likelihood, accord- 
ing to tax leaders, of cither the 
Mills bill, or any other tax bill 
being brought to the floor of Con- 
gress this year because to do so 
would almost certainly open up a 
tax reduction movement which 
leaders fear might get out of hand. 


A flock of bills to reduce war- 
time excises already is awaiting at | 
| both ends of the Capitol to pounce | 
on any revenue measure _ that 





comes along. 
Sentiment for reducing the ex- 
cises by sums estimated to range 





DON'T LET THIS HAPPEN! 





SAFETY LOCK’ 2 
INSIDE DOOR HANDLES <*:. — 


Safety, particularly GUARDIAN Safety 
something every parent who drives a car needs 


There's plenty of profit selli 
Lock Door Handles... 
and wants! 


The GUARDIAN Safety Lock Handle is an essential safety device for all 
cars, especially 4-door sedans. It provides positive protection against the 
hazards of accidents caused by doors flying open while car is in motion. 
. . » features a special locking 
once locked it stays locked! 

GUARDIAN gives you the perfect sales clincher for selling more 4-door 
sedans to parents with young children! For steady profitable sales and 
customer goodwill, it pays to sell GUARDIAN. 


EXCLUSIVE “GUARDIAN” FEATURES 


@ GUARDIAN is the first and only inside door handle made with lock and key! Resists ee er er eee 


The GUARDIAN is performance proved 
device with Yale keys... 


all tampering and is guaranteed foolproof. 


@ Once locked, the GUARDIAN Handle becomes disengaged and spins freely from inside. | 
All doors can be opened at all times from the outside. NO INTERFERENCE WITH | 


NORMAL OPERATION OF OUTSIDE HANDLES. 
@ GUARDIAN is attached in a jiffy... 


safet 


no holes to drill. . . 
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IMPERIAL 
( Please 
© Please 


all that's needed is a | 


screwdriver. Neither upholstery nor outside handles are touched. Follow simple j 


directions furnished. 


*Design, Mechanical, and Adaption Patents Pending 
DISTRIBUTORS: WRITE FOR DETAILS 


Gapcriil HANDLE MANUFACTURING CO. 


¢ Brooklyn 30, N. Y 





1685 McDonald Ave 





| 
CITY... 









- List Price 


Buyer's Signature ............00055 ‘ 
DEALERS: Please give your jobber’s name and 


in 


SILENT SALESMAN 
$395 HELPS YOU SELL! | 


Each set of GUARDIAN | 
Safety Lock Inside Handles 


per 
pair is factory tested and guar- 
FAIR TRADED teed. Individually and 


colorfully boxed. Sets up 
on counter as a self- 
selling display with 
instruction sheet in box. 


MAIL THIS HANDY COUPON TODAY! 


HANDLE MFG. CO., Brooklyn 30, N.Y. 
send catalog and price tist. 
ship | sample pair GUARDIAN Handles 


Dealer for............ 
make of car 


address with order. 


Lsssemenenesactiamasiiaioneteds 


| sales training departments. 





ASHTON'S DEMOUNTABLE WRECKER—A new unit for converting -~ four-speed pickup 
e 


into a wrecker or shop truck is being offered by Ashton Power Wrec ) 
2'/2-ton capacity crane with extension boom adjustable to 


Detroit. The equipment includes: 


r Equipment Co.., 


three lengths, a power winch having a safe working load of four tons, 100 feet of %-inch 
by 6-37 improved plow steel wire rope with hook attached, standard Ashton spacer and lift 


bar. 
company states. 


from $600 million to $1.5 billion is 
not confined to any party. Bills 
have been introduced by _ both 
Democrats and Republicans. 


An excise repeal bill sponsored | 


by Sen. Johnson of Colorado, a 
member of the Senate Finance 
Committee, is just awaiting a move 
to bring the oleomargarine tax re- 
peal bill to the floor, and in the 
House six or seven dozen or more 
excise measures have strong back- 
ing. 

Some of the reductions 
have strong backing inciude 
3 percent freight tax, the 15 per- 
cent tax on passenger fares, the| 
long distance communications tax, | 
the admissions tax, the jewelry tax, 
the luggage and the fur taxes. 

Leaders like Senators Byrd and | 
George and Rep. Doughton, chair- 
man of the House Ways and 
Means Committee are still hoping 
that the economy drive will bring | 
at least a 5 percent cut in the 1950) 
budget. 

With business still showing signs | 
of sliding, legislative leaders, it 7 


which 
the 


said, have decided that it might 
merely accelerate a decline to in- 
crease taxes now as President Tru- 
man has demanded. 


However, with monthly deficits 
being reported by the Treasury, 
and still bigger deficits being 
forecast for the next fiscal year, 
the congressional fiscal experts 
have decided something drastic 
must be done in the next session. 
They intend, therefore, according 
to a Baltimore Sun story, to di- 
rect the staff of the joint Com- 
mittee on Internal Revenue Tax- 
ation to begin early in the fall 
on studies for a tax-increase bill. 


It was said the plan, now tenta- | 
tively under consideration, is to be 
ready with legislation to introduce 
early in the session starting in 
January for a $6 or $7 billion tax 
increase. 

Unless President Truman takes 
the lead in pruning federal ex- 
penditures drastically in the 1951 
budget to be submitted soon after 
the second session assembles the 
tax leaders, said the Sun, will then | 
be prepared with a sharp tax-in- 
crease bill. 

Congressional tax leaders at that 
time plan to put squarely up to the 
American people this choice: 

1, Force the federal spending 


program to be cut drastically. 


2. Face the possible enactment 
of tax legislation to raise some 15 
percent or more of new revenues. 


STUDENTS OF SELLING—Discussin 
sales counsellor, are members of a Be 


Allan's Nash Sales & Service; R. Remer and A 
L. H. Hitchens, E. J 


———— 


The controls are mounted at the left rear of the body or in the cab, as desired, the 





ADJUSTABLE BOOM—The crane on the Ash- 
ton wrecker is held in position by five safety 
anchor pins which can be removed or in- 
stalled in a few minutes, according to Ashton 
Power Wrecker Equipment Co., Detroit. Under 


power winching, the unit is convenient for 
lifting around the shop or yard, such as oil 
drums, motors, axles and other work too heavy 
for manual labor. 


Detroit Salesmen 
Planning Second 
Training Course 


DETROIT.—Exactly 57 varieties 
of salesmen—with automotive sell- 


ing men predominating—have gone 


back to school here to sharpen up 
their sales techniques and prepare 
themselves for the competitive sell- 


jing area. 


With a capacity enrollment of 
nearly 500 salesmen, the school was 
launched a few weeks ago as the 
first annual sales training clinic of 
the Detroit Sales Executives’ club. 
Now, however, the name must be 
changed to the semi-annual sales 
training clinic of the club for the 
organization has completed arrange- 
ments for a second session this fall. 

Conducting the series is Daniel L. 
Beck, former president of the Sales 
Executives’ club and head of the 
Sales Training Institute of Detroit. 
Beck for 14 years was a sales exec- 
utive of Dodge. 

Represented by both factory per- 
sonnel and dealers’ salesmen are 
Ford, Nash, Dodge, Buick, Chev- 
rolet, Studebaker, Oldsmobile, Fed- 
eral, Plymouth, Lincoln-Mercury, 
Kaiser-Frazer, Dearborn Motors 
and Great Lakes Tractor. 

B. F, Goodrich and U.S. Rubber 
Co. salesmen are enrolled, as are 
representatives of the Detroit Diesel 
Engine division of General Motors 
and the Ohio and Standard Oil 
companies. 





points of classroom technique with Daniel L. Beck, 
troit Nash dealership and of Nash's and Kelvinator's 
Left to right are Jim Allen jr. and O. M. Weigle, both of 
r . F. Maxwell, both of Kelvinator division, and 
Nicholas and David Wheaton, all of Nash Motors division 
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‘Must Pay Own Bill’ 


Bank Warns Only New Taxes on Low Incomes 
Can Support Added Social Benefits 





| the lower income groups with no 
|}apparent cost to them. | 

“An analysis (for the University | 
|of Notre Dame) reveals, however, | 
| that an increasing proportion of the | 
| bills sponsored under government | 
auspices must be paid for by those | 









BOSTON.—Tax revenue to sup- 
port current federal proposals for 
expanded social welfare benefits 
can come only from additional bur- 
dens on those in the low-income 
brackets, the First National Bank 
of Boston emphasizes in its New 
England Letter. 














with the inevitable decline in na- 
tional income. No apparent con- 
sideration is given to our finan- 
cial capacity nor the strain on 
our economy. The time has come 
to ask, again and again, the un- 
popular question, ‘Where is the 
money coming from?’ 


“If this question had been objec- 


in the lower income brackets as the 

| government is nearly scraping the 
| bottom of the barrel for funds from 
the upper income groups. 

“Before it is too late, the Amer- 
ican people should know that 
there is no Santa Claus, but that 
they must pay the bills from their 
own pocketbooks and that the 
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“The epidemic of ‘gimmies’|tively explored and the true facts| More the government spends of 
sweeping over the country appar-|presented the clamor to get some-| their money the less there will be ; 
ently reflects the mass illusion of thing for nothing. Even a cursory left for them to spend according _MACKS ON THE ATOM JOB—These six Mack LJX dumpers are operating under the juris- 
getting something for nothing,” the | investigation would have shown to their own discretion. Sens Teneuh Loner’ oe" newly “Soe | aap = fi & ts dat a va 
bank declares. “The ‘welfare state’ that social betterment plans must “Furthermore, it should be recog- | of fill as roads are built for one of the latest Research projects. 
is more perilous than the other in the long run be paid for by the | nized that when the government | . : ee — 
? schemes since it is all-embracive a | Spends the money the cost of oper- | F h f T s | velopments in company policy, “All 
with the government serving as the |,,.Poimting out that the system of ee the plan 7 a big bite out) Pruenau rains |business—not just ours or the 
P central and directing force “soaking the rich” has gone so far |°f very dollar. In the case of the | trailer business—must return to the 
. & : that higher levies would result in| Proposed national health program, | [ts Sales Staff traditional system of i t 
© “The demand for social welfare | diminishing returns and the total |f0r instance, it is estimated that | a |tial customers and selling them,” 
. benefits is growing at an alarm- | amount of net income of those re-|there would be as many govern-| DETROIT.—A six-week sales | Robinson explained & : 
> ing rate, despite the already heavy | ceiving $5,000 a year or more would | Ment employes engaged in keeping |training program for the entire eet 
government commitments and | be sufficient to pay the running ex-|Tecords and in administration as | sales staff of Fruehauf Trailer Co. Si P . H 
signs of slackening in business |penses of the government at its|there would be physicians to pro-|was initiated in mid-April under| 5#mpson Fontiac—Houston 
current rate for only above five vide medical aid. |the direction of W. J. Robinson,| C. P. Simpson, head of Simpson 
‘ 9 months, the bank comments: “We should heed the ‘red lights| sales vice-president. Pontiac Co., Houston, announces 
| Call to Sell " . _— flashing’ along the road we are | The program involves all phases|the partnership in the company of 
| “The vast welfare plans are de-|traveling and reach for the brakes|of sales training, Robinson said, | Francis Gillman, vice-president and 
Is Here, Black signed by the proponents to benefit | before it is too late.” | and is in keeping with current de- | general manager. 
a incase istaaiebaadeet : ‘ eect a 
Tells Dealers : 
SYRACUSE, N. Y.—“The truck 
f business has come through its val- 
ley,” Robert F. Black, president of 
White Motor Co., Cleveland, said 
here. Black spoke to members and 
guests of the Syracuse Automobile 
Dealers Assn. at a luncheon. 
i The speaker asserted: “We have | I H | ) fi H 4 
come ahead of the passenger busi- ( A I S QO { id M C NIG 
| ness into the old-time competition | ncrease en ee oe nanan erm gaa a a (eR RENEE ERR SF REET RG  AC SE OREO EIR I 
of hard work and production. Our | 
pipelines became filled last fall and | 
| we faced what all industry faces 
as this happens. It is a call to sell. | 
: “We have to show the customer | 
“4 that we have something to give | 
>n him, offering money saving for him 3 a . ‘ : ' aia 
er or other benefits in safety or actual 1. SUN TRAINING Brings saving Diagnosis techniques! What's 
vf convenience. It is not enough to) more, the Sun Training doesn’t cost you a 
rr a. ieee - a od rane | Your Shop Methods Up-To-Date!  cenc . . . it’s one of the free services avail- 
: shave. able to all Sun Equipment Owners! Your 
, “The idea of serving the customer | Sun Training by your local Sun Man will local Sun Man is one of the more than 
eee ae ee ee bring to you and your organization the 400 Sun Representatives from coast-to- 
turer through distributor, sales or- newest Sun Diagnosis techniques and sell- coast, ready to serve you on less than 24 
ganization and service. ing methods. Your Sun Man will demon- _ hours notice. The Sun Training is a part 
“that ~ hagen had ig 7° strate new, tested selling methods...he of a Winning Combination that will pay 
S in tha use i ae ; : eee a 
1. io cineeiane rod i the eaameie | ill instruct mechanics on modern, time- big dividends . . . schedule yours TODAY! 
ne vacuum when demand exceeded | 
ip supply so greatly. Supply has been | 
re catching up with demand as we all 
1- recognize and we are in the field 
of current selling from production.” 
of eS 
aS 
,e $50 a Day 
0 ° : ’ 
b. Trailmobile Cuarantees 
be Tanks Against Leaks 
“ CINCINNATI. — Trailmobile Co. 
=~ is making a $50-a-day guarantee 
ll for every day one of its tank trail- 
L. ers is out of service because of 
oat leakage as an expression of faith 
he in the quality of its product, ac- 
it. cording to F. A. Schotters, vice- 
- president and general sales man- 
ager. Schotters points out that the 
r- guarantee is the operator’s assur- 
re ance of constant uninterrupted 
v- operation, at lower cost. 
d- Aided by Trailmobile’s electronic 
'y, testing device, all factors of stress 
‘2 in the tank shell were taken into 
consideration in designing and per- 
er fecting the trailer for market, 
re 4 Schotters has stated. 
- ) Complete information regarding the most successful shops in the nation settee 
nde the new Trailmobile tank guaran- | 
dil tee may be obtained from any of | 2. SUN DIAGNOSIS are doing with Sun Equipment. He will OOM a @} 
ons wee aaaieaaa toc EQUIPMENT Cuts Waste, be glad to survey your needs and thereby Bi = rd a) 
U. S. Gets New Business, Insures help you a bg and ——— = 
ne a ee ° . earnin ower. Mail the coupon below 
Mechanics’ Earning Power! cP P 
Hercules Opens Branch for the — of your — a 
/ : : 4 : ‘ , ; Sina sentative and a copy of the new ollars 
At Odessa, Texas | Certainly you believe in Diagnosis Equip- from Diagnosis” Booklet. Do it now! 
ODESSA, Tex.—Hercules Motors 1 body d ! But don’t be 8 , 
Corp., Canton, O., announces the CRE: veryooey oes ea 
opening of a new factory sales and satisfied that your Diagnosis department 
service branch here. The new out- | or your methods of using Diagnosis equip- oe Sn ees Se oe Llse 
let augments factory branches and d h h a ; * 
retail stores already in operation at ment are up-to- ate—-or that you have a ELECTRIC COR POR ATION 
Los Angeles; Salem, Ill, Houston enough equipment correctly arranged and 6 4327 Avendele Avence, Chicago 31, incl i 
a — Tex. utilized! Don’t be satisfied until you have J Oo Come cond me without net * obligation, a copy of the a 
n addition, 46 Hercul istribu- . : "Dollars from Diagnosis” Booklet. 
tors and their onc oa oe. talked it over with your Sun Man! He 8 0 Also send me the name of my nearest Sun Man. 3 
from coast to coast. This is in line will be glad to show you what many of ae LE eee ee t 
ck, with the company’s policy to pro- e § 
ao vide good distributor coverage fl Mebeenitii cls oe ee ee a ae ' 
al wherever it is important to do so, 3 i 
_ Hercules officials say. B Aedtet8-nnseeeneeeeneneessreseeeseeneesees City. es sess J 
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Metropolitan Group 


= WHERE 38,000,000 READERS(*) GATHER EVERY SUNDAY, EVERY SEASON, EVERY YEAR. 


RS 
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NEW YORK CHICAGO DETROIT 
220 East 42nd Street — MUrray Hill 7-5200 4 Tribune Tower— WHitehall 4-2280 New Center Bldg.—TRinity 2-2090 
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the World's Largest Showroom! 


SLOWLY BUT SURELY, buyers are regaining command 
in the nation’s marketplaces. 


Moreover, after eight long years of taking what 
they could get -- without regard for quality or price 
—they’re now in a ‘‘show me’’ mood. 


And to meet that challenge swiftly, surely and sub- 
stantially, you can move into the world’s largest 
showroom-for-advertisers—the Metropolitan Group 
of Sunday Picture Magazines. 


Let’s spell it out. 


LARGER BY FAR than any syndicated Sunday supple- 
ment or national magazine, the Metro showroom is 
owned and operated by a network of the nation’s 
strongest newspapers. Locally, they’re tops with 
merchants. 


Studded with color and jam-packed with pictures, 
each Metro Sunday Magazine is locally edited. 
Each is built for and about its own particular 
audience. No two Magazines are alike —no more alike 
than any two sections of our multi-section nation. 


AND WITH THEIR TOTAL dissimilarity goes the pay-off 
sought by every advertiser—more readers per $ in- 
vested. For, excepting Sunday Comics, these locally- 


slanted Metro Sunday Magazines are producing for 


advertisers more thorough readers per dollar than any 
leading nationally edited medium in print! 


Nor is that all. 


YOU NEED more than top readership, alone, to stage 
a marketing coup—or come-back. You need millions 


AN ASSURED NATIONAL AUDIENCE FOR NATIONAL ADVERTISERS. (°)All ages, all incomes, both sexes. 


SAN FRANCISCO 


155 Montgomery St.—GArfield 1-7946 


at) 
C LOBE , post : 


of people reading and reacting to your sales messages 
in major markets, coast to coast. 


You need people of both sexes and all ages; people 
in every economic, social and political group. Yes, 
millions of people living and buying in America’s 
congested areas—-where advertising and selling pay 


off best. 


THAT KIND OF IMPACT is yours to make the most of — 
in Metropolitan Group. In fact, this network of 
Sunday Picture Magazines will expose your selling 
efforts to 38,000,000 readers* in 15,000,000 families 
across the land. 


To be precise: you’ll reach 5,800,000 of the 7,600,000 
families residing in the nation’s 18 cities of a half- 
million or more. You'll get 50% or better coverage 
in 560 principal cities—plus 5,500,000 circulation in 
other prosperous cities and small-town America. 


AND THE COST? Metro Colorgravure costs $2.80 per 
thousand. Color in the four leading weeklies and 
four women’s magazines ranges from $3.21 to $5.30 
per thousand. And Metro monotone rates are even 


more attractive! 


It all adds up to this—whether you’re plugging 
motor cars, ready-to-wear, television receivers, 
travel to romantic places, or rapid turn-over prod- 
ucts...here’s the showroom-for-advertisers that 


offers everything. 


Ask the nearest Metro office for additional facts 
and figures. 
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Reports From Various Areas ... 


year ago. New-truck sales, as re-| 
| ported by the Federal Reserve 
| Bank, slid to 101, or 42 percent 
| under a year ago. Used truck sales 
|}are also down, touching 155, or 8 
percent under last year. 


Auto Market Page = *"=F="" 


Toledo 
New-car deliveries in April in 
Lucas county were down slightly 
from March but 


Toledo Automotive Trades Assn. 
reports. 

Deliveries were 1,491 in April, 
boosting the four-month total to 
5,065, compared with 4,758 for the 
first four months of last year. De- 
liveries were 1,077 in January, 952 
in February and 1,545 in March. In 
April, 1948, 1,157 new cars were de- 


livered. 


Deliveries of commercial vehicles | than they did a year ago and the| 


amounted to 157 in April against 
174 in March and 264 in April, 1948. 
For the four-month period, 598 
commercial vehicles were delivered 
this year against 918 last year. 

The May delivery figure was ex- 
pected to be considerably lower, due 
to the Ford strike. The four Ford 
dealers here normally receive about 
275 cars and trucks a mont 


Warning Signa 


a 


ORDER NOW! 


up substantially | 
from deliveries of April, 1948, the | 


h; none 


|had come through since the strike 
| began. 
| * * * 


Canada 


The Canadian government reports 
ithat dealers in Quebec showed 
sharp gains in sales of new cars 
|during March to lead the rest of 
| Canada. 
| Throughout Canada, new-car sales 
|during March totaled 31,222 units, 
compared to 30,959 new cars sold in 
the same month last year. 

Quebec dealers sold 19.6 percent 
more cars in March of this year 


} 


retail value of such sales was 37.7 
percent higher than March, 1948, 
| Dealers in Quebec sold 6,183 new 
|cars in March against 5,169 units a 
|} year ago and the retail value of 
such sales rose to $13,407,481, com- 
pared with $9,739,371 last year. 

In second position, Alberta deal- 
ers sold 2,368 new cars at $5,023,537 
in March against 2,288 at $4,277,746, 


MAC Ti tee Ce tats in] 
eg 


FOR SAFETY 
CONVENIENCE 
BEAUTY 


WRITE! WIRE! 


Birmingham 


(up 3.5 percent in number and 17.4| _New-car sales during April in| 
percent in amount. | Jefferson county, Birmingham, Ala., 


Sales of new cars elsewhere in| hit their highest peak of the year | 
Canada showed the following in | with a total of 1,445 deliveries. 


| March, with figures for March, 1948,| This compares with 763 in Janu- 


parentheses: Ontario, 13,743|4ry, 817 in February and 1,259 in 


| in 
| (14,149), $29,445,094 ($26,615,887); | March. New-truck sales in April 


| Maritimes, 2,290 (2,519), $4,770,894 | totaled 72 units. 
| ($4,661,147); Manitoba, 1,725 (1,737),| Dealers reported that used-car 
| $3,622,306 ($3,261,280); Saskatche- | sales during the month increased 10 
wan, 2,117 (2,161), $4,492,468 ($4,028,- | to 12 percent while prices declined 
925); British Columbia, 2,796 (2,936), | @bout 10 percent. 
$5,654,402 ($5,548,120). New-car sales during April, by 
* * «* makes, were: Buick, 95; Cadillac, 
Cleveland |25; Chevrolet, 337; Chrysler, 25; 
| Good weather, creating an ole esa oa a a 
mosphere for travel, is believed re- | finan 2: pe See aoe 
. ; . n, 10; Mercury, 114; Nash 36; : , 
sponsible for keeping high the sale Oldsmobile. 51: Packard, 18: Plym- len openin aay a the compeign. Plens call 
i | , , 9 , we andin raction 
of cars in the Greater Cleveland | 54th, 172; Pontiac, 58; Studebaker, |to include aerial acts, clowns, daredevil driv- 
a | 58; Willys, 4, and Crosley, 8, lers and radio, screen, stage, television and 
+ * + 


Total new-car sales for the week | sports stars acting as salesmen for a day. 


ended May 7 were 1,313 and that’s N Oo es 
almost 78 percent above last year’s New Orleans retti, president of the New Orleans 
average at this time. Used car; A total of 1,073 new cars was| Automobile Dealers Assn. 
sales again moved upward, touch-| registered in Orleans parish during| ‘This registration shows an in- 
ing 2,512, or 28 percent above a/ April, according to Joseph A. Pa-| crease of 310 cars over April of 
saieiitaieal we oc ‘|last year and compares with 517 
|ears registered in January, 761 in 
|February and 929 in March. 
The April registrations: Chevro- 
let, 211; Ford, 205; Plymouth, 91; 
Buick, 90; Pontiac, 66; Studebaker, 
66; Hudson, 52; Nash, 51; Oldsmo- 
bile, 48; Mercury, 34; Dodge, 32; 
| Chrysler, 26; Kaiser, 24; Cadillac, 
| 19; Packard, 17; Willys, 13; Lin- 
| coln, 7; Frazer, 6; DeSoto, 6; Cros- 
ley, 5; Austin, 2, and Anglia, 2. 
+ * 


Montgomery 

Although new-car sales dropped 
in Montgomery, Ala., during April, 

| dealers reported an excellent move- 
|ment of used vehicles, and truck 
‘sales also increased. 

Total new passenger units regis- 
tered in Montgomery county dur- 
jing April numbered 308 compared 
with 338 for March. Ford led the 
selling parade with 55 new units, 
taking the lead which Chevrolet 
| held the previous month. 
Although much of the general 
| used-car movement was on a 

lower profit basis, dealers re- 
ported a month considerably bet- 
ter than the corresponding period 
of last year. Several factors were 
held accountable for this: the rel- 
atively high prices of new cars; 
seasonal demand, and better 
salesmanship. 

W. Cleve Stokes Co. stepped up 
|its sales from 25 Mercurys and 
| nine Lincolns in March to 40 Mer- 
| curys and 11 Lincolns in April, and 
|General Manager Tom Barnes said 
|“the secret is salesmanship.” 
| J. L. Turnipseed of Turnipseed 
| Motor Co. (Hudson), said his con- 
|}cern met considerable sales resis- 
[tance during the early part of 
| April but “things really picked up 
the last part.” 

Truck and bus sales rose from 

67 in March to 79 in April, with 
24 Chevrolet vehicles leading the 
list. 

Passenger unit registrations for 
April and March were as follows 
(April figures first): Ford, 55 and 
50; Chevrolet, 50 (includes four 
taxis) and 63 (includes nine taxis); 
Mercury, 40 and 25; Buick, 24 and 
25; Plymouth, 35 and 28; Pontiac, 
19 and 28; Nash, 14 and 19; Lin- 
coln, 11 and 9; Hudson, 10 and 18; 
Oldsmobile, 10 and 20; Studebaker, 
8 and 17; Chrysler, 5 and 9; De- 
Soto, 5 and 5; Dodge, 5 and 15; 
Kaiser, 5 and 2; Packard, 2 and 5; 
Cadillac, 1 and 5; Frazer, 2; Willys, 
1, and Renault, 1. 

Truck and bus 
and March were (April figures 
first): Chevrolet, 37 and 24; Ford, 
13 and 7; Dodge, 10 and 8; GMC, 


7 and 6; Willys, 4 and 4; Interna- 
tional, 3 and 11; Studebaker, 2 and 
|3; Federal, 1; Mack, 1 and 1; 
White, 1. 
* * * 


Rochester 
MANUFACTURING CORP. 


USED-CAR SALES SLANT — High-powered 
sales prothotion campaigns are coming back 
into the picture in automobile sales, espe- 
| cially in the used-car divisions. An example 
is that of Hagin & Koplin (Ford), Newark, 
N. J., where the used-car showroom is deco- 
rated in a Wild West atmosphere. Harry 
| Koplin, president, said that in addition to the 
Wild West motif, attractive Grace Downs 
| models from New York served as salesladies 


LIGHTS 


sales for April 


The Rochester, N. Y., chamber 
of commerce business bulletin re- 
| ports that the index of new-car 
|}sales increased 13 percent in 
6636 Charlevoix Ave | March over February this year as 

| registrations were the second high- 

Detroit 7, Michigan |est for any month since July, 1941. 

WAlInut 5-3944 | The high leveel will probably be 

|maintained for some time, the 

| chamber said, in view of the high 

| production levels achieved by man- 
| ufacturers. 
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| forth by Vincent Riggio, head of | ° 


Merchandising 


Memos to Dealers 





S DETROIT losing out as the 

wholesale center of the used-car 
industry? 

Prices here are said to be $100 
to $150 higher than other big 
markets of the country. 

Several buyers coming to town 
say there is nothing wrong with the 
Detroit market—except that dealers 
can buy used-cars cheaper else- 


where. 
* 


* * 

ERE’S ONE dealer who doesn’t 

have to be told (again) about 
the buying power of women. The 
dealer won a prize in a K-F con- 
test. On the order blank he had 
written in: “One set of custom golf 
clubs.” But these words had a line 
through them, and substituted, in a 
feminine hand: 

“Automatic toaster, sandwich 
toaster, waffle iron, and _ guest | 
towels.” 

* * * 
What's in a Name? 


New-car dealers opening a used- 
car business seem to be adopting) 
the wild and woolly names that | 
once marked the characters in the 
trade. You know, like Reckless 
Roscoe, etc. 

Many used-car dealers doubt 
the value of such names. In fact, 
some believe they are detrimen- 
tal, saying the tendency is for the 
public to shy away from the 
“Wildest Trader in Town.” 

Increasingly, dealers are using 
their own names—for instance, 
Downing Motors, Webster-Marker, 
Bert Baker—as sort of a pledge to 
the public that they are backing up 
their transactions with their per- 
sonal reputations. 

This doesn’t mean that those 
who use the fancy names have 
anything to hide—most of them 
believe the spectacular has ad- 
vertising value. 

But the dealers on the other side 
say that the promotion that goes | 
into making Hi Dollar Whosits a} 
byword would also do a lot for 
plain Joe Doakes, 

At any rate, they say, people tend 
to lump the fancy monikers to- 
gether, with the result that they 
lose punch. 

* + . 
Where’s the Buyer? 

Where is the used-car buyer? 
Joe Farlow says in a recent bulle- 
tin of the Automobile Merchants 
Assn. of New York that the woods 
are full of them. 

Farlow said that most of the 
dealers he talks with are letting 
trade-ins go to build goodwill. 
Their customers are having little 
difficulty finding used-car cus- 





WAMPUM OR SCALP 'UM — Here's what 
will happen to Pontiac dealers in the Kansas 
City zone who don't collect plenty of wam- 
pum in the current nationwide Chief Pontiac 
service contest. Standing (left to right) are 
Andy Anderson, service manager of Perry 
Motor Co., Kansas City, and B. A. Kortier, 
Kansas City zone manager; Verne Johnson, 
zone service manager; Buddy Laner of Laner 
Pontiac Co., Kansas City, and Gilbert A. 
Wiggins, assistant zone manager. They watch 
as ‘Indian Princesses'' Betty Jo Owens and 
Mary Ann Huermann "'scalp'' Andy Klein of 
Andy Klein Pontiac, Overland Park, Kans. The 
contest is aimed at increased repair orders 
and customer labor sales. 





By Bob Finlay 


tomers on an _ individual-to-indi- 
vidual basis. 

(And when new-car dealers over- 
trade—as many did last winter be- 
fore the spring upturn—the new- 
car dealer gets the cars, but that 
doesn’t solve the selling problem. 


(Looks like both new and used- 
car dealers have a big job to do in 
meeting the individual-to-individ- 
ual competition. Many people are 
convinced that they get a better 
deal in bypassing the dealer. When 
a dealer convinces his customers 
otherwise, he can find buyers.) 

* * * 


Honesty, Knowledge, Effort 
We like the three basic principles 





American Tobacco, and quoted by | 
NADA: 
1. The salesman must be honest | 
with the customers and his com- | 
pany. 
2. He must know his products 
| so thoroughly that their qualities 
| and selling points are second 
nature. 
3. He must work at it, as selling 
|comes from hard work and expe- 
| rience. 
* +. + 
| Dealer Who’s Who 
E. LAWRENCE (Nash) has 
* worked up a folder for cus- 
tomers and prospects with a cover 
| featuring his building and the '49| 
car Inside and back pages are de- | 
voted to half-column pictures and | 





and service folks and the job each | 
does. 


* 


The Short of It 


MAxs AUTO SALES SERVICE! 
(Willys), Frewsburg, N. Y..,| 
made a play for used-car business | 
| with a humorous newspaper ad | 
| built around the idea that new} 
| model cars are short on head and | 
leg room. 





thumbnail descriptions of his sales | ~ 


USED CARS ' 





IT MAY BE SMALL, BUT IT'S CONSPICUOUS—Used-car space can be effective in display 
qualities, though small. Here is the neat corner lot of Myers Motor Co. (Oldsmobile), 
Hayward, Calif. Head of the dealership is Ralph H. Myers, formerly of the division's Oak- 
land zone office. 


leg room? Then stop in and see! Dakota, Iowa and Minnesota in his 

our selection of dependable used | four-place Ryan Navion. 

Yen, ay art for Gabe Se ehert| ince eae ue Soot-cue bak 
>, ) : iness as well as new-car sales in- 

prices. These babies were built in| yolves transportation problems, too, 

the days when head and leg room ‘he has found. So Prather uses his 

meant something. plane to transport drivers to De- 
— pnareen | troit, Milwaukee, Minneapolis and 


(Cadillac- | Chicago and other cities to pick 
Pontiac), Sioux Falls, S. D., is| up automobiles to drive back to 


|taking to the air to service cus-| his showroom. It cuts travel time 


for successful salesmanship, set! Said copy: “Need more head and| tomers and fellow dealers in South| and costs in half. 
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PA 


You can depend on MoPar Steering Parts for serv- 
icing any Chrysler Corporation-built vehicle. 


The reasons are simple as A-B-C: 


A. MoPar parts are 


spected for Plymouth, Dodge, De Soto and 


Chrysler cars and 


B. They are furnished by Chrysler Corporation, 
the producer of the vehicles in which they are 
to be used. They're made right! They fit 
right! They work right! 

C. You can get convenient MoPar service 
packages. Tie Rod End Packages and King 
Pin Packages give you all the parts you need 
for steering service jobs. 


Plan now to save time 
tomer good will... by 


for Chrysler Corporation-built vehicles. 


CHRYSLER CORPORATION + PARTS DIVISION, DETROIT 31, MICH. 
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with MePAagr 
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factory engineered and in- 


Dodge ‘\Job-Rated” trucks. 


and work... to build cus- 
using MoPar Steering Parts 


him 





HERES WHERE TO GET 
MéPaR STEERING PARTS 





You can get MoPar Steering Parts from your nearest 
Plymouth, Dodge, De Soto or Chrysler dealer. Call on 


today! 


PLYMOUTH - DODGE 


DE SOTO - CHRYSLER CARS 
Tl eee a em ke 
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Affecting Factories and Dealers . . . 


Auto Advertising 





The best methods of helping auto- 
motive wholesalers meet today’s 
marketing problems will be can- 
vassed at the spring meeting of 
the Automotive Advertisers Coun- 
cil at the Homestead, Hot Springs, 
Va., May 30-June 2. 

By custom, the program will 
be of the round-table type, with 
specific discussions being led by 
members of the council. 

Lead-off on wholesaler aid will 
be “How Can Manufacturers Best 
Help Wholesalers Get Their Share 
of Service Market Business,” led 
by E. S. Sensenderfer, Bonney 
Forge & Tool Works. 

“Special Markets for Whole- 
salers to Cultivate” will be led 


by R. Schutz, sales promotion 
manager, Maremont Automotive 
Products Co. 


Other topics are: “Report on 
Training and Sales Films,” led by 
William Goldschmidt, advertising 
manager, Bear Mfg. Co.; “Public 





Relations and Publicity” from the! 





\ See : 


coma ae 


Bao Fi Eo 


SENG SS eo eos 


$C ee 


standpoint of (a) manufacturers, | 


(b) wholesalers, (c) repair shops, | om 


led by Richard Carr, assistant di- | 
rector of public relations, Koppers | 
Co.; “Progress of Industrywide 
Promotion Program,” 
Tapscott, advertising manager, Mc- 
Quay-Norris Mfg. Co.; “Wholesaler | 
Direct Mail Addressing and List | 
Setup,” led by Joseph Warnimont, 
assistant sales and 


manager, Sterling Tool Preducts | 


led by C. C.| 3 
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2,500 ATTEND OPEN HOUSE—Courtesy Motor Co. (Lincoln-Mercury), Johnson City, Tenn., 


has opened this new building with a 270-foot frontage an 


d 11,000 square feet of floor | 
advertising | space. Matthew Tucker and George Doughty own and operate the new dealership. 


Co.; “Packaging and Package In-/hoga county registrations in 1948; for the Big Three were: Ford, 18.39 
serts,” led by Duane Jones, adver- | rose 7.57 percent to 48,403, while | (18.82); Chrysler, 22.93 (21.45), and 


tising manager, 

Service; and discussion of “Cata- 

log Problems,” led by W. A. Kirk- 

patrick, manager, advertising and 

sales promotion, Wilkening Mfg. | 

Co., and president of the council. 
+ * * 


Cleveland Market 


The third annual analysis of new- 


car sales has been issued by the|total, compared with 19.1 percent|‘ 
Cleveland Press. 


It shows, accord- | 


ing to the newspaper, that Cuya- 
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At last you can get an all-steel parts bin that is 100% 
flexible standing in place. Sliding shelves in Hope Metal 
Bins make it unnecessary to move bins from the line-up. 
Now, parts department changeovers are fast and easy. 
No need to disrupt your organization by getting help from 


other departments during changeover periods. 


These new Sliding Shelves are just one of many special 
features of Hope Metal Bins which will increase your parts 
department efficiency. Plan now to convert your present 
bins to time-saving, work-saving Sliding Shelves. Send in 
your order now for early delivery of your new Hope Parts 


Bins with Sliding Shelves. 


PAGLY BELIVERYT... 


Check these other features of Hope Metal Bins .. . all 


at no extra cost: 





© Snap-in Dividers . . . no bolts, clamps or screws 


® Lower three shelves reinforced for ‘‘stepladder"’ use 


© Front and rear base support . . . no sway or tipping 
® Bins shipped built up . . . ready for use 


® Choice of colors 


ROP s 


METAL PRODUCTS, INC. 


1501 ROCKWELL AVE. 
CLEVELAND 14, 








OHIO 


HOPE PARTS BINS with 


United Motors | the national total rose 10.22 percent. |General Motors, 41.8 (40.63). 
is a larger auto 
market than any one of 25 states, 


Since new cars were allotted by 
the factories in 1948, the county 
was shorted by 1,200, the Press 


says. 


The county 


the Press claims. 


cording to the Press, since they | ss © 
accounted for 16.88 percent of the! gz. 
Milestone 


for the nation. 


The study was directed by Har- | 
Distribution of the so-called in-| old Rosene, assistant general ad- | 
dependents cased the shortage, ac- | vertising manager of the Press. 


MacManus, John & Adams, Inc.| mass communication, 


tising agency, has celebrated the 
15th anniversary of its founding. 

President James R. Adams and 
Chairman W. A. P. John, co-foun- 
ders, were hosts to the agency’s 
staff at a buffet supper. 


* o - 

Persuader 

With the economic health of the 
country dependent upon the con- 
tinuous, rapid exchange of goods, 
advertising has come to be one of 
the most pervasive influences of 
| our times, said James Webb Young, 
|}senior consultant and director of 
J. Walter Thompson Co., in a re- 
cent Cornell University Sympcsium 





'on “America’s Freedom and Re- 
sponsibility in the Contemporary 
Crisis.” 


Young said that in our hich- 
speed economic order, no other 
means has been found which so 
| effectively and so cheaply facili- 
tates the process in which the 
producer must find the con- 
sumer and the consumer must 
find the producer. 

“In America, advertising has be- 
| come the greatest single means for 
information 


Local and national percentages! (Pontiac-Cadillac), Detroit adver-|and persuasion which has ever 
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@ Change or Adjust Shelves in Seconds ... No 
Nuts and Bolts to Keep Shelf in Place 







@ Rearrange Shelves Without Moving Bins 
@ Snap-in Dividers @ NO EXTRA COST 








Patented formings on 1'%2” centers on side 
uprights support each shelf securely at four 
points. Each shelf-holder has capacity of 1000 
Ibs. dead weight. Once inserted, shelves re- 
main firmly in place yet are quickly removed 
for changeovers. 







gtd8s \ Write Today for Catalog 
and Price List... 
Illustrated In this catalog is 


the complete line of Hope 
Steel Storage Equipment. 







been seen in any society, anywhere, 
at any time,” he says. “This is due 
to our incomparable media chan- 
| nels, our deft techniques and our 
power of reiteration. 


“The state of absolute or rela- 
tive self-subsistance in which 
many families still existed, even 
in 1870, is gone. We are all parts 
of one whole, and the economic 
health of that whole depends 
upon the machinery for ex- 
changing our goods and services 
as rapidly and efficiently as pos- 
sible. Advertising is an essential 
element in that exchange pro- 
cess.” 


One of the great risks in a dy- 
namic, incentive society is insta- 
bility, according to Young, and 
that risk increases as our inven- 
tion rate accelerates. 

“We need, then, balance wheels 
on our dynamics,” he said. “And 
|I suggest to you that advertising, 
a great encourager of innovators, 
is also strangely enough a great 
retarder of too rapid change. Ad- 
vertising plays a part in forming 
the ‘mold of custom’ and the hab- 
its it establishes are not too easily 
upset.” 
| « * * 
| 
| 





Gets Account 


Appointment of VanSant, Dug- 
| dale & Co., Inc., Baltimore, to han- 
| dle advertising for American Ham- 
;mered Piston Rings, a product of 
| Koppers Co., Inc., was announced 
by Ralph Winslow, Koppers direc- 
| tor of public relations. 

Koppers is launching a major 
| program on its new K-Spun pis- 
| ton rings. This program includes 
| @ consumer campaign on auto- 
motive rings as well as a broad 
| business paper campaign in the 
general automotive, fleet, orig- 
inal equipment, export and in- 
| dustrial fields. 

| WVanSant, Dugdale has for sev- 
|eral years handled the advertising 
of several other Koppers products, 
| including Aeromatic Propellers, 
| Fast’s Couplings and Koppers-Elex 
| Precipitators. T. F. C. Quinn is the 
account executive. 

+ * * 


Names 


John F. Reeder has joined Wil 
liam H. Weintraub & Co. as a vice- 





president and account executive 
|for Kaiser - Fraz- saiieeaiaeiie 
}er, it was an- - 


inounced last 
week by William 
H. Weintraub, 
president of the 
advertising 
| agency. 

Reeder’ served 
as advertising 
| manager for Cad- 
illac from 1932 to 
1934. Between 
1934 and 1940, he 
| was vice-president and manager of 
|the Detroit office of Young & Ru- 
bicam, on the Packard account. 
He moved to the New York office 
of Young & Rubicam in 1940, serv- 
ing as vice-president and man- 
ager of the contact department un- 
til the war. 


Following service in the Navy, he 
was with Young & Rubicam, Walt 
Disney Productions and C. J. La 
Roche & Co. 


John F. Reeder 
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COMMERCIAL CREDIT CORPORATION 


A Subsidiary of 
Commercial Credit Company, Baltimore « Capital and Surplus $95,000,000 


‘MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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Record to 


GRANITE FALLS, Minn. — Fair 
dealing through the tempting post- 
war years has provided Winter 


Chevrolet here with an advertising | 


foundation in today’s market. 

The firm took a full-page ad the 
other day to review the car - short- 
age years, and ended on this note: 

“We are extremely proud of 
that record, and are now wide 
open for business.” 

Pointing out that the firm ac- 
cepted any and all orders after the 
war, the ad went on: 

“Result: We reached a point in 
June, 1946, where we had dozens of 
orders and thousands of dollars in 
deposits—thousands of dollars of 
the other fellows’ money! 

“We did not like the situation. 
This community has been good to 
the firm of Winter since 1878. We 
worried about it. And then, after 


much thought and consideration of 
the customer’s side of the picture, 
we returned every 
money! 

“But we also pledged, to any 
customer who notified us he so 


dollar of that 





Dealer Reviews Fair Dealing of Past 
In Plugging Business Today 


|strued our motives. 
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Stand On? 





desired it, that we would follow 
that list exactly as if we still held 
| his deposit! 

The copy continued: “Some peo- 
| ple saw fit to get their needs else- 
where. 
‘although we deeply regretted the 
|condition that took them away 
from us, Many people went out of 


| lar’ 
way. A _ few, 


in handing the matter that 
unhappily, miscon- 


“Most of them stayed ON the list 
and to those people, and the rest 
of the community, we are happy 
to report that, at the time this sees 
print, we have kept faith with 
those fine customers — and that 
everyone on that list received either | 
a 1946 or a 1947, or a 1948 Chev- 
rolet—the very best value of the 
world today in the automobile | 
market! 

“It was not always easy to do} 
what we have done. Often it would | 
have been much more profitable, | 


We did not blame them, | 


their way to tell us we were ‘regu- | 





temporarily, to have sent that car | 





% 
ge 


or truck elsewhere, out of this ter- 


orns 


The unhappy businessman shown above 
is caught on the horns of a dilemma. 


His trouble comes from insurance that 


doesn't fit. 


He has so many possible 


courses to choose from that he can't 
make up his mind. 


Insurance is a technical and detailed 


subject. No one 


knows all the answers. 


But the insurance man who specializes 
in protection for your type of 
business is best equipped to plan a 
sound insurance program for you. 


A specialist in 


insurance for 


automobile dealers will get this man 
off the hook. He will save time, money, 
and trouble for any authorized auto- 
mobile dealers. 





Tide Water Fluid 
OK’d for GMC 


Torque Converter 


TULSA, Okla.—Tide Water Asso- 
ciated Oil Co., which has pioneered 
in the lubrication of hydraulic 
torque converters used primarily in 
the engine transmissions of buses 
and motor coaches, has received 
approval of its newly developed hy- 
_| draulic transmission fluid for use in 

the new V-drive Allison torque con- 
: |verter, by GMC Truck & Coach 

FOR THE SHRINE PARADE IN GREENSBORO, N. C.—This Hudson convertible was fur- | division it is announced by John 
nished by Aldridge Motors in that city. The photo was taken at the airport as officials went T. McCoy, general supervisor of re- 
to meet Bob Hope, who played a performance for the benefit of lodge's charitable activities. search and development for the oil 
The driver is Neil Jones, president of the Greensboro Shrine Club. Next to him is Bob Rob- company’s eastern division. 
ertson, Potentate'’s aide. In the rear are F. L. Frye, mayor of Greensboro, and Illustrious Veedol Hydro Trans Oil the 
Potentate John V. Jorden jr. brand name given the product de- 
veloped in Tide Water Associated 
laboratories at the company’s Bay- 
onne (N.J.) refinery with the co- 


; operation of General Motors engi- 
nouns the Opening Of a new Rome neers, was the first product of that 


for their Automotive Service Corp. type for use in earlier Spicer-built 

(Kaiser-Frazer) on N. Scenic Hwy.,| torque converters in February, 1946 

Lake Wales, Fila. While at the present time Veedol 

Besides general auto repairing, | Hydro Trans Oil is the only prod- 

the company will handle tires and/|uct to receive the indorsement of 

the Industry, read by everyone who counts | ayto accessories. Grady Richards GMC Truck & Coach engineers for 
in America’s No. 1 Industry . an esti- ™ 


mated more than 100,000 readers weekly! |iS in charge of the work shop. aaa "this Sea eee 
Ribeitecespiieeiatc ek ; ; s engi- 


of a Dilemma? 





New K-F Home 
Leo Lilly and Emil Jahna an- 


ritory, but we remembered where | 
our business has been all these 
years and we want to make it a 
matter of record that every car 
and every truck received, in 1946, 
1947 and 1948—with four (4) fleet 
exceptions—was delivered within a 
20-mile radius of this door.” 


AUTOMOTIVE NEWS, the Newspaper of 





oil sources on other makes of 
| torque converter fluids that may be 
|approved for the Allison transmis- 
sion. 

This approval will be made only 

n the Spicer and Allison convert- 
|ers by the engineers of the truck 
| division, however, and will not ex- 
| tend to their use in any other auto- 
matic transmission or torque con- 
| verter used by any other division 
of General Motors. 





‘Gas Dealer Assn. 
Likely to Appeal 
Dissolution Edict 


| MILWAUKEE.—-The Retail Gas- 
|oline Dealers Assn. of Milwaukee, 
| Inc., will probably appeal a circuit 
court decision ordering the group’s 
dissolution, John C. McBride, asso- 
ciation counsel, said. 

Other trade associations were re- 
ported watching the case closely. 
The court order also imposed for- 
feits similar to fines totaling $4,000 
on the association and 10 of its 
present or former officers. 


“I spoke to some of the directors 
and several felt like appealing,” 
said McBride. “We would not ap- 
peal this just to appeal, but I am 
sure we would be justified in ap- 
pealing some of the points. 

McBride said other association's 
were watching the progress of the 
case because, “they want to know 
how far they can go in advising 
members regarding business poli- 
cies.” 

Circuit Court Judge Charles L. 
Aarons held the Milwaukee group 
a combination in restraint of trade. 
He.found the group guilty not only 
of intent to fix prices, but of suc- 
cess in fixing and increasing them. 





TIP 


SPECIES DILEMMA 


Dilemma, n. A difficult or 
doubtful choice; a state of 
things in which evils or ob- 
stacles present themselves on 
every side, and it is difficult 
to determine what course to 
pursue. 















Grosse Pointe Nash 

Decked with floral displays and 
searchlights, Grosse Pointe Nash 
Co., 14811 Kercheval, Grosse Pointe, 
Mich., has opened its new home. 
The building is a one-story unit 
with the front wall almost entirely 
of glass. J. DeKorse heads the 
dealership. 












45 School Buses 


Flunk in W. Va. 

CHARLESTON, W. Va.—For- 
ty-five out of 1,422 West Virginia 
school buses inspected during 
March by state police officers 
were required to repair mechan- 
ical defects before being re- 
turned to operation, according to 
Paul Boggs, state supervisor of 
school transportation. 

Poor brake equalization was 
the cause of most of the rejec- 
tions, Boggs said. Others were 
turned down because of defec- 
tive horns, windshield wipers, 
entrance doors, emergency doors, 
exhaust pipes and steering ap- 
paratuses. The mechanically de- 
fective vehicles were old models 
difficult to keep in proper repair, 
Boggs explained. 


MORAL 


When you're up in the air about your 
insurance confused and worried 
. choose an insur- 
ance specialist. Your insurance source 
is Universal Underwriters, 1000 R. A. 
Long Bldg., Kansas City 6, Mo. 


about protection . . 


| 
| 
| 
| 
| 
| 
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Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 


Attorney at Law 


THE COURTS will always penal- 
ize an automobile dealer who} 
charges unlawful interest rates. 
For example, in Porter v. Inter- | 
state Securities Co., 79 N. E. (2d) | 
155, it was shown that a man 
named Porter purchased from a 
used-car dealer a Buick automo- 
bile. The used-car dealer stated 
that the cash price of the car was 
$550. Accessories brought the total 
price to $578.60, and $198.60 was 
paid down. 

This left a balance due of $330, 
to be paid in 15 payments of | 
$33.84 each” — 15 x $33.84 equals | 
$507.60, thus making total obliga- | 
tion of Porter $127.60 over the | 
purchase price. Porter signed a 
chattel mortgage and note for | 
$507.60. 
Porter made two payments) 

amounting to $67.68. Then he stated | 
to the used-car dealer that the car | 
needed repairs to the extent of $75 | 
and he wished to borrow that sum. 
After some _ conversation, two 
checks were issued to him, one for 
$439.92, this representing the face 
of the original note, less the two 
payments made. This check he en- 
dorsed and returned to the dealer. 
A new note and chattel mortgage 
were signed by Porter. This new 
note called for 15 payments of 
$40.72 each, a total of $610.80. 
* e 


* 


ATER PORTER filed suit and 
4 contended that these various pa- 
pers resulted in the used-car dealer 
charging him $100.10 for the use of 
$407.50 for three months. 
The dealer contended that this 
amount was not an interest charge 
at all; that he had two prices—one, 





Trico Expands 
Use of Starter 


Motor Power 


BUFFALO. 
on automobiles, heretofore used 
only to start the engine, now is 
being employed as a_ secondary 
source of power to operate devices 
manufactured by Trico Products 
Corp. 

This was revealed by President 
John R. Oishei in the company’s 
annual pamphlet report which 
placed 1948 net income at $3,168,195, 
or $4.69 a share, compared with 
1947 net income of $2,961,734, or 
$4.38 a share. 

Starter-motor power, which has 
been available right along but 
never put to secondary uses, is be- 
ing employed, Oishei reported to 
stockholders, to operate air com- 
pressors. Many of Trico’s devices, 
such as window cleaners, are oper- 
ated by compressed air. 

“The pneumatic air-operated sys- 
tem,” said Oishei, “is recognized in 
the car-building industry as a de- 
pendable means of power transmis- 
sion, offering economy, simplicity 
and durability.” 

Oishei said tooling was near com- 
pletion for quantity production of 
air-operated devices for pushbutton 
control of car windows and seats 
for all cars, and movement of tops 
on convertible models. 

He said other manufacturing in 
process includes newly developed 
air-power windshield wiper motors, 
especially designed for use on large 
trucks, buses and locomotives; aux- 
iliary vacuum pumps of both en- 
gine and electrically-driven types, 
and electro-magnetic operated con- | 
trols and switches of exclusive de- 
sign. 





The starter-motor 


Acrobatics 
New Hudson Tipped Over 


On Purpose 

BERKELEY, Calif.—An episode 
that amuses the residents of Berke- 
ley and even made the local gossip 
column happened here at Ashby 
and Domingo avenues. 

A car crashed with a brand new 
Hudson sedan which turned com- 
pletely over, landed back on its 
wheels. Its three occupants, un- 
hurt, immediately leaped out and 
began handing out pamphlets to 
the gathering crowd, pointing out 
the strength of the Hudson body. 

They were three local Hudson 
dealers. | 





|time price and the 


a cash price and the other a time 
price—and that the $100.10 repre- 
sented the difference between the 
cash price, 
rather than a charge for the use 
of the money. 

The higher court refused to 
agree with this argument and 
held that Porter had paid a total 
of $230.56 which, deducted from 
$507.60, leaves $277.04 now owing 
by Porter which he may make in 
eight monthly payments of $33.84 
each and a final payment of $6.32. 
This court said: 

“No interest will be allowed as it 
is the wrongful conduct of the de- 
fendant (dealer) that has prevented 
these payments from being made. 
The costs will be assessed against 
the defendant (dealer).” 

* + . 


T IS WELL established law that 

if an automobile owner is in- 
duced by deceit or fraud to sell his 
car for less than its actual value, 
the purchaser may recover dam- 
ages from the seller. 

For illustration, in Sheldon v. 


Eounce Motor Co., 210 S. W. (2d) 


110, it was shown that one Sheldon | 
owned a 1941 Hudson sedan, which | 
had been driven 54,000 miles. Shel- | 


don was a cement finisher, using 


his car every day in his work, and | 
it was necessary for him to have | 
a car in order to carry his tools to | 


and from his job. 


Sheldon had trouble with his car 
and took it to a used-car dealer 
who told him there was water in 
the valve ports of the No. 8 cylin- 
der, that a piece of metal had 
blown out of the cylinder head, and 
that the car needed a new motor. 

The dealer told Sheldon that he 

had another car that he could sell 
him, but there would be a balance 
of $250 to be paid, taking Shel- 
don’s car in trade, The dealer 
finally allowed Sheldon $775 for 
his Hudson. About a week later 
Sheldon was at the dealer’s place 
of business and he saw the Hud- 
son car and learned that no new 
motor block had been put in the 
car, but that the dealer had re- 
paired the car for $145 and sold 
it for $1,394, 

Sheldon sued the dealer. The 
higher court held: 

“We think it must be inferred 
that plaintiff's (Sheldon’s) car was 
worth at least $1,249 at the time it 


Keep 








AN ADDITION TO MUSTANG LINE—Mass production of the 600-cu. ft. semi-trailer van for 
use with a %4 or I-ton pickup truck was recently announced by Texas Sheet Metal & Mfg. Co., 
Dallas. Development, road and job testing on this model has been in progress for over a 
year, the —— states. The van sides are all steel with pressed -bow roof construction 
Straight wall height is six feet, center roof height 6 feet 7 inches. Floor area approximately 
103 square feet. Empty weight of the van model is only 2,800 pounds, including tires and 
fifth wheel. Braking power is provided by hydraulic vacuum booster brakes. Control is 
mounted on operator's steering wheel. Heavy-duty axles and springs insure stability. Retract- 
able landing gear permits shuttle operations for greater economy. Available in smooth skin 
and corrugated outside construction. 





was secured by defendant (dealer),| Sheldon could recover damages 
and that plaintiff was damaged as | equal to $1,249 less his tradein price 
a result of the transaction.” of $775. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


In other words, this court indi- 


cated that the Hudson was worth 
$1,394 less $145, or $1,249, and that 





a cool head 





ELECTRICAL CONDUCTORS - 


quip your engines with aluminum 
cylinder heads, cast by Alcoa. They 
don’t develop hot spots because 
aluminum conducts heat twice as 
fast as cast iron. Heat is distributed 
evenly. You get pingless power— 
quick, smooth acceleration. 
Aluminum cylinder heads give 
you the same bonuses that come 
with other aluminum parts, cast by 


Aleoa 


such as intake manifolds, 


SCREW MACHINE PRODUCTS + FABRICATED PRODUCTS + FASTEWERS 


pistons, torque converters, brake 
shoes. These bonuses include light 
weight that results in twice as many 
parts per pound as with heavy 
metals; machinability that speeds 
production. 

Look into the economies and en- 
gineering advantages of Aluminum 
Castings by Aleoa. ALUMINUM 
Company OF America, 1926 Gulf 


Building, Pittsburgh 19, Penna. 





INGOT + SHEET & PLATE + SHAPES, ROLLED & EXTRUDED + WIRE + ROD - BAR -- TUBING + PIPE + SAND, DIE & PERMANENT MOLD CASTINGS + FORGINGS + IMPACT EXTRUSIONS 





+ FOIL + ALUMINUM PIGMENTS + MAGNESIUM PRODUCTS 








Dealer 


Diamond T Switched 


In Salina, Kans. 

H. B. Peatling Motor Co. (Cadil- 
lac), 824-6 N. Ninth St., Salina, 
Kans., has sold all Diamond T 
parts to Fleming Motor Co., 1206 
N. Ninth St., new Diamond T dis- 
tributor. 

Ted Fagerberg, employed by H. 
B. Peatling for the last 13 years, 
has purchased an interest in Flem- 
ing Motor Co. 


+ * * 
Larger Home in Prospect 


For Schuler Motors 
Schuler Motors, Inc. (Hudson), 
Louisville, has announced that it 
will soon acquire the rest of the 
space in its present establishment 
at Second and Walnut Sts. 
* + + 


Akron Firm Completes 


$100,000 Program 


More than 10,000 persons attend- 
ed the two-day opening of the 
newly rebuilt automobile sales and 
service center of Hoskins, Inc. 














Doings 


(Oldsmobile), Akron. The improve- 
| ment program, giving the plant 32,- 


000 square feet of floor space, was| 


completed at a ccst of more than 
$100,000. 

P. C. DeBarry, Cleveland zone 
manager for Oldsmobile, and May- 
|or Charles E. Slusser of Akron as- 
sisted Kenneth A. Hoskins, presi- 
|dent of the firm, at the opening 
ceremony. 





Portland Sales Managers 


Form Trade Group 


Formation of the Automobile 
|Sales Managers’ Club of Portland, 
|Ore., has just been completed by 
|managers of both new and used- 
car and truck operations in the 
Portland trade area. Semi-monthly 
meetings to discuss problems of 
sales management have been 
scheduled. 

Initial officers of the organiza- 
tion include Frank Porter, sales 
manager for A. B. Smith Chevrolet 
Co., president; Harry Marble, new- 
car sales manager for Braley & 


True! Rubber-to-Metal parts, strategically placed, help 
make today’s cars run more silently and smoothly 


BUT —these sandwiches do a better job when 
made by U. S. Rubber in the new streamlined 


plant at Fort Wayne. 
Why better? Because 
**U. S.”? employs the 
**Brass-o-matic” process, 


which results in a permanent bond—and which 


is exclusive with “‘U. S.” at) 


Not only that, but “U.S.” g 
engineers will work closely 
with you to make sure the 


ENGINEERED RUBBER PRODUCTS 
FOR THE AUTOMOTIVE INDUSTRY 
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| BONUS NIGHT AT HARRIS-SAUER (FORD) IN ERIE, PA.—As well as receiving the rewards 
| for a successful service campaign in February and March, the staff was entertained at supper, 
heard a presentation of the Carlife plan which the dealership recentiy adopted, and saw a 
Ford service film. C. J. Harris was formerly associated with Dean-Harris (Ford), Lansing. 
| L. C. Sauer was executive vice-president of a bakery firm in Michigan. Harris is at the far 
left, front row, and Sauer at the right. Harris and Sauer took over the dealership in 1946, 
| and at that time had 19 employes. 





rolet Co., occupying temporary 
quarters on W. Broadway. 

Erection of a new building will 
begin within a few weeks, Wat- 
ford stated. 


Graham (Buick), vice-president, 
;and Al Cramer, used-car manager 


for Joe Fisher, secretary-treasurer. 
* + + 


| Watford Takes Franchise 
For Myrtle Beach, S. C. 
J. C. Watford, formerly man- 


* * * 
Kerlin—Charlotte 
| Kerlin Motors, Ine. (Hudson), 
| ager of the West Chevrolet Co., | Charlotte, N. C., has been reorgan- 
Georgetown, S. C., has’ been | ized and henceforth will be known 
awarded a Chevrolet dealer fran- | as Charlotte Hudson Co., Inc., with 
chise for Myrtle Beach, S. C. He |W. S. McCall as president. The 
| will operate as the Strand Chev- | dealership was founded by the late 


| 


pena Sve, 


So eee neat romano ema, 


oat 
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design, the rubber com- 


pounding, and the bond- 
\ 


cy 
1 ing of rubber to metal 
= all result in the precisely 
engineered rubber product you require. 

Just call or write United 
States Rubber Company 
—Engineered Rubber 
Products Division— Fort 


Wayne, Indiana, or 5850 


Cass Avenue, Detroit. 









MADE AT FORT WAYNE BY 





UNITED STATES 
RUBBER COMPANY 








|G. L. Kerlin and associates and 
was operated by them as Charlctte 
Hudson Co. for more than 20 years. 
For the last two years it has been 
| known as Kerlin Motors, Inc. 

| J F. Eckard, vice-president and 
secretary, has just begun his 23rd 
year of service with the company. 

* * 


Clean-up Parade 


Chicago Truck Dealers 

Join Campaign 
Fourteen truck dealers partici- 
| pated in a Clean-Up Chicago pa- 
rade spearheaded by Mayor Martin 
H. Kennelly. The hour-long proces- 
sion in the downtown area con- 
sisted of bands, marching and mo- 
torized units. The street pavement 
| Was sprayed with “bubble bath” 
| suds. 

Those furnishing trucks and vari- 
ous types of special equipment 
were: Butler Motors, Inc. (Willys) ; 
White Motor Co.; Sterling Motors 
Corp.; Reo Sales Corp.; Mack-Inter- 
national; Hendrickson Motor Truck 
Co.; International Harvester Co.; 
Vesely Bros. Motor Sales (Ford); 
Litsinger Motor Co, (Ford); Stude- 
baker Sales Co.; Ruby Chevrolet 
Co.; Nelson Chevrolet Co.; Bender- 
Rieger, Inc. (Dodge), and James F. 
Goodwin, Inc. (Dodge). 
| * * « 


| Houseworth Buick Opens 
'In Rochester, N. H. 


Houseworth Buick Co., has 
been opened in a new building on 
S. Main St., Rochester, N. H. 

The proprietor is John H. 
Houseworth, who has been oper- 
ating an automobile business in 
the Gonic section for several 
months, and previously had been 
| @ dealer in Tenafey, N. J., for 
15 years. 

* * * 


Building Contract Awarded 
| By Mitchell (Dodge) 


O. R. Mitchell Motors (Dodge), 
San Antonio, Tex., announces the 
awarding of a contract for the con- 
|struction of 55,000 square feet of 
concrete, brick and steel sales and 
service structures. 

The buildings, to include a sales- 
|room and office, a service depart- 
|ment, a body and paint shop, truck 
| service and a used-car division, are 
to be built by January on a 110,000- 
| square-foot site extending 323 feet 
}on Broadway and 485 feet on N. 
ae St. 

* + 


| Mifflin Elected President 


| By Watertown Dealers 
Ralph L. Mifflin has been 
elected president of the Water- 
town Automobile Dealers Assn., 
succeeding Merton A. Eveleigh. 
Floyd P. Duffany was elected 
vice-president and Lyman L. 





Goodrich was re-elected secre- 
tary-treasurer. The association 
voted into its membership the 


Morrison Motors Co. 
* * * 

New Building Opened 
By Bartow (Fla.) Firm 
| Formal opening of the new build- 
| ing of Dempsey Chevrolet Co., Inc., 
at 195 W. Main St., Bartow, Fla., 
has been announced by R. L. 
(Jack) Dempsey, owner. 

The new building, covering half 
a block on Carpenter Ave., is faced 
|with permastone. The showroom, 
| floored with Terrazo, has walls and 
ceilings covered with weldtex, a 
ribbed plywood material. 


* * * 
Burnham Motor Opened 


In Rochester, Minn. 


Burnham Motor Sales (Stude- 
baker) has opened in Rochester, 
Minn., operated by Dale Burnham 
and William Hackman. 

The building measures 66 by 130 
feet and contains a full basement 
with ramp and staircase. Coloring 
is gray and green in offices and 
the showroom is finished in natural 


weldwood. 
ok *K os 


National Pike Is New Site 


For Kansas K-F Deal 


The John Egger building at the 
corner of Washington St. and US 
highway 40, Ellis, Kans., is under- 
| going extensive remodeling. When 
finished, it will be the home of the 
Ellis Motor Co. (Kaiser-Frazer), 
with Charles Bunn as head. 

The building is being coated with 


(Continued on Page 25, Col. 1) 
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(Continued from Page 24) 


stucco, and a plate glass front is 
to be installed on the west and 
south facing the highway. Parti- 
tions, floors and ceiling are also 
being rearranged. 

* > * 


Doverspike Is Appointed 


To Head Ohio Hudson Firm 


I. Q. Doverspike has an- 
nounced his appointment as Hud- 
son dealer for East Liverpool, O. 
He succeeds William McGonigal, 
long-time Hudson dealer, whose 
health forced him to seek a dif- 
ferent climate. 


Doverspike operated a Hudson 
dealership in Trumbull county, 
Ohio, previous to his appoint- 
ment to East Liverpool. 


Wetherill Returns to Akron 
To Open L-M Firm 


Dick Wether:li, recently returned 


to the automotive field in Akron, | 
has opened Modern Motors Corp. | 
(Lincoln-Mercury), at 284 E. Mar- | 


ket St. 

Wetherill started his career with 
Ford in Akron in 1929 and was on 
the Ford roll of honor in 1939. He 
was with the purchasing depart- 
ment of Firestone from 1942 to 
1946, after which he opened an 
L-M dealership in Newark. 


* * * 
Chrysler Deal Is Opened 
By Boyer in Indianapolis 
J. Frank Boyer, formerly of 
Cincinnati, has moved to Indian- 


apolis to open Lafayette Motors, 
Inc. (Chrysler). 


With the Chrysler Corp. since 
1937, Boyer was district manager 
in Philadelphia before coming to 
Cincinnati as the regional man- 
ager of DeSoto. 


Oldsmobile Franchise Taken 


By Christian Chevrolet 

Hub Spooner, manager of Chris- 
tian Chevrolet, Clewiston, Fla., has 
announced that his company has | 
accepted an Oldsmobile franchise. 

The company has purchased a 
complete line of Oldsmobile parts 
and service tools and will, in the 
very near future, send its service 
manager to the Oldsmobile factory 
for the latest training in the serv- | 
icing of the Oldsmobile. 

* * * 
Horn-Williams Awards 
Seven Service Pins 

J. J. Horn sr. of Horn-Williams 
Motor Co., Dallas, last week an- 
nounced awards of service pins to 
seven company employes. 

Receiving 10-year service pins 
were M. J. Clark and R. W. Mays. 
Five-year service pins went to 
John C. Kimbrell, Ruby Lee Doug- 
las, Arthur Garrett, Archie Martin 
and L. L. Piper. 


* * * 
Chrysler Dealers Unite 


In Niagara Falls Area 
| 

Chrysler automobile dealers in| 
the Niagara Frontier area have| 
united to form the Niagara Fron- | 
tier Chrysler Dealers Assn. 
President of the new group is| 
Merle W. Anger of Justice Motors, | 
Inc. Other officers are: vice-presi- | 


dent, A. W. Julius, A. W. Julius, | 
Inc.; secretary, Alfred I. Wray, | 
Lamont-Wray Motors, Inc., and 


treasurer, Stanley Packard, Young | 
Street Motors. 


* * & 
Chevrolet Deal Opens 


In Frankfort, Kans. 


Kuckelman Motor and Imple- 
ment Co., Frankfort, Kans., has 
announced its opening with an 
open house. 


The firm handles Chevrolet 
cars, trucks, parts, accessories, 
and service with all new equip- 
ment and modern facilities 


throughout. 
* a of 


Calif. Olds Firm Begins 
$175,000 Building 
Halls Motor Co. (Oldsmobile), 
Highland Park, Calif., has broken 
ground for a new $175,000 sales 


and service building at 5108 N. 
Figiieroa St., according to Milton 


E. Halls 
owners. 


and J. 


G. Ray Jones, Pacific Coast re-| 


gional manager for Oldsmobile, 
and Vic Sutherlen, local zone man- 
ager, attended the ceremony. The 
new building will have a modern 
showroom for five cars and will 
occupy 18,000 square feet of floor 
space. 
* + * 


McDonald’s 25th 


R. L. McDonald celebrated the 
|silver anniversary of his Buick 
|dealership at Van Nuys, Calif., 
|with formal opening of his new 
| building on Van Nuys Blvd. 


The plant represents an invest- 
ment of more than $60,000. It con- 
|tains 20,000 square feet of floor 
space under roof and 10,000 feet 
|in an outside paved area for park- 
| ing. 

* cS a 


Kinsel Is Elected 
Joe B. Kinsel of Kinsel Motors 


(Ford), Beaumont, Tex., has been 
elected pfesident of the Beau- 


TE 


TIMES 


ntti 


D. Hamilton, | 


|number of years. 
+. 








AUTOMOTIVE NEWS, MAY 23, 


mont Automobile Dealers Assn. 

The other officers selected were 
Tom Felton jr., vice-president, 
and William C. Ross jr., attorney- 
secretary. The board of directors 
of the association consists of the 
officers and Charles Dill, retiring 
president; Luther Massey and J. 
P. Himmel, 

+ + * 


Houston Chevrolet Deal 


Sold to Richardson 


J. M. Richardson, former man- 
ager and president of the Knapp 
Chevrolet Co., Houston, Tex., has 
announced that he has purchased 
the Pollard Chevrolet Co., now to 
be known as Richardson Chevrolet 
Co., and that he is president and 
general manager. 

Richardson has been associated 
with Knapp Chevrolet, Houston, a 


* * 


Bellenthin Opens Deal 


For Mercury in Minn. 


Northwest Mercury Motors has 
been formally opened in Minne- 
apolis, according to H. B. Bel- 
lenthin, president. 

Construction is still under way 
on a $70,000 garage and show- 
room project. 

A corner addition to the garage 


+ teat 
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GLASS GENEROUSLY USED—Corda & Warden (Lincoln-Mercury) is in San Luis Obispo, 


Calif. 
permits excellent display of new-car models. 


will have a_ 165-foot frontage 
with another addition slated for 


The expanse of glass, together with effective lighting in the interior of the showroom, 


|of common at $100 par has been 
| authorized; minimum capital to be 


fall completion. The garage will | $5,000. Inccrporators are Leroy 
employ 25 persons and three | Schoephoester, Harry Stell and 
| salesmen, Bellenthin said. | Betty Van Buren, 
* * * } * * * 
Van Motors Lakeland—kuclid 
Incorporation papers have been; Lakeland Motors, Inc., Euclid, O., 


granted to Van Motors, Inc., Mar-| has recently been appointed an au- 
kesan, Wis., to deal in cars, farm|thorized Packard dealer. Frank 
machinery, oil, gasoline, hardware, | Ipavec is president and Charles F. 
| ete. A capital stock of 100 shares | Ipavec is head of sales. 
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- A 
d ; , , 
efore that new car arrives at the door, you can bet it’s 
been the subject of many a lively family discussion. 
Everybody in the family has a hand in choosing the new 
car! That’s one of the reasons why America’s favorite family 
magazine, LIFE, is the finest opportunity you have for dis- 


playing your cars. In LIFE they’re seen by everybody, grown- 
ups and teen-agers alike. 


LIFE is read in 14,950,000 families... 
36% OF THE NATION’S TOTAL! 


\| 


| 


= A carisa family unit purchase. And no magazine in history 
, has ever given you such a weekly audience of families. 


| 
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Read in more families every week 
- than any other magazine 





SPEAKING OF LIFE... 


In your town it’s almost a sure bet that 
there are enough LIFE readers to fill every 
movie house—twice! 


Plenty of buying! 35% of all the auto- 
mobile tires bought in the U. S. in six 
months were bought by LIFE-reading 


families. 


That LIFE-reading families have plenty 
of buying power is further evidenced by 
the fact they also bought 38% of all wash- 
ing machines and 37% of all vacuum 
cleaners bought in the U.S. in six months. 
They also bought 36% of all women’s 
stockings sold in the U. S. in one week. 


Just past twelve! So thoroughly has the 
weekly habit of reading LIFE taken hold 
that you may find it hard to remember 
when LIFE began. 


November 23, 1936, was the date of the 
first issue. Ever since then, people have 
found LIFE so exciting that today LIFE 
sells approximately 5,400,000 copies every 


week. 


Vote of interest! The leading weekly 
magazines, as you perhaps know, all 
showed an increase in circulation between 
1940 and 1948. Their combined circula- 
tion gain was 4,529,666. LIFE’s individual 
gain was 2,585,605. 


Stampede to paradise! Under the title, 
“G.I. Paradise,”’ LIFE pictured a heaven- 
on-earth town in Mexico where veterans 
studying art had found a miraculous 
stretch in their $65-a-month allotment. 
The disclosure of such down-to-earth 
prices—as apartments for $10 to $20 a 
month, servants at $8 a month—started a 
stampede. Some 5,000 U.S. residents 
wrote, wired, or long-distanced their de- 
sire to move in immediately. This is just 
one more indication of the lively interest 
LIFE readers bring to its pages. 


_ 
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Federal Truck Names Goetz 


To Handle Chicago Sales 
Philip T. Goetz has been ap- 
pointed factory sales representative 
of the Federal Motor Truck Co. for 
the Chicago region, according to 
Carl Loud, general sales manager. 
Goetz has been identified with the 
automotive industry for 25 years. 
During World War II, he was at- 
tached to the U.S. Army Ordnance 
Department in the procurement of 


motor vehicles. From 1946, until his 


recent appointment, Goetz was as- 
sociated with the Chicago office of 
the War Assets Administration, 


Zoll Heads Washington Sales 
For Libbey-Owens-Ford 


Promotion of Fred B, Zoll jr. as 
manager of the Washington, D. C., 
sales office of Libbey-Owens-Ford 
Glass Co. is announced by G. P. 
MacNichol jr., sales vice-president. 


He replaces John Wright, resigned. | 


The new Washington manager 
has been identified with L-O-F 
sales since March, 1940, with the 


leave to serve as a lieutenant (jg) 


in the Navy during World War II. | 


Prior to the war he was a field rep- 
resentative out of the Richmond, 
Va., office, and since military sepa- 
ration he has been with the com- 
pany’s general offices in Toledo as 
assistant to the general manager of 
distributor sales. 
. * * 


Koehler Quits, Stockland 
Heads Up FWD Sales 


R. L. Koehler has become a part- 
ner in Four Wheel Drive Pacific 
Co., San Francisco. 

M. O. Stockland jr., head of sales 
production and advertising at the 
FWD Auto Co., Clintonville, Wibs., 
| will succeed Koehler as sales direc- 
tor of the Clintonville firm. 

+ * * 


| Brandon Manages IHC’s 


|New Orleans Branch 


Appointment of Henry L. Bran-| 
|don as branch manager of the In-| 
ternational Harvester Co., 1601 Poy- 
dras St., New Orleans, La., has been | 


exception of 27 months’ military’ announced by Wayne E. Greene, 


l | 
district manager of Crescent City. | 


Brandon succeeds R. E. Maher, | 


|who has been transferred to Rich- 


mond, Va., as assistant district 


manager. 
White Appoints Fitzgerald 
Manager at Hartford 


William M. Fitzgerald has been 
named Hartford branch manager 
for White Motor Co., according to 
J. N. Bauman, sales vice-president. 

Fitzgerald has been with White 
18 years, first serving as car order 
clerk in Newark, N. J. In 1939 he 
was transferred to Boston as dis- 
trict accountant and later took over 
the business management of that 
branch. 

* + * 


Littley Named to Manage 


Budd Automotive Sales 


Raymond F. Littley has been 
named sales manager of the Auto- | 
motive division of Budd Co., ac- 


|cording to President Edward G. 


Budd jr. In his new capacity, Litt- 
ley will have complete charge of all | 
automotive sales. . 

Littley first joinei Budd in Jan- | 
uary, 1925. He was assigned to the 
automotive sales division in Phila- 
delphia in 1928. His career with the 
company was temporarily inter- 


| company. 


1949 


rupted when he won a place on the | elected at the annual meeting of 
American soccer team and went to stockholders. The board includes 
Amsterdam for the 1928 Olympics.| F. A. Seiberling, J. P. and L. M. 
+. * ¢ Seiberling; Cochrun, Schrank, 
B-W Ups Gehlbach Thomas, plus three directors who 
Cc. S. Davi id ‘ B are not company officers. They are 
Wate: eon” ce ent © 4 tk. A: C. Blinn, director, Ohio Edison 
nsec ir cnr i tae diahdinn h Co.; Robert Guinther, Akron attor- 
appointment of unter Ge ae ney and company counsel; Warren 
as assistant general counsel of that H. Snow, president of E. H. Rol- 
; Gehlback joined the jing & Sons, Inc., New York in- 
Borg-Warner legal department in vestment firm 
1943. = eal : 


* * * 
All Officers Reelected Koppers Head Retires 
i a 7 Retirement of J. P. Williams jr., 
At Seiberling Rubber chairman of the board of Koppers 
F. A. Seiberling was reelected |Co., Inc., from the active manage- 
chairman of the board of directors | Ment of the company is announced. 
of Seiberling Rubber for his 12th Williams, who reached normal re- 


oa tirement date in May, has been 
consecutive term and all other offi- actively associated with Koppers 


cers were reelected. J. P. Seiber- G5 or its decess ince 1920 
ling continues as president. Other ae “s et 
officers are J. L. Cochrun, execu- 7 . . 
tive vice-president; H. P. Schrank, Campbell Gets Sales Post 


vice-president in charge of produc- For Goodrich in East 

tion; L. M. Seiberling, vice-presi-- Gharles L. Campbell, manager of 
dent in charge of sales; R. J. the Philadelphia district of the 
Thomas, vice-president and treas- Replacement Tire Sales division of 
urer; C. E. Jones, vice-president BF. Gcodrich Co. since 1936, has 
and comptroller; W. P. Seiberling, peen appointed sales development 
secretary; H. E. Thomas, assistant | manager of the eastern division. 
secretary-assistant treasurer; J.W. Campbell is succeeded in the 
Dessecker, assistant secretary; W. philadelphia post by L. O. Veith, 
H. Oburn, assistant treasurer. who has been for the last two years 


The firm’s directors were re- manager of the company’s Harris- 


“Do your 


specifications read: 


Hittsburgh 
Safety Glasses?” 


@ Especially with today’s larger vision panels, there is more reason 
than ever before why you should specify “Pittsburgh” for the Safety 


Glasses in your cars. In fact, there are three definite reasons for doing so: 


1. You get Safety Glasses of the highest quality. They're remark- 
ably strong; afford excellent vision; retain their clarity indefinitely. 
2. You get dependable Safety Glasses. They’ve been time-tested and 
service-proved in the automobile and aviation industries. They've 
earned the confidence of motorists and manufacturers alike. 

3. You have the advantage of “Pittsburgh”-developed processes and 


techniques for the mass-production of curved—as well as flat—panels. 


So make sure that your specifications indicate “Pittsburgh” Safety 
Glasses—for the windshields, windows and rear panels of your cars. And 
if you are confronted with a tough problem of glass application in the 
design and construction of your automobiles, call on our Safety Glass 
specialists. They'll be glad to help you, and there’s no obligation. Pitts- 
burgh Plate Glass Company, 2184-9 Grant Building, Pittsburgh 19, Pa. 
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SEY GLASS nnn 


DUPLATE SAFETY PLATE GLASS + DUOLITE SAFETY WINDOW GLASS 


PAINTS - 
G 


PITTSQUr@ 





GLASS - 


ee ee ae 


PLASTICS 


CHEMICALS BRUSHES - 





Giass COMPAN Y 


burg (Pa.) retail store. 

A veteran in the tire business, 
Campbell has been with B. F. 
Goodrich since 1912 and was named 
to the Philadelphia managership 13 
years ago. Veith has been with the 
company 21 years, becoming a field 
tire engineer soon after joining the 
company in 1928. He held several 
posts including sales supervisor and 
general supervisor in the Philadel- 
phia district before assuming the 
managership of the Harrisburg 
store. 

* 


Edwards Heads Sales 


At Johnson Rubber 


William R. Edwards has been 
appointd sales manager of John- 
son Rubber Co., Middlefield, O., 
it is announced by Zach K. Wal- 
dron, general manager. 

Edwards had been with the B. 
F. Goodrich Co. for more than 
20 years. He served as manager 
of ordinance sales during the 
war and as an automotive sales 


representative since then, 
* * * 


Morrison Takes Post 
With American Swiss 

R. L. Morrison has joined Ameri- 
can Swiss Co., Toledo, as_ vice- 
president, it is announced by R. W. 
Johnson, president. American Swiss 
produces auto door locks and 
stampings. 

For the past three years Morri- 
son has ben general manager of 
the brake division of Timken- 
Detroit Axle Co, Prior to that he 
was vice-president and_ general 
manager of the Bendix-Westing- 


house Automotive Air Brake Co. 
+ + * 


Goodrich Man Cited 


C. F. Conner, manager of the In- 
dustrial Products Sales department 
of B. F. Goodrich Co., has been 
elected treasurer of the American 
Supply and Machinery Manufactur- 
ers Assn. 





A resident of Kingston, N. C., 
crenked his car of ancient vintage. 
It is reported it slipped into gear 
|}and ran over him. He cranked once 
more. It ran down a hill and 
knocked him down. A _ wrench 
which he threw at the car struck 
ja tire, bounced back and hit his 
|ankle, it is said. 
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of Tr ; : ; high degree of adaptability in | taxes; therefore its distributive 
des NAM Analyzes Profit Distribution - - . . meeting wide variations in de- | shares measure the division of 
M. ‘ . mand. what is left after government takes 
nk, R t Ch S I f The NAM research department | this cut, thus distorting the pic- 
| a4 - | 

hn epor. arges queeze on nves ors said the method of analyzing dis- | ture. 
oan . ‘ ‘ .._| tribution of economic rewards in “Second, national income is 
son » NEW YORK.—Gradu2l shrink-| proceeds of private business goes; ated business also showed a 8aiN | its study was a “somewhat novel | measured net of ‘capital consump- 
0 age, about half, in the share paid each year directly to labor, the|over the 20-year period—from 15) departure,” adding that the cus-|tion allowances,’ and so the cus- 
a out in the form of rents, interest study found. | percent to 18.6 percent. The share|tomary way of measuring the | tomary analysis leaves out of con- 
ol- and dividends has been the only, prom 46.8 percent of the total| retained by business, including de-|shares of various participants in| sideration the relative decrease in 
- important shift in the distribution | pros proceeds of private business | preciation and other capital con-/|the productive process is analysis| this source of business funds. 

of production proceeds over the | jn 1929, the share directly paid to| sumption allowances, and retained | of “distributive shares of national| “Third. national income includes 

last 20 years, according to the re-| jabor rose to 50.1 percent (prelim-| corporate profit, declined from 12.3 | income.” |salaries of government employes, 

search department of the National! inary figure) in 1948. Total pay-| percent in 1929 to 9.7 percent in| “But this type of analysis has| which are irrelevant to analysis of 
ir-, age Prag ricncsaner sige . |ments by business to government 1948, the study noted. three serious drawbacks which| distribution of the proceeds of pri- 
ors This “squeeze” on investors is increased from 9 percent in 1929| The NAM research department | make it inappropriate,” the study | vate production among the factors 
5e- one important cause of the cur- (to 13.9 percent in 1948. | said the statistics show that pri- | pointed out. “First, national in-| participating in private produc- 
ed. rent shortage of venture capital, Total net income of unincorpor-| vate business has demonstrated a | come is measured net of indirect | tion.” 
re- NAM economists said in a study . ina inh it nefits basabicdgntnitoatatnlsetabeccaie hate iscuteseaischaisttitasitnerdiabtininiataeetitaigieaielaitiaieshiine initial 
en of private business economy. 
rs Holding that government figures 
20. disprove the contention that eco- 

ty nomic stability is endangered by 


lack of consumer purchasing pow- 

| er due to alleged abnormally low 

| wages and salaries, the study found 

of the trend since 1929 slightly in 





- labor’s favor. 
ae | Pointing out that the study was | 
nt based on Department of Ccmmerce 
| statistics, NAM _ researchers de- 
hie clared that these figures “are in- 
h valuable in appraising the record 
mn of free enterprise since 1929—but 
36 strangely, they have received com- 
‘ paratively little attention from 
™ economists.” 
F. Other NAM conclusions were: 
od 1. The share of business pro- 
13 ceeds retained by business itself 
he | for replacement and expansion is 
ld not unusually high at present. 
ne The percentage thus retained in 
al 1948 was equalled or exceeded by 
1d corresponding percentages in nine 
1 of the preceding 19 years. 
ne 2. The real goods and services 
g | provided by private business to the 


consuming public was much higher 

in 1948, on a per capita basis, than 
in either 1929 or 1939. Since 1939, 

per capita sales of goods to con- 

sumers, in physical terms, has in- 
| creased 32 percent. 

3. A high volume of government 
purchases is not essential to main- 
. | tenance of full employment by pri- 

vate business. In 1944, government- 

al units took 36 percent of business 

production. By 1948, government | 

, J purchases had declined to 6 per- | 

E 7 cent of total production, and no 
serious unemployment developed. 

4. Whatever may be the cause of 

the price rise since 1945, the blame 

cannot be localized on either capi- 

tal or labor. Neither has succeeded 

in gaining a greater percentage 

i- share of gross business proceeds | 

2 during the postwar inflation. 
y The NAM study said a surpris- 


S ing degree of stability has pre- 

d | vailed in the relative shares of | PE LOO LO : , oA “ei? , e 
proceeds of production going to | Patented Crystal Seal Molding Process completely encloses these 3-dimensional designs in sparkling, optically clear PLEXIGLAS V. 

is labor income, property income, Qualified molders are being licensed under Patent No. 2,354,857 by Gits Molding Corporation, 4600 West Huron Street, Chicago 44, Illinois. 

of l and taxes. The only important | 

\- shift the study disclosed was a 


e progress decline in the share paid | 
il out in the form of rents, interest 
ro and dividends. | 


“Since 1933 there has been a very | 















gradual but very substantial re- . . 
duction in this percentage,” the wit 0 if OW er 
iB study explained. “These investors 
t received less than 8 percent of 
business preceeds in 1948, as com- | er: . ” . ™ e ane i Raia , —— tla ein 
a pared with 17 percent in 1929 and | Little things help to sell your motor cars. Dis- Lettering, designs, flanges and other details ar¢ 
, 13 percent in 1939.” tinctive steering wheel medallions, radiator orna- _ readily included—eliminating subsequent machin- 
Approximately half the ern ments, escutcheons, instrument panels, rear- ing, polishing and assembling operations. Yet, 
° light lenses—all add to your product’s impres- | where machining is necessary, PLEXIGLAS V parts 
Klingler Offers sion on the buyer. Especially when they’re sleekly can be drilled, threaded, cut and routed as easily 
Grads 8 Tenets molded of sparkling, crystal-clear or gem-colored as wood or soft metal. 
, ‘i D . Rees ! — 4 ; ; : ‘ . 
F Lif 9 R d PiEexiGLas V Molding Powder! Write our Philadelphia office for full details of 
or Lues hoa Fs Considering its high heat resistance, PLEXIGLAs V PLexictas V Molding Powder—plus names and 
edlak ahaa a6 cesses tc ee has excellent flow characteristics over a consider- addresses of experienced molders. Detroit repre- 
9 ness world was enumerated last | able range of temperatures and pressures, per- sentative, W. E. Biggers, 819 Fisher Building, 
aaeate af fenlas eee mitting molders to work out more economical — Trinity 3-3200. 
fore a graduating class of Roch- | cycles. Intricate parts, impossible with many other Puexicias is a trade-mark,Rag. U. S. Pat. Of. 
"hae Ge ee thermoplastics, are easily molded with PLexic.as V. CHEMICALS Bre FOR INDUSTRY 
2 “Learn to get along with people. | °: 
“Learn to exhibit more patience | i 
than any man you know. PLEXIGLAS— ae 
7 “Learn to respect other men’s | 
Pe. igure te eee ROHM & HAAS 
| “Think problems through to the | ONE OF THE GREAT NEW MATERIALS OF OUR TIME 
| end. COM PANY 
; “Learn to put yourself in the ' 
| other fellow's place. WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
_ aan. iiaeiaaine Representatives in principal foreign countries 
285. 
“Work.” 
; pn Hoehn’s U. C. Progress 
i Hoehn Chevrolet Co., Memphis, | 
‘ Tenn., has established an office and 
; paved used-car lot at Union and 
: Wellington. The entire project will 





cost about $50,000, it is stated. 
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We're ready for it. 
We’ve been ready for a long time. 


Ever since we set up the unique Nash Fran- IT’S THE AIRFLYTE. 


chise Program that will let Nash Dealers face 


a ‘“‘buyer’s market’’ with confidence. Only ONE car has the basically different con- 


struction of a Girder-built, Unitized body- 
and-frame. IT’S THE AIRFLYTE. 


Ever since we designed the Airflyte for com- 


petitive selling—with ‘‘sell’’ built into every 
Only ONE car affords the convenience and 


luxury of Twin Beds. 1T’S THE AIRFLYTE. 


last feature, inside and outside. 


The kind of ‘‘sell’’ that gladly takes on all 


comers, and comes out on top when buyers 
COMPARE— piece curved windshield on all models. IT’S 


THE AIRFLYTE. 


Only ONE car has an unobstructed, one- 


Feature by feature—price by price— VALUE 
BY VALUE! Only ONE car has a thermostatically con- 
trolled Weather Eye Conditioned Air Sys- 
tem—acknowledged the world’s finest. IT’S 
Yes, Nash Dealers are ready to come out THE AIRFLYTE. 
slugging —with a haymaker fistful of FACTS. 


* * * 


Only ONE car has Uniflo-Jet Carburetion— 
Facts like these: the Uniscope—Cockpit Control. IT’S THE 


Only ONE car has the body-design that puts AIRFLYTE. 


owners away out ahead in the style parade. We're ready for it. 


Great Cars Since 1902 


Nosh Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 










Car registrations by states are released | 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 


42 States Previously ‘49 
Reported for March ‘48 
California 49 

48 
Indiana ‘49 
48 

44 States Reported ‘49 

_to Date for March ‘48 
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New Passenger Car Registrations, 44 States 


7139 
6758 
641 
414 
139 
184 
7919 
7356 


5795| 11394 
4714| 13638 
724 «+1418 
493 999 
170 290 
138 362 
6689 13102 
5345' 14999 


21238 
22477 
1718 
1302 
283 
655 


23239 
24434 


CHRYSLER 
TOTAL 


45566 
47587 
450! 
3208 
882 
1339 
50949 
52134 


New Passenger 


54035 
32118 
4362 
1692 
1562 
1227 
59959 
35037 


2621 
777 


220 
73 
62 
15 


2903 
865 


10298 
6457 
1161 

327 
253 
252 


11712) 


66 
39 


5 
2 


954 
352 
743 
072 


877 
494 


74574 


7036 42938 


22 
17 


25 
19 


574 
7 
957 
397 
572 
65! 
103 
787 


4659 
2572 
568 
212 
140 
62 


5367 
2844 


Car Registrations, 


Chevrolet 


55085 
50207 
4336 
3522 


1730 
1963 


41351 
5£692 


I 


2 

3 

—E 3 

$ | 

° 2 

15596 18639 

13391 17787 
1345, 2186 
i016; 1083 
530 568 
503 632 


17471 21393 


14910 19502 


for March, 1949-1948 


116553; 1 
101696 3 
10592 
7230 
3540 
3811 


130685 =| 
112737, 3 


States for 





Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 


Two States Previously ‘49 
Reported for April ‘48 
Arkansas ‘49 
‘48 

Delaware ‘49 
48 

Idaho ‘49 
‘48 

Ilinois "19 
48 

Nebraska ‘49 
‘48 

North Dakota ‘a9 
48 

Utah 49 
‘48 

West Virginia 49 
48 

Wisconsin ‘49 
48 

Il States Reported ‘49 
to Date for April ‘48 
Year ‘49 
to Date '48 


s 
> 
= 
Oo 
131 56; 110 
128 66 284 
56 34 69 
90 44 176 
14 10 45 
2! 20 103 
22 27 64 
32 25 79 
650 521 912 
818 638 1678 
139 39 15 
172 65 199 
46 26 44 
47 20 55 
49 38 68 
49 44 &5 
73 43 98 
106 7\ 167 
251 188 289 
293 223 504 
1441 982 «1814 
1756; 1216! 3330 
25349 20895 48293 
23921! 18217) 53144 


Plymouth 


550 
498 
329 
215 
148 
79 
93 
65 
3247 
2462 
562 
513 
310 
196 
194 
140 
454 
315 
1302 
821 
7189 
5325 


CHRYSLER 
TOTAL 


847 
$76 | 
488 
526 
217 
223 
216 
22! 
5330 
55% 
655 
949 
426 
318 
349 
318 
668 
659 
2030 
184) 
11426 
11627 


642 
193 


686 
184 
190 
45 
211 
194 
3529 
1541 
1048 
192 
299 
198 
349 
100 
404 
142 
1306 
569 


8664 
2358 


88605 183142 176596 
81503) 174785) 125941 


4\ 
7 
23 
q 
9 


" 
2 


236 
68 


43 
5 


9 
2 


26 
32 

4 
53 


9 


483 
106 
9726 
3937 


205 
32 
78 


2! 
55 


3% 
76! 
291 


235 
i 
39 
33 
107 
6 
134 
16 
293 
S| 
“1951 
498 


4 
| 


888 
232 


787 
214 
254 

46 
266 
232 
526 
900 
326 
208 
347 
233 
482 
106 


570, 


162 


1652 


iT 
3 


629 


098 
962 


32193 218515 
26965 | 156843 


3 
3 


79 
6! 


291 
244 
126 
142 

67 

53 

% 

98 
714 
4% 
282 
215 

67 

50 
153 

94 
195 
159 
659 
498 
650 
249 
726 
110 


Cadillac 


43 
24 
14 

3 
34 
20 
34 
4\ 

112 

109 

848 

917 


Chevrolet 


352 
212 
544 
619 
1583 
1688 
9408 
9634 


2 
3 
—E 8 
3 = 
3 2 
226 274 
172| 242 
108 135 
73 157 
68 él 
él 59 
59 49 
s2!_ 7. 
1175 1363 
1270 1397 
156 30) 
it 197 
32 64 
44 83 
104 112 
33 93 
135 160 
126 107 
476 518 
477 43) 
2539 3037 
2419 2837 


18032 142206 49830 51629 
9915\173327) 41961 56915 


1712 14 43 
1362 59 86 
il 26 79 
953 47 118 
380 6 22 
335 23 23 
426 16 17 
455 50 58 
8552 147 255 
9430 650 1036 
1694 34 97 
134? 94 178 
4% 12 35 
472 26 32 
755 16 59 
452 25 45 
1068 14 37 
1052 67 82 
3348 73 183 
3203 207, 307 
19482 358 827 
19056 1250 1965 
341423, 5829 9873 
343728 15185' 22397 


4509 


9 


812 
229 
157 
189 
489 


4927 


621) 2888 
90! 6122) 
78 «15! 
4 3 
73 «116 
183, 306 
772 - 3155 
937, 6521 


10458 


Anglia Prefect 


57 
145 
105 
165 

28 

46 

33 
108 
402 
685 
131 
272 

47 

58 

75 

70 

51 
149 


256 
516 


1185 


3 


215 


15702. | 


37 


New Commercial Car Registrations, 42 States for March, 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





40 States Previously ‘49 

Reported for March '48 

Indiana ‘49 
‘48 

Vermont ‘49 
—=_ ‘48 

42 States Reported ‘49 

to Date for March ‘48 


Truck registrations by states are 
released here weekly, as com- 





pleted by R. L. Polk representa- 
tives in state capitals. 

Delaware ‘49 
‘48 

District of Columbia "49 
"48 

Illinois ‘49 
48 

New Mexico ‘49 
48 

Utah "49 
‘48 

West Virginia ‘49 
‘48 

Wisconsin ‘49 
‘48 

~ Seven States Reported ‘49 
to Date for April ‘48 
Year ‘49 
_to Date '48 


The following advertised delivered prices 
are based on factory retail vrices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include _ transportation 
charges, state sales taxes, or optional 
equipment. 

BUICK—Super Series 50--4-dr. sed., $2,- 
174; 2-dr. sed., $2,075; conv., $2,603; stat. 
wag., $3,203; Roadmaster Series 70—(Dy- 
naflow standard)—4-dr, sed., $2,758; 2-dr. 


sed., $2,639; conv., $3,176; stat. wag., | 


$3,765. 

CADILLAC—Series 61—4-dr. sed., §$2,- 
919; 2-dr. sed., $2,814; Series 62—-4-dr. 
sed., $3,076; 2-dr. sed., $2,992; conv., $3,- 
523; Series 60 Special—-4-dr. sed., $3,859; 
Series 75—5-pass. sed., $4,791; 7-pass. 
sed., $5,011; 7-pass. Imperial, $5,211. 

CHEVROLET Fleetline Special — 4-dr. 
sed., $1,471; 2-dr. sed., $1,424; Fileetline 
Deluxe—4-dr. sed., $1,550; 2-dr. sed., $1,- 
503; Styleline Special—4-dr. sed., $1,471; 


2-dr. sed., $1,424; club coupe, $1,429; bus. | 


epe., $1.350; Styleline Deluxe—4-dr. sed., 
$1,550; 2-dr. sed., $1,503; club coupe, §$1,- 
519; conv., $1,868; stat. wag., $2,278. 


CHRYSLER — Royal (six) — 4-dr. sed., 


$2,158.75; club cpe., $2,138.75; Windsor 
(six)—-(Prestomatic standard)—4-dr. sed., 
$2,353.50; club cpe., $2,332.50; conv., $2,- 
766; Saratoga (eight)—-(Prestomatic stand- 
ard)—4-dr. sed., $2,640; club cpe., §$2,- 


130 
156 


130 
156 


Brockway 


59 
217 


4 


65 
22! 


Chevrolet 


24546 
19545 


593 
499 
195 
122 


25334 
20166 


Diamond T 


398 
676 
15 
2! 
5 

5 
418 
702 


7669 
8597 


222 
290 


73 
46 


7964 
8933 


New Commercial Car 


Autocar 
N 


oor n 





613.75; New Yorker (eight)—(Prestomatic 
standard)—4-dr, sed., $2,760.75; club cpe., 
$2,734.50; conv., $3,240.75 
CROSLEY 2-dr. deluxe sed., $959; 
conv., $959; stat. wag., $991 
DeSOTO—-Deluxe—4-dr. sed., $2,006.25 
club cpe., $1,995.75; Custom—(Tiptoe Shift 


Brockway 


4 
4 


366 
846 


Chevrolet 


106 
79 


82 
124 
1297 
1316 
200 
179 
215 
169 
258 
379 
503 
544 
2661 
2790 


74971 
67607 


standard )—4-dr. 


DODGE—Wayfarer—2-dr. sed., $1,757.50; 
roadster conv., $1,747; bus. cpe., $1,631.25; 
Meadowbrook—4-dr. sed., $1,868.25; Coro- 
net—4-dr. sed., $1,947.25; town sed., 
031.50; club cpe., $1,933.50; conv 
348.50. 

FORD — Six — 4-dr. sed., $1,472; 


4-dr. 


sed., 


5 
3 
29 
289 
544 


club cpe., $1,511; Eight 


2-dr. 


sed., $1,590; club cpe., $1,595.50; conv., 
$1,948.50; stat. wag., $2,263.50. 
FRAZER—4-dr. sed., $2,395; Manhattan 
4-dr. sed., $2,595. 
HUDSON — Super Six 4-dr. sed., $2,- 
206.50; 2-dr._ sed., 2,156; club cpe., 


sed., 


$1,498.50; 
Custom Eight——4-dr. 


bus. 
sed., 


Diamond T 


na 


—@ UN — ONS Ow n— ww 


2-dr. 


cpe., 


27 

59 

6 18 
10 5! 
15 450 
43 528 
67 

45 

2 44 
53 

2 138 

3 175 

9 142 
16 229 
34 886 
72, 1140 
787 25689 
1471 26762 


sed., 


sed., $2,193.75; club cpe., 
$2,175.75; conv., $2,598. 


$1,511; 
4-dr. sed., $1,546; 
$1,419.50; 
$1,637.50; 2-dr. 


$2,- 
$2,- 


2-dr. 
sed., $1,425; bus. cpe., $1,333; Custom Six 
$1,558.50; 


98; 10523 
331| 14862 
6 294 
17 383 
5 126 

6 144 
109 10943 
354! 15409 


Registrations, 7 States 


Ow ON —w we a— an 


nN 


136 


$73 

88 
151 
145 
147 


168 
322 


248 
546 


1435 


33} 2357 


347 35786 
1203) 39841 


Current Prices 










4967 
407! 


30 


58 


206 
125 
76 
53 


5249 
4249 


International 


5935 
9098 
244 
389 
144 
133 


6323 
9620 


* 

Cc 

2 

® 

c 

© 

= 
20 31 
23 5! 
22 7 
47 28 
238 375 
307; 766 
55 55 
32 49 
70 58 
42 80 
76 76 
152 121 
122 190 
113 320 
603 792 
718 1415 
15702) 21809 
15413) 31292 


Kenworth 


Kenworth 


$2,203.25; bus. cpe., $2,053.25; 
798.75; Super Eight—4-dr. sed., 
2-dr. sed., $2,245; club cpe., 
Commodore Six—4-dr. 


sed., $2,382.75 


a 
Vv 
@ 
2 ‘ 
34 329 
30 610 
7 
8 
4 
15 
34 340 
30 633 


2 

| 

5 

5 

12 

47 

4 

' 

3 | 
2 2 
4 

3) 

7 

16 

3 35 
2 103 
97 «1345 
97\ 2624 


conv., $2,- 
95.50; 









club 


cpe., $2,358.50; conv., $2,951.50; Commo- 


dore Eight—4-dr. sed., $2,472; 
$2,447.75; conv., $3,040.75 
KAISER Special i-dr. 


Traveler, $2,088.48; Deluxe 


195; Virginian, $2,995 
LINCOLN 


cpe., $2,527; 


$3,238; 


185.50; 


sport sed., 
conv., $3,948. 


- 4-dr. 


sed.; 


club cpe., 


sed., $1,995; 


4-dr. sed., $2,- 


$2,574.50; club 


Cosmopolitan——4-dr. town sed., 


MERCURY 
$1,978.50; conv., $2,499.50; stat. wag., $2,- 
715.50. 


2-dr. 


4-dr. sed., $2,031; club cpe., | 


$3,238; 


NASH--600 Super—4-dr. 
sed., $1,786; club cpe., 
Special—4-dr.  sed., 


Super 


club cpe., $3,- 


sed., $1,811; 


$1,808; 600 


$1,849; 2-dr. 


sed., $1,824; club cpe., $1,846; Ambassador 
$2,195; 2-d 


Super 


170; 


4-dr. 
club cpe., 
4-dr. 


Special 


$2,218; club cpe., $2 


tom—4-dr. 
| club cpe., $2,359 


sed., 
$2,191; 
sed., 


sed., 


$2,363; 





r. 


sed., $2,- 


Ambassador Super 


$2,243; 
; Ambassador Cus- 


2-dr. 


2-dr. sed., 


sed., $2,338; 


9 305 
837 


| 2 
2 

2 2 
5 

é 22 
64 

2 

4 

2 

4 

9 

6 

43 

9 40 
127 

26 =1088 
3026 


6 
* 
21 a 
Ss @ 
rg wv. 
= = 
“| a 

7| 3641 

34\ 3416 

172 

133 

87 

29 

7 3900 

34; 3578 


Sterling 


2 


Studebaker 


10 


15 
8 

9 
200 
265 
32 
21 
42 
40 
49 
30 
97 
i00 
438 
480 


46 12807 


93! I 


OLDSMOBILE 


sed., $1 
$1,837 ( 


,848 (deluxe, $1,990); 
deluxe, $1,979); 


982 


582 


= é Anglia Prefect 


~ 


April, 1949- 


58 


113 


610 


132 924 
520: 1432 
27 79 
52 77 
4 50 
99 

163 1053 
£72 1608 


27 

9 

26 

17 

45 

16 132 
45 388 


595 3223 
313 4846 


1949-1948 


482 
768 


33 
49 


3 


518 
808 


Willys-Overland 


3052 
4532 
66 
10! 
93 
50 
3211 
4683 


9964 
208! 


953 
608 
389 
30% 
306 


2993 


164 
100 
105 
70 
29 
16 
57 
5! 
882 
747 
108 
100 
40 
30 
146 
49 
69 
75 
322 
25 


1922 
1489 


34511 
23984 


3 

° 

e 

c 

s 

3 

Pd 

= i 

231/ 62713 "49 

195| 68513 ‘48 
15 1897 ‘49 
10, 2067. 48 
5 830 ‘49 
5 636 48 

251 65440 ‘49 

20071216 ‘48 


1949-1948 


ow 
WRK ow DO rY—|/ oN 


lw 
wo 


w 


53 
143 
1946 
2939 


on New Automobiles 


Willys-Overland 


— 
So=|~ 
Bo sx) wow 


Ow) an) a alo— 
we WK NW Oe 


283 
816 
10699 
15359 


Miscellaneous 


25, | 
891 20 
891! 22 





Series 76 Standard—4-dr. 


town sed., 
2-dr. sed., $1,774 


(deluxe, $1,916); club cpe., $1,748 (deluxe, 


$1,889); 


conv., $2,164; 


-(Hydra-Matic standard) 
265 (deluxe, $2,396); 


luxe, $2,385); 


2-dr. 


town 
sed., 


Series 88 


4-dr. 
sed., 
$2,191 


Standard 
sed., $2,- 


2,254 (de- 


(deluxe, 


$2,322); club cpe., $2,164 (deluxe, $2,295); 
deluxe, $3,317; 


conv., $2,580; 


stat. 


Series 98 Standard 


ard)—4- 
2-dr. se 


dr. sed., 
6. 


| deluxe, $2,994. 


PACKARD — Eight 
2-dr. sed., $2,224 


luxe Eight—4-dr. 


$2,358; 
sed., $2 
$2,919; 
7-pass. 
-(Ultra 


975; conv., $4,520. 


PLYM 
club cp 


; stat. wag., $3,449; De- 
sed., $2,383; 2-dr. sed., 
Super—4-dr. sed., $2,633; 2-dr. 
,608; Super Deluxe - 4-dr. sed., 
2-dr. sed., $2,894; conv., $3,350; 
sed., $3,950; lim., $4,100; Custom | 


$2,447 


$2 


wag., 


(Hydra-Matic stand- 


521 ( 


(deluxe, 


matic standard) 


OUTH— Deluxe—4- 


2, 


}w.b.), $1,385.75; 


sed., $1 


,644; club cpe., 


$1,534.25; 


Special 


| $1,997; stat. wag., $2,387. 








deluxe, 
$2,54 





$2,615); 
1); conv. 


4-dr. sed., $2,249; 


4-dr, sed., $3,- 


dr. 


bus. cpe, 
Deluxe - 
$1,617.50; conv., 


sed., $1,566; 


(111-in. 
4-dr. 


263 


8704 
7884 
599 
314 
269 
215 


9572 
8413 


6329 
3936 
488 
384 
219 
73 


7036 
4393 


127 95 
81 73 
85 54 
69 33 
12 31 
27 19 
59 26 
46 15 

674 639 

792 442 

110 85 
72 62 
32 30 
45 6 
99 33 
54 35 

it 76 
7| 46 

583 238 

564 115 

1892 1307 
182) 846 
27525 20344 
26930 12940 


Truck 


Studebaker 


TL 

9595 | 
1566 
847 
612 
493 


12289 
10735 


Studebaker 


134 
15 


108 
58 
48 
42 
95 

65 
779 
780 
i54 
97 

72 

53 

97 

52 
i 
84 
301 
282 
1919 
634 
34053 
33147 


Wiillys-Overland 






1557 
2112 
108 
102 
53 
83 


1718 


2297 


Wiilys-Overland 


5349 
6461 


Miscellaneous 


387) 272154 
21| 232028 
26 24924 
33, 15104 

3 8094 
8400 

416 305172 

£4 255532 


Miscellaneous 


6 4076 
2 3146 
2 2899 
2122 
! 1035 
762 
1197 
1215 


246 =©22269 
3 2184¢ 
450. 
316 
1436 
122 
2056 
| 1167 
| 2772 
2 2354 
3 8809 
3 7526 
259 «=51054 
12, 44529 
1613 887605 
260° 8°48 


registrations by states are 


released here we 
pleted by R. L. Polk representa- 
tives in state capitals. 


ekly, 


@s com- 


40 States Previously 
Reported for March 


Indiana 


Vermont 


42 States Reported 
to Date for March 


Truck registrations by states are 
released here weekly, 
pleted by R. L. Polk representa- 
tives in state capitals. 


as com- 


‘49 Delawar 
335 | '48 
230 ‘49 District of Columbia 
455 | ‘48 
3487 ‘49 illino 
4966 48 
525 ‘49 New Mex 
515| 48 
641 ‘49 Uta 
604 ‘48 
877 ‘49 West Virgin 
1441 ‘48 
1402 ‘49 Wiscon 
2177 | '48 
7425 |'49 Seven States Reported 
0493 | '48 to Date for April 
6825 ‘49 Year 
5521 ‘48 to Date 
PONTIAC—Streamiliner Six Standard 
4-dr. sed., $1,755 (deluxe, $1,850); sed 
cpe., $1,705 (deluxe, $1,800); Streamliner 
Eight Standard—4-dr. sed., $1,824 (deluxe 
$1,919); sed. cpe., $1,733 (deluxe, $1,868) 


Chieftain Six Standard 
(deluxe, $1,871); 2-dr. sed., $1,726 (deluxe 
$1,821); club cpe., $1,726 (deluxe, $1,821) 





4-dr, 


sed., $1,77¢ 


conv. deluxe, $2,153; bus. cpe., $1,603; sed 
delivery, $1,765; stat. wag., $2,559 (deluxe 
$2,638); Chieftain Eight Standard 4-dr 
sed., $1,844 (deluxe, $1,939); 2-dr. sed 
$1,794 (deluxe, $1,889); club cpe., $1,794 
(deluxe, $1,889); conv. deluxe, $2,221; bus 
cpe., $1,671; sed. delivery, $1,832; stat 
wag., $2,627 (deluxe, $2,706). 
STUDEBAKER Champion Deluxe 

4-dr. sed., $1,688.50; 2-dr. sed., $1,656.75 
club cpe., $1,683; bus. cpe., $1,588.25 
Champion Regal Deluxe-—4-dr. sed., $1, 
762; 2-dr. sed., $1,730.50; club cpe., $1 
756.75; bus. cpe., $1,662; conv., $2,086.25 
Commander Deluxe—4-dr. sed., $2,019.25 
2-dr. sed., $1,987.75; club cpe., $2,014 
bus. cpe., $1,919.25; Commander Regal 
Deluxe—-4-dr, sed., $2,140.25; 2-dr. sed. 


040.50; 


conv., $2,467.50. 
WILLYS-OVERLAND 


,602.22; 


$1 


6-cyl, 
| sed., $1,866.29. 


stat. 


4-cyl. 
wag., 


Stat. 


$2,108.75; club cpe., $2,135; bus. cpe., $2, 


Land Cruiser 4-dr. sed., $2,327.75 


- Jeepster conv 


wag. 


$1,814.14; 


, $1,708.89; 
6-cyl, stat. 






* 





mwwrAaAe 


12154 
32028 


24924 
8094 
8400 


05172 
55532 


iViAL 


4076 
31 4¢ 
2899 
1035 
7é 
1197 
22269 
2184 
450. 
316 
1436 
22 


2056 
67 


2772 
2354 
8809 
752¢ 
51054 
4452 


187605 
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AUTOMOTIVE NEWS, MAY 23, 1949 


ORY N UM 


The smoke pall is lifting 
-«- because women acted! 


THIS MUST STOP — decided determined women readers of recent COMPANION article, 
“Smoke, The Silent Murderer.’”’ This feature, which revealed smoke’s widespread 
threat to property, health and even life, drew requests for more than 40,000 reprints. 
One newspaper chain featured the article prominently in their editorial columns. 
Other papers throughout the country also made editorial comment. And the feature 
was used by the West Virginia Association for Air and Stream Purification to 


support a bill before the state legislature! 


The COMPANION is establishing new records in the women’s service field for 
getting dramatic reader action. It will pay to keep your eye on the COMPANION — 
below is further proof of its ever-growing power! 


OVERTIME FOR THE POSTMAN —In March the Com- 
PANION Offered at 15¢, the booklet ‘““When Children 
Ask About Sex.’”’ Over 10,000 requests deluged the 
COMPANION offices in one month—and still they 
come! Consistent results like these make the Com- 
PANION the one to watch in the women’s service field! 


WOMAN’S HOME 


THE MAGAZINE 





A CIRCULATION THAT CLIMBS —In the second half of 
1948 the COMPANION scored the greatest percentage 
of circulation increase over the first half of ’48 in the 
women’s service field. The gains, continuing into 
1949, have pushed the circulation over 4,000,000 — 
thanks to the COMPANION’s editorial “know how.” 


Circulation More Than 4,000,000 


BER 


| 33 
-TWENTY-ONE 








MORE CLUBWOMEN, MORE INFLUENCE!— The Com- 
PANION’S Packaged Club Programs are becoming 
ever more popular with pace-setting women in com- 
munities throughout the country. To date more than 
3,000 women’s clubs with a’'membership of over 
360,000 receive the programs regularly. More clubs 
are joining every day! 


COMPANION 


OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVICE 











(Eprror’s Note: While we try to eliminate wrecks from all of these 


station wagon, $1,910. 


luxe 4-dr., $1,965, $1,905. 


listings, occasionally some get by us. So if the price is abnormally CONCORD, MASS. 


low, the car is probably damaged. If the price is abnormally high, 


the car is probably loaded with extras). 


VALDOSTA, GA. | BQ oer. sr0te: 


‘48 SD 2-dr., 
‘47 SD 
coupe, $1,300. 


(Tom Hewitt Auto Auction. Sale every | pLYMOUTH 
Friday. Prices are for sale of May 6.) | $1,020 
(Sold 149 units out of 233 offerings.) 


$2,640. ‘48 Super 4-dr., $1,675. ‘47 
Super 4-dr., $1,625; Special 4-dr., $925; 
Super conv., $1,500. ‘46 RM 4-dr., $1,- | 


Streamliner 


CADILLAC—'49 (62) club coupe, $3,550. | 
‘48 (61) 4-dr., $2,700. ‘47 conv., $2,400. 

CHEVROLET—'49 SL Deluxe club coupe,| up, $1,405. 
$1,800; SL Deluxe 2-dr., $1,895, $1,840. 
'48 FL aerosedan, $1,640, $1,580, $1,555, 
$1,500; FM 4-dr., $1,450, $1,380; FL 4- 
dr., $1,560, $1,510. ‘47 FL aerosedan, 
$1,400, $1,310, $1,270. ‘46 FL aero- 
sedan, $1,075. ‘41 SD 2-dr., $875, $475. 
‘40 Standard 2-dr., $700. 


CHRYSLER—'46 Town & Country conv., | 


every Friday. 


DeSOTO—'48 Custom 4-dr., $1,320. 

DODGE—'47 Custom 4-dr., $1,275. 

FORD—'49 Custom conv., $1,875; (6) half- 
ton pickup, $1,360; Standard (8) 2-dr., | CHEVROLET 
$1,590; Custom (8) club coupe, $1,660, 


2 at $1,675, $1,605, 2 at $1,550, $1,500. | 4-dr., $1,185 


‘48 SD 4-dr., $1,400, $1,350, $1,310, °47 | DODGE—'49 Coronet club coupe, $2,110. 
SD 2-dr., $1,250, $1,190, $1,100. ‘46 SD | FORD -'49 Custom (8) club coupe, $1,585; | 
‘48 SD (8) | 
4-dr., $1,305, $1,210; club coupe, $1,340. "41 club coupe, $405. 40 conv., 
| 
| 


2-dr., $1,175, $1,025, $970. ‘40 Deluxe Custom (8) 


2-dr., $775. oe 
KAISER—'48 Special 4-dr., $1,505, 47 SD (8) 
LINCOLN —'47 4-dr., $1,055. 2-dr., $965. 


MERCURY— ‘49 2-dr., $1,825; 4-dr., $2,000. | NASH—'48 (600) 


"46 4-dr., $1,040. OLDSMOBILE 


NASH—'47 Ambassador (6) 4-dr., $1,040. | PLYMOUTH—'49 SD 4-dr., 
4-dr., $1,780. 





OLDSMOBILE—'49 (76) 4-dr., $2,310. ‘48 


SITTING PRETTY ON “OMACO” 


(68) club coupe, $1,- 


'46 SD 2-dr., $1,075. | 
BUICK—'49 Super 4-dr., $2,500; RM 4-dr.. | PONTIAC—-'49 Chieftain (8) 4-dr., $2,450; 
Stream- | 
liner Deluxe (8) sedan coupe, $2,400. '46 | CADILLAC — '48 (61) sedanette, $2,750. 
: . : (8) sedan coupe, $1,390. 
i ne” $1,175. 41 Special se- | wiry ys 48 nalf-ton pickup, 2 at $1,325. | CHEVROLET—'49 FL Special aerosedan, 
danette, . '47 Jeep station | 

$900; Jeep, $670. 


| MISCELLANEOUS 
International half-ton 


pickup, $850. 


SOUTH BEND 


(South Bend Auto Auction Co., 
Prices are for sale of May 6.) | 
(Clean cars in demand. Sold 34 out of 
65 offerings.) 

$1,400. | BUICK-—'47 Super 4-dr., $1,225. 
’41 Super 4-dr., $680. 


"46 Super | 
2-dr., $1,180. 
CADILLAC —'47 

(76) 4-dr., $1,370. | 
‘49 FL Deluxe 4-dr., $1,885. ’47 sedan, $1,000, $1,140; (6) club coupe, | 
‘48 FL aerosedan, $1,565. "47 | 
$1,560, $1,500; Custom (8) 4-dr., $1,745, FL aerosedan, 
| 


SD (8)} 


club coupe, $1,400. 
$1,610. 
Deluxe 


STUDEBAKER —'49 Champion Regal 
‘48 Com- 
mander Regal Deluxe club coupe, $1,610; 
half-ton pickup, $855. ‘47 Champion 
Regal Deluxe 4-dr., $1,205, $1,100, $1,080. 


__ AUTOMOTIVE NEWS, MAY 23, 


PONTIAC—'48 Streamliner 2-dr., $1,660; 


De- 


(Concord Auto Auction, Inc. Sales every 


Monday and Friday. Prices are partial 


listing of sales of May 6-9.) 


‘40 Super club coupe, $635. 
$310. 


| ‘40 7-passenger limousine, $475. 





(Sold 173 units out of 280 offerings.) 


| BUICK —'49 Super sedan, $2,425. ‘48 
$1,325, Super sedan, $1,835, $1,750. ‘47 RM 
8D club | sedan, $1,550; Super sedanette, $1,525, 


$1,425. °41 conv., $910; club coupe, $795. 
°39 sedan, 


$975, $1,985; half-ton pickup, $1,215; SL se- 
dan, $1,895. ‘48 FM conv., $1,700; %- 
pick- | ton rack, $1,175. FL aerosedan, $1,340, 


$1,290, $1,300; FM sedan, $1,275, $1,390 
| '46 2-ton dump truck, $880; SM sedan, | 


$1,020, $905, $1,050, $1,040; FM conv., 
$1,250; FM sedan, $765. ‘41 SD sedan, 


$795. '39 sedan, $380, $375. 


coupe. $365. 
DeSOTO—'42 club coupe, $500. 


Inc, Sale | CHRYSLER ‘41 sedan, $425. ’39 Royal 


DODGE—'48 sedan, $1,300. ‘46 «sedan, 


livery, $165. 
41 | FORD—'49 Custom (8) sedan, $1,450, 


$1,115. ‘37 sedan, $145. ‘36 sedan de- 


$1,- 


500, $1,550. °48 SD club coupe, $1,200. 


$190. ‘32 2-dr., $425. 
HUDSON—'38 4-dr., $212. 


‘39 sedan, $250, 
NASH—'40 4-dr., $400. 


$1,150. ‘40 sedan, $425, $400. ‘'38 (60) 
$1,405; half-ton panel, 2 at $100; sedan, $185. 
‘37 sedan, $100. ‘35 business coupe, 


MERCURY—’47 club coupe, $1,175, $1,025. 
$630. 


OLDSMOBILE.—'46 (76) sedanette, $1,150. 


$710. ‘40 (66) sedan, $610, $300. 
PLYMOUTH 


THE PERFECT FITTING SEAT COVER 


MADE OF FAMOUS LUMITE 





®@ Won't Fade or Stain 

@ Wipe Clean with Damp Cloth 
@ Beautiful Eye-Catching Colors 
@ Guaranteed to Fit 

@ Priced for Easy Sales 


You'll be sitting pretty if your new cars 
are installed with OMACO, the perfect 
fitting seat cover. Made of tough, durable 
LUMITE, the wonder fabric, OMACO seat 
covers fit tight as a glove, and are EASY 
to install. 


OMACO covers of LUMITE fabric last 
longer, give more comfort than any cover 
made. This colorful plastic won't fade or 
stain, will keep its fresh, sparkling look 
for years, and OMACO covers are trimmed 
in top quality art leather. 


Order OMACO, the seat cover that fits 
tight as a glove . . . never comes loose. 
OMACO Seai Covers fit 
nently. 


COVERS NOW READY 
for IMMEDIATE SHIPMENT 


fit perma- 


DEST DAES SESS LES 


GUARANTEE... 


Our seat covers are guaranteed by us as 
to quality workmanship and fit. And on 


arrival if not entirely satisfactory may be 
returned (at our expense) for full credit. 
OMAHA SEAT COVER CO. 





FIBRE COVERS ALSO AVAILABLE 


We have a full line of new fibre patterns with art leather trim for all 1949 models. Colorful plaids in blue, green and maroon 
are designed in fine quality fibres. You get the same snug fit in our fibre covers that you do with our famous plastic covers. 


OMAHA SEAT COVER CoO. 


CT aL L TY Me SME LL) TSS LY LEA 


1616 CUMING ST. 
OMAHA. NEBR. 


SEND FOR 


© SAMPLES 
¢ CATALOGUES 
* PRICES 










OMAHA SEAT COVER, 
i 1616 Cuming Street, 
i Omaha, Nebraska. 





\ Please ship at once Samples, Catalogues, Prices...... Puan aed ole aace 


'41 (66) club coupe, $600; (66) sedan, 
' 


"49 Deluxe sedan, $1,920. 


| 
| 
| 


| 
| 
| 
| 








1,308 
Mar. 


May (todate) Apr. 





$385. ‘39 sedan, $250; conv., $400; sta- 
tion wagon, $265. ‘37 sedan, $150. 

PONTIAC—'48 Streamliner (8) sedanette, 
$1,825; Torpedo (6) sedan, $1,300. ‘46 
Streamliner (6) sedanette, $1,200. "41 
(8) sedan, $565; club coupe (6), $975. 
‘40 (8S) sedan, $560, 

STUDEBAKER—’'49 Champion sedan, $1,- 


| 700. "48 Champion conv., $1,850. "47 
| Commander sedan, $1,300. ‘31 +sedan, 
$135. 


| MISCELLANEOUS ‘49 Renault sedan, 
$585. '38 conv., $550. 


LOS ANGELES 


(W. R. Stone Co. Sales every Tuesday 
and Thursday. Prices are partial listing 
of sales of Apr. 26-28.) 

BUICK—’'49 RM conv., $3,100, $3,110. °48 
Super 4-dr., $1,950. ‘47 Super 4-dr., $1,- 
530. 46 RM sedanette, $1,305; Super 
sedanette, $1,310, $1,470. ‘42 Special se- 
danette, $750. '41 Super 4-dr., $750; 





Super 4-dr., $570; Special 4-dr., $630. | 
'37 Special 4-dr., $250. | 

CHEVROLET—'48 FM 4-dr., $1,425. ‘47 | 
FM club coupe, $1,375; FM club coupe, 
$1,280. °46 FM 4-dr., $1,150; FM 4-dr., 
$1,200; FM 2-dr., $1,040, $1,045, $1,130; 
SM 4-dr., $1,140. ‘41 SD club coupe, 
$680. ‘37 4-dr., $120. ‘38 MD 2-dr., 
$315. 

CADILLAC—'46 (62) conv., $2,255. ‘41 
(62) club coupe, $1,100. 

DesOTO 46 4-dr., $1,270. "41 Deluxe | 
club coupe, $635. °40 4-dr., $425. } 

DODGE—’48 4-dr., $1,595; club coupe, $1,- 
500. "42 4-dr., $735. *41 club coupe, 
$530. °'39 4-dr., $360. 

CHRYSLER—’41 Highlander 4-dr., $700; | 
Highlander 4-dr., $910; Royal club coupe, 
$545. 

FORD—'49 (8) club coupe, $1,545, $1,580, 
$1,450, $1,510; (8) 2-dr., $1,575. ‘48 SD 
4-dr., $1,295, $1,310; (8) Deluxe 2-dr., 
$1,169. ‘47 (8) SD conv., $1,280; (8) 
Deluxe 2-dr., $1,010; (8) Deluxe club 
coupe, $1,070; (8) Sportsman conv., $1,- 
280. °46 SD 4-dr., $1,000; (8) Deluxe 
2-dr., $1,005. °42 (8) Deluxe 4-dr., $500. 
"41 (8) SD 2-dr., $645; (8) SD 4-dr., 
$500. °40 (8) Deluxe 4-dr., $540. 


$1,263 $ 1949 $1,902 
$1,147 

1947 1,230 1,281 1,308 
1946 1,082 1,143 1,139 

1942 re 665 730 767 

ivevses 601 667 695 
1940. ; 4184 542 580 

== Overall -—— —— 


'47 SD sedan, $1,200. ‘41 business coupe, | 


Super 4-dr., $800; Super conv., $600, ‘40 | 





Average Used Car Prices 


(Compiled by Automotive News) 


May, 1949 April March 
Model (to date) 1949 1949 
$2,075 $2,108 
1948 1,507 1,609 1,661 


Average.. $1,147* $1,263* $1,308* 


*Includes 1949 models. 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





2-dr., $1,065. "41 (S) 2-dr., $765. °40 
(6) 2-dr., $505. 

| STUDEBAKER—'418 Commander 4-dr., $1,- 
660. ‘47 half-ton pickup, $850. 

WILLYS—’'49 station wagon, $1,275. 


DETROIT 


(Aptco Auto Auction, Sale every Wed- 

nesday. Prices are for sale of May 11.) 
(Sold 41 units out of 81 offerings.) 

BUICK—'47 2-dr., $1,450, $1,550, $1,485; 
4-dr., $1,575, $1,160. '46 4-dr., $1,225, 
$1,260. 

CADILLAC—'47 (62) 2-dr., $2,100. 

| CHEVROLET—'48 FL aerosedan, $1,490; 
SM 4-dr., $1,300; club coupe, $1,300. ‘46 
4-dr., $1,150. ‘41 club coupe, $600. ‘40 
2-dr., $405. 

DeSOTO—’40 4-dr., $400. 


DODGE—'47 4-dr., $1,150. ‘42 business 
coupe, $510. ‘41 2-dr., $555. 

FORD —'48 (8) 2-dr., $1,210; station 
wagon, $1,190. "47 4-dr., $1,115. "46 
4-dr., $950. ‘'41 2-dr., $485. ‘40 2-dr., 
$425; business coupe, $460, $555. "37 
2-dr., $445. 

MERCURY—'46 club coupe, $1,035. 

NASH—'42 4-dr., $500. 

OLDSMOBILE—-'42 4-dr., $360. 

PLYMOUTH—'46 4-dr., $860. ‘41 2-dr., 
$425. ‘39 4-dr., $325. 

PONTIAC—’'48 club coupe, $1,635, $1,575 
‘46 business coupe, $1,170. "41 4-dr., 
$625, $425. ‘40 2-dr., $525. 

STUDEBAKER ‘47 Champion business 
coupe, $1,085. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of May 6.) 
BUICK—’46 Super 4-dr., $1,340. ‘40 Super 

4-dr., $460. ‘38 4-dr., $210. 
CHEVROLET—-'48 FL aerosedan, $1,500; 

4-dr., $1,205; club coupe, $1,410. "47 

FM conv., $1,275. ‘41 2-dr., $700; busi- 

ness coupe, $430. ‘40 2-dr., $475, $510, 

$525, $585. ‘39 2-dr., $340. °'35 busi- 
ness coupe, $100. 

DeSOTO—’'42 club coupe, $650. ‘41 2-dr., 
$600. 

FORD—’49 2-dr., $1,670; club coupe, §$1,- 

560. ‘48 2-dr., $1,155. '46 conv., $1,- 





HUDSON—’47 Super (6) 4-dr., $900, $870; 
Super (6) club coupe, $875. ‘46 Super 
(6) 4-dr., $855. 

LINCOLN—’46 Zephyr club coupe, $1,205. 
‘41 Zephyr 4-dr., $550. 

MERCURY—'47 4-dr., $1,170, $1,145. ‘46 
conv., $1,255; club coupe, $1,225. *42 | 
4-dr., $510. °40 2-dr., $500. 

| NASH-—’46 (600) 4-dr., $890. "41 (600) 

4-dr., $465. 

| OLDSMOBILE—’46 (6) sedanette, $1,335. 
’41 (6) coupe, $425. ‘’3S8 (8) club coupe, 
$265. 

PACKARD—’46 4-dr., $1,065. 

PLYMOUTH—'47 SD club coupe, $1,205; | 
SD 4-dr., $1,280. ’'46 SD coupe, $1,005. 
'41 SD 4-dr., $630. °42 SD 2-dr., $690. 

PONTIAC-—'47 (6) sedanette, $1,265, $1,- 
295. "46 (8) 4-dr., $1,290; (6) 2-dr., 
$700. °41 (8) sedanette, $800; (6) se- 
danette, $450. ‘40 (8) 4-dr., $575, $545, 

| $580, $635. ‘41 (8) 4-dr., $845. 

STUDEBAKER—’48 Champion club coupe, 
$1,350. °47 Champion 4-dr., $1,355. ‘40 

} Champion 4-dr., $380. '39 Commander 

t-dr., $360. 


CORRY, PA. 


(Aikens Motor Sales, Inc. Sale every 
Saturday. Prices are for sale of May 7.) 
BUICK—’46 2-dr., $1,215. ‘40 4-dr., $595; 

2-dr., $620. | 
CHEVROLET —'48 FL aerosedan, $1,550; 

FL aerosedan, $1,565; 4-dr., $1,300. °47 | 

business coupe, $1,235; 4-dr., $1,060. | 

"46 4-dr., $9650. ‘42 club coupe, $479. | 

'41 2-dr., $500, $650, $615. ’40 conv., | 

$360. 
CHRYSLER~— 42 4-dr., $390. | 
DODGE—’'48 1-ton pickup, $775; conv., | 

$1,580. '46 half-ton pickup, $555. 45 | 
2%-ton stake, $510. | 
| FORD—'49 2-dr., $1,990. °41 2-dr., $490. | 
| °40 4-dr., $430. ‘37 2-dr., $100. 
HUDSON — '49 4-dr., $1,895. '47 4-dr., | 
$1,000. | 
| KAISER—'48 4-dr., $980. | 
| OLDSMOBILE—’'41 4-dr., $690. 
| PLYMOUTH—'47 4-dr., $1,090. °41 coupe, 
$390. ‘°40 2-dr., $590. | 
PONTIAC—'47 2-dr., $14,25. ‘46 2-dr., | 
$1,350, 
STUDEBAKER—’38 4-dr., $250. 
WILLYS—'48 Jeepster, $1,060. 


DENVER 


(Denver Auto Auction, Inc. Jack Layton | 
and Harry Henry, owners. Sale every Tues- 
day at Englewood, Colo. Prices are for 
sale of May 10.) 

(Prices generally lower.) 

BUICK-—'39 Century 4-dr., $415. 
CHEVROLET—'48 FL aerosedan, $1,575; 

SM sedan, $1,465; half-ton pickup, §$1,- 

150. ‘47 FL aerosedan, $1,305. ‘46 FL 

4-dr., $1,125. °41 SD 2-dr., $840. ‘40 

MD 4-dr., $620. ‘37 2-dr., $225. | 
CHRYSLER—’41 Royal 4-dr., $580. ‘37 

4-dr., $300. | 
FORD—’49 Custom (8) 2-dr., $1,645; (6) | 

4-dr., $1,565, $1,380. °48 half-ton pick- | 
up (8), $1,140. °'47 half-ton pickup, $880. | 

'46 (8) 2-dr., $940. '41 (8) 2-dr., $305. | 















"40 (8) 2-dr., $465. 
HUDSON—’46 Super (6) 4-dr., $740. 
MERCURY—’49 4-dr., $2,000; 2-dr., $1,800. 
NASH—’39 (6) 4-dr., $305. 


| OLDSMOBILE — '49 (98) conv., $2,690. 


| 
| 
| 
| 
"41 4-dr., $690. | 
PLYMOUTH—’'49 SD 4-dr., $1,865. °48 SD 
4-dr., $1,355. °'46 SD 4-dr., $675, "39 | 
Deluxe 2-dr., $335. 
PONTIAC—'47 (6) 4-dr., $1,070. °46 (8) 


| PACKARD—'48 4-dr., $1,380. 


120, $1,320; 2-dr., $930. ‘41 SD 2-dr., 
2 at $540. ‘40 4-dr., $540. °'38 4-dr., 
$320. 


| MERCURY—'48 club coupe, $1,380. "46 


4-dr., $1,050. ‘41 4-dr., $520; 2-dr., 
$540. °40 conv., $360, $440. 

NASH—'49 4-dr., $2,200. ‘47 4-dr., $1,080. 
"41 2-dr., $400. °40 4-dr., $195. 

OLDSMOBILE—'40 4-dr., $590. "38 club 
coupe, $270. 

‘47 4-dr., 
$1,070. 

PLYMOUTH '49 4-dr., $1,590. "47 club 
coupe, $1,180. °42 4-dr., $750. ‘40 4-dr., 
$240, $360. 

PONTIAC—'40 conv., $500. 

WILLYS-—-'47 station wagon, $890. 

MISCELLANEOUS—'48 International half- 
ton pickup, $910. ‘46 Ward LaFrance 
tractor, $1,050, $1,075, $1,250, $1,375, 


ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
May 9.) 

(Market very good on all models at 

sane prices. Sold 70 out of 98 offer- 

ings.) 

BUICK—'49 RM 2-dr., $2,620. ‘48 RM 
conv., $2,211; Super 4-dr., $1,870. "47 
Super conv., $1,700; Special 4-dr., $1,- 
420; Super 2-dr., $1,610. °'46 Super 4-dr., 
$1,410; RM 4-dr., $1,900; Super 4-dr., 
$1,410; Super conv., $1,470. ‘'41 Special 
sedanette, $650; Super club coupe, $550, 
$770; Super conv., $830. 

CADILLAC—'47 (62) 4-dr., $2,125. "36 
(75) 4-dr., $180, 

CHEVROLET—’49 SM 4-dr., $1,870, $1,- 
880; FL 4-dr., $2,035. ‘48 SM 4-dr., $1,- 
210; SD conv., $1,650; FL aerosedan, 
$1,550. ‘47 FM conv., $1,470; SM 4-dr., 
$1,160; FL 4-dr., $1,390. °46 SM 2-dr., 
$1,080, $1,200; SM 4-dr., $1,100; SM club 
coupe, $1,175. 41 SD 4-dr., $670. ‘40 
SD 2-dr., $385; MD 4-dr., $585; Master 
(85) 2-dr., $385. °39 SD 2-dr., $370. 

CHRYSLER '47 Windsor 4-dr., $1,400. 
'46 Windsor conv., $1,510. '42 New 
Yorker 4-dr., $850. "39 Royal 4-dr., 
$400. 

DODGE—'48 1-ton pickup, $1,070. "47 
Custom 4-dr., $1,210. °46 Custom 4-dr., 


(Continued on Page 35, Col. 1) 
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Most complete, most accurate, most 

effective Automotive Service Shop 
a Mailing Lists available — at lowest 
rates. Used regularly by large direct 
mail advertisers. Over 143,000 verified names 
incl. 47,000 Car Dealers; 75,000 Repair Shops; 
12,000 Fleets; 8,000 Automotive Jobbers. Ad- 
dressing to any shop classification by states. 
Write for detailed state counts, raotes—complete 
folder FREE on request, 4 


549 W. WASHINGTON ST. 
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i 115; FM club coupe, $1,100, $1,220; FL ICC R li A k d FRAZER—'47 4-dr., $957 
aerosedan, $1,310. ‘46 FM’ 2-ar., $960; | #C, uti SKC | nupson—'48 (8) 4-dr., $1,657, $1,585. 
SM club coupe, $915. 41 SD club coupe, "41 (6) 2-dr., $310. 
S600. °40 SD 4-dr., $300. °39 MD 2-dr., O Ss If I MERCURY —"49 4-dr., $1,980; 2-dr., $1 
20 aen , -dr., of ; 2-dr * 
| $320, $335. n Jetf-insturance 930. ‘41 4-dr., $590 = 
| DeSOTO—'41 Deluxe 4-dr., $475 ‘ eae OLDSMOBILE "49 (88) 4-ar.. $2,692. °48 
rch (Continued from Page 34) | FORD —'47 SD 4-dr., $1,050, '46 SD 4-dr., ST. LOUIS.—-An application to (78) 2-dr.. $1,450 78) 4dr. $1,- 
9 ? | $990 ICC to reverse a long-standing pol- 175. ‘42 (78) 4-dr., '40 (6) 2-dr., 
108 oy 41 Deluxe 4-dr., $600. ‘40 De-| Super 4-dr., $1,275 40 Super 4-dr., | HUDSON—'47 Commodore (8) 4-dr., $950,|/icy governing insurance has been| $280 
61 ; — a ee 2 7" _ $350. MERCURY-~'48 4-dr., $1,250 made by Commercial Carriers, Inc., | PLYMOUTH—'48 club coupe, $1,542. °47 
108 FO 49 Custom Tudor, $1,650, $1,520. |CHEVROLET—'49 SL conv., $2,075. '48 | OLDSMOBILE—'40 4-dr., $295. ‘39 (6)| Detroit. according to Walter F conv., $1,432. "46 4-dr., $895. ‘41 busi- 
39 cov Shue Doe “er > -_ (8) FL aerosedan, $1,415, $1,480; SM 2-dr., business coupe, $220 Cc ’ id & At h i ness coupe, $600 
conv., 140; Deluxe 2- 835 41 | : § ms 478 f > P > 
ome! oxtail > e dr ) 41 ot ,100; SM Town sedan, $1,100. 47 SM PACKARD—'49 (130) 4-dr., $2,010 arey, presi ent. the annua PONTIAC—’48 (8) 2-dr., $1,782; (8) 4-dr., 
167 mp tr , $410. 4-dr $1,065; 4-dr $950 slub 3 \ p v 55 
; 065; -, $950; club coupe, | ni ywoUuTH 49 § se. er | Spring conference of the American! 1,655. ‘47 (6) 2-dr., $1,262. ‘41 (6) 
95 FRAZER—’47 4-dr., $1,000 $1,120 46 SM business coupe, $980; -YMOUTH—'49 SD _ 4-dr., $1,825; SD Trucki A Carey said the : 4-dr., $475 : 
34) MERCURY—'49 4-dr., $2,050 FM 4-dr., $1,050. '42 SD club’ coupe,| COMV., $2,170. | '48 SD 4-dr., $1,245; De- | ‘Trucking Assn., Varey sald lie ap- aad 
; (ERCUE 9 4-dr., $2,05 $650; 4-dt., $700. 41 Special club coupe, | /Uxe 2-dr., $1,105, $1,075, $1,100, $1,105; | plication asks that authority be |STUDEBAKER—'48 Champion 2-dr., $1,- 
NASH—’41 (600) 2-dr., $425 $225: 2-dr., $650. °40 half-ton panel, | COMV., $1,465. ‘47 Deluxe 2-dr., $1,000. | given his company to act as a self-| 622 47 Land Cruiser 4-dr.._ $1,507; 
08" OLDSMOBILE—’49 (98) club coupe, $2,050 $125 '42 SD 4-dr., $550 8 oe le ae s _— Champion 2-dr $1,340, $1,275 42 
‘47 (68) club coupe, $1,530 '46 (66) | CHRYSLER ‘47 Windsor 4-dr., $1,330 PONTIAC ‘46 (6) sedanette, $1,080: insurer on all possibdie cargo et Champion 2-dr., $617. 
club coupe, $1,370; (98) 4-dr., $1,350 ‘30 (6) roadster, $300 Streamliner 4-dr., $1,120 In the past ICC has required a “T = . ; 
‘37 4- 35; 2- 5 , ; ‘TUDE : 74 5 i ibili 
all : oa a vias; S-ér., - ed | DODGE—'47 conv., $1,460 | STUDEBAKER—'47 2-dr., $1,150 self-insurer to accept responsibility | CLEVELAND 
wae. 91 — a: cupper | FORD '48 SD (8) 2-dr., $1,200. °47 Sp | WILLYS—'49 Jeepster, $1,275 over all risks, including public lia- |_| (McDermott-Schuele Motors. Sale every 
aici. (8) 2-dr., $1,080; station wagon, $1,140. | ili , > ; SURES. SUOES OS SUE See Se eee SS? 
— PLYMOUTH—'49 SD 4-dr., $1,950; SD| ‘46 SD (8) business coupe, $845. °41 SD KANSAS CITY coney Sas Srenerey Soon Se Well | “(Sale dates changed from Fridays to 
- conv.» $2,325, ‘47 Clipper 4-dr., $1,200 conv., $740: 2-dr., $395, $460. °36 2-dr.. | ANSAS CIT as cargo losses. Carey said the) Tuesdays at 1 p.m. Sold 24 units out 
‘40 Roadking 4-dr., $480. ‘39 Deluxe! $245, "| (kK City : s trucking industr ays an annual |. of 43 offerings.) 
(Kansas City Automobile Auction. Sale A y pay | BUICK—'47 Century conv., $1,610. °40 


2- 380. "< 8s 4- 2 37 | -ROCURY__” very y ay ‘ : 
dr., $38 38 SD 4-dr., $200. 37 | MERCURY—'41 4-dr.., $510. every Wednesday. Prices are for sale of | insurance bill of more than $100,- Super sedan, $305. ‘39 RM club coupe 








, $1, ) 4-dr., $100. ae | May 11.) : . 
/ PONTIAC—'40 2-dr., $340 | NASH—’46 Ambassador 4-dr., $825 | eee anes » ge tm 000,000 and if permitted to assume! $245 
= we ‘ a | al market very good. Sole f : _ » » 4 AC 46 5 
STUDEBAKER — *49 1%-ton rack body, | PUYMOUTH—'3s 4-dr., $50 | units out of 269 offerings.) full cargo risks could save a sub- | OA Re te oe edan S150 ee 
$1,030. °41 Champion 4-dr., $430 PONTIAC—'48 (8S) sedan coupe, $1,630, | RUIC@K—'47 Super 4-dr., $1,495. ‘46 Super stantial amount. Carey said his | qygyrRoLeT—'48 FL aerosedan $1,460 
WILLYS—’49 station wagon, $1,400 | a (8) conv., $1,750; (8) 4-dr., $1,- 2-dr., $1,325; Super conv., $1,435. °'41|;0Wn company would save $30,000 | 417 FL aerosedan, $1,350; conv., $1,350 
Wed- ms RM 2-dr., $597; Super 2-dr., $677. °'40/ yearly | ‘37 MD sedan, $220 
1.) QUINCY ILL Super 4-dr., $800 y y- FORD—'48 SD sedan, 2 at $1,200, $1,150; 
4 . . : > fF “78 
, ; z TOLEDO CADILLAC—'46 (62) 4-dr., $1,882; (62) SD (8) conv., $1,500. °47 SD sedan, §$1,- 
485 (Charlie Thale’s Quincy Auto Auction sedanette, $1,805 |} $1,397 '46 Windsor club coupe, $1,177 160; sedan, $1,245 
Sale every Friday. Prices are for May 13 (Doc Greiner Auction. Sale every Thurs- | ,..... ca ip SOTO —'42 “gr : «| OLDSMOBILE—'48 (98) sedanette, $1,950 
sale.) . day. Prices are for May 12 sale.) c rnd penn '49 FL aerosedan, $1,930. | DCSOTO—'42 4-dr., $500 (96) aeden, 61,900. , $1,950; 
BUICK—’47 RM sedan, $1,490. ‘41 Super | rare ° P Z am | "48 “lL, aerosedan, $1,532; SM 4-dr., $1,- | DODGE--'48 club coupe, $1,457 ‘47 half- | pLyMOUTH—'46 SD club ec ’ 
sedan, $705, $580, $630. °'40 Special ond ee = ae. oo ae $655. 2 352, $1,340. ‘47 SM 4-dr., $1,055, $755, | ton pickup, $710. ‘41 2-dr., $590. '41 SD sedan. $500. . —, om 
190; dan, $560; Super sedan, $550. ‘38 Spe- | CADILLAC—'47 (60) Special 4-dr., $2,050. | $705; FM conv.. $1,422; FL. aerosedan, | FORD—'49 (8) club coupe, $1,600. ‘48 | PONTIAC — '47 (8) sedan, $1,335. 41 
4G cial sedan, $405. | CHEVROLET 48 FL aerosedan, $1,475, | $1,382, $1,372; SM 2-dr., $1,130. (8) club coupe, $1,335; (8) 2-dr., $1,197 conv., $650. 
"40 CHEVROLET-—'48 SM sedan, $990, $1,330, $1,500, $1,450, $1,410, $1,560. ‘47 SM | CHRYSLER—'48 Royal 4-dr., $1,547 ‘47 '47 (8) club coupe, $1,077; (8) 2-dr., | WEILLYS—'49 Jeepster, $1,230. ‘48 %-ton 
$1,140; FM sedan, $1,125, $1,280 42 | club coupe, $1,210; SM 2-dr., $1,075, $1,- Windsor 4-dr., $1,512; New Yorker 4-dr., $1,100, $1,017; (8) conv., $1,357 pickup, $910 ‘47 station wagon, $1,075 


sedan, $735. ‘41 sedan, $650, $510, $665, 
2 at $785. "40 sedan, $640, $500; ‘39 


iness business coupe, $380; sedan, $500, $540; 
1%-ton truck, $395. ‘36 sedan, $57, $62 
ation '35 sedan, $40, $50. ‘'33 sedan, $60. 
"46 CHRYSLER—'48 sedan, $1,750. ‘47 sedan, 
-dr $1,505. °46 sedan, $1,185, $1,095 "3S 
"37 sedan, $145. 
CROSLEY—'47 sedan, $260. 
DeSOTO—-'41 club coupe, $365. 
DODGE—’41 sedan, $380. 
FORD—'49 Custom (8) sedan, $1,625, $1,- ca 
-dr., 705, $1,530 "4S sedan, $1,295, $1,250, 
$1,160; 1%4-ton truck, $1,180 ‘46 sedan, 
,575, $865, $965. ‘41 sedan, $680. ‘40 sedan, 


-dr., $160. '38 sedan, $295. '37 sedan, $52, 

$115, $47. °36 sedan, $55, $315, $150, 

iness $340. ‘35 sedan, $50 
FRAZER—'48 sedan, $1,035. 
HUDSON—-'48 sedan, $1,395. 
MERCURY—'49 sport sedan, $2,095 


OLDSMOBILE—'46 sedan, $1,300. 


very PLYMOUTH—'49 sedan, $1,875. '47 «se- 
) dan, $1,210, $1,120 ‘46 sedan, $895, 
uper $940. ‘'42 sedan, $600, $505 ‘41 sedan, 

$380, $415. ‘40 sedan, $315. ‘39 sedan, 
500: $195. ‘°37 business coupefi $105; sedan, 
"47 $195. ‘36 sedan, $42. ‘35 sedan, $105. 
usi- PONTIAC—'49 sedan, $2,400, $2,340. "47 
510, conv., $1,340; sedan, $1,410, $1,130. '37 
busi- sedan, $1,550. 


STUDEBAKER —'40 sedan, $370 
WILLYS—’49 station wagon, $1,205 


-dr. 

a MISCELLANEOUS. -—'40 International 1! 
$1.- 5 ton truck, $200, 

=. MASON CITY, IA. 

-dr 


(Lapiner’s Used Car Auction. Sale every 
46 Wednesday. Prices are for sale of May 11.) 
(Very strong market for clean prewars. 


€ 
Ar. Sold 69 units out of 120 offerings.) 
080 BUICK.—'49 Super 4-dr., $2,570, $2,500; 
RM 2-dr., $2,500. ’48 Super 4-dr., $1,- 
club 920. 
CHEVROLET—'48 FL aerosedan, $1,540, 
dr., $1,520; FM 2-dr., $1,430, $1,375; half- 
ton pickup, $1,005. ‘42 2-dr., $700. ‘41 
club SD 2-dr., $655. 
dr. CHRYSLER '49 Windsor 4-dr., $2,625. 
; '47 Town & Country conv., $1,625; Wind- 
sor 4-dr., $1,560. 
DeSOTO—'47 Custom 4-dr., $1,420. 
alf- senes At Custom 4-dr., vee, $1,208. 
. ‘ORD—'49 Custom (8) 2-dr., ,675, $1,- - iv, = : P . . 
_— 630, $1,605; Custom (8) club coupe, Trico ) Automatic ba indshie ld Washes ar al leader 
$1,700. °48 SD (8) 4-dr., $1,375, $1,330. rl D C 
"47 SD (8) 2-dr., $1,175, $1,130, $1,105 in car buyers’ acceptance in 1949. 
'46 SD (S) 4-dr., $1,030, $990, $960. , 
— HUDSON—'47 Super (6) 4-dr., $525. - Thats because car and truck owners really 
of ee RY " A-ar., $2,025, $1,985. ‘47 
club coupe, $1,290. 7-7 r 
‘ OLDSMOBILE—'49 (88) 2-dr., $2,520. '46 need and want it 


(78) 4-dr., $1,230. 

PLYMOUTH—’49 SD 4-dr., $1,895, $1,875 
"48 SD 2-dr., $1,590, $1,565, $1,520. ‘47 
SD 4-dr., $1,220, $1,185; SD club coupe, 


More than four million usérs tell others how 


indispensible it is when road mist, dust and grime 


$1,200. 
PONTIAC—'49 Streamliner (8) 2-dr., $2,- > vieW 1a 
505, $2,465, $2,400. ‘48 Streamliner (8) blur the view a al Tee) 


4-dr., $1,850, $1,830. 


STUDEBAKER--’47 Champion 4-dr., §1,- Right now Tricos stepped-up aavertising 1s 





310, 
saz MISCELLANEOUS—'49 IHC %-ton pickup, earing monthly in 17 million copies of the 
© $1,315. °37 GMC %-ton pickup, $395 appearing y P 


Saturday Evening Post, Life, Time, Collier's and 


1 PHILADELPHIA 
the Country Gentleman. And right now is the 





ea (Harry D. Gilbert. Sale every Tuesday 
ir. Prices are for sale of May 10.) | 
ub (Prices better than last week. Sold 50 | time to let your customers know that you can 
40 out of 105 offerings.) Hee . 
ter wae “sae “eee kee install it in a matter of minutes. 
ow) Special 4-dr., $695. 
ow CADILLAC —'47 conv., $2,525, $2,100; (60) 
ir j Special 4-dr., $2,275. '46 (62) 4-dr., 
) i wie: igs : 
47 CHEVROLET 48 SM 2-dr., $1,330 47 | mm. k F 
r FL 4-dr., $1,325; FM 2-dr., $1,225; SM 4 Fourteen makes of cars are 
club coupe, $1,230 ‘46 FL aerosedan, ‘ H 
$925; FM 2-dr., $1,025; FM 4-dr., $975; piped at the factory for the 
— SM club coupe, $1,070 ‘41 SD 4-dr., r 
$875; SD 2-dr., $675. "40 4-dr., $680. 1 c oS 7 “ 
ICE '39 2-dr., $460. '38 2-dr., $450. “fl Two Little Squirts. 
DeSOTO—'46 Custom 4-dr., $1,295. < 
DODGE—'46 Custom 4-dr., $1,230 "41 
2-dr., $350 ’36 1-ton panel, $100 
FORD--'48 SD (8) 4-dr., $1,225 17 SD 
(8) 4-dr., $1,095 '46 SD (8) 2-dr 
$925; (8) sedan delivery, $885 '41 2-dr., 
$440. '36 4-dr., $280 H : 


MERCURY—'47 4-dr., $1,200. 
re NASH—’'47 (600) 4-dr., 2 at $1,025 
' OLDSMOBILE—'41 (76) sedanette, $635; 
'41 4-dr., $550, $520. °'39 2-dr., $380. 
PLYMOUTH—'42 SD 4-dr., $585. °'41 De- 
luxe 2-dr., $575, $550; SD 2-dr., $500. 


vost '40 2-dr., $550; 4-dr., $360. '37 4-dr., 
hop $450. 

yest PONTIAC—'42 (6) sedanette, $570 '39 
ect 4-dr., $355. 

nes STU DEBAKER—'42 Champion 4-dr., $410 


ps; '39 4-dr, ,$240. ‘36 4-dr., $120 


‘d- the 
tes. MT. CLEMENS, MICH. 


- (Simpson Bros. Auto Auction. Sale every 
“ Friday. Prices are for sale of May 13.) 
sT. (Sold 47 units out of 91 offerings.) FULLY AUTOMATIC NOTHING TO PUMP 
IS BUICK-—'48 Super 4-dr., $1,755; 2-dr., $1,- : 
-— 765; RM 4-dr., $1,515. °47 Super 4-dr., Trico Products Corporation, Buffalo 3, N. Y. 


$1,435; 2-dr., $1,200; 4-dr., $1,250. '46 
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Truckin’ 


Crack Down 


Trailers 
Trailing 


Sun Shines 





Jack Weed 





I SEE by the papers that Cali- | 


fornia is taking care of its over- 
loaded truck problem by the only 
sound method that can be used 
stopping the carriers who are vio- 
lating the established laws and 
making them unload down to legal 
weight where they are caught. 

A total of 8,000,000 pounds of logs, 
gas, oil and other materials were 
removed from overloaded trucks in 
California during the first three 
months of the year, it was reported 
by the state highway patrol. 

Many citations were issued and 
fines imposed on the operators, ac- 
cording to the patrol, wnich pointed 
out that trucks with overloads are 
forced to unload on the spot. A 
crackdown on overloading has been 
in progress for several months and 
highway scales are being manned 
24 hours a day, officials of the 
patrol claim. 


oe ea BS 

VERLOADING will go on as 

long as men think they can get 
away with it. It can be controlled 
by enforcing the laws of the state. 
And by far the great majority of 
truckers who are caught once and 
have to unload at a weighing sta- 
tion or on the road won't run the 
risk of being caught again. 

Fines—even fairly stiff ones at 
times—don’t seem to deter some 
over-road haulers from constantly 
taking chances to increase their net 
revenue per haul. Making them 
send out a second truck and driver 
to pick up the overload, however, 
turns a profitable run into a bad 
loss and even the habitual cheaters 
won't take chances on that. 

How much better it is for a state 
like California to go after tlie 
cheaters in their state—which only 
represent a very small percentage 
of all haulers—than for national or 
state organizations—-or even states 
—to blast the whole trucking in- 
dustry for the faults of a few 

+ + 


* 

HE INCREASED extent to 

which trucks are being used in 
the transport of the nation’s food- 
stuffs and other commodities essen- 
tial to life is aptly pictured in the 
recent release by the Truck Trailer 
Assn, production figures from 1923 
up to last year. 

This release shows that in 1923 
the entire industry, including an 
unknown number of passenger-car- 
type trailers, produced only 11,460 
units valued at approximately $4,- 
366,722. From then until 1940, when 
the industry produced 27,118 units, 
total production hung between 
18,000 and 24,000. 

Then, in 1941, with the needs of 
over-road transportation turning to 
greater loads and more units, the 
industry expanded to turn out 41,869 
units. During the war years the in- 
dustry really went to town 
military jobs. In 1942, trailer mak- 
ers produced 79,928 units, of which 
71,520 were military. In 1923, 196,- 


865 jobs were turned out, of which | 


188,811 were military, and in 1924, 
209,441 units came off the lines, of 
which 185,349 were military and 24,- 
092 were for civilian use. Some of 
the military jobs no doubt have 
since found their way into civilian 
use. 


* 
N 1945 THE 


* * 


trailer makers 


turned out 33,266, and jumped to} 
(Continued on Page 40, Col, 1) 
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Finance Firms Shying From Wholesale Paper . =% 





eAWws 


ae 


Harmful Buying Attitude Grows 


HE FINANCING and floor plan-¢ 
| ning of trucks, due to the situa- 
tion that has developed out of the 
| present highly competitive market, 
|is giving finance houses consider- 
|able concern, it was learned last 
| week in a survey. 

While floor planning and re- 
financing of used trucks is giving 
| the finance men the greatest con- 
cern at this time, the floor-plan- 
| ning of new trucks is also form- 

ing a cloud on the immediate 
horizon, according to several 
finance men, and they are begin- 
ning to watch their accounts with 
an eagle eye, 

It is felt that, with many com- 
bination car-and-truck dealers be- 
coming top heavy on truck inven- 
tories and doing little to improve 
their selling forces and merchan- 
dising while letting the stocks in- 
crease, these dealers are building 
up a distinct hazard for not only 
themselves but the finance houses 
who buy the paper. 

+. + * 

HEY BELIEVE that trouble 

awaits those dealers, who keep 
on taking trucks when they are not 
prepared to move them in an or- 

derly manner and within reason- 
able time limits, because they fear 
that shutting off the flow of trucks 
from the factory might jeopardize 
their car allotments. 

Not only will these dealers 
build up a greatly unbalanced in- 
ventory, which eventually leads 
to distress merchandise selling, 
but also an inclination to go over- 
board on bad deals with camou- 
flage down payments and lack of 
proper discretion in the taking of 
trades. 

Finance men say they are watch- 


ent and are turning down all used- 

truck time-payment deals where 

the unit is not properly conditioned 
(Continued on Page 42, Col. 1) 





L. A. Preparing 
For Big Truck 


Show in June 


LOS ANGELES.—tThe first Na- 
tional Truck, Trailer and Truck 
Equipment show to be held on the 
Pacific Coast is slated for this city 
|in the Pan Pacific auditorium, June 
15-18, under the direction O'ig the 
Automotive Council of Los Angeles. 

A truck roadeo will be held on 
the grounds of the show June 18. 
It will determine the California 
state finals. 

The show building is said to be 
| one of the finest in the country for 
}such an exhibit and has sufficient 
room to permit 280 large display 
spaces inside. 

The Automotive Council is a non- 
profit body that has been here for 
some time. It is composed mostly 
of operators rather than dealers 
and tradesmen. The present head 
is B. E. Rogers of Richfield Oil 
Corp. Vice-president is M. D. 
Tubbs, Southern California Edison 
Co.; H. G. Larson, Adohr Milk 
Farms, treasurer, and R. F. La- 
bory, Union Oil Co. secretary. 

The location of the show building 
and the ample parking § space 
around it, as well as the large 
amount of area for display of prod- 
ucts, indicate, according to the 
|}management, that this show will 
draw good crowds of interested 
users as Los Angeles in the natural 
| trading center for the 11 Southwest 
states. 

Los Angeles county alone has 
| 1,708,477 motor’ vehicles. It is 
|planned to hold the show open 
|from 1 p.m. to 4:30 p.m. on week- 
|days and from 9 a.m, to noon on 
| Saturday. 





‘ng every truck deal closely at pres- | 


DURIN 


TRUCK TRA 


G THIS 


DE-IN WEEK 


HULL-DOBBS CO. 


WE’RE 


GIVING 


‘500 ON ANY TRUCK 


THAT WILL RUN, 


CREEP OR CRAWL 


INTO OUR LOT AS ALLOWANCE ON 


THE FAMOUS 


BONUS BUILT 


NEW 1949 FORD TRUCK 


1% TON OR BIGGER 
IF YOU DON’T HAVE A CAR OR TRUCK, WE wal ALLOW YOU 





* 


FOR ANY 


HORSE 
That You Will Lead Into Our Lot (Only ¢ - shad On Any One Unit) 


Don’t Miss This Opportunity! See Us Today 
Truck Headquarters 


HULL-DOBBS. INC. 


World's 
1213 W. Broadway 


Af ‘5 


or GOAT 


Largest Ford Dealers 


Phone WAbash 7434 





GOING ALL OUT—Anyone in the automotive business who doesn't believe that the truck 
business is really competitive has only to read this advertisement run by Hull-Dobbs in the 


various cities where they have outlets. 


Truckloadings Jump 


I2 Percent in 


WASHINGTON.—The American 
Trucking Assns. reported last week 
that the volume of freight trans- 
ported by motor carriers in March 
increased 12.1 percent over Feb- 
ruary and 0.9 percent over March, 
1948, 

Comparable reports received by 
ATA from 817 carriers in 43 states 
showed these carriers transported 
an aggregate of 3,312,515 tons in 
March, as against 2,954,041 tons in 
February and 3,284,271 tons in 
March, 1948, 

Approximately 76 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 12.5 percent over 
February, but decreased 0.9 percent 
below March, 1948. 


Transportation of petroleum prod- 
ucts, accounting for about 16 per- 
cent of the tonnage, showed an in- 
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Month 


crease of 6.7 percent over February 
and 3.1 percent over March, 1948. 

Carriers of iron and steel hauled 
about 4 percent of the total tcn- 
nage. Their traffic volume increased 
28.6 percent over February and 48.1 
percent over March, 1948. 

About 4 percent of the total 
tonnage reported consisted of 
miscellaneous commodities, in- 
cluding household goods, textiles, 
groceries, food products, meat, 
agricultural, chemicals, paper, 
heavy machinery, tobacco, motor 
vehicles and motor vehicle parts. 
Tonnage in this class increased 
13.8 percent over February, but 


decreased 7 percent below March, 
1948. 
The March tonnage of carriers 


reporting from the Eastern district 
represented an increase of 12.6 per- 
cent over February, but a decrease 
of 1.3 percent below March, 1948. 

Carriers in the Southern region 
reported increases of 11.7 percent 
over February and 10.8 percent over 
March, 1948. 

Tonnage reported from the West- 
fern district revealed increases of 
|11.5 percent over February and 1.8 
percent over March of last year. 


®YV/ITH MANY metropolitan deal- 

ers having stocks of trucks far 
larger than their untrained—and 
proportionately undermanned—sales 
forces can sell, at even a moderate 
profit, it was certain that a chaotic 
condition such as is now in evi- 
dence in many sections of the coun- 
try would be bred. 

It is a situation in which dealers 
are not only giving long trades 
and discounts to fleet buyers, but 
to anyone who has the cash or 
can make satisfactory time-pay- 
ment arrangements, 

This has become so general, at 
least as far as fleet buying is con- 
cerned, that several nationally dis- 
tributed business papers have re- 
cently carried stories on the extent 
of the long discounts. 

* * * 


JHILE UP TO this time these 

papers have confined their 
stories to what the fleet buyer is 
getting, it won’t be long before they 
will find out that the buyer of one 
truck also can get the same ruinous 
discounts or trades. That fact will 
be printed, too, 

It’s bad enough for the nation’s 
truck market to be undermined and 
a new high in price concessions be 
established among fleet buyers. 
Dealers know fleet buyers are tough 
enough at any time. 

But it is ruinous to have this 
same buying attitude established 
in the market as a whole, as it 
seems to be now, through the 
“panicky” selling, or poorly ad- 
vised inventory unloading of 
trucks by dealers in metropolitan 
cities, 

Factories say they cannot stop 
dealers from ruining the market 
for themselves and for other deal- 
ers who endeavor to make a legiti- 
mate profit on their business. As 
the head of one of the fleet sales 
divisions said: “There still is the 
Robinson-Patman Act to block us 
from trying to dictate to our deal- 
ers as to what they sell our prod- 
ucts for.” 

* * * 


( F COURSE, that does not ab- 

solve the factory from all blame 
in the present fire that is sweeping 
the truck market, 


The factories could have placed 
experienced truck men in the ter- 
ritories. They could have distrib- 
uted so as to prevent some city 
dealers from building up stocks 
of trucks as high as 200 to 300 
units. If they had done these 
things, much of the present bad 


(Continued on Page 43, Col, 1) 


Top Trucks 


New truck registrations for 
two months, plus 42 states for 
March and seven for April: 

1949 Pos. Make 1948 Pos. 

I1— 74,971 Chev. 67,607— 1 

2— 35,786 Ford 39,841— 2 
3— 25,689 Dodge 26,762— 4 
4— 21,809 Inter’l 31,292— 3 
5— 15,702 GMC 15,4138— 5 
6— 12,807 Stude. 11,982— 7 

i— 10,699 Willys 15,359— 6 
8— 1,946 White 2,939— 9 
9— 1,522 Diam. T 2,499—11 
10— 1,345 Mack 2,624—10 
li— 1,088 Reo 3,026— 8 
12— 787 Diveo 1,471—12 
13— 490 Autocar 762—15 
14— 366 Brockway 846—14 
1l5— 347 Federal 1,203—13 
16— 289 Crosley 544—16 
1j— 122 FWD 270—17 
13— 97 Kenworth 97—18 
19— 46 Sterling 93—19 

Total All Makes 
206,825 225,521 
For further details see page 


32, today’s issue. 
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TRUCK SECTION 


U. S. Survey Finds... 


1949 Auto Taxes Rise ; 


In Eighteen States 


NEW YORK.—-Automotive taxes 
of one or more types were increased 
by the legislatures of at least 18 
states up to May 10, a survey re- 
veals, with such proposals pending 
in nearly all the 16 other states 
where lawmaking bodies were still 
in session. 

Higher gasoline taxes were ap- 
proved in Kansas, Minnesota, 
Montana, Nevada, New Mexico, 
North Carolina, North Dakota, 
Oklahoma, Oregon, Pennsylvania, 
Vermont and Washington. 

The North Carolina boost, how- 
ever, was contingent upon the out- 
come of a June 4 bond issue refer- 
endum, while the North Dakota in- | 
crease has been blocked by referen- 
dum petitions. 

New Mexico’s attorney general 
ruled the increase there could not | 
be made subject to a referendum. | 

The Oklahoma and Vermont in- 
creases had not yet been signed 
into law. 

So-called “temporary” gasoline 
taxes were made permanent in 
Idaho, Maine and West Virginia. 

Bills proposing gasoline tax 
boosts were still pending in Ala- 
bama, California, Connecticut, 
Delaware, Florida, Illinois, Mas- 
sachusetts, Missouri, Nebraska, 
New Hampshire, South Carolina 
and Wisconsin, but were rejected 
by the legislatures of Arkansas, 
Indiana, Michigan, New York, 
South Dakota, Utah, West Vir- 
ginia and Wyoming. 

Motor vehicle license taxes for 
commercial vehicles or passenger 
cars, or both, were increased by 
Arkansas, Indiana, Iowa, Maryland, 
Minnesota, Montana, Oregon and 
Washington. Such measures were 
rejected in Idaho and Michigan, but 
still pending in Delaware, Illinois, 
Nebraska and other states. 

Other types of special levies 
against commercial vehicles were 
enacted by Kansas and Oregon, but 
rejected in Michigan, Montana and 
South Dakota. 

Affirmative action on highway 
bond issue proposals was taken in 
Arkansas, North Carolina and 
Pennsylvania, with such measures 
pending in Connecticut, Delaware, 
Massachusetts and New Hampshire. 
Bond proposals were rejected by 
the lawmakers of Maine, Oklahoma, 
Iowa and Oregon. 

A motor vehicle “use” tax was 
enacted in Montana, and South 
Dakota increased a new-car tax. 

Use of general funds for highway 
purposes was approved by the legis- 
latures of Iowa, Kansas and North 
Dakota, 

States which authorized new in- 
terim studies to determine long- 
range highway needs include Idaho, 
Oregon and Pennsylvania, with 
such measures pending in a num- 
ber of others. 

While automotive tax reductions 
have been proposed in some states 
this year, no major tax cuts have 
been enacted. The current uptrend 
in highway-user levies extends a 
trend which has been in progress 
for the last several years. Between 
the end of the war and the start of 
the present year, gasoline taxes 
were boosted by 14 states and other 
forms of automotive tax increases 
also were enacted by a number of 
states. 

Final legislative action taken 
thus far this year to provide 
additional revenue for highway 
modernization programs includes 
the following: 

ARKANSAS—Enacted a _ $28,000,900 
highway bond issue, which was sub- 
sequently approved by the voters in 
a statewide election, to aid in 
financing a four-year $80,000,000 
highway construction program. Also 
enacted a bill increasing truck li- 
cense fees about $3,000,000 annually. 

IpaHo—Made permanent a 1-cent 
temporary gasoline tax which was 
due to expire. 

INDIANA Increased registration 
fees for automobiles and trucks, to 
raise an additional $3,000,000 a year. 
Automobile owners will pay $2 more 
on all makes and models, while 
truck license costs will be up as 
much as $350 for larger trucks. 

Iowa—Enacted higher license fees | 
for automobiles, trucks and farm 
trailers and appropriated $5,000,000 
for general funds for highways as 
part of a program to make more 


than $14,000,000 in additional an- 
nual revenue available for highway 
modernization. The state is em- 
barking on a $995,000,000, 20-year 
road construction and improvement 
program. 

Kansas—To start a 20-year, $1,- 
750,000,000 highway modernization 
program, the Kansas legislature re- 
pealed a temporary 1-cent gasoline 
tax and added 2 cents to make the 
total tax 5 cents; set up a system of 
refunds rather than exemption of 
gasoline taxes for nonhighway 
gasoline users; lifted limits on 
county ad valorem taxes, to permit 
local governments to raise more 
funds for their own highways; in- 


|creased the ton-mile tax on trucks, 


and provided for the use of $5,000,- 


000 of general fund revenue for 
highways. 
Maine—Enacted a bill continuing 


indefinitely a 2-cent gasoline tax in- 
crease enacted on a_ temporary 
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AUTO INDUSTRY BOOSTS BOND SALES—Thirty International trucks are being used to haul 


30 Fruehauf trailers in the current U.S. savings bond campaign. 
covered wagon, a replica of those used in the Gold Rush of 1849. 
drive are government and industry officials who will direct the promotional activity. 
Louis J. Carow, director of promotion and publicity, U.S. savings bonds 


to right: 


Each trailer will carry a 
Firing the opening salvo 
Left 
ivision, 


Treasury department, Washington; R. M. Buzard, assistant manager, motor truck sales, Inter- 


national Harvester, Chicago; N. A. Rowe, 


both of the Treasury department, and M. F. 
ment, International Harvester. 


basis two years ago. Without the 
new legislation, the 2-cent levy 
would have expired Sept. 1, 1950. 
The 2-cent tax, which brings the | 
total state levy to 6 cents a gallon, | 
produces about $3,800,000 a year. 
MaryLanp—Added 10 percent to} 


Fruehauf Trailer, 
Zimmer-Keller, Inc., advertising agency, Detroit; William McDonald, and 


hicago; Charles C. Canny, 
Mrs. R. V. Oulahan, 
Peckels, manager, consumer relations depart- 


registration fees for commercial- 
type vehicles. The extra revenue 
will go to counties and the city of 
Baltimore. 

MINNEsoTA—Raised gasoline tax 
from 4 to 5 cents a gallon and in- 
creased automobile and truck li- 
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cense fees, to produce $10,300,000 in 
additional annual highway revenue. 
Also boosted drivers’ license fees 
from 35 cents each four years to $1, 


MonTaNa—Enacted i1-cent gaso- 
|line tax increase, from 5 to 6 cents. 
| Also enacted a privilege tax on all 
| vehicles for the years 1950 and 1951. 
| Truck and trailer taxes range up to 
| $100; all automobiles will pay a $3 
annual use tax, and new passenger 
|cars are subject to a $32 use tax on 
| 


original registration. 
Nevapa—In place of 1947 law per- 


| |mitting optional 1':-cent gasoline 


tax for counties, enacted a manda- 
tory statewide '%-cent tax in addi- 


jtion to the 4-cent rate and gave 


| counties the option of collecting 
still another 1-cent tax. 


New Mexico—-Increased its gaso- 
line tax rate from 5 to 7 cents a 
|gallon. Receipts from the increase, 
however, can be used under the law 
only for retirement of present out- 
standing highway debentures. 

NortTH CAROLINA Provide for a 
referendum, scheduled for June 4, 
|1949, on a $200,000,000 state bond 
issue to finance a rural road con- 
struction program, with a 1-cent in- 
crease in the state gasoline tax. The 
| gasoline tax boost, lifting the rate 
| from 6 to 7 cents, becomes effective 

(Continued on Page 52, Col, 3) 


am, UNGINE-SAVER 


since the oil filter 


cold engines on short runs. . 


FRAM POSITIVE 
CRANKCASE VENTILATOR 


This great new Fram first provides positive crankcase ventilation for 


crankcase ventilation at all speeds. 


. and like all Fram Filters, guaranteed. 


the first time in automotive history. It removes corrosive “‘blow-by”’ 
gases before they form sludge, corrode bearings, stick rings and valves, 
reduce lubricating qualities of oil. It keeps out the dirt, dust, grit and 
abrasives normally drawn into an engine’s crankcase. It controls 


The Fram Positive Crankcase Ventilator was developed in Fram’s 
famous engineering laboratories. It has been road-tested . . . proved 


For Stop-and-Go Drivers, it removes condensation-forming vapors in 
. stops crankcase contamination in hot 
engines in heavy traffic by expelling “blow-by” gases as they form. 


For Delivery Trucks in door-to-door service, it ventilates the crankcase 
while the truck idles at the curb. 


For Taxis, Fleets, it prevents engine fumes from seeping into driver’s 


compartment, adds miles to engine life. 


For Heavy Trucks and Buses, it clears the crankcase while engines race 
on grades... 


cuts high-speed, oil-loss. 


Recommended by leading oil refiners on complaints involving 


excessive oil contamination and low-temperature deposits. 





<here’s how it works ... 


1. Dust-laden air is filtered clean as it passes through FRAM-TEX 
filtering media in Fram Crankcase Air Filter. 


2. Electrically-driven blower starts the moment ignition switch is turned 
on. Provides a constant, uniform flow of clean air through the crankcase re- 
gardless of engine or vehicle speed. 
3. Flexible hose connects unit to special oil filler cap assembly. 

4. Cap assembly replaces conventional cap on oil filler pipe. Top is easily 
removable for adding lube oil. 
5. Uniform flow of clean air circulates through crankcase, sealing against 
entry of dirt from all points. 
6. Ventilation carries sludge-and-acid-forming ‘“‘blow-by”’ fumes and 
vapors out through road draft tube. 


FRAM CORPORTATION, Providence 16, R. I. 


In Canada: J. C. Adams Co., Ltd., Toronto, Ontario 
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METRO COACHES IN ATLANTIC CITY—This is one of many International chassis with 


Metro coach bodies operating as jitney buses in Atlantic City. 


experienced with these light buses are quick loading and unloading of passengers, speed in 


covering the route, greater passenger appeal, 
internationals with Metro bodies seating 8, 
able and are becoming increasingly popular with country clubs, 


mile, 1H claims. 


easy riding, and low fuel cost per passenger 
12 or 16 passengers are avail- 
hotels, airports, 


feeder bus lines, sightseeing agencies and others, the company adds. 


Hart Opens U. C. Space 

W. Hart Buick Co., 59 Farming- 
ton Ave., Hartford, Conn., has 
opened a used-car department at 
71 Flower St. with 12,000 square 





feet of display space under cover, 


as well as a large lot for display 
of lower-priced cars. Wilbur Hart, 
president of the company, said that 
Herbert I. Jester has been ap- 
pointed used-car manager. 


| model 


The advantages already | 


resorts, | 








CHICAGO International Har- 
vester announces two additions to 
its truck line, a new refrigerated 
| Metro body and new coaches and 
| school buses with all-steel bodies. 
| In connection with the new 
announcements, Metropoli- 
| tan Body Co. reported that its 1948 
| production exceeded by 40 percent 
| its combined output from 1937 to 


| 1941. Metro Body, which was pur- 
| chased by International in Jan-| 
| waEy, 1948, recently celebrated its 


40th anniversary. 
One addition to the Interna- 
tional truck line is a new multi- 
stop model KB-5-M with 12-foot 
Metro body, according to W. K. 
Perkins, truck sales manager. 
This model provides 360 cubic 
foot capacity with gross vehicle 
weight rating of 12,000 pounds. 
The other addition is a new se- 
ries of International 
chassis units with Metro 
front-end sections. 
| The new model 


KB-5-M is de- 


Harvester Expands Line 


Adds Two New Truck Models, * 
Metro Production Up 40 Percent 


Reefer’ Body; 


scribed as a larger, more powerful 
version of International’s multi- 
stop delivery trucks with all-steel, 
extra-capacity Metro bodies. 

The new 12-foot Metro body has 


a payload compartment 67% inches 
high, 70 inches wide, 144 inches 
long. Its International 135-inch 


wheelbase chassis has a six-cylin- 
der Green-Diamond 233 engine de- 
veloping 93 maximum brake h.p. 
at 3,400 r.p.m., a four-speed trans- 
mission, Hydrovac booster brakes 
and 17-inch wheels (duals on rear). 
The rear axle offers a choice of 
standard single-speed ratios. 

“This new model KB-5-M,” Per- 
kins stated, “has the same basic 
features as the other two Metro 
body equipped models in the Inter- 
national line. Body parts can be 


| easily replaced without major over- 


| haul. Understructure is high tensile | 
four to six times more re-| 
sistant to weather and rust than | 


multi-stop | 
body | 


steel, 


ordinary carbon steel. 
“Protective sealing and cad- 


DOUBLE THE EARNING CAPACITY OF YOUR PICK-UP! 


Lv 


















AS A PICK-UP WITH BOOM REMOVED 
AND STORED IN BODY OR SHOP 


WITH BOOM EXTENDED—FOR 
YARD OR SHOP WORK 


DEMOUNTABLE POWER WRECKER 








e 
Py aay 
POWER WRECKER 





The Ashton Model 10D is the newest Power Wrecker 







Equipment designed for mounting on any %4-1 ton 
pickup having a 4-speed transmission and helper 
springs. This new unit serves a variety of purposes. 
It is ideal for emergency calls ranging from tire 
changes to tow jobs...it does many lifting jobs 
in the yard or in the shop. . . or with the boom, 
supports and tow plate removed there is plenty of 
clear space in the box for ordinary pickup work. 


The Ashton 10D may be installed at our plant or 
shipped as a kit for local installation . .. any A-1 
mechanic can do the work. Special attention was 
given to its safety features which include: Ample 
winching power to handle car tow jobs, safety 
controls, safety boom lockpins, safety chains plus 
the Ashton engineered spacer and lift bar assembly. 


This new Ashton demountable wrecker was de- 


signed for hentia. it eee sapped wah 









| foot sizes. The 
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mium plating of nuts, screws, 
and bolts provide added protec- 
tion against rust and contribute 
greatly to longer body life.” 

The new series of factory-built 
multi-stop chassis units with Metro 
body front-end sections are for use 
with special bodies built to order 
elsewhere. 

These three multi-stop chassis, 
the same as those used with 7%, 
9% and 12-foot Metro bodies, are 
designated as International models 
KB-1-M, KB-3-M and KB-5-M. 
Their wheelbases are 102, 113 and 
135 inches; their respective gross 
vehicle weight ratings, 5,000, 7,000 
and 12,000 pounds. 

The refrigerated bodies are being 
produced in the 9'-foot and 12- 
new Metro refrig- 
erated unit is primarily intended 
for the transportation of frozen 
| foods and other products requiring 
| refrigeration. 

The body, which is a specially 
adapted standard Metro body, is 
fully insulated to maintain prop- 
er temperatures. In addition to a 
fully insulated refrigerator-type 
rear door, there is a similarly 
constructed door leading from 
the driver's compartment into 
the refrigerated compartment. 
New International coaches and 
|school buses are designed to ac- 
commodate as many as 12 adults 
|or 16 children. 

“These new models have short 
113-inch wheelbases and narrow 
81%-inch overall widths,’ declared 
W. C. Schumacher, general man- 
ager, International Harvester mo- 
tor truck division. “We think this 
and their 8-to-16-person seating 
capacities will make them useful 
units for country clubs, hotels, air- 
| ports, resorts, feeder bus _ lines, 
| sightseeing agencies, schools, jitney 
| companies and others.” 


Taft Act Repeal 


Seen as Threat 


To Safety Drive 


ST. LOUIS.—Benjamin R. Miller, 
director of industrial relations for 
the American Trucking Assns., 
Inc., warned that the trucking in- 
dustry’s safety program will re- 
ceive a major setback if the Tru- 
man administration succeeds in 
destroying the Taft-Hartley act. 

Miller’s statement followed an 
earlier announcement at the asso- 
ciation’s annual spring meeting 
here that the trucking industry 
will launch a new nationwide safe- 
ty campaign based on 12 specific 
objectives, including re-training cf 
drivers, safety clinics in each state 
|for an exchange of ideas among 
| fleet safety directors, and intensi- 
| fication of all safety activities now 
‘in effect. 

Addressing a meeting of ATA's 
Council of Safety Supervisors, Mil- 
ler said there is a definite correla- 
tion between the “demise of the 
Wagner act and improvement in 
the trucking industry's safety per- 
| formance.” 

“Prior to enactment of the Taft- 
Hartley labor-management _rela- 
tions act,” he said, “there was con- 
stant invasion of management's 
authority to select, train and hold 
good men. Repeal of the Taft-Hart- 
ley law would mean reversion to 
a situation where the employer or 
the safety supervisor has little or 
no voice in the men to whom he 
will entrust the company’s ve- 
hicles.” 

He said the most important of 
the proposed law’s provisions from 
a safety standpoint is the closed 
| shop provision, under which a com- 
|pany cannot select the men it 
wants. He cited three cases where 
a company was forced to hire men 
with long accident records’ or 
criminal records. 


Short Bill of Lading 
For Transport Issued 

WASHINGTON. 
form” bill of lading for rail and 
truck will be published in the next 
supplement to the National Motor 
Freight Classification, according to 
D. T. Waring, chairman of the bill 
of lading subcommittee of the Na- 
tional Motor Freight Classification 
| Committee. 

The action follows a joint confer- 
|ence of motor, rail and NIT League 
representatives in Washington last 
|March, at which time the recom- 
mendations of the committee were 
|presented and agreed upon by all 


| ® 
three interests, 


A new “short 
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Truck Safety Drive 


ATA Council Approves 12-Point Program 
Of ‘Specific Target Objectives’ 


ST. LOUIS.--A new nationwide] ticipating in the nationwide drive. 
trucking industry drive for high- “If the campaign is to succeed,” 
way safety was launched by the] the program stated, “each individ- 
American Trucking Assns., Inc., at} ual and each group must know, 
its annual spring meeting here. accept and discharge these respon- 

ATA’s Council of Safety Super- | sibilities. Otherwise, uncertainty 
visors approved a 12-point pro- | and confusion as to ‘who is to do 
gram of “specific target objec- | what’ will defeat the program.” 
tives” designed to “attain and The Council of Safety Super- 
maintain for the industry a rec- | yisors elected Robert I. Gayley, 
ord and reputation of safe use of | director of safety and personnel 
the highways and to secure in | for the Supplee-Wills-Jones Milk 
every state the public approval | ©o,, Philadelphia, to be chairman 
and support necessary to the ad- | for the coming year. 
vancement of highway transpor- Other council officers elected are 


tation.” eran 2 Kenneth N. Beadle. 
The “target objectives” are: safety 


1. Development of safety con- 
sciousness and good safety prac- 










every trucking industry employe. 
2. Establishment and mainte- 
nance of desirable minimum safety 


standards and activities in each 
fleet in each state. 
3. Expanded and_ intensified 


trucking industry safety activi- 
ties in each state under the lead- 
ership of the state association; 
supported and actively assisted 
by the ATA council of safety 
supervisors and the National 

Committee on Street and High- 
way Safety. 

4. Establishment of regular safe- 
ty clinics (meetings) in each state | 
for interchange of ideas by fleet | 
operators and others in connection | 
with selection, training and super- 
vision of employes. 

5. Establishment of truck safety 
contests in each state and enlarge- 
ment of the ATA National Truck 
Safety contest. 

6. Establishment and mainte- 
nance of a truck roadeo in each 
state. 

7. Establishment and mainte- 
nance of a Driver of the Month 
and Driver of the Year program 
in each state and expansion of 
the ATA National Driver of the 
Year program. 

8. Development of regular driver 
retraining schools at strategic 
points in each state. 

9. Promotion of attendance and 
interest in the fleet supervisor 
training courses in each state. 

10. Maintenance of national and 
State bureaus to supply capable | 
industry and other speakers on} 
safety and development of oppor- | 
tunities for such speakers to ap-| 
pear before meetings. 

11. Promotion of publicity 
(press, radio, television, speeches, | 
etc.) designed to reflect the all- | 
out and continuous safety effort | 
of the trucking industry and its | 
organizations. 

12. Cooperation with official, state | 

and other organizations in inaugu- 
rating, promoting and maintaining 
traffic and industrial safety activi- 
ties. 

The program specifically listed 
the activities to be undertaken by 
every driver, truck owner, state 
association and safety group par- 


I-H Plans Outlet 
In Albany Area 


ALBANY.—International Harves- 
ter Co. will construct a new build- 
ing on Broadway Ave., in Menands, 
N. Y., a suburb of Albany, to house | 
both a wholesale service parts de- 
pot and a farm equipment district 
sales office, it was announced last 
week by H. W. Martin and H. W. 
Moody, Harvester’s Albany farm 
equipment and motor truck district | 
sales managers. 

The building, which will cost | 
more than $1,000,000, has been ap- 
proved by Mercer Lee, Chicago, 
vice-president in charge of supply 
and inventory, Martin and Moody 
said. The parts depot, the fourth 
of 11 to be installed throughout 
the U. S., will serve as a wholesale | 
parts distribution center for com- 
pany-owned sales district offices | 
and retail dealers located in all the | 
New England states as well as the | 
state of New York. 


slat ei | 
Taber-Hartford 
Russell P. Taber, president of 
Taber Cadillac Corp., Hartford, 
Conn., has announced the appoint- | 
ment of William P. Holden as| 
used-car manager. Jack Boyce has | 
also joined the company’s sales | 








is now widely recognized 


force. | 


_AUTOMOTIVE NEWS, MAY 23, 1949 





director of| 
for Pacific Intermountain | 
Express Co., Oakland. Calif., first | 


: vice-chairman; Mort Youngman,! Nashville, second vice-chairman, | Lines, Dallas, third vice-chairman. 
tices by every truck owner and/| iio vied mae SE 7 ; sink es 
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By the clear logic of numbers, two million Bendix 
Hydrovac* installations lead to certain obvious con- 
clusions: first, that a definite need for power braking 


turers, and second, that Hydrovac is the power brake 
most of them prefer. There is much to support the con- 


TEXAS TRUCK DEALERS SALES CLINIC—Dealers, above, in volume truck market areas in 


the eastern part of Chevrolet's Houston zone were quests of the wholesale organization at a 
luncheon meeting. 
the meeting. Fundamental dealer planning and organization for the 1949 truck market was 
discussed. J. R. Roach jr., zone manager, conducted the meeting, assisted by J. E. 


truck manager, and J. L. Abbe, sales promotion manager. 


director of safety and personnel, | and Beeman Carroll, vice-president 
Super-Service Motor Freight Co.,| of Sproles-Red Ball Motor Freight 





HYDROVAC... 


by truck users and manufac- 


SOUTH BEND 20, INDIANA 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York Il, N. Y. 





John D. Dietrich, Southwest region truck manager, was also a quest at | 


Ryan, | 





BENDIX PRODUCTS DIVISION of 
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Utah Finds School Buses 
Generally in Good Shape 

SALT LAKE CITY. — An in- 
spection conducted during March 
and April by the Utah highway 
patrol showed that severe win- 
ter, continued use of vehicles 
and a lack of time for mainten- 
ance contributed to increased 
mechanical deficiencies in Utah 
school buses. 


Joseph W. Dudler, patrol su- 
perintendent, said, however, that 
the deficiencies were not exces- 
sive and that the report gener- 
ally could be considered good. 
Increases in brake deficiencies 
(14 compared with 6), emergency 
brake deficiencies (39-20), and 
steering gear deficiencies (8-4) 
were noted among the more seri- 
ous faults. 





BUILDERS OF THE BASICS OF 


the Undisputed Leader in Power Braking! 


clusion, therefore, that Hydrovac power braking might 
very profitably be included in the original equipment 
specifications of most truck manufacturers. 


AVIATION CORPORATION 
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(Continued from Page 36) 


76,234 the next year, 53,112 in 1947}heavy and too bulky units for re- | 


and down a little to 44,441 in 1948. 
During these latter three years the 
average value per trailer increased, 
however, from $2,075 in 1946 to 
$3,200 in 1948, 

In the first two months of this 
year, only 5,046 units were made, 
indicating that the year will not 
run much over 30,000 units. 

Whether this means that the 
trailer business has saturated its 
market—which seems hardly pos- 
sible with all of the new heavy 
hauls coming into being or in con- 
templation—or buyers are looking 
for a “return to normal” on prices, 
is not known—but it is certain that 
the time has come for trailer mak- 
ers to carefully review their prod- 
ucts in the light of needed greater 
economy in operation, saving of 
tare weight and cost of units to the 
purchaser. Better engineering is 
being called for in many of its sve- 
cialized uses especially in the 
hauling of low-temperature foods. 
Here, at least, the operators are 
steadily complaining about too 





frigeration. 
* 


| 

N LINE with the evident need to | 
stimulate all truck dealer think- | 
ing on sales, the General Motors 
Truck & Coach division at Pontiac 
recently got out a very interesting 
—to me at least—-folder in which it 
showed pictures of some 12 differ- 
ent unusual applications of trucks | 
and truck bodies. 






Jack Weed 
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| salesmanship were among the subjects stressed in the training program. 


The folder runs the gamut of a 
meat delivery pickup with a body/that some clear and down-to-earth |Ray has been particularly quiet f weuld be interested 


cut out to resemble a_ shorthorn 
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DEALER WHITE REVIEWS TRUCK OUTLOOK—Representing all departments of the dealer- 
ee. . —e ¢ — “a. ian age > - se veeseee Community Chevrolet Co., | 
ylvania, O., and the Liberty Chevrolet Co., Petersburg, Mich., recently attended a truck; Nash advertisements from his pa- 
| school developed by the White organization in Toledo. Truck market potentials and truck per- _written by Ed Zern—with a 


D ‘ ” | sales thinking can come up with | about this second decade post he | 
yearling to a rigger’s truck so con- | applications that will either permit | seemingly has successfully passed- 


men—and engineers can hide them 
most successfully at times — but 
tells the man on the working end of 
the gun what type of grease or lu- 
bricant to use in each place. 
Without that service hundreds of 
thousands of trucks and cars would 
have enjoyed a much shortened life 
over the years that Ray has been 
getting these charts into the hands 
of the men who do this important 
phase of our very necessary auto- 
motive maintenance job. 
. . - 
| POY SPER, of Sports Afield, re- 
cently sent me a whole file of 





|note saying that because I was a 
| little nuts about fishing he thought 


I can’t help but commend Nash 


structed that in loading a 100,000-| larger loads or better application of | maybe he thinks I would be crude | for having the ingenuity of design- 


pound slab of concrete the truck it-| the loads to save—or make—the | enough to point to our own mast- 
self rears up on its dual drive rear | operators more money. 
end while the slab is being winched 
onto the truck. All four rear wheels| [X. VER SINCE last February I 
are on the ground in the illustra- | have been waiting for Ray 
tion, and I can’t understand this— Shaw, the founder and dynamic 
or the rear spring suspension that | head of Chek-Chart, to call me and 
permits it, I mean. ' 

Dodge is doing a similar job, I | thing in this column about his lu- 
understand, on its Route Van. It is | brication chart business now being 
picking out a series of unusual ap-/| 20 years old. We'll give them a vote 
plications of the job to regular| next year. 


licly at least. 


gripe because I haven't said any- 


have done a great service for the 
entire industry. And while he aims | little irked to think that Sper 
his service primarily at the corner | wouldn’t realize that I would have 
filling station, his service 


ing its “sleeper car” advertising in 


head and tell him to wait until he | the sports books to interest fisher- 
. € @ really grew up in the automotive| men. But here is one fisherman 
business—but I wouldn't—not pub- that is not particularly interested 


in Ed Zern’s type of humor or 


Ray and his lubrication charts | sports writing. 


Then, too, I can’t help but be a 


vice really | seen the series when it started in 
benefits your car and mine in that | not only Sports Afield, but in Field 
each chart not only locates all of | ¢ Stream and Outdoor Life. Yeh- 


business use and demonstrating! But for some unknown reason, |those lubrication points for lube | despite the many chances I take 


THE HEIL CONTRAC- 
TORS’ BODY uses both 
cross-members and long 
members of the sub- 
frame for support, 


there's no sag. 





HEIL’S PLATFORM 
CONVERSION 
HOIST converts 
fixed-bed trucks 
into handy dump 
units, saving time 
and effort for 
farmers, lumber 
and building-ma- 
terial men, con- 
tractors, etc. 





HEIL JACK-KNIFE 
HI-LIFT COAL 
BODIES are ideal 
for spouting to 
high windows, 
through manholes, 
for stock piling, Pains 
and for bagging. 





THE HEILOADER 
ELEVATING TAIL- 
GATE operates hy- 
draulically; makes 
loading and un- 
loading easier, 
safer, faster; re- 
duces costs. 





THE HEIL COLEC- 
TO-PAK provides 
a quick, efficient, 
sanitary way of 
handling garbage 
and refuse. 


-\|Open the Door to Larger Profits 
from Lvery Truck Sale 


Recommend dependable HEIL Bodies and 
Hoists ... they let your customers handle 
more work, at less cost, with less trouble 


Every time you recommend a Heil Body and Hoist for the truck 
you sell, you make more money. 


But money isn’t everything. Heil Bodies and Hoists also help 
you build a loyal following of satisfied customers — customers who 
come back to you again and again to fill their truck requirements. 


Here are a few things that Heil Bodies and Hoists give your customers: 
@ A complete line to choose from, so that your customer can pick 
a money-saving body best suited to his application. 
@ Easy installation—Heil units fit any truck chassis. 
@ Prompt service from the more than 100 Heil distributors. 
@ Fast dumping from the practically trouble-free hoist and pump. 
@ Long service from the body that is designed to prevent sagging. 
@ Savings in weight that increase tire life and gasoline consumption. 


Yes, your customers get all these — they all add up to satis- 
faction. You get a profit on the truck sale and on the body. You 
do no work to make this extra profit. Your nearby Heil distributor 
does the mounting and the servicing. Get the facts from him. 


L ¢c@ 9 


Dept. 5959, 3059 West Montana Street, Milwaukee 1, Wisconsin 
Factories: Milwaukee, Wis. — Hillside, N. J. 
District Offices: Hillside, Washington, D.C., Atlanta, Milwaukee, Detroit, Chicago, 
Minneapolis, Kansas City, Dallas, Los Angeles, Seattle 








and make-—to go fishing, I still can 
get quite a thrill reading about 
other guys’ success—especially in 
the places I never hope to reach. 


Someone got an idea on how I 
can get to Alaska after that newly 
discovered and nearly extinct type 
of trout the lucky boys are getting 
a few of up there? 

- * 2 

ELL, SUN ELECTRIC kicked 

off the presentation and intro- 
duction of its newest and fifth me- 
chanic training center to the brass 
of the industry here last week. Tops 
in all lines were there to “hit the 
smorgasbord”—engineers, sales and 
service were well represented as 
well as a goodly showing of man- 
agement. 

Of course, Ray Christopher, and 
Prof. Bill Squires from home office 
were there to take the plaudits for 
Big Sun Chief Rhoades and E. E. 
Fitch, Joe Dobbs’ younger brother 
J.T. and Carroll Harwood—a trans- 
planted salmon fisherman and crib- 
bage hound from the Seattle area— 
were all beams and smirks because 
it was their branch that was having 
“he party this time. 

This Detroit training center is 
one of some 30 the Sun crowd plan 

|to put in operation to help relieve 
the dearth of well-trained automo- 
tive mechanics around the country. 
When the engineers began to gripe 
about the more improvements they 
put in cars, such as automatic 
transmissions and higher compres- 
sion engines, the poorer became the 
incoming mechanics to service them 
|at the retail level, Sun didn’t just 
| listen and shake its head with the 
engineers in their despair. 

| Its answer to the complaint was 
to start out in the building of not 
only these training centers around 
the country but the building up of 
a corps of competent instructors to 
train them hiring Bill Squires 
away from General Motors Insti- 
|tute and putting him in charge of 
the educational end of the deal. I 
|can readily believe that many of 
the top brass who attended Sun’s 
coming-out party at the new De- 
troit facility were greatly surprised 
and intensely interested in what 
they saw and the possibilities that 
these training centers provide. 


'2 States Cut Insurance 


‘For Moving Firms 
WASHINGTON.—A reduction in 
| household goods carriers’ insurance 
| rates in two states, Texas and Mas- 
| sachusetts, was announced here last 
week by James F.. Rowan, executive 
secretary of the household goods 
earriers conference of the Ameri- 
can Trucking Assns. 

The reduction climaxed an almost 
three-year effort by that organiza- 
tion to segregate moving company 
|insurance rates from those of other 
|branches of the motor carrier in- 
| dustry. 


Krebs—Michigan City 

Krebs Service, Inc. (Chrysler), 
| Michigan City, Ind., has taken over 
| the franchise of the Marathon ga- 
rage at 10th and Franklin. 
A salesroom will be constructed 
at the new quarters and the firm 
will offer 24-hour service. 
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In the Hopper 


Speed-Limit Measure Moving | 
Through Okla. Legislature 


Oklahoma’s senate has passed 
and sent to the house a bill fixing 
speed limits on state highways and 
providing for a uniform traffic 
code. House approval is considered 
certain. 

The speed limit was fixed at 55 
miles per hour, day and night, for 
buses. The speed limit for trucks 
having a gross weight of 40,000 
pounds would be 40 miles an hour. 
Fifty miles per hour would be al- 


lowed lighter trucks. Car speed 
limits would be 65 miles in day- 
time and 55 miles at night. 

* * * 


New Time Contract Rules 
Take Effect in Pa. 


Pennsylvania house bill 1046, 
which further restricts the form 
and content of contracts used in 
the financing and _ installment 
sales of motor vehicles, has been 
signed into law by Gov. James 
H. Duff. 

The measure provides that the 
unearned finance charge to be 
rebated to the buyer shall repre- 
sent at least as great a propor- 
tion of the total finance charge 
as the sum of the periodical time 
balances after the date of pre- 
payment bears to the sum of all 
the periodical time balances un- 
der the schedule of payments in 
the original agreement. 

The measure further provides 
that if the buyer does not redeem 
a repossessed motor vehicle 
within 15 days notice of redemp- 
tion period, the seller or holder 
shall not have the right to bring 
an action or proceeding against 
the buyer for a deficiency unless 
there shall have been a_ public 
or private sale of the repossessed 
motor vehicle and collateral se- 
curity. 

+ + * 


Wis. Weighs Appeal Plan 


For Poor Risk Drivers 


A bill passed by the Wisconsin 
state senate would require auto- 
mobile insurance companies to plan 
for a more orderly method of 
handling poor insurance risks. 

The bill, if passed, would give 
poor risk drivers the right of ap- 
peal to the insurance department 
of the state if such drivers feel 
that the suggested insurance pool 
is making unfair use of informa- 
tion in the state’s accident rec- 
ords, or if the insurance premium 
on such a risk is thought to be 
too high. 


+ * * 


New Fair Trade Law 
Sought in Florida 


Three bills to give Florida a new 
fair trade act, permitting manu- 
facturers to establish resale prices 
for their products, have been in 
troduced in the Florida legislature. 
The Florida fair trade act of 1939 
was recently invalidated by the 
state supreme court. 

The latest bill for a new fair 
trade act was offered by Sen. John 
E. Mathews of Jacksonville. A sim- 
ilar measure was introduced by 
Senate President Newman C. 
Brackin of Crestview, while an- 
other fair trade bill was introduced 
earlier by Rep. Fletcher Morgan 


of Jacksonville. 
* * * 


New Brunswick Weighs 
Finance, Safety Bills 

A bill to limit installment buying 
has been introduced in the New 
Brunswick legislature and under its 
terms 15 percent of the purchase 
price of most goods sold at retail 
must be paid before or at the time 
of delivery, with the balance within | 
two years from the day of sale. 
However, it is emphasized that ex- 
ceptions include motors, trucks and 
tractors. 

A highway safety bill provides 
stiffer regulations for issuing, sus- 
pending and restoring drivers’ 
licenses and gives authority for set- 
ting up regulations designed to re- 
duce highway accidents. 

= * * 


Wis. Measure Would Let 


Milwaukee Sell Gas 


A bill before the Wisconsin state | 
legislature provides for the estab- | 
lishment of a Milwaukee city mar- 
keting authority, as the present 





| location of the commission houses | 
in downtown Milwaukee produces | 
too much congestion, being located | 
on a rather narrow street. 

Such a marketing authority is| 
needed, it is agreed, but the bill) 
before the assembly would also} 
establish a filling station at the 
new site, as it 
southern limits of the city. The| 
main objectors to the establishment 
of a filling station at the proposed 
marketing site are the operators | 
of filling stations in the vicinity | 
of the site. 


* + + 
Cancelled Lien Fees 
The Ohio house has passed a bill | 

which increases the fees for the 
cancellation of liens on motor ve- 
hicles. Responsibility for the can- 
cellation is placed on _ lender. 

* + 


Local Levy Sou ght 


A bill which would permit Okla. | 
homa City to adopt. subject to local 
referendum, a sales tax up to 1| 


| 

| Sis 

| 

is located at the| j{ 


Mich. 
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OLTMAN-O'NEILL CARRIES THE MAIL—The engineers’ pilot model, the first of 1,000 Post- 
| office trucks, moved off the production line last week at the firm's body plant in Centerline, 


by the Oklahoma 
to the house. 


Amputees Exempted 
James H. Duff has signed | 


Gov. 


Les Oltman, 


president, 


* * * 


states that his company was awarded a subcontract to the 
Dodge government order for 1,000 Postoffice trucks. 
mounted on special |'/:-ton Dodge chassis, have many special features incorporated in their 
design which are necessary for the correct handling of bulk mail. 


The new postal bodies, which are 


senate and sent|the Veterans’ Administration from 
payment of registration fees. 


Ohio Parking Plan 


The Ohio senate has passed and 


percent or an income tax up to 1) into law Pennsylvania house bill| sent to the house a bill which would 


percent, to raise revenue 


locally | 604 which exempts motor vehicles| permit cities to own and operate 


for city purposes, has been passed | of war amputees obtained through | off-the-street parking places. In re- 
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e Better Working Conditions 
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turn for the provision of eminent 
domain the city must see that the 
ground is maintained for parking 
purposes for at least 10 years. The 
parking places could be operated by 
private persons under a lease. 

. * + 


Florida’s Legislature 
Gets Closed-Shop Bill 


A resolution proposing a state 
constitutional amendment to abol- 
ish Florida’s anti-closed shop 
amendment of 1944 has been intro- 
duced in the state legislature by 
Reps. George Okell of Dade and 
Grady W. Courtney of Bay. 

If approved by both branches of 
the legislature, the proposed amend- 
ment would be submitted to voters 


at the 1950 general election. 
* * * 


Florida Sales Levy 


A bill providing for a 3 percent 
sales and use tax has been intro- 
duced in the Florida legislature by 
Rep. H. H. Hethcox of Lake coun- 
ty. Gov. Warren has promised to 
repeal such a bill if passed by the 
legislature. 

o o . 
Mass. Bond Issue 

A bill authorizing a $100,000,000 

bond issue to finance a state high- 
(Continued on Page 46, Col, 1) 
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Many installations simi- 
lar to this illustration 


have been made by us. 


An Automotive Bin Service Company Modernization 
means increased efficiency and greater profit from 


your Parts Department. Not just a change for appear- 
ance sake—but a complete, time-proven parts mer- 
chandising system designed and installed by experts, 
with years of experience. It increases efficiency of 
Parts Depatiment employee by simplifying the job— 
parts are visible and arranged in proper sequence for 
fast order filling and speedy inventory—displays are 
designed for maximum show, leaving sufficient coun- 
ter free to transact business. 

Best of all—Automotive Bin Service Company 
does the entire job—from the first plans to the 
installed job imcluding your small parts, bulky parts 
and modern displays. it enables you to tool-up to 
obtain the ma imum amount of profit from your 
business wig taking any of your men from their 
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Loan Companies 


before resale, or is so badly beat up | 
that it can’t possibly give the buyer | 
the service he has a right to expect. | 
It is going to be up to the dealer | 
to be just as selective as his cus- 
tomer has gotten to be in his pur- 
chases of used vehicles and the 
manner in which he disposes of 
them. If the used truck he takes in 
isn’t worth investing money in to 
recondition so that it will be a good 
sound working unit for the ulti- 
mate buyer—and be one that a 
finance company is willing to buy 
the paper on—then he had better 
figure on junking it and taking his 
trading loss the minute he takes it 
in, it is contended. 
= * * 

NLESS DEALERS begin to 
make a practice of doing this 
they may wake up some day soon, 
say the finance men, to find that 
their finance connections will be 
putting up bars on handling any 
wholesale or retail paper on used 
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used-truck deals, especially if the 
| truck has any age on it. 
| * * * 


|\"-.HE RECORD that the dealer 
| has built up—and continues to 
build through good business tactics 
; in the handling of his used-truck 
vehicles over three or four years | sajles—is going to count more with 





Growing Uneasy 






old. It is just possible that the re- | the finance houses on how far they | 


finance lines may be drawn even | wij] go with him on buying his 
closer than that. used-truck paper, than his bank 
Some finance houses have found | balance. 
Dealer's lack of proper recondi- 
older models — particularly | tioning of his older model used ve- 
prewar—are currently running to| hicles is very apt to kick all prewar 
as high as $1.48 for every dollar | models out of refinance and, unless 
they took in on them, dealers take more care in keeping 
Finance houses are beginning | their stocks moving at a 30 to 60- 
to scrutinize their accounts on | day clip, may result in finance com- 
wholesale paper very closely, The | P@nies d 
present net worth of the dealer is | paper on used vehicles 
. days, it was intimated. 
not being used so much as a | . 
guide on how far they will go At present some companies are 
with him as his ability to turn his i ae = ” an ee tee 
stocks fast—in at least 90 days— oo” a ae oe 


: i | ting them go for as high as six 
and his ability to make money on | 
| 


every 60 


i i , months, But all companies con- 
his operation. They realize that | tacted can see that if the present 
under the present market a dealer trend of increasing stocks with 
can go broke quickly on un- | |jittle regard to movement of 
bridled deals even though he has | “sleepers” continues, all com- 
a high net worth, 


| panies will be forced to the 60- 
They are also at the point where| day reduction plan. 
New-truck sales at or near dealer 
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make good on all poor deals, as | 
well as indorse the paper on all | 


refinancing the wholesale | 
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invoice may too come in for a hold- | than one finance man, as well as 
back of sufficient size to amply pro- | definitely planned liquidation of 
tect the finance company on retail | Present stocks to what can be con- 
paper. This has not become a prob- | sidered & normal used-vehicle stock 
lem as yet, ioe t is oa that the effort being put forth to keep 
even on today’s market there 1S turnover at a fairly low basis. 
enough collateral for adequate pro- | Thirty-day turnover is considered 
| tection and little of this long dis- | to be practically essential under to- 
|}count sale has been financed. day’s market conditions for the 
oo © -s | dealer to be on the safe side. 


 —— paper has_ been | —____—— 

constantly rising with finance | > = 2 

| companies—it is about double that Electric Units 

of a year ago—and is rising much - 

faster than retail paper, to the cha- Are Given New 

|grin of the finance people. This | 

also is a matter of concern, since ‘Test by Ford 

| they feel that the ratio between re- | 

|tail and wholesale must be main-| CHICAGO. — Testing machines 

| tained on quite an even basis. | equipped to check more than a 

| Restrictions looking toward i electric parts of new Ford, 
forcing = faster turnever of |1 or installed in each of the Ford 

stocks is viewed as the only pos- ;assembly branches, it was learned 


| Sible solution if the demands for | hore from the maker of the equip- 


wholesale continue to rise out of | ment, Sun Electric Corp. 
proportion to the availability of The test bench, designed by Ford 
retail paper. |engineers in cooperation with Sun, 
One finance man observed: ‘“We| is composed of a battery of testing 
are eliminating wholesale for those | units designed to provide quick 
|dealerships not giving us enough| and accurate testing of armatures, 
| retail to be profitable.” | distributor assemblies, generator- 


Limits on wholesale are bound to | Starter assemblies and _ several 








| 
| 
| 
} 
| 


come into the automotive finance | ther parts. 
picture 


according to more} A unit tester checks the _ per- 
| formances of pressure gauges, fuel, 
| oil temperature and charge indi- 
ecators and also tests for short- 
| circuits. 

Distributor assemblies are tested 
in five different ways. Voltage reg- 
ulators after being preheated are 
checked on four points including 
voltage reduction and current regu- 
|lation. The engine coil, which is 
also preheated, is given resistance 
tests and then checked for primary 
and secondary performances. 


One of the unusual features of 


soon, 





SUN TESTER FOR FORD, L-M—New com- 
plete test bench made up of a battery of 
testing units, now-in use in 20 Ford assembly 
| plants and 12 parts depots, is equipped to 
check more than a dozen electrical parts of 
Ford, Mercury and Lincoln cars. Designed by 
Ford engineers in cooperation with the engi- 
neers of the manufacturer, the Sun Electric 
Corp., this test bench is designed to safe- 
guard Ford quality in the field and reduce 
the chance of faulty parts getting into the 
| hands of owners. 


catching display of No, 5050 


fo customers. Show ‘em and | 
‘em at $1.60 per gauge. 


ing thermostats and heat indicator 
bulbs. This test is made with the 
|aid of two tanks filled with a Pres- 
tone solution that enables the op- 
erator to check these parts at 
| varying temperatures, 

| Every test made at a factory 
jassembly plant or parts depot to 
|safeguard quality reduces chances 
| of defective units getting into the 
| hands of dealers and customers, the 
company states. Every test cuts 
down the possibility of faulty per- 
|formance, complaints and come- 
backs, it adds. 

With one of these complete test 
| benches in each of the 20 assembly 
|plants and 12 parts depots, it is 
|felt that Ford quality will be much 
better protected in the field in the 
| future. 


ing unit is its capacity for check- 


Another fast seller. 
Put them up front 
ond sell Spark Plug 
Tire Pumps for $5.00 





Winifred Takes Ferguson 

Winifred Implement Co., Wini- 
fred, Kans., has announced that it 
is now the authorized dealer for 
the Ferguson tractor in that area. 





Truck Makers Urged 
To Adopt Mud Guards 


AKRON.—The Akron Automo- 
bile Dealers Assn. has petitioned 
all truck manufacturers through 
the Automobile Manufacturers 
Assn. for their cooperation in re- 
quiring some kind of rear fend- 
ers or mud guards for trucks. 

A recent survey shows that 
the most complaints registered 
by tourists and motorists is the 
dirt and mud thrown by single 
| and double unguarded rear 
wheels of trucks, E, John Leh- 
| man, secretary-manager, said, 
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| cated on Chevrolets, 
Plymouths, so that the induce- 
ment of an extra allocation by 
the factory often stimulates them 


On Discounts... 
| to bid on fleet business despite a 


Truck Dealers Foster 
Harmful Attitude 


(Continued from Page 36) 


lower margin of profit than on 
: individual sales. 
i “Purchasing agents are becoming 
' as \ increasingly aware that the prewar 
.€ ) discounts on fleet purchases are ob- 
| tainable. More and more requests 
|for bids on fleet needs are being 


situation could have been staved | discounts being given fleet opera- ; | circulated by buyers among dealers.” 


off, if not prevented. 


Inexperience in a highly competi- | 


tive market, unpreparedness for the 
rugged selling period that is upon 
us, and a fear by the dealer that he 
will be choked on car sales if he 
pulled the string on his truck pur- 
chases, no doubt all contributed to 
the present situation. 

But allowing any dealer to be- 
come so loaded with trucks that 
they become distress merchandise 


is certainly partly, if not entirely, | 


due to lack of proper factory super- 
vision over truck distribution. 

And to confine the present con- 
flagration to one line or make of 
truck is entirely wrong. 


| 


tors: 
“Sharply 

jhave 

;}country in multi-unit sales of cars 


competitive conditions 


|}and trucks to companies that oper- | 


ate fleets of vehicles. 


“Retail dealers of General Mo- 
tors, Ford and Chrysler are ac- 
tively soliciting such fleet busi- 
ness. In some cases, discounts 
running as high as 10 to 15 per- 
cent are being offered by the 
dealer. This means that the deal- 
er is rebating up to half of the 
total discount given to him by the 
factory in his eagerness to 
achieve higher volume. 


“On truck business, which has | 
slowed down, discounts running as | 


RECENT SURVEY by Avtomo- | high as 18 to 20 percent are being | 


developed throughout the} 


| according to Owen S. 
| has been specifically engineered for the new Ford F-3 parcel delivery chassis, is available in 
| two sizes to fit the 104-inch and 122-inch wheelbase models. 


o = . 
A tive News brought to light that |}obtained on heavy units by fleet | 


Structure bodies for the forward 
builders throughout the country, 
The body, which 


LINDSAY BODY FOR FORD PARCEL DELIVERY—Lindsa 
control chassis are now available from 26 Authorized L 
Lindsay, vice-president of Lindsay Corp., Chicago. 


The bodies are 8 feet and 9/2 
feet long, behind driver's seat, and are 74 inches wide and 68 inches high. Extra-width slid- 
ing doors on each side provide 30 inches of clear opening span. Three rear door options 
are available, namely, full-width double doors, basic double doors, and express-type double 
doors. Clear opening widths of these three styles of rear doors are: 72'/4 inches, 59'/4 inches 
and 37'/4 inches, respectively. 


counts have also been obtained on|turn of keen competition in the 
%-ton and %-ton trucks, which are | fleet market. In most cases, deal- 
in better demand. | ers are encouraged to make bids on 

“The increased production of cars | fleet sales contracts by extra alloca- 


Standard Color Okayed 
For Wis. School Buses 


MADISON, Wis.—This state has 
approved the proposition that school 
buses should be standard in color 
throughout the nation and that the 
color chosen should be that shown 
by scientific tests to be most visible. 

The legislature has approved an 
act that will require Wisconsin 
school buses to use a chrome color 
after the recommendations of the 
national Committee on Safety Edu- 
cation, which have already been 
adopted by most other states. 

Horgan Opens Body Shop 

Ralph Horgan, Inc. (Ford), New 
York, has opened its new paint 
and body repair shop at 538 W. 


the price cut and poor selling tac-|uSers in some areas although the | and the pursuit of volume sales by | tions of cars by the factory. 

tics are pretty much general as to | average is below that. Smaller dis-'the Big Three have speeded the re- | “Dealers are still being allo- 
make of truck, if not to areas. |——— ne — a eee a 
Some lines and some areas may be | 
worse than others, but practically | 
every line is experiencing some of | 
the maldistribution that is at the 
bottom of the present general | 
“profit-slashing” and “headed-for- 
bankruptcy” tactics that are being | 
displayed. 

For instance, to give concrete ex- | 
amples of what was uncovered in 
each of the four “top production” 
lines, it was found: 

1. Dealers in small towns were 
making it a practice to go to 
neighboring big cities and buy 
trucks at invoice or from $25 to 
$50 over, in order to supply their 
customers who had been waiting 
with orders and deposits in the 
dealers’ hands for over a year, 


2. Customers of a truck dealer 
were able to go to neighboring 
cities and buy trucks from a 
dealer in the same line at but a 
few dollars above invoice with no 
tradein, 

3. City dealers in another make 
were sending their salesmen out 
in the small dealers’s territory 
with instructions to get truck 
sales at any price as long as they 
did not go below the city dealers’ 
invoice billing, 

4. One dealer on still another 
make bid on a one-truck purchase 
by a prominent public utility and 
put a price of $100 above his in- 
voice on a truck that listed at ap- 
proximately $3,000. He did not 
get the business and found that it 
went to a dealer who had under- 
cut that bid $90. 

5. New 1949 trucks being of- 
fered on used-car lots in the 
“hard to get” one-half to one-ton 
sizes at less than dealers’ list 
prices. 

As dealers themselves see it the 
“cure” for the problem today is a 
combination of the following: 

Overhauling of factory distribu- | 

tion methods, critical checking of | 
car distributors in branch assembly | 
plants in particular, more super- 
vision from home office on what is | 
taking place in the field, more ac- | 
tivity on the part of retail truck 
salesmen and more training for 
these salesmen on how to dig up| 
truck prospects and sell the pros- | 
pect on what he should have, in- | 
stead of starting off with a cut- 
price attempt to “buy” the user’s 
business, and choking down on de- 
liveries to dealers who are now 
overloaded, 


55th St. 


Shift at Any Speed on Any Grade 
with the New Eaton Electric Shift for 


EATON 
AXLES 


The introduction of the new Eaton 
electrically powered and push-button 
operated shift makes available major 
ele elite Me dM) oo 
vides fast and positive action unaffected 
by altitudes. At the same time, shifting is easier and 
smoother, because the actuating force is uniform at 
UM Meare meal cel Mme els ag 
with the simplicity of the operating mechanism, con- 
tributes directly to lowered maintenance costs. 


RA he ANT oi PU. ste 


i 
| 
| 
| 


More Than a Million 
| 2-Speed Raa 
in Trucks TRY 


ie MEM ok hola Mala alee 
and greater driving ease and safety. See your truck 
dealer for the full story of Eaton electrically controlled 
yey elt hae 


* * * 
T DOES the truck business no 
good to have a newspaper of 
national distribution, such as the | 
New York Journal of Commerce, 
print the following, which is part of 
a long story on the extent of big 


Axle Division 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


New Mexico Sustains 
Tax on Livestock Loads 


SANTA FE, N. M.—New Mex- 
ico’s Atty.-Gen. Joe L, Martinez 
has ruled that motor vehicles 
used to haul livestock from 
places other than the place of 
production to market are sub- 
ject to the state’s mileage tax. 

His opinion was written for 
Earl Stull, director of the motor 
transportation division. 
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PRODUCTS: SODIUM COOLED, POPPET, AND FREE VALVES e TAPPETS e HYDRAULIC VALVE LIFTERS e VALVE SEAT INSERTS e ROTOR 
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Pd due la a 
iis 4a) 


MOLD GRAY IRON 


STAMPINGS e LEAF Pe eae ar wee 















Fender Repairs 
Reported ‘Easy’ 
On 1949 Fords 


DETROIT.—Ninety-five percent 
of fender damage accidents on 1949 
Ford passenger cars are simple 
bumping-out repairs or tears which 
can be mended quickly, according 
to I. L. Pierce, Ford division serv- 
ice manager, Ford Motor Co, 

New tools, equipment and weld- 
ing techniques have been developed 
so that the only time it is necessary 
to replace any portion of a dam- 
aged fender is when a part is ac- tT) 
tually missing, Pierce said. . PER 

Damaged “new look” Ford fend- : 
ers can be mended quickly at a cost 
which frequently is only a fraction 
of the cost of replacing old style 
fenders, Pierce claimed. 


Ford dealers throughout the na- 
tion, he said, now have skilled body- 
fender repairmen trained in the 
new techniques. More men are be- 
ing trained in the latest repair | 
methods in body and fender schools | 
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BUICK DEALER USES SPRING SETTING—Spring came to Western Avenue Sales, Inc., 
Chicago, in the form of an attractive garden setting. A colorful umbrella, picket fence, 
climbing roses, grass carpet and garden furniture transformed the showroom into a spring 
display that attracted widespread comment. 





a lightweight welder developed by |“burning through.” At the same 
the Ford Motor Co. and Lincoln | time, high currents are provided to 


ie GC handle 1-8 inch sections. 
Se SS The welder, known as the Linc- 


The welder, which plugs into an/y ider 60, weighs only 45 pounds 
now being conducted by the com-|0rdinary 110-volt AC light socket|anq is easy to carry. No special | 
pany. fused for 30 amps, handles light/skill is required to operate 

An example of the techniques is ' gauge work on auto panels without | Pierce said. 





DIRECT APPLIED 


constructed for efficient, trustworthy service 
Ask your Midland distributor about the superi 
or write to us for complete information. 


HY-POWER UNITS 
CAN BE APPLIED TO 
PRACTICALLY ALL 
MAKES AND MODELS 


6660 Mit. Elliott Avenue e Detro 





.|be made and lost 


Dealer Business Counsel 


Special Merchandising Effort Is Needed 
For Improved Parts Department 


Th ini expressed herein are those of Columnist Van Tassel and are not 
ee necessarily those of Automotive News.) 


By J. B. Van Tassel 


Parts merchandising is a highly 
specialized business and should 
not be classified in a dealership as 
a sideline or sec- 
ond - rate depart- 
ment. 

It is definitely 
an integral part 
of an automobile 
dealership and 
should be so rec- 
ognized in its im- 
portance to the 
business as a 
whole. Money can 


J. B. Van Tassel 


in this depart- 
ment just about as fast as it can be 
made and lost in the used-car de- 
partment. 


Not many years back the used- | 


car department was the one big 


POWER 


for POSITIVE BRAKING 


Midland’s HY-POWER Vacuum Brake combines in a single completely 
enclosed unit these three time-tested parts: Vacuum diaphragm cham- 
ber, hydraulic vacuum valve and hydraulic slave cylinder. All moving 
parts are completely enclosed — protected against all weather and 
atmospheric conditions. No mud, water, dust or dirt can enter to rust, 
corrode or unseat internal valves. Scientifically designed and ruggedly 


under all conditions. 
ority of HY-POWER, 


THE MIDLAND STEEL PRODUCTS CO. 


it 11, Mich. 


Export Dept: 38 Pearl St., New York, N. Y. 








jin the past few years the parts 
department has come out of the so- 
called hole-in-the-wall to represent 


a large-sized share of the total 
sales of a dealer’s business. 
Yet many dealers are still 


| thinking in terms of a hole-in- 
the-wall merchandising job for 
parts although the department 
itself has been completely stream- 
lined and is today one of the 
best show spots in the dealership. 
But show spots alone do not 
make money; they are very costly 
unless they are operated on a 
highly competitive and profitable 
merchandising basis. By merchan- 
|dising parts I mean the buying, 
| stocking, selling and complete con- 
trol of all the turnovers of both 
|the various classifications of parts 
jand trades. 
| For example, you have fast-mov- 
ing parts, slow-moving parts, obso- 





it, | department when it came to losing | lete parts and the same breakdown 
|money in this business. However, 
: ; : ~|sales to the shop, retail sales over 


| goes for accessories. Then you have 
‘the counter, wholesale sales over 
| the counter, sales to other dealers, 
| sales to the independent shop, sales 
to fleet accounts and internal sales. 


These various classifications of 
|merchandise usually rate different 
| discounts. The various classifica- 
tions of trade likewise rate differ- 
ent discounts and the size of both 
| your purchases and your customers’ 
| are usually subject to a sliding 
| scale discount basis. 
The more complete your break- 
| down control of sales and costs 
is in regard to buying and sell- 
ing, the better the control you 
will have over a profitable mer- 
chandising job as a whole, 
Where your annual rate of in- 
ventory turnover is less than four 
times per year, I would suggest 
that you immediately review all of 
your inventory control cards, mark- 
ing an “F” on each and every con- 
trol card that shows an average 
movement of not more than 60 
days, mark an “S” on every card 
that shows an average movement 
of 60 to 120 days. 

Then, as the accounting depart- 
|ment’s copies of the sales slips are 
put through the control records for 
pricing, have the clerk mark “F” 
for fast moving, “S” for slow mov- 
ing and “O” for old, so that your 
accounting department can furnish 
|you with a daily movement of the 
|Slower moving parts as compared 
| with the fast moving parts, 

In this way, you can start to 
| set up a plan of special merchan- 
| dising in order to dispose quickly 
of parts that are approaching 
| obsolescence, cluttering your stock 
| 


room space and freezing your 

working capital. 

I would recommend that bonuses 
j|be paid to all your salesmen for 
|the sales of these old and slow 
moving parts, also special discounts 
| be offered all classes of your trade 
|on this distress merchandise. 

Also I would suggest that the 
ordering period for parts be placed 
}on a 30-day basis rather than a 
| 60-day basis until such a time as 
| your parts inventory is in line with 
a normal rate of turnover. 
| Any questions concerning busi- 
ness management will be gladly 
answered by J. B. Van Tassel, 

care of AvuTomotive News. 


Fruehauf Abroad 
| Firm Reports ’48 Shipments 


To 30 Countries 


DETROIT.—From the high moun- 
| tain passes of the Andes to the 
almost trackless bush country of 
the Belgian Congo, Fruehauf trail- 
ers are doing a large share of the 
world’s trucking jobs, according to 
figures released by the company. 

During 1948, Fruehauf trailers 
were sold and shipped to 30 for- 
eign countries including those of 
| South America, Europe, Africa, the 
| Middle East and Asia, the com- 
pany says. 

Approximately 30 percent of all 
the trailers shipped overseas by 
Fruehauf in 1948 went to Africa. 
The countries involved were Bel- 
gian Congo, Cameroon, French 
Equatorial Africa, French Morocco, 
| French West Africa, the Gold 
Coast and the Ivory Coast. 


| 
| 
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TRUCK SECTION 


Despite Pressure in Most States . . . 


AUTOMOTIVE NEWS, MAY 23, 1949 _ 


New Sales Tax Drives Unsuccessful 


NEW YORK.—Continuing press- 
ure for new, increased and broad- 
ened state sales taxes is indicated 
by state legislative developments 
throughout the country, despite the 
fact that opponents succeeded at 
least during the first four months 
of the current year in preventing 
the addition of any new states to 
the 27 now using this form of 
taxation. 

A survey reveals that by May 
1, proposals for new sales taxes 
had been rejected in Idaho, Min- | 
nesota and Nevada, but were still 
pending in several other states, 
including Florida, Maine, Ne- 
braska and New Hampshire. 

North Dakota reenacted its sales 
tax, while bills increasing or broad- 
ening sales taxes were enacted in 
Arkansas, Indiana and South Da- 
kota. Proposals for increased or 
broadened sales taxes were rejected 
by Arizona, Tennessee, Washington, 
Utah and West Virginia, but were 
still pending in California, Illinois, 
Missouri and Ohio, with a similar | 
proposal expected to come before 
the Alabama legislature. Connecti- 
cut’s sales tax, under present law, 
is scheduled to increase from 1 to 2 
percent July 1. 

Bills to repeal or reduce sales 
taxes were introduced in a number 
of state legislatures, but without 
affirmative major results thus far. 

Meanwhile, proposals for new and 
increased sales taxes loom as fu- 
ture issues in a number of states, 
including Georgia, Kentucky, Penn- 
sylvania, Virginia and West Vir- 
ginia. 

A bill which would have im- 
posed a 2 percent sales tax was 
unsuccessfully proposed in Idaho. 
The bill was similar to a sales tax 
act passed by the 1935 Idaho legis- 
lature, but repealed by a referen- 
dum vote of the pople in Novem- 
ber, 1936, 

Sales tax proposals were de- 
feated in both branches of the 
Nevada legislature. Sales tax bills 
introduced in Minnesota to raise 
funds for a veterans’ bonus pro- 
gram were rejected in favor of 
other revenue-raising measures. 


Although announcing that he 
would veto a 2 percent gross re- 
ceipts tax or any other form of 
major sales tax, Gov. Fuller War- 
ren of Florida himself advocated 
a tax of % percent on gross re- 
ceipts from retail sales, to raise 
$11,000,000 a year, 

Bills calling for a new state sales 
tax, alone and in combination with | 
a new income tax proposal, caused | 
protracted controversy in the Maine 
legislature, but none appeared like- 
ly to be enacted as the session | 
headed toward adjournment. A 
similar situation developed in New 
Hampshire, where the latest tax 
proposal at this writing was a com- 
bination of levies recommended by | 
Gov. Adams. 

North Dakota’s 2 percent sales 
tax was reenacted, with customers’ 
payments starting at 25 cents in-| 
stead of 15 cents, effective July 1. 

A bill enacted in Arkansas | 
placed whisky, beer and wine | 
under the state’s 2 percent sales | 
tax, to raise an additional $1,000,- | 

| 
| 
| 








000 a year. 

To finance a veterans’ bonus pro- 
gram, Indiana enacted an added | 
gross income tax of 4 percent on 
individuals, manufacturers, whole- 
salers and farmers, and % percent 
for retailers. 

South Dakota increased its sales 
tax from 2 to 3 percent, with liquor, 
beer and cigarets brought under the 
full levy. 

Bills to increase sales taxes from 
2 to 3 percent were rejected by the 
legislatures of Arizona, Tennessee 
and Utah, as was a bill to broaden 
the West Virginia tax to include 
several service businesses now ex- 
empt. Washington’s state legisla- 
ture killed a bill to boost the state 
sales tax from 3 to 4 percent. 

Several bills for a higher sales 
tax were pending in California, 
including Gov. Warren’s recom- 
mendation that the levy be in- 
creased from 2% percent to its 
former 3 percent rate. 

A bill pending in Illinois would 
broaden that state’s sales tax to 
include more than 100 services and 
occupations now exempt from the 
present levy. Before the Missouri 
legislature was a proposal to ex- 


| States, 
jand Utah. Bills to exempt res- 


tend the sales tax to cover retail 
sales in interstate commerce. 

Proposals introduced in Ohio 
would replace the sales tax there 
with a gross receipts tax, broad- 
ened to cover a number of items 
not now being taxed. Estimates 
were the bills would bring in from 
$30,000,000 to $50,000,000 in addi- 
tional annual revenue, 

A proposal to increase Alabama’s 
sales tax from 2 to 3 percent was 
expected to be placed before that 
state’s legislature, which convened 
in May. 

Enactment of a new state in- 
come tax to replace Connecticut’s 
sales and use tax was proposed 
by Gov. Bowles, but with little 
prospect of adoption by the legis- 
lature. Unless new legislation is 
enacted the Connecticut sales tax 
will jump from 1 to 2 percent on 
July 1. 

Proposals for the exemption of 


{food from retail sales taxes were 
|unsuccessfully made _ in 


several 
including California, Iowa 
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WHAT’S HAPPENING 


Shipments of new machinery like this 
have been arriving at Reo’s loading 
platform steadily—the finest, most 
modern equipment that can be bought. 
_~ It’s all part of a $3,500,000 project. 
It’s a tip-off to what's coming. 


taurant meals from _ sales 


were killed 


posals for exemption of various 
items generally faring poorly in 
legislatures this year. 


A new sales tax proposal will be | 


a major issue in Georgia at a hold- 
over legislative session next Janu- 
ary, if a special session isn’t called 
sooner to consider revenue needs 
for schools and other purposes. 
There is continuing pressure for a 
sales tax in Georgia despite the 
fact that the electorate, in a special | 
statewide referendum in April, | 
voted overwhelmingly against new 
taxes for expanded state services. 


Enactment of a state sales tax 
to raise additional funds for educa- 


taxes | 
in Maryland, North | 
Carolina and Ohio, with other pro- | 





tion has been urged by the Ken- | 
tucky Education Assn. and is ex-| 
pected to be a legislative issue next | 
year. A new sales tax for schools | 
also is virtually certain to be a 
major issue during the 1950 session | 
of the Virginia legislature. 
Pennsylvania’s legislature this 
year sidestepped the problem of 






REO? 
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) ject been hearing rumors about big activity 


at Reo. You'll be hearing more. 


Big things are under way. 


Why did Reo spend 


more than $1,500,000 for 


engineering alone in the last two years? 


Why is Reo spending $3,500,000 for new 


machinery in one department? 


The answer to these questions is going 


to be the year’s biggest news in the 


truck industry. 


But, what does it mean to you? 


A REO DISTRIBUTORSHIP OR DEALERSHIP MAY 
BE OPEN IN YOUR TERRITORY! 


IF you are a progressive automotive merchandiser... 


IF you have the ability to establish a fast-moving 


sales, parts and service organization... 


USED CARS 


BOUGHT AND SOLD 





“By the way, you needn't bother 


with the speedometer, I’ve already 
run it back.” 


raising funds to finance a $500,- 
000,000 veterans’ bonus bond issue 
proposal going before the voters 
next November. If the referen- 
dum carries, however, the financ- 
ing problem will have to be taken 
up by the next legislature, with 
a sales tax prominent among the 


WHAT DOES 
IT MEAN TO YOU? 


45 


revenue-raising measures expect- 
ed to be considered. 

An increased consumers’ sales tax 
is one of several alternate means 
of raising funds to finance a West 
Virginia veterans’ bonus program 
which will be placed before the 
electorate of that state next year. 


Gadgets Galore 


Car Boasts Everything 


But Soup & Nuts 


BUFFALO. — When 81-year-old 
Edward Van Dyne of Kenmore goes 
riding in his automobile, he takes 
along many instruments that the 
average motorist never thinks of. 

Gadgets in his car include a valve 
to inflate his spare tire without 
opening the trunk; a meter to show 
him gas mileage; an assortment of 
defroster fans; an altimeter and a 
compass. 

Van Dyne’s prize, however, is his 
“jaywalker’s bug-a-boo.” 

“It’s a handy microphone,” he 
chuckles. “If somebody gets in my 
way, crossing against the signal, I 
give it to ‘em good. I blare into 
the mike: ‘Hey, you're jaywalking, 
you darn fool!’ Boy, that gets ’em.” 

AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 













IF you want to climb aboard a real band wagon... 


Check with Reo today; see if 


your territory is open 


...and find out what Reo’s planning for the future. 


It could be your future! 


You may have what Reo wants, and now is the time 


to do something about it! 


Write, wire or call: Sales Department, Reo Motors, 


Inc., Lansing 20, Mich. 


TRUCKS AND BUSES 
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In the Hopper 


(Continued from Page 41) 


way construction program has been | governments to tax virtually any- 
passed by the Massachusetts house | thing not taxed by the state. 
of representatives and sent to the| 


state senate. 
* * 


Texas May Join Others 


In Banning Car Video 


Legislation making it a misde- 
meanor to install a television re- | 
ceiver in automobiles where the 
driver can see it has been approved 
by the Texas house of representa- 
tives. Violation of the law provides 
for a fine ranging from $25 to $200. 

> * * 


Curb on Teen Drivers 


Passing the Rhode Island senate 
in concurrence, the police-backed 
Sepe bill, prohibiting the issuance 
of drivers’ licenses to minors unless 
their parents or guardians assume 
responsibility, awaited the signa- 
ture of Gov. John O, Pastore. Un- 
der the terms of the measure, 16 
and 17-year-old drivers will be re- 
quired to produce signatures of 
parents or guardians before they 
can be issued licenses by the motor 
vehicle registry. 


* * * 
Pa. Governor Signs Bill 


Restricting Local Taxation 


Gov, James H. Duff has signed 
into Pennsylvania law a bill modi- 
fying the state’s 1947 local “tax any- 
thing” act, which permitted local 


The modifying act prohibits local 
taxes on natural resources, farm 


|and manufactured products. It also 





prohibits the imposition of a local 


| Personal property tax, where coun- | 


lties levy such taxes, and places | 
ceilings on a number of other taxes 
| which may be levied. 

+ * * 


Corporation Profits Tax 


Tabled in Michigan 


A recommendation by Gov. Wil- 
liams of Michigan for a $65,000,000 
corporation profits tax has been 
tabled by the state senate’s 
finance committee. In effect, the 
action kills the plan since a two- 
thirds vote would be required to 
revive it. 


The committee also tabled a bill 
which would have authorized lo- 
cal governmental units to levy 
excise taxes upon their citizens. 

+ * * 


Chain Store Tax Dies 


A chain store tax bill was with- 
drawn from the Vermont legisla- 
ture just prior to adjournment of 
its 1949 session. The proposed leg- 
islation would have licensed stores 
on a graduated scale starting at 
$10 for one store and increasing 
until it reached $400 each for all 


OE sniadiani EQUIPMENT 


Today! 





KROMVENTS 


(Reg. U. S. Pat. Off.) 


the outstanding 
Auto window Ventilators 
TAILOR-MADE FOR ALL CARS 


Here’s an accessory that combines striking 


beauty and wonderful utility value. 


KROMVENTS appeal to all car owners. They 
dress up a car like nothing else can... . 
they permit driving in rain or storm with 
windows lowered. Prevent fogged wind- 
shields. Also serve as practical sunshades. 


KROMVENTS are not just “extras” .. 


truly extra special! Best of all, they assure 
you of steady, profitable sales all year round! 


@ KROMWEEL MFG. CO., INC. 
@ 16 Court St., Brooklyn 2, N. Y. 


. they’re 


Please send me latest catalog and prices on * 
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stores in excess of 50 operated by | 


|the same management. 
. o * 


| California Bill Would Ease 
| Drunk Driving Suspension 
| A bill 


| pension of the driver’s licenses of 


|persons found guilty of drunken | 


| driving has been passed by the 
|lower branch of the state legisla- 
|} ture and sent to the senate. 

The measure would permit} 
judges to use their discretion on | 
whether the licenses should be sus- 


| Present California law makes it 
necessary for judges to suspend 


after a first conviction. 'The pend- 
|} ing bill was to continue a presen 
| provision requiring a one-year sus- 
| pension on a second conviction of 


| drunken driving. 
* 


Oklahoma Cuts Payroll Tax; 


Boosts Worker Benefits 


A bill reducing unemployment 
compensation payroll taxess and 
increasing benefits was given 
final passage by the Oklahoma 
legislature and sent to Gov. Tur- 
ner for signature. 


Recommended by the state em- 
ployment security commission, 
the bill provides an adjustment 
in payroll taxes to give a mini- 
mum three mills reduction. The 
commission estimated it would 
result in total tax savings of 
$1,400,000 annually to employers. 
The bill also increases maximum 
benefits from $18 to $22 a week 
and the maximum duration of 
benefits from 20 to 22 weeks. 


Asks Mass. Curb 


Qn Teen Drivers 


State Registrar Cites 
High Accident Record 








The largest percentage of auto- | 


mobile accidents and deaths is| 
caused by drivers of 19 to 26 years | 
of age, Motor Vehicles Registrar 
Rudolph F. King told the Massa- 
chusetts highways and motor vehi- 
cles committee as he recorded his 
opposition to a _ proposal which 
would stop issuance of driving li- 
censes to anyone under 18 years 
old. Sixteen years is now the mini- 
mum for drivers. 

The registrar said driving courses 
in high schools have dropped the 
accident rate in Massachusetts by 
40 percent in five years for the 
16-17- “yenr-ole drivers. 


Boston Selected 
As Likely ATA 


|Roadeo Locale 


WASHINGTON. — The American 
Trucking Assns.’ executive commit- 
tee has voted to hold the 


| October 
straight 
trailer classes 


in conjunction with the 
truck and _ tractor-semi- 


modifying a California | 
|law providing a mandatory sus-| 


| pended upon a first conviction. | 


t the wheel. 


truck | 
and full-trailer class of the Na-| 
tional Truck Roadeo at Boston next | 


provided the west- | 


|ern-type equipment can be obtained | 


for the New England city 
announced here last week. 
| Because of existing size 
weight restrictions in the East, dif- | 


| ficulties have been encountered in | 
it was said, when efforts | 


| the past, 
|were made to obtain truck and 
| full-trailer rigs for the competition 
in an Eastern city. Last year’s 
roadeo was split, with the straight 
|truck and semitrailer classes being 
held at Washington and the full- 
|trailer class being held at Denver. 
If it is found to be impracticable 
to hold the full-trailer competition 
|at Boston this year, the commit- 
|} tee approved a request by the Ari- 


zona Motor Transport Assn, that 
}it be held in conjunction with 
|Arizona’s roadeo some time this 
summer. 


The executive committee also ap- 
proved a change in the roadeo’s 
eligibility rules to require that a 
contestant must have been actively 
engaged in driving during 11 of the | 
12 accident-free months prior to| 
the state contest that are required | 
of each participant. 


been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 
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‘Tank Haulers Set 
May 30- June | for 


Parley i in Denver 


WASHINGTON. — The National 
Tank Truck Carriers, Inc., a con- 
|ference of the American Trucking 
| Assns., will meet in mid-year ses- 
|sion at the Cosmopolitan hotel, 
|Denver, May 30-June 1, according 
|to C. Austin Sutherland, secretary- 
| Manager. 
The three-day meeting will be de- 
| voted to operating and administra- 
|tive problems of the for-hire tank 
truck operator. A. D. Carleton, traf- 
|fic manager of Standard Oil Co. 
| (Calif.), will deliver the principal 
address, speaking on carrier-shipper | 
relationship. 

W. W. Vandeveer, former presi- 

dent of Allied Oil Co. of Cleveland 
and now a director of Ashland Oil 
|& Refining Co. of the same city, 
| will also speak. 
Another speaker scheduled to ad- 
|dress the group is Walter W. Bel-| 
son, director of public relations for | 
|ATA, who will talk on “Public 
Opinion and the Tank Truck Oper- 
| ator.” 

John H. Jensen, vice-president of ' 
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| STEP INTO YOUR PICKUP TRUCK! 


New “Caravan” Folding Tail Gate 
Step saves time and energy, prevents 


| accidents. Opens and closes auto- 
| matically with tail gate. Heavy gauge 


AUTOMOTIVE NEWS WANT ADS have | #@L Quickly installed on any pickup. 


LIFE?—Joe Marshall of Joe Marshal! Buick, 
|the licenses for a 90-day period | his samoyed dogs into an estate wagon preparatory to a Samoyed 
carrying dogs to the Morris and Essex show at Madison, N. Y., May 28. 












Chica 


©, is pictured loading 
aravan of 12 such cars 
Mrs. Marshall is at 
Marshall has been a samoyed breeder for | six years and has five champions. 


Inc., 


Quaker City tron Works, Philadel- 
|phia, and former president of the 
National Tank and Trailer Tank 
Institute, will deliver a paper on 
|; ‘Principles to Be Considered in 
Tank Trailer Design and Purchase.” 


Tubeless Tires 
In Another Area 


AKRON.—Tubeless tires, made 
by B. F. Goodrich, are now on sale 
in the company’s Minneapolis-St. 
Paul replacement tire district. This 
becomes the fourth area where the 
new tire is available to motorists. 


More than 200 dealers attended 
introduction meetings in Minneap- 
olis and Minot, S. D., with J. A. Ho- 
ban, Goodrich merchandise man- 
| ager, tire division, P. W. Stansfield, 
passenger-car tire sales manager, 
and Harold Gray, technical super- 
intendent, tire division, in charge. 


| Little & Som—New London 


A new showroom has been con- 
structed in New London, N. H., by 
Little & Som, Inc., automobile deal- 
jers, The addition will occupy the 
| first floor of a building adjacent to 
the company’s garage. 





ask them: 


"is your 
merchandise 
exposed ?” 


A “Caravan Top” on your customer's pickup not 
only protects his merchandise against weather and 
profit loss, but gives him a better-Jooking truck, 
more useful for business and pleasure alike! The 
trimly tailored heavy duck cover and high-tensile 
aluminum alloy frame make a lightweight unit that 
one man can easily install or remove in minutes! 
“Caravan Top” has heavy duty slide fasteners, 
plastic window, adjustable tie-down. Cargo, Person- 
nel, and Sportsman models for most sizes of pickup 
trucks. See your automotive jobber, or write us. 


Cc. K. TURK CORE 


1122 Mishawaka Avenue + South Bend 15, Indiana 
Listed as approved accessories by leading truck manufacturers 
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TRUCK SECTION 
Present System Hit... 





Distribution Shakeup 


Urged at N. 


C. Parley 


(Continued from Page 1) 


F. Yarborough, Yarborough Mo- 
tor Co. (Dodge), Fayetteville, 
treasurer, and T. D. Hunter jr., 
Hunter Chevrolet Co., Hender- 
sonville, secretary. 
Bessie B. Ballentine was 
named executive secretary. 
* * * 
(pTHER resolutions adopted by 
the convention were: 
1. A pledge of cooperation and 


re- 








Synthetic Gas 
Practical Now, 


Chemists Claim 


CHICAGO.—In a paper prepared 
for the American Institute of 
Chemical Engineers, three members 
of the group, representing Standard 
Oil Development Co., said last week 
that synthetic gasoline from natu- 
ral gas can be produced to compete 
from the standpoint of price with 
gasoline derived from petroleum. 

The engineers, E. V. Murphree, 
E. J. Gohr and F. T. Barr, said that 
gasoline from natural gas can be 
produced at a cost of 12.5 cents a 
gallon, as compared with 14.5 cents | 
for gasoline from petroleum. | 

At the same time, they pointed 
out, gasoline from natural gas is 
not likely to displace the petroleum | 
type because of the huge invest- | 
ment in refineries producing the 
latter and the fact that “there is 
sufficient petroleum underground to 
supply requirements for many years 
to come.” 

“The present world oil reserves 
represent about 23 years’ supply at 
the 1948 consumption rate, but 
probable future oil discoveries will 
considerably surpass the present 
proved reserves,” they said. 

“Oil shale and tar sands in the 
western hemisphere are sufficient 
in themselves to supply this hemi- 
sphere with oil products for at least 
300 years. Research is going ahead, 
and it is expected that this work 
will result in natural gas, coal and 
oil shale becoming competitive 
sources for oil products.” 

A demand for improved anti- 
knock motor gasolines was pre- 
dicted by the three men, who said 
that the availability of higher oc- 
tane gasolines permits construction 
of higher compression engines op- 
erating at higher efficiencies than 
today’s engines. 


Packard Holding 


‘Drive’ Schools 


DETROIT. — Packard Ultramatic 
Drive is the chief subject in a new 








loyalty to the National Automo- 
bile Dealers Assn. 

2. A request that factories ad- 
just delivery and handling or serv- 
ice charges so that they will cover 
a dealer’s cost in today’s market. 


tribution” resolutions were dis- 
patched to all factory managers. 
| * 
ADDRESSING the " partey, U. S. 
Rep. Wingate H. Lucas of 
Texas warned the dealers to be on 
the alert to prevent a “steady 
swing toward government by or- 
ganized minorities.” 

Lucas attacked an administra- 
tion-sponsored wage and hour 
|measure as a direct blow to the 
|south, which would prevent the 
expansion of southern industry. 

Lucas is the author of a pend- 
ing compromise bill. 

Lucas’ measure calls for a 65- 
cent-an-hour minimum wage, but 
ties it to the cost of living index 
on a sliding scale plan. It also, 
according to Lucas, exempts re- 
tailers from undue government in- 
terference which “the Lesinski bill 
would foster.” 

* 


ae. | 
OBERT W. KNEEBONE. 
NADA managing director, told 
the dealers that the nation could 
not have a sound economy: if it 
had a “sour” auto industry. 

Kneebone pointed out that one 
of every seven workers in the 
U. S. is engaged in automotive 
work, more than in any other 
field except agriculture. 

George F. Ziesmer, NADA presi- 
dent, accented Kneebone’s views, 
calling the auto industry “the 
greatest single force for social 
change and economic development 
in history.” 

Other principal speakers at the 


| convention were J. A. Ayers, Chat- 


tanooga, Tenn.; Gene Ochsenreiter. 
retiring association president, and 
Henry J. Taylor, radio commenta- 
tor. 

Association membership of 1,002 
dealers was reported an all-time 
high. 


‘Check Required _ 


For Older Cars 
In Rhode Island 


PROVIDENCE, R. I.—(UTPS)- 


now classed as a jalopy in Rhode 
Island. 
The motor vehicle registry an- 


|/nounces such ancient vehicles will | 
|/not be registered without an 


in- 
spection. Registrar Laure B. can] 
sier said that any person seeking to | 





series of service schools being held 
across the country for Packard’s 
regional and zone service personnel. 

The first of the two-day schools 
took place in Detroit last week and 
was attended by Central region 
service specialists. Schools were 
scheduled for New York on May 19 
and 20; Chicago, May 23-24; Kansas 
City, May 26-27, and Oakland, Calif., 
June 2 and 3. 


ADVERTISEMENT 








(kel ai ia ised bert. 
AUTOMOBILE FREIGHT CAR UNLOAD- 


ING made easy. Special pulley and shaft | 
used with your own one-half inch heavy: | 
duty power drill lifts racks to ceiling of | 
freight car in five minutes. Pulley and 
shaft, $15.65 postpaid. Send check or 
money order. 


Brunette Tool Company, Inc. 
112 Stanley Street New Britain, Conn. | 





register a 1940 or earlier car will be 
issued plates but, in addition, will | 
be given a blue slip which must be 
taken to a certified automobile re- | 
pairer and filled out after his car 
has been thoroughly inspected. 

Providing the inspection has not | 
been completed within 10 days, the | 
registry will send inspectors to! 
check the automobile and if the | 


| owner has neglected to have his car | 
-| checked, 


inspectors will be author- | 
ized to remove plates from the car. | 

Lussier said the inspection will | 
involve a check of headlights, horn, | 
mirror, footbrake, tires, taillight, | 
windshield wiper, steering gear, | 
emergency brake and, in the case | 
of trucks, reflectors, directional sig- 
nals and truck markings. 

Before the annual period of re- 
newing registrations next March, a 
plan is to be worked out for inspec- 
tion of all cars more than eight 
years old which now have registra- 


| tions. 


‘Goodrich Offers 
‘|New Truck Tire 


AKRON. —A new tire, the “Super 
| Highway,” built especially for high- 
| speed long-distance service in over- 
the-highway hauling, is announced 
by B. F. Goodrich Co. It has been 
| road tested by many of the ior 


| highway haulers and inter-city bus 


lines, and the company says it gives 
additional miles and more recaps 
at a lower cost per mile. 





Copies of the latter and the “dis- | 





| Any car older than 1941 vintage is | CHRYSLER 
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Comparison of Advertised Delivered 
Prices of Current Cars 


Compiled by Automotive News 


(This comparison of advertised delivered prices of various makes of cars is based on prices in effect 

May 19, 1949. They include factory retail prices at the factory and provisions for dealer delivery 

and handling charges and for federal taxes. They do NOT include transportation, state sales taxes, 
license or title fees, accessories, or various items of factory installed or optional equipment.) 

































































*Delivered prices in New York City. 
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4-Door 2-Door Sedan Club Business Conv. Station Utitity 
Sedan Sedan Coupe Coupe Coupe Coupe Wagon Sedan 
CHEVROLET 
Fleetline Special $1,471 $1,424 
Fleetline Deluxe ... 1,550 ‘ 1,503 
Styleline Special ................ 1,471 $1,424 $1,429 $1,350 y ies 
Styleline Deluxe er eee 1, 550 1,503 1,519 $1,868 $2,278 
FORD 
ie Ag eaebwise s 4-604; 1,472 1,425 1,333 
ME svbcebccvescsduce 1,559 1,511 1,511 j 
0 ee eer rere re 1,546 1,499 1,420 
ok | ree eee ree 1,638 1,590 1,596 1,949 2,264 
PLYMOUTH 
EE vias dia:i'ew vs evs se 1,386 1,855 
POUND FEO. os cecvscs. 1,566 1,534 
Special Deluxe P18 ....... 1,644 1,618 1,997 2,387 
STUDEBAKER 
Champion Deluxe ..... : 1,689 1,657 1,683 1,588 
Champion Regal Deluxe . 1,762 1,731 1,757 1,662 2,086 
Commander Deluxe ....... 2,019 1,988 2,014 1,919 
Commander Regal Deluxe 2,141 2,109 2,135 2,041 2,468 
kk a eee 2,328 
PONTIAC 
Streamliner Six Standard . 1,755 1,705 
Streamliner Six Deluxe ‘ 1,850 1,800 
Streamliner Eight Standard ... 1,824 1,733 
Streamliner Eight Deluxe ....... 1,919 1,868 : 
Chieftain Six Standard .... 1,776 1,726 1,726 1,603 2.559 $1,765 
Chieftain Six Deluxe ......... 1,871 1,821 1,821 2,153 2.638 
Chieftain Eight Standard . 1,844 1,794 1,794 1,671 , 2,627 1,832 
Chieftain Eight Deluxe ...... 1,939 1,889 1,889 2,221 2.706 
NASH 
SANE SS cw as 5.09 1,811 1,786 1,808 
600 Super Special .......... 1,849 1,824 1,846 
Ambassador Super ............. 2,195 2,170 2,191 
Ambassador Super Special . 2,243 2,218 2,239 
Ambassador Custom ............. 2,363 2,338 2,359 
OLDSMOBILE ; 
Series 76 Standard ............. 1,848 1,774 1,748 2,164 
ree 1,990 1,916 1,889 
Series 66 Giandard .............. 2,265 2,191 2,164 2,580 . 
Series 88 Deluxe ................ 2,396 a 2,322 2,295 3,317 
Series 98 Standard .............. 2,521 2,447 
Series 98 Deluxe .......... 2,615 2,541 2.994 
DODGE 
Wayfarer D29 ............ 1,758 1,631 1,747 
Meadowbrook D30 .............. 1,868 : ; 
ee ree 1,947 1,934 2,349 
KAISER 
ee eee eer 1,995 2,088 
et a nse hehe s Maas h0es 2,195 ae 
| DeSOTO 
Deluxe 2,006 1,996 
EE Du Gen eeinn otk tine ee 2,194 2,176 2,598 
|MERCURY.. 2,031 1,979 2,410 2,716 
EE aca: 08 2,159 2,139 
0 2,354 2,333 2,766 
I  efteb si :20'x 34 bo 0a Hem 2,640 2,614 
| 2,761 2,735 3,241 
| BUICK 
Super ...... 2,174 2,075 2,603 3,203 
= 5 cos ge case ean eon 2,758 2,639 3,176 3,765 
| HUDSON 
Super Six ... 2,207 2,156 2,203 2,053 2,799 
Super Eight ..... 2,296 2,245 2,292 
Commodore Six .... 2,383 2,359 2,952 
Commodore Eight . 2,472 2,448 3,041 
PACKARD 
BE iisie.a'v'e 2,249 2,224 3,449 
Deluxe Eight 2,383 2,358 
EE peng aie 9.0% 2,633 2,608 
OS re 2.919 2,894 3,350 
Custom Bight ................ 3,975 4,520 
FRAZER............. Sat anaes 2,395 
ERM cic ccc senedoeeouass 2,595 
| CADILLAC 
Series Gl ......-.seee 2,919 2,814 ; 
Series 62 ...... 3,076 2,992 3,523 
Series 60 . 3,859 
Series 75 ... 4,791 
LINCOLN 2.575 2,527 
Cosmopolitan 3,238 3,186 3,948 
CROSLEY ........ 959 at 959 991 
WILLYS-OVERLAND 
EN ca eae ea a eee se 1,602 1,709 
IE Since ee es ee oe cle bad 1,814 1,866 
RR PRR RERNRNOREE 1,595 —‘:1,520 aids te 3,795 ‘1,870 
FORD OF BRITAIN*............... 1,568 1,398 : om 
HILLMAN MINX*............. 1,799 — “an 1,896 i) 
RENAULT*............. net ds 1,095 ; 


















_ TRUCK SECTION 


| the economy is returning to normal. 

Sellers’ markets have given way 
| to buyers’ markets in all but a few 
jlines, requiring greater selling ef- 
| fort, a revival of prewar merchan- 


Automotive Finance... 

SD 
|dising inducements, and price con- 
|cessions. Competition, the driving 


| ' Good Business Seen 
< e = For Several Years cautn comme Inte gat, it amen 


| “Normal, as used here, bears no 
‘ tis a : — _| relationship to prewar normal, if 
| sce recession increasing in inten. for no other reason than that, of 
a b. lativel derat | population growth. It is estimated 
(THE business and price adjust- | Proving to be re watiees hort in |that the 1950 census will show the 
ments now in progress will lay |©Verall and comparatively short in |U. S. to have a population of 150,- 
the basis of an era of good — | duration. a | 000,000, as compared with 131,669,000 
lasting several years, according to ‘ ; |in 1940, an increase of 14 percent. 
conclusions reached by Standard & A 14. that be really happening now, | «An additional factor fo the 
Poor's Corp., in a special study of |“ > in the firm's opinion, is that) pighor standard of living achieved 
the industrial and investment out- by a large part of the population. 
look. Data on the distribution of in- 
Finding the economic structure come, as well as the average 
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By George Deery 
Associate Editor 








Auto Stocks 





| basically healthy, the —— ie “a 16 es increase in real wages of various 

= Th ‘ ti fore the Sphinx of the Sahara | POints out that many potentia Yhrysler +. 5B 7 industries, point to that attain- 

nat de Desoto Seen a ideal vertine veld te deat ean, Gespite the cloims made | demands remain to be translated | Crosley .......... 4% 6% ment, People do not readily 

for the camel. Zeman Motors, Inc. (DeSoto), Wyckoff, N.J., delivered the Suburban to the | into actual demands as the price | General Motors .. 57% 59% relinquish advances in_ living 
Hamilton Wright Organization for the filming of "A Camera Adventure in Egypt. | level is lowered. Hudson .......... 11% 11% standards. 

— —— - j | Moreover, the tremendous money| Kaiser-Frazer ... 5% 6 “These two considerations sug- 

Albee—Elmira will be headquarters for Pontiac| supply created by wartime financ-| Nash-Kelvinator . 12% 12 gest a permanently larger market 

ss . sales and service, and that the Gen-|ing is virtually permanent, placing| Packard ......... 3% 4 for goods than was known before 

Albee Motors (Pontiac-GMC),| ¢raj Motors truck distributorship|a floor under the credit structure, | Studebaker ...... 20% 19 the war. Tentative studies lead us 

Elmira, N. Y., has announced plans! wj]] remain at the southwest cor-| it states. | P ccesscacces Th % (to believe that a potential floor 

to erect a new building at the/ ner of the same intersection. | “We are convinced eee | Willys-Overland . 4% 5 exists under industrial production 

r of State and E. nn a |sion as severe as in ev-el OF Average for — — in the neighborhood of 150-160 on 

Sorte COERe AUTOMOTIVE NEWS production and | 1999-32 is out of the question,” the; 109 Stocks ...... 17.43 17.58 |the Federal Reserve Board's index, 


Second Sts. Robert C. Albee ir, | registration figures tell the story of output 
owner, has said that the structure /and sales every week 





report concludes, “Instead, we fore- as compared with a current figure 
72 $$ ‘ai ' a as, of approximately 185, Once the ad- 
justment to a lower level is ac- 
complished, industry can make 




















If you want to CUT COSTS 
.- . CUT WEIGHT! 


Take advantage of the extra 
strength of U-S-S Stainless 
Steel and engineer weight 
out of trailer construction. 
The almost incredibly light 
weight that can be attained 
adds many extra pounds to 
payload carrying capacity, 
means extra revenue and 
extra profits on every freight 
haul—means lower operating 
costs on every empty run. 


U-S-S Stainless Steel is 
a perfected, service-tested 
Stainless that allows a wide 
latitude in design and per- 
mits the employment of the 
most advanced manufactur- 
ing techniques, and it is 
available for early delivery. 




















SHEETS - 


“The best investment we ever made” 


that’s what they say about 


STAINLESS STEEL trailers 


sk operators of Stainless Steel 
A equipment and you'll get a lot of 
different reasons why they swear by 
Stainless construction. 

One big operator in Philadelphia 
says, “We find Stainless Steel units 
cheaper to operate. They have run ap- 
proximately 100,000 miles and are 
just as good as when purchased.” An- 
other in Akron, Ohio, states, “Many 
savings have been effected through 
the longer life of this construction as 
it is rust resisting and no yearly paint- 
ing is required.” A famous packer in 
Chicago has this to say, “The meat 
business is hard on trailers, due to the 
chemicals involved in cleaning the 
units and also because of the brine, 
salt and ice solutions we use for refrig- 
eration. However, we have experi- 
enced practically no corrosion on our 
Stainless Steel trailers.” 

But why go on? Stainless Steel gives 
such money-saving results because it 


combines maximum strength with 
maximum corrosion resistance. This 
makes it possible to get rid of every 
unnecessary pound of dead weight 
safely — permits construction that 
while lighter than ordinary is yet 
much stronger, and will never be 
weakened by corrosion. 

With Stainless construction you ob- 
tain (1) maximum capacity and 
maximum returns with any type of 
load, (2) maximum strength that pro- 
tects driver, load and vehicle, (3) 
maximum stamina that keeps units 
longer in service and more available, 
(4) minimum fuel and oil costs when 
running empty, and (5) lower license 
fees. That’s why Stainless equipment 
pays for itself. 

If you want to obtain these benefits 
for your equipment and need practi- 
cal engineering advice and the latest 
fabricating data to help you apply 
U-S-S Stainless Steel, call on us. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO 


- MATIOWAL TUBE COMPANY, PITTSBURGH 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 







STRIP - PLATES - BARS - BILLETS - PIPE 



















U°S°S STAINLESS STEEL 


* TUBES 


- WIRE - SPECIAL SECTIONS 











excellent profits on the basis of 
production at 160. 
* * . 

“"INHE stock market for more than 

2% years has prepared for the 
change now taking place in the 
economic trend. In the interim, our 
broad stock price index has fluc- 
tuated meaninglessly in a range of 
15 percent to 30 percent below its 
1946 high, representing the longest 
period on record in which investors 
have anticipated a recession. 

“Stocks became progressively 
cheaper as profits mounted, with 
the result that the average price- 
earnings ratio in 1948, as meas- 
ured by the 50 industrial stocks 
in the Standard & Poor’s daily 
index, was the lowest since 1918. 
It may be said—and rightly so— 
that 1948’s record profits were 
transitory, and that any appraisal 
of stock values should be based 
on average earnings over a term 
of years, 

“Taking the 11 years 1938-48, av- 
erage earnings per share on the 
|industrial stocks, adjusted to our 
index, were $10.77, against $22.75 
}in 1948 alone. Even on that con- 
|servative long-range basis, stocks 
jare selling at 13 times earnings, 
}exactly in line with the average 
|price-earnings ratio for that 11- 
| year period.” 


Timken Net Off 
In First Period 


| Timken-Detroit Axle has reported 
;net profit for the three months 
|ended March 31, after provision for 
| depreciation, income taxes, operat- 
jing reserves, etc., but subject to 
|year-end inventory and audit ad- 
|justments, of $1,485,411, equivalent 
to 68 cents per share on the 2,172,- 
343 outstanding common shares, 
Sales for the same _ period 
amounted to $22,959,662. This com- 
pares with earnings of $1,915,335, 
equivalent to 88 cents per share, 
|for the three months ended March 
| 31, 1948, and sales of $28,623,995. 
+ 


| * * 
| Cleveland Graphite Profit 
| Continues to Climb 


| Cleveland Graphite Bronze Co. 
| has reported net sales of $8,958,733 
|}and net profit of $1,052,180 for the 
first quarter of 1949. The profit is 
equal after preferred dividends to 
$1.60 a common share. In the cor- 
responding quarter last year sales 
| were $6,657,354 and profit was $522,- 
| 437, equal to 77 cents a common 
| share. 

| The profit in the latest quarter 
| was lower than the $1,386,886 re- 
| ported for the fourth quarter of 
|} 1948, which included substantial 
|additions to profit on account of 
| year-end inventory adjustments. 
| Without these special additions the 
| earnings would be about the same 
|in the two periods, a statement 
from Chairman Ben F. Hopkins 
and President James L. Myers said. 


| 
| 
| 
| 
| 
| 
| 


Caithness—Bethesda 


| Caithness Buick, Inc., Bethesda, 
|Md., has made formal presentation 
|to Montgomery Junior College of a 
1949 Buick engine for student re- 
search. 


| 
| 
| 
| 
' 
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TRUCK SECTION 





Letterbox 


(Continued from Page 4) 


America to show them how things 
were done there. They all admitted 
that many interesting things had 
been seen and learned in the United 
States, but also all were convinced 
that as far as “service” goes, they 
were on a par, if not superior, to 
many very important American 
dealerships. 


The foregoing also applies to 
other competitive makes, such as 
the General Motors, Chrysler, Pack- 
ard, ete. 


The dealers of all these makes 
constantly try to improve their 
service organizations and many of | 
them, if not the majority, can be 
cited as examples in this respect. 


I feel sure that all who really 
know the dealers of Europe will | 
agree with writer.— Oct. La Mer, 
service supervisor of the Ets. P.| 
Plasman Ford Dealers, Brussels, | 
Ixelles, Charleroi and Ghent. 


* * * 


For Left Foot 


| 


I was interested in Art Allen’s| 
“FOB Factory” comments in the} 
May 9 issue of Automotives News 
comments on how to use the left 
foot in the new clutchless cars. You 
mentioned that about all that’s left | 
for the left foot to operate is the 


headlight dimmer switch. 

This leads me to try out on you 
an idea which thus far has had | 
little appeal to automotive engi- | 
neers but which, if universally | 
adopted, I believe would result in 
some improvement in night driv-| 
ing practice. 

Our sealed beam headlamps are | 
capable of providing reasonably | 
good lighting performance, and_| 
reasonably satisfactory glare re-| 
lief—provided they are (1) aimed 
properly and (2) used properly. By 
used properly I mean providing 
drivers habitually shift to  the| 
lower beam when meeting ap-| 
proaching vehicles. 


I have long felt that we would | 
attain better usage if the driver 
had to hold his foot on the “foot 
dimmer switch” in order to get the 
upper beam. A switch could easily 
be designed which would require 
but slight pressure, and if that | 





Chevrolet Speeds | 
Delivery Process | 
On Training Cars | 


DETROIT.—With approximately 
1,800 Chevrolet passenger cars in 
use in high school driver instruc- 
tion. Chevrolet last week announced 
a new system of allotment designed 
to speed delivery. 

Under the plan, announced by 
T. H. Keating, general sales man- 
ager of Chevrolet, the cars can be | 
delivered to the school directly by 
the dealer. Formerly they were or- 
dered through the usual production 
channels, equipped with descriptive | 
decals in the Chevrolet plant, with 
several weeks or more elapsing be- 
fore delivery. 

New regulations provide that, 
once the school’s application for a| 
new or replacement car is approved, | 
the dealer may take one of the cars | 
he has in stock, install the special | 
controls and insignia and deliver it | 
immediately to the school. The 
dealer later will receive an extra 
car from the factory, above his 
quota, to replace the one thus 
loaned to the school, 

The Chevrolet driver-training cars 
are equipped with dual clutch and 
brake controls which are sold at 
cost to the dealer by the American 
Automobile Assn. Prior to delivery 
to the schools each car is suitably 
marked with decals bearing the 
AAA driver training insignia, 

The cars are loaned to high 
schools and colleges by Chevrolet 
dealers, after the AAA and the 
Chevrolet central office have ascer- 
tained that the school’s driver- 
training program meets accepted 
minimum standards as to number 
of students and qualifications of the 
instructor. More than 3,000 of these 
cars have been loaned to high 
schools since Chevrolet instituted 
its driver-training program after 
the war. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
nethod of reaching the men who want | 
what you have or have what you want! 
See the back pages of this issue, 


- 


ito get the upper; 


pressure is exerted, the upper beam 
is obtained. If the foot is removed 
from the switch, the lower beam 
is obtained. 

With this arrangement, when- 
ever the headlamps are turned on, 
with the dash switch, the lower 
beam is on. Thus for the majority 
of driving—in the city—the foot 
need not rest on the dimmer 
switch. Thus there would be much 
less opportunity for inadvertent 
use of the upper beam. When driv- 
ing on the clear road, out in the 
country, it would be necessary to 
rest the foot on the switch in order 
as mentioned 
previously, it should not be neces- 
sary to require enough pressure 
to make it annoying to hold the 
foot on the switch. 


As a matter of fact, this would 
be no handicap to cars which re- 
tain the clutch pedal. It is difficult 
to visualize the situation wherein 
the upper beam would be required 
when the clutch is depressed. 

Automotive engineers with whom 
I have discussed this idea use the 
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Texas Repairmen 
And School Find 
A Happy Medium 


SAN MARCOS, Tex.—The contro- 
versy between automobile repair 
shops here and the Hays county 
vocational training school over free 
servicing of vehicles as part of a 
veterans training program at the 
school has been settled to the satis- 
faction of both factions. 

The school has agreed to discon- 
tinue customer work. The garages 
and dealers with service depart- 
ments have agreed in turn to fur- 
nish old cars on which trainees can 


MICHIGAN TRUCKER'S AWARD—Edward Mall, an employe of Howard Sober, Inc., Lan- | obtain practical experience. 
sing automobile delivery concern, is the Michigan Trucking Assn.'s “driver of the year." 
The award, given to Mall for an act of heroism in which he risked his own life by saving a 
child in a burning house, was presented by Gov. G. Mennen Williams. Shown at the presenta- 


| tion of the Al Long Trophy—highest award in Michigan trucking circles—are (left to right): 


Florence M. Kiely, MTA managing director; Gov. Williams; Mall, and Howard Sober, presi- 


dent of the company that bears his name. 





argument that it 


is unfortunate | headlamps properly, it is necessary 


that the driver has to keep his|to keep your foot near the dimmer 


right foot on the accelerator all 
the time and therefore it would be 
doubly unfortunate 
also had to keep. his left foot on 


|the dimmer switch when driving | 
on the clear road. 


in order to use the 


However, 


if the driver) 


switch. I cannot agree that resting 
it on the dimmer switch would 
constitute a hardship.—V. J. Roper, 
1600 Holmden Rd., South Euclid, O. 


AUTOMOTIVE NEWS production and 


| registration figures tell the story of ovtput 


and sales every week. 


The only time, under the agree- 
ment, that the school will repair 
private vehicles free is when such 
training is necessary to be consis- 
tent with the training program. 

Garage and automobile men last 
week protested the free servicing of 
automobiles by the school, charging 
that San Marcos shops were losing 
business. 


Brewton Opens 


Brewton Buick Co., Crawford St., 
Winnfield, La., has announced the 
| opening of its new dealership. 





Let Hydraulic Power Do It All 


The Detroit Harvester Hydro-Lectric system provides a 
versatile source of hydraulic power for a wide range of 


push-button control applications. From a single power 


unit, the Hydro-Lectric system raises and lowers front 


and rear door windows, quarter windows, adjusts 


driver’s seat, and operates folding tops on convertible 
vehicles. It can also be supplied for raising or lowering 
rear deck lids, hoods, and back window lights. 


As the pioneer in this field, Detroit Harvester is equipped 
through experience, personnel, and facilities to engi- 


neer and produce hydraulic servo mechanisms which 


combine every desirable advantage at minimum cost. 


We are now supplying car manufacturers with thousands 


of units daily, 


- > 


. 


Hydro-Lectric Top, Window, and Seat Control Systems 
Convertible Tops ¢ Automobile Body Hardware 
Manual Window Regulators « Window Glass Channels 
Power Take-Offs ¢ Contract Production Parts 


Farm Mowers ¢ Power Sweepers 


DETROIT HARVESTER COMPANY. 


DETROIT -« 


YPSILANTI °@ 


TOLEDO +©+ ZANESVI 


LLE 
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Sonneborn Bares 


New Plastic Finish 


NEW YORK.—L. Sonneborn Sons, 
Inc., has introduced a new plastic 
finish, Phenoplast. 

It’s a liquid finish which not only 
“coats” the surface but is said to 
become practically an integral part 
of the material to which it is ap- 
plied. Its secret lies in a catalyst, 


Putnum. 
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| which when added to a phenolic 
resin base, produces Phenoplast. 
| This is said to be the first phenolic 


|plastic finish ever made without | 


| baking or pressure molding. 


Dalsis—Elmira 
sales center for used cars at 400 
| Lake St., Elmira, N. Y. Philip Col- 
lins is manager, assisted by Don 
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because STUR-DEE engineering has been directed 
to the single purpose of providing the most in common- 
sense protection. That's why the STUR-DEE is the 
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Dalsis Motors has opened a new | 
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INDIANAPOLIS.—More than 500 
dealers in Indiana have sent in re- 
plies to a questionnaire on business 
conditions distributed by the Auto- 
mobile Dealers Assn. of Indiana, 
Inc. 

Preliminary results of the survey 
were reported in Automotive News 
(May 9) from publicity releases 
supplied by the association which 
contained a few statistical errors. 


Complete and revised tabula- | 
tions reveal the following facts 
about the business conditions of 
Indiana automobile dealers: 

1. Eighty-three percent of dealers | 
have unfilled orders on hand; 12 
percent have no unfilled orders; 3 
percent could not say and 2 percent 
did not reply. 


2. Order lists have been checked 





|parts and 


recently by 83 percent of dealers 
while 11 percent have not checked 
their order lists and 6 percent gave 
no answer. 


3. Of the 423 dealers who an- 
swered the question of what per- | 
cent of their orders were bona fide, | 
it was revealed that verification of | 
waiting lists showed that 39.8 per- | 
cent were valid orders. (Original | 
publicity incorrectly stated the fig- 
ure as 95 percent.) 


4. Dealers call an average of 3.33 
names before making a sale. 


5. Cash deposits with orders are 
required by 37 percent of the 
dealers while 61 percent do not 
require any deposit and 2 percent 
did not answer. 


6. Immediate delivery on orders 
is promised by 12 percent of the 
dealers while delivery is promised 
within 30 days by 17 percent, 60 
days by 24 percent, 90 days by 23 
percent, six months by 11 percent, 
one year by 4 percent and 9 percent 
did not answer. 

7. Ten percent of the dealers said 
there are more customers coming 
to their showrooms voluntarily, 52 | 
percent said there are less, 36 per- 
cent said it was about the same as 
last year and 2 percent did not} 
answer. 

8. Biggest demand is for deluxe | 
models said 64 percent of the deal- 
ers, while 29 percent said there was 
bigger demand for standard models 
and 2 percent did not answer. | 

9. Serious resistance to prices 
of current models is prevalent 
according to 51 percent of the 
dealers while 45 percent said 
there was no serious resistance 
and 4 percent did not reply. 

10. Time payment sales have in- 
creased in the past several months | 
according to 76 percent of the deal- 
ers, while 21 percent said there was | 
no increase and 3 percent failed to 
comment. 

11. Of dealers replying to the pre- 
vious question, a majority said the 
average increase was 34.46 percent. 

12. On the question of which 
financing problem offered the great- 
est sales resistance, 20 percent 
claimed it was getting together the 
down payment, 29 percent said it 
was making the monthly payments, 
25 percent said both and 10 percent | 
did not answer. 

13. On Regulation W (questions 
submitted when the limit on con- 
tracts was 21 months), 59 percent 
of the dealers said extension of con- 
tract limitations to 21 months made | 
it easier to sell cars, 35 percent said 
it had not and 6 percent did not 
answer. 

14, Sixty-three percent thought 
Regulation W should be amended 
to allow more months to pay, 8 
percent said fewer months, 4 per- 
cent wanted smaller down pay- 
ments, .6 percent wanted larger 
down payments, 26 percent said it 
should be left as is and 6 percent 
did not reply. 

15. A total of 44 dealers said that 
service business is up 
19.07 percent compared to a year 
ago, while 216 dealers said it was | 
down 25.28 percent, 157 said it is 
about the same, four were unable 
to say and 48 did not answer. 

16. Four percent of the dealers | 
said the biggest demand for used | 
cars is in the price range below} 
$300, 21 percent said $300-$500, 34 
percent said $500-$750, 28 percent | 
said $750-$1,000, 7 percent said| 
$1,000-$1,250, 2 percent said $1,250, | 
.2 percent said $1,500-$2,000 and 4/| 
percent did not reply. 

17. On the question of a com- | 
petitive new-car market, 38 per- | 





| 





Indiana Dealer Survey 


Business Condition Questionnaire Reveals 
Actual Picture of Auto Market 


cent said it was here now, 21 per- 
cent said it will return in three 
months, 30 percent expect it to 
return in six months, 8 percent 
said one year and 3 percent did 
not respond. 





TRUCK SECTION 


| percent could not say and 2 percent 
did not answer. 

20. Twenty-three percent of the 
| dealers said they will sell less 
than 50 cars this year, while 39 
percent will sell 50-100 cars, 23 
percent will sell 100-300, 7 percent 
will sell 300-500, 5 percent will sell 
over 500 and 3 percent did not 
reply. 

21. Total dollar sales volume in 
1949 has increased an average of 
19.95 percent over 1948 for 153 deal- 
ers, while 152 said their total dollar 





18. Three percent of the dealers|sales volume has decreased 20.42 


thought that general business con- 
ditions in their communities were 
better than they were six months 
ago, 75 percent said they were not 


as good, 19 percent said about the | 


same, 1 percent couldn’t say and 2 
percent did not answer. 


19. Business conditions in their 
communities will improve within 
the next six months in the opinion 
of 16 percent of the dealers, while 
56 percent expect conditions to re- 
main as they are, 16 percent predict 
a slackening off, 6 percent see busi- 
ness slowing down considerably, 4 


percent. No answer was received 
from 163 dealers. 


22. Net profits this year have de- 
creased 19.57 percent compared to 
the same period last year for 49 
dealers, while 237 dealers said their 
net profits has increased an aver- 
age of 24.76 percent over last year. 
One hundred dealers did not an- 
swer this question. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 


Wa n fe d General Manager and Sales 


Director for successful dealer of Amer- 


ica’s outstanding fine car, located in 


important large Southwest city. Proven 


automotive experience essential. 


Offered: 


Great Opportunity in a 


prosperous area. Generous remunera- 


tion—salary plus profit-sharing bonus. 


No investment required. 


* 
th iS: Write or Wire Box AN42, 


Automotive News. All inquiries will be 


held confidential. Members of our 


organization know of this offer. 
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REACH OUT 
FOR NEW 
BUSINESS 


Modern Holmes Wrecker Service 
is a sure way to Expand Service Operations, 
It enables you to reach out miles in any 
direction and bring in the most profitable | 
shop work. See your aa 
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GM Awaits Pay Shift... 





Peace Efforts Pushed | 
By Ford, Union 


(Continued from Page 1) 


sands of families who are suffering 
because of this strike are victims 
of political cross-currents within 
the UAW, and not of irreconcilable | 
company-union differences. 

“In our opinion, if the leader- 
ship of this unwarranted strike 
had concentrated as much on 
reaching a reasonable settlement 
with us as they have on finding 
a way of pulling their political 
hot potatoes out of the fire, this 
strike would have ended long 
since, and perhaps would never 
have started. ... 

“Perhaps we could save our- 
selves the great expense and dis- 
ruption of continuation of this 
strike if we were to agree post- 
haste to any expedient which could 
save the face of a small group of 
embarrassed union leaders. 

“But we feel that in doing so, 
we would be both selfish and short- 
sighted, and would actually betray 
for immediate gain the only sound 
basis for progressive labor-manage- 
ment relations here or anywhere 
else—that of mutual responsibility 
under contract.” 

* + * 

pos charge of “politics” ap- 

parently was an allusion to 
widespread reports of personal po- 
litical differences between UAW 
President Walter P. Reuther and 
Thomas Thompson, head of Ford 
Rouge Local 600, the largest in the 
UAW with 60,000 union-shop mem- 
bers. 

Under the company’s strike-truce 
proposal, the union would have 
amended its strike authorization to 
let all Ford workers return to their 
jobs, except those in the buildings 
directly involved in this dispute. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 





real competition ven, 
AUTOMOTIVE FUNDAMENTALS. By 
Irving Frazee and Earl L. Bedell. Cover- 


ing the entire field of automotive main- 
tenance and operation. $4.90 postpaid. 

THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 


formal portrait of an industrial genius who | 


was also a most unpredictable human be- 
ing.’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. §3.75 
postpaid. 

AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $5.00 postpaid. 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B 
Van Tassel, 
Three books—Book No. 1, $2.00. Books 
2, $3.00 each postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 


sidelight history of the fabulous motor | 


car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. | 


A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present 
Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in | 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, §2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, | 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition. 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY — 1900 | 
TO 1 pages, 1,000 illustrations. | 
Paper-bound, | 


852 
Deluxe edition, $5 postpaid. 
4.50 





A saga of whirling 
Lewis. $3.50 post- 


MOTOR MEMORIES. 
gears by Eugene W. 
paid. pee 3 
FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound 
$1.50 postpaid 

FLOYD CLYMER’S INDEPENDENT TEST 





REPORT OF POST-WAR STUDEBAKER | 


CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 
FLOYD CLYMER’S [INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 


FLOYD CLYMER’S INDEPENDENT TEST | 


REPORT OF 1949 


postpaid. 
COMPLETE 1948 INDIANAPOLIS 5 
MILE RACE SUPPLEMENT. By Floyd 
Clymer. $1.50 postpaid. 

BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


FORD OARS, $1.50 


Dealer Business Consultant | 


Operations actually strikebound 
were the B assembly building at 
the Rouge and the Lincoln-Detroit 
| plant. 
| The plan would have enabled 
| Ford to resume branch plant as- 
sembly of Ford cars and trucks 
because of the restoration of the 
parts flow from the Rouge. Con- 
tinuation of the Lincoln-Detroit 
stoppage, however, would have 
prevented the company from re- 
opening Lincoln-Mercury branch 
plants. 

A total of 97,000 Ford workers 
would have ended their enforced 
layoffs, 
tual strikers on the idle list. 

The plan was spurned by Emil 
Mazey, UAW secretary - treasurer 
and acting strike director in the 
absence of Reuther, who was at- 
tending a CIO executive board 
meeting in Washington. Mazey said 
the proposal was “merely a varia- 
tion of the old employer trick of 
divide and rule.” 

* - * 
Bots sides restated their posi- 
tions on the basic dispute dur- 
ing the week. 

The union said it was demanding 
a written agreement with the com- 
pany that would fix the speed of 
assembly lines, provide for uniform 
spacing between jobs on the lines 
and require balanced distribution 
of manpower over the entire line. 

This type of pact, said the un- 
ion, would terminate alleged 
speedups following assembly 
schedule losses for reasons not 
caused by workers. 

The company said such an agree- 
ment would pave the way for ex- 
tensive “featherbedding” and en- 
croach on what it described as 
management’s prerogative to fix 
production rates. 

Ford again denied that final as- 
sembly workers in the Rouge and 
Lincoln plants were being “speeded 
up” or required to perform at a 
pace endangering their health and 
safety. 





* * * 


QPoTiiGnr in the wage situa- 
tion, meanwhile, turned to Gen- 
eral Motors and the steel industry 
as Ford served notice it would not 
enter into pay negotiations while 
the speedup strike was in progress. 
| General Motors and UAW offi- 
cials were awaiting release of the 
government’s consumer price index 
for Apr. 15, which will determine 
whether GM workers receive an- 
other cut 
wage allowances June 1. 
GM workers are already as- 
sured of a three-cent-an-hour in- 
crease in their base pay rates on 
June 1, as a result of the “annual 
improvement factor” clause intro- 
duced in the GM contract a year 
ago. This clause was suggested 
| by the corporation as a move to 
bolster employe standards of 
living. 

Although the “annual improve- 
;}ment” raise cannot be affected by 

| cost-of-living trends, quarterly cost- 
| of- -living allowances are subject to 

the price index. On March 1, the 
last adjustment date, GM workers 
| received a two-cent hourly reduc- 
|tion, which the corporation linked 
with price cuts in all its motor ve- 
| hicle lines. 





* * * 


,ORMAL DEMANDS for pen- 
sions programs, social-security 
|benefits and hourly wage hikes 
were served on members of the 
steel industry by Philip Murray, 
| president of the United Steel Work- 
|ers-CIO. Negotiations with U.S. 
| Steel, the 
were scheduled to get under way 
next month. 


in their cost-of-living | 


industry pattern-setter, | 
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| show window display created by George 
| Beaumont, Tex. 
| inspection of the car and camping equipment. 


4-Cylinder Series 
‘Added to Hercules 


leaving less than 5,000 ac- | 





|tors is now in a position to offer 15 











Ford, replying to the UAW’s re-| 


quest for opening of wage and con- 


jtract talks, said it felt “most em- | 


phatically that the atmosphere of a 
major strike would not lend itself 
to an orderly and reasonable settle- 
__ {ment of our contract problems.” 


Bugas proposed that wage nego- | 


tiations be confined to four-hour | 
sessions on alternate days. He fur- | 


|ther suggested that negotiating 
|teams be limited to six men on| 
each side. 





VACATION REALISM IN CLARK'S DEALERSHIP—An inviting note was achieved in this 
Clark, president of George Clark Nash Motors, 


lark reports that the lepley attracted many into the showroom for closeup 





duction applied to first-line, first 
quality, new-car-type tires, and 
that tradein allowances would con- 
|tinue to be made on old tires. A 
> o typical Atlas 6:00x16 tire, which 
Line of Engines formerly sold for $15.95, was selling 

last week for $12.92, or $3.03 less. 

CANTON, O.--Further expansion 

of its extensive line of two, four 


and six-speed heavy-duty gasoline | the Industry, read by everyone who counts 


engines is announced by Hercules | in America’s No. 1 Industry . . . an esti- 
Motors Corp with the addition of mated more than 100,000 readers weekly! 


the “JX4” 
models, 
The new models consist of: 


series of four-cylinder | 


Model |} 


“JX4E”"—3%” bore by 4%” stroke, 
164 cu. in. displacement; Model 
“JX4C”—3%” bore by 4%” stroke, 
188 cu. in. displacement; Model | 


“JX4D”"—4” bore by 4%” stroke, 214 | 
cu, in. displacement. 

These new Hercules four-cylinder 
gasoline engines are for general 
purpose power application. They 
parallel in design the popular “JX” 
series six-cylinder engines which 
are now used extensively in the 
automotive, agricultural and indus- 
trial fields. 

The “JX4” series is equipped with 
five main bearings and the crank- 
shaft is counterbalanced for double 
assurance of smooth, vibrationless 
operation, and to reduce bearing 
loads. The crankshaft is also Tocco- 
hardened to permit the use of bear- 
ing metals of relatively hard and 
long service qualities. 

A positive oil seal at front and | 
rear of the crankshaft is further 
protection against oil escaping at 
these points, Hercules said. 

The main and connecting rod 
bearings are of the precision type. 
The main bearings are _ brass- 
backed, babbitt-lined. The connect- 
ing rod bearings are steel-backed, 
copper-lead lined and lead plated. 

With the “JX4” series three mod- 
els added to the gasoline engine 
and power unit line, Hercules Mo- 








ANTHONY 


different series and 33 models, in 
two, four and six cylinders—in a| 
power range from 3 to 240 horse- | 
power —and piston displacements | 
from 39 to 935 cubic inches. 

This is coupled with the 14 series 
available in the Hercules Diesel 
line of engines and power units in 
14 series and 30 models, with a 
power range from 12 to 500 horse- 
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Hammond Heads 


Federal Again 


DETROIT.—Reelection of George 
H, Hammond as president and gen- 
Motor 


eral manager of Federal 
Truck Co. was 
announced last 
week by directors 
of the firm. 
Hammond is 
now entering his 
second year as 
president, having 
taken over lead- 
ership of the 
company in July, 
1948, upon the 
retirement of T. 
R. Lippard. 
Other officers reelected were Fer- 
dinand L. Ruddon, vice-president 
and assistant general manager; 
Chandler A. Rogers, secretary and 
treasurer; Edmund C. Dickerson, 
assistant treasurer, and Marvin L. 
Hudson, assistant secretary. Stock- 
holders also voted to retain the 
present board of directors which, 
in addition to George H. Hammond, 
includes Lippard, Martin L. Pulk 





G. H. Hammond 


AUTOMOTIVE NEWS, the Newspaper of | cher, Chandler A. Rogers, Edward 


A. Skae, Ferdinand L. Ruddon and 


Mark y Burrell, 





Use THIS SIMPLE 


LOADER 


AND UNLOADER 
Has Only One Cylinder 
and One Valve 


|tions throughout Ohio. 


power and 113 to 1468 cubic inch 
displacement in two, four, six and | 
eight cylinders. 


Standard Lowers 
Atlas Tire Prices 


CLEVELAND.—Standard Oil Co. 
(Ohio) last week announced price | 
cuts of 19 percent on Atlas pas- | 
senger and truck tires and tubes. 
The company markets the tires as | 
its own brand in Sohio service sta- 


| 
| 
| 





The announcement said the re-| 





Turnpike ‘Park-Down’ 
Held ‘Irresponsible’ 
WASHINGTON. — The recent 
“park-down” demonstration at 
an entrance to the Pennsylvania 
Turnpike by truckers is called 
“an outstanding example of ir- 
responsible action breeding only 


ill-will,” in a bulletin of the 
Truck- Trailer Manufacturers 
Assn. 

“The entire newspaper ac- 


count was unfavorable to the 
highway transportation indus- 
try. No mention was made of 
the prevailing restrictive law 
which brought on the demon- 
stration, and the public was left 
with the impression that the 
drivers were lawless hoodlums,” 
TTMA’s bulletin added. 





With “Lift Gates” on your trucks you will 
make more deliveries daily. Keeps trucks 
on the move, reduces trucking costs, adds 
to trucking profits. Time killing work and 
lifting is avoided. Personnel accidents and 
merchandise damage claims are cut to a 
minimum, There are more “Lift Gates” in 
use than all others. Simplicity of design is 
one reason .. . ruggedness is another. 
Extra features*—perfected by six years of 
field experience—are more reasons why 
most of the truck loaders you see are 
Anthony “Lift Gates.” Write for literature 
and prices. 


“ANTHONY ‘Lift Gate’”’ Features: 


CUTS 
DELIVERY 
COSTS 
50% 













“Level lift’ to avoid 
loads rolling or toppling 


*“LIFT GATE” rests on | *Loads from all sides at 
ground. No protrusions fall levels with ‘Quick 
to a easy loading. | Detachable”” Ramp. 
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of Knickerbocker Motors, Inc., a 


of the Americas, New York City. 
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Irving Geist, board chairman of | 
Joan Kenley, Inc., and vice- chair- | 
man of the board and director of | 
Consolidated Retail Stores, 
has been named board chairman | 


|the deale ambien, which will 


new Ford dealership at 610 Avenue littiere. 





Ray Impellittiere is president of 


AUTOMOTIVE NEWS Want Ads. 





STON = MOTOR COMPANY’S 


ultra modern new building 
uses radiant heating with 


BYERS WROUGHT IRON PIPE 


Every modern feature that contributes to attractiveness or 
efficiency is included in the new Ford Garage of the Stone 
Motor Company at Coshocton, Ohio. The 100 x 200-foot 
building, housing office, show-room and shop, is equipped 
with a radiant heating system. Byers. Wrought Iron pipe 
was used for the coils, which are embedded in the con- 
crete floor. Over a hundred garages constructed in 
recent years have used this proven method of heating to 
keep floors warm and dry, minimize excessive heat loss 
when doors are opened frequently, and keep employees 
comfortable. For details on a typical installation, ask 
for Case Study No. 5. 


A. M. BYERS COMPANY 


Established 1864 
PITTSBURGH, PENNSYLVANIA 





RUGGED - STREAMLINED - WRECKERS 


BUILT FOR ANY MAKE OR CAPACITY CHASSIS 





COLLAPSIBLE FOLD-WAY WRECKER 


for any make chassis with 4-speed transmission and pickup box 
%-%4-1 ton chassis. Can be converted from wrecker to pickup unit. 
Allows you 90% of your pickup box for service work. 


PHONE - WRITE - OR WIRE FOR PRICES 
AUTO-TRUCK EQUIPMENT COMPANY 


8300 Lyndon Detroit 21, Mich. 
Phone WEbster 3-9040—3-9041—3-9042 








COMPLETE SS 
CONVERTIBLE TOPS... 


Dealers! Cash in on the fast selling new 
“Storm-King”, the replacement top cus- 
tom-tailored to fit all cars, 1928-1949 
models. Tan or black. Easily installed. 
Workmanship and fit guaranteed by ARO, 
largest maker of replacement convertible 
tops. ACT TODAY! 


Write or Phone 
for Discounts 
Telephone 
KEnmore 6-3443 


ARO MFG. CO. 


702 Beacon St., Boston, Mass. 


| opened early this month. Other 
members of the Knickerbocker | 
board are Robert E. Hannegan, | 
Inc.. former postmaster-general ; Robert 

’|D. Sidel, who is executive vice- 
chairman; Julius Cohn and Impel- | 


There are profit-making opportunities in 








be|U, Ss. Survey Shows... 


(Continued from Page 37) 


| only upon approval of the bond is- 
sue by the voters. 

NortH Dakota—A 2-cent gasoline 
| tax increase was approved by the 
legislature, but its operation was | 


committee. It has already been an- 
nounced that a gasoline tax in- 
crease and new revenue measures 
will be proposed again at the 1951 | 
legislative session. 





_TRUCK SECTION 


| Auto Taxes Rise in 18 States 


| nue, as compared with some $9,000,- ; not at this writing reached Gov. 
000 in extra funds sought by the/| Gibson, who recommended the bill. 


West Virainiu—Passed a bill pro- 
viding for a permanent 5-cent gaso- 
line tax rate. Heretofore, West Vir- 
|ginia has had a regular rate of 4 
| cents a gallon, with an extra added 


|gram recommended by an interim 


suspended by petitions providing | 
for a referendum at June, 1950, pri- 
mary election. The tax boost would | 
raise the rate from 4 to 6 cents a 
gallon. The legislature also appro- 
priated $8,350,000 for the general 
fund to match federal highway con- 
struction grants in the next bi- 
ennium. 

OKLAHOMA—A 1-cent gasoline tax 
increase, bringing the total rate to 
6% cents a gallon approved by both 
legislative branches, but had not at | 
this writing reached Gov, Turner, 
who advocated the bill. 


Orecon—lIncreased the gasoline 
tax from 5 to 6 cents a gallon; 
raised the annual automobile regis- 
tration fee from $5 to $10, and in- 
creased truck and bus taxes, to 
raise a total of $8,000,000 in addi- | 
tional annual revenue. The added 
funds will enable a start on a $476,- 
000,000 highway modernization pro- 


committee as a 15-year project. 


PENNSYLVANIA — Increased gaso- 
line tax from 4 to 5 cents a gallon 
to aid in financing a $200,000,000 | 
new highway construction schedule. 
Created a state highway and bridge 
authority, to handle a $40,000,000 
bond-financed highway program. 
Also created a highway planning | 
commission to develop a long-range | 
highway program. 

SoutH Dakxota—Only two of half 
a dozen new revenue sources rec- 
ommended by an interim study 
committee to bring in new highway 
funds were enacted. These were a 
new-car tax increase to 3 percent | 
and dedication of the motor acces- | 
sories sales tax to highway use. | 








| inadequate business information. 


| problem of inventory valuation in 





Together they will provide some | 
$1,650,000 in additional annual reve- | 


Willys Head Sees 


Uncertain Future 


Mooney Cites Drop 
In Corporate Profit 


MILWAUKEE.—Danger signals 
are flashing for American business, | 
according to James D. Mooney, 
board chairman of Willys-Overland 
Motors. 

While profits are declining in size 
they are increasing in economic im- 
portance, Mooney declared at the 
annual meeting of the Wisconsin 


branches of the legislature, but had | 


VerMont—An increase of '% 


|per gallon, bringing total gasoline |two years for secondary road pur- 
|tax to 5 cents, approved by both | poses. 
manent. 
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SOLD THAN ALL OTHER makes Co 
customers on rusting or pitting! No time con- 
-_ 
specifications. 
only as good as the maker who stands back of it. 
Competitively priced, yet a far better guard. 
satisfaction? Sell your cus- 


Here's 
suming replacements! Erie Tubegard’s brilliant 
* Made and guaranteed by Erie—the World’s 
* Heavy gauge 114” OD tubing strongly reinforced 
Simple, 5 minute installation. 
tomers Erie Tubegards and be 


TUBE GARDS DS 
Why:— * Guaranteed rustproof. No complaints from your 
chrome plating is identical with new car chrome 
Oldest Grille Guard Manufacturer. A product is 

where needed to withstand heavier impacts. 
So— why gamble with customer 
sure your customers will be 






Low cost protection 
to price conscious 










 Leyers of: completely satisfied. 
1949... chevrolet | Erie Tubegards are carried by 
1949-200 — leading jobbers everywhere. 
1949 ..-°° “him Why not call your jobber—RIGHT NOW! 





1949 .-+*°" 
1949 .-++**° 
1949 .++*"" 
1949 ees 
19AD wee eee 


DeSoto 

Pontiac 
Mercury 
Kaiser 


‘MANUFACTURING COMPANY, INC. 


2635-45 SO. WABASH AVE., CHICAGO 16 


“World's Oldest Grille Guard Manufacturer 





Manufacturers Assn, 

He pointed out that corporate 
profits in the first half of 1948 
amounted to only 7.2 percent of the 
national income, compared with 8 
percent in 1940 and 10.3 percent in 
1929. Yet industry must now de- 
pend more heavily on its own earn- 
ings for capital funds, Mooney 
added. 

Corporations had to provide for 
65 percent of their capital funds 
out of their own earnings in 1948 
compared with the 53 percent of 

previous years, he said. 

“To meet the needs of a growing 
population, business must expand. 
An increasing share of this expan- 
sion must be paid for out of earn- 
ings. Yet there is a sentiment to- 
increase the tax burden on corpo- 
rate earnings. 

“It is high time for our country 
to take a good long look at the 
function of profits in our economic 
sytem,” Mooney declared. 

“The basic social function of 
profit is to govern the amounts and 
types of goods that are produced. 
If we freeze profits at any arbitrary 
level by indiscriminate taxes, we 
throw our whole production-distri- 
bution system out of balance.” 

Mooney warned that conven- 
tional accounting practices give 








As one example, he pointed to the 


a period of rapid fluctuation in 
prices. 

Depreciation rates offer another 
critical problem, Mooney declared. 








Up to 60% Discount 


1929 - 1949 


Oldsmobile Parts 


kK %& ke 


COMPLETE STOCK 
Fast and Slow Moving Parts 


xk ye * 


PHONE, WRITE or WIRE 
PARTS MANAGER, 


Forest Olds-Cadillac Co. 


7733 FORSYTH BLVD. 
ST. LOUIS 5, MO. 


Telephone: PArkview 2420 


cent | cent on a temporary basis every 


The extra cent now is per- 
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TRUCK SECTION 
Highways & Safety... 





Stress Action Goals 


Of Safety Session 


STABLISHMENT of five region- 
4 al groups to develop ways and 


| Ts IS THE first year that the 
regional grouping method has 


means of achieving wider and more | been utilized by the conference. 


effective use of the “Action Pro- 


gram,” keynote of the President’s 


Highway Safety Conference, has 
been announced 
by Maj. Gen. 
Philip Fleming, 


of the conference. 

The Action Pro- 
gram for High- 
way Safety, 
adopted by the 
1946 presidential conference, is con- 
sidered the most advanced com- 
pilation of highway safety tech- 
niques available today. The _ re- 
gional discussions are expected to 
produce ways and means to de- 
velop a more general attack on 
local and interstate traffic prob- 
lems in accordance with the rec- 
ommendations of the Action Pro- 
gram. 

As a means of exchanging facts 
and ideas the conference has 
grouped states with common traf- 
fic problems into five regions. Each 
regional discussion group will be 
headed by a state governor as 
chairman, a major as vice-chair- 
man, and an experienced highway 
traffic official as secretary. 

The five regional group meet- 
ings will be held simultaneously 
in auditoriums throughout Wash- 
ington, June 1-3. General ses- 
sions will be held before and 
after these meetings. 

Besides the five regional group 
meetings, the eight technical com- 
mittees of the conference will also 
hold separate sessions to consider 
reports on accident records, educa- 
tion, enforcement, engineering, laws 
and ordinances, motor vehicle ad- 
ministration, organized public sup- 





general chairman 






























the regional discussion method, to 
get things done in the highway 
safety program,” Gen. Fleming 
said. “The Action Program for 
Highway Safety tells us what 
should be done. How to do it and 
do it effectively is the theme of the 
1949 conference. 

“Interchange of ideas by repre- 
sentatives of states with common 


the highway death toll which 


reached 32,000 in 1948.” 
wry 


Buffalo Assn. 


Donates Films 


Four sound motion pictures con- 
cerning traffic safety have been 
presented to the Buffalo police de- 
partment by the Buffalo Automo- 
tive Trade Assn, 

The films, 
practices on the part of pedestri- 
ans, motorists and bicyclists, will 
be available to schools, church 
groups and other organizations in 
Buffalo and surrounding com- 
munities. 

Ralph A. Young, president of the 
BATA, made the presentation to 


Offer Reprints 
Of Article on 


Law Enforcement 


“We hope, this year, by use of | 


problems is one means to this end. | 
Out of closer understanding of mu- | 
tual problems it is hoped to reduce | 


which stress safety | 


Police Commissioner Thomas J. | 


An additional 5,000 copies of “En- | 


AUTOMOTIVE NEWS, 


| 


| 
| 
| 
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| bill 


|censes mandatory. 


| 


South Dakota, | 
| which does not require driver li- | 
|censing, has again turned down a | since 1941. Johnson has been sell- 
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Rising Highway Costs 
Cited in Illinois 

L. H. Hendrick, assistant state 
| highway engineer of Illinois, told 
| members of the Farm Bureau that 
the cost of building or rebuilding 
state highways is more than double 
the 1929 average. 

Based on average contract prices 
of 1947, a mile of two-lane highway 
| now costs about $110,000. A bridge 
1100 feet 
widening and resurfacing a two- | 
lane road with asphaltic concrete 
will come to $40,000 a mile. Main- 
tenance costs have also skyrocket- 
ed. In 1929 the state paid $6 mil- 


long costs $50,000, and 


1949 


STEP AND SERVE ON NEW CHASSIS—A Reo DI9XA chassis has been added by Boyer- 
town Auto Body Works, Inc., Boyertown, Pa. For the past several years the company has 
used nine other chassis manufacturer's models. 


Moock Giving Lectures 


To Business Students 

DETROIT.—Harry J, Moock, for- 
|mer vice-president of Chrysler 
|Corp.’s Plymouth division and di- 
jrector of the Chrysler Conference 
of Business Management, basn’t 
“retired” in the strictest sense of 
the word. Moock, last week, was in 
the midst of a series of six lec- 
tures he is giving 300 students at 
Michigan State college in East 
Lansing. 

Moock is presenting the lectures 
under the auspices of the Forest 
H. Akers scholarship foundation 
for senior students who are major- 
ing in business administration 





* * * 


No License in S. D. 


the only state 


which would have made li- 


lion; in 1948, $17 million. The esti- | ‘*#!¢s and marketing division). 
mate for 1950 is $21 million. 


Johnson Buys Fleming 
W. C. Johnson of Libby, Ida., has 
purchased an interest in the Flem- 
ing Motor Co. (Studebaker), Bon- 
ners Ferry, Ida., from Ralph Flem- 
ing, who has operated the business 


ing and servicing Studebaker cars 
at Libby since 1940. 


. Canada Exports 
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Stage Tailspin 


‘During March 


OTTAWA.—Canadian exports of 
trucks, passenger cars and motor 
vehicle parts slumped badly during 
March compared with the same 
period last year, the Canadian gov- 
ernment announces, 

Such exports of trucks in March 
dropped to $355,000 compared with 
$1,890,000 a year ago, and passenger 
ears declined to $640,000 against 
$1,305,000, with motor vehicle parts 
decreasing to $877,000 compared 
with $1,282,000. 

In the first three months of 1949, 
such exports totaled only $2,008,000 
for trucks compared with $3,230,000 
last year, $3,895,000 for passenger 
cars against $4,580,000 and $2,602,- 
000 for motor vehicle parts com- 
pared with $4,119,000 last year. 


Employer Group 
Holds N. Y. Parley 


NEW YORK. — Management of 
American business attended a na- 
tional conference here last week 
under sponsorship of the American 
Management Assn. “to exchange 
thinking on key issues of over- 





riding significance to those who 
must determine business policy at 
the top level,” Lawrence A. Appley, 
AMA president, announced. 

More than 400 company repre- 
sentatives from all sections of the 
country registered for the meeting, 
Appley stated. The agenda, pre- 
pared with the assistance of a 
planning committee on which 13 


major industries are represented, 
was based on a survey of AMA’s 
12,200 company and_ individual 
members. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 












forcement: Key to Safety,” reprint | 
of an article on the importance of | 
effective law enforcement in the | 
prevention of traffic accidents, have 
been made available by the acci- | 
dent prevention department of the 
Assn. of Casualty and Surety Com- 
panies. 

The article, written by J. Dewey | 
Dorsett, general manager of the 
association, first appeared in the | 
Casualty and Surety Journal. It 
deals with the widespread problem 
of traffic law enforcement and the 
inadequate motor vehicle laws still | 
existing in many states throughout | 
the country, suggesting that only | 
leadership at the community level | 
can spearhead a concerted drive | 
for more modern laws and their | 
competent enforcement. 

Quantities of the reprint are | 
available on a complimentary basis | 
by writing to: Accident Prevention 
Dept., Assn. of Casualty and Surety | 
Companies, 60 John St., New York 
1; ke 


port and public information. 









BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...foiks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 









Wis. Safety Patrol Congress | 
Scheduled for June 3-4 


An important event in the lives) 
of many of Wisconsin’s youthful | 
safety workers, the annual con- 


Now Give your customers a choice. These companion jacks will fit the bumpers 


or under the axle of all makes of cars. They are the latest and most up-to-date in hydraulic 
jack construction. Years ahead of anything on the market. Priced to sell. 


ACE-HY ‘::- JACK 


Hydraulic 
Bumper 
The original, dependable SLEEVE ACTION bumper jack with the TWO 
POINT UNIVERSAL SWINGING HOOK (that gives finger grip and thumb 
pressure hold that can't slip or sway). This patented jack provides easy 
hydraulic lift; simple construction; quick action; light weight; enough lift 


IMPERIAL Hydraulic 
AXLE JACK 


With the Easy Sleeve Action and Telescope Lift 


for any car; perfect 
outstanding value and low price advantage. 


LIST price 












“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis- grad- 
ing is accepted by 
producers and users 
alike as the standard 
for britay» quality. 


gress of school safety patrols, will 
be held at Wisconsin Dells June | 
3-4, the state motor vehicle de- 
partment announces. 

More than 1,000 delegates are ex- | 
pected to attend the congress) 
which is sponsored by the safety | 
division of the American Automo- | 
bile Assn. Many of the delegates | 
are sponsored by local safety | 
groups. 


BEMIS 


Detroit « Chicago e St. Louis 
Cleveland «+ Indianapolis 
and other principal _ cities. 
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Centralized Authority 
For L. A. Traffic 


Los Angeles’ city council has 
approved legislation to establish 
a traffic commission and a traf- 
fic engineering department, both 
to have equal status with other 
city departments, 

The action is considered an 
important step in the city’s bat- 
tle against its mounting traffic 
problem, The reorganization and 
concentration of traffic engineer- 
ing functions embodies almost 
all of the recommendations 
made by a traffic survey com- 
mittee after an intensive study 
last December (Automotive 
News, Jan. 17). 





DEALERS: 


The Modern Advertising Plate 


With Customer Eye Appeal 
Write for Descriptive Brochure 
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Simple, Easy to Use, Efficient and Dependable 
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Long handle permits positioning under car axle or other convenient lifting point. A few easy 


strokes of rubber grip sleeve handle lifts car. To lower—push in handle, turn to right. 


Fits 


under low built cars. Adjustable screw extension increases height 2 inches. Ample lift to 


change any passenger 
pounds. Capacity 3,000 
pounds. Lifting range 6% 


inches. Height down 6% 
inches. Height up 12% 
inches. 

Riet DHIOD  vc'cis ce een wars 


DEALERS: 





car tire. 


$12.75 ¥¥ 


source of supply to you. We'll advise you immediately. 


Light weight — 10 


Your jobber should have 
them in stock. If not, ask 
us for name of nearest 













WINONA, MINNESOTA 
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Others May Follow ... 


Studebaker Adopts Borg-Warner Drive 


(Continued from Page 1) 


makers, who had not engineered 
devices of their own, were turn- 
ing to GM’s Hydra-Matic. 

Lincoln, Nash and Kaiser-Frazer 
were named in various reports as 
taking options to use the Hydra- 
Matic. 

s * * 

HYS CAUSED some speculation 

in the industry, since there had 
been a good deal of debate on 


. 


British Sales Expert Heads 


Hoffman Motor Sales 

NEW YORK.—Leslie F. Mar- 
chant, British car expert, has been 
appointed manager of sales and 
service for Hoffman Motor Car Co., 
Inc. (imports), 487 Park Ave., ac- 
cording to M. E. Hoffman, presi- 
dent. 


AUTOM 


whether the torque-converter type 
would supercede the Hydra-Matic 
type. 

Meanwhile, Borg-Warner has 
been offering a choice of five dif- 
| ferent devices to those in the indus- | 
|try, and has been experimenting 
with as many more, including both | 
|the torque-converter type and the | 
| Hydra-Matic type. 
Now, Borg-Warner is reported to | 
be working with Kaiser-Frazer and 
other makers on automatic - trans- 
mission deals. 

It is believed that the Borg- 
Warner view is that, if the inde- 
pendents would settle on one 
type, it could be produced less 
expensively in view of the volume. 

In addition, it is understood that 
Borg-Warner has a so-called poor- 
man’s device which is automatic 90 
percent of the time, with the excep- 
| tion of starting. 

o * 





+ 


tile under various road conditions, 
including a hold-back device among 
others. 
It is also believed to bypass | 
some of the moving parts, mak- | 
ing for greater simplicity. How- 
ever, on the simplicity angle, it is 
pointed out that simple devices 
do simple things. When you want 

a device to master all types of | 
road conditions in this country, 
complications are involved. 


The purchase of the device is said 
to mark nearly 40 years of associa- | 
tion between Studebaker and Borg- | 
Warner. 


Studebaker pointed out that be- 
fore production can get under way, 
“Borg-Warner must undertake a 
major tooling program which will 
necessitate the procurement of spe- 
cial equipment.” 

* 





* * 
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ONE OF MACK'S THREE NEW DIESEL ENGINES—The six-cylinder END 672, with a 4%-inch 


| bore and 6-inch stroke, has a piston displacement of 672 cubic inches. 


Shown in this view 


are the injection pump, governor and easily accessible air compressor. 


Marchant was formerly with M. | 
G. Car Co. of Abingdon, England, fie ONE adopted by Studebaker 
in charge of sales for England, is not of that class, however, It 
Ireland, Scotland and Wales, and | is said to offer some additional fea- 
has represented M. G. cars in the|tures to those already on the mar- 
U. S. | ket. It is claimed to be more versa- 
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PRODUCTION CONTROL 

SYSTEM 

Whether you write a few hundred or thousands of 
repair orders a month, this inexpensive production 
control system helps you co-ordinate all your service 
facilities for maximum efficiency. Time promises are 
kept and service sales increase. 


vouR Leidebe ORGANIZATION WILL BENEFIT 





DEALER . . . benefits profit-wise because 
up to 40% more service sales are han- 
died by full utilization of existing 
facilities ... and efficient handling 
means more satisfied customers. 


SERVICE MANAGER .. . benefits because 
work flows smoothly when “bottlenecks” 
are eliminated by organized scheduling. 
More of his time can be devoted to his 
management responsibilities. 


SERVICE SALESMAN . . . benefits because 
he always knows which jobs he can 
accept and which he must sell to keep 
the shop busy. 


SHOP FOREMAN . . . benefits because he 
is free to supervise and inspect the work 
in the shop and is relieved of the de- 
tails of handling repair orders, assign- 
ing jobs and answering inquiries. 











SHOP MECHANIC . . . benefits because 
prompt assignment of jobs allows him 
to do the maximum amount of pro- 
ductive work and, therefore, he can 
increase his efficiency and his earnings. 







0 


WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
CATALOG NO. R&8-309 
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C S. DAVIS, Borg-Warner presi- 

4e dent, said that facilities for 
the manufacture of the transmis- 
sion will be located in the Detroit 
area and that tooling will be started 
immediately. 


“The design of the transmission 
will contain certain improved fea- 
tures for the convenience of the 
car driver not heretofore offered 
to the motoring public,” Davis 
said. 

“The new product is the result of 
many years of engineering and ex- 
perimentation by Borg-Warner.” 


Mack Trucks 
Adds 3 New 


Diesel Motors 


NEW YORK.—Heralded as “the 
only power plants of their kind de- 
signed for a specific line of high- 
way vehicles,” three new Diesel 
engines, the END 457, 510 and 672, 
have been put into production by 
Mack Trucks. 

Designed and built by Mack for 
its trucks exclusively and described 
as the most advanced Diesel en- 










° ‘N , |accept promissory notes due in six 
Playboy Firm Gets months on their $200 deposits. When 
+ Na? ° a meeting of customers was held 

Lease in Miami 


some weeks ago, more than 25 
agreed to accept notes, but others 
MIAMI.—Pratt-Playboy Corp. has | refused, hinting at legal action. 

negotiated a two-year lease on its i : 

present location, 837 Biscayne Blvd., 
according to Attorney Philip Med- ; 
vin, representing the company. The| Southwestern officials of the 
lease was signed by Gabriel Pod-| Ford Motor Co. participated in 
lofsky, president of Pratt-Playboy,| opening ceremonies of the Ben 
with G.E.M. Corp., owner of the| Griffin truck center at 153 Com- 
property. merce St., Dallas. 


Medvin stated that several addi-| Ford officials included Ira B. 
tional Miamians who ordered cars| Groves, regional sales manager, 
from the dealership, which hasn’t| and V. W. Helard, regional truck 
had any to deliver, had agreed to’ and fleet sales manager. 


Gri ffin Opening 














gines yet developed, these models 
are highly improved versions of 


Mack’s wartime Diesels, 15,000 of | 


which served the Allied armies dur- | 
jing the recent war, the company | 
| States. | 
Operating on the four-stroke 
cycle, these engines are designed | 
to provide controlled combustion 
| and maintain low peak pressures. 
The exclusive combustion chamber 
|design produces extremely high 
|turbulance which results in thor- 
|}ough and complete combustion to 
|exert a sustained pressure and pro- | 
|duces a smooth, powerful piston | 
|thrust, Mack says. 
Variable and automatic timing, | 
synchronized to the speed of the| 
jengine, is provided by Mack’s ex- 
clusive Synchrovance. By this de- | 
vice injection is timed for the ideal | 
amount of advance for each speed. | 
The result, it is explained, is 
|}utmost available power and torque 
jat all speeds, with minimum peak 
pressures and less combustion 
shock, which in turn produces an 
exceptionally smooth-running en- 
gine. Marked fuel economy is also 
|claimed through this improvement. 
A close-coupled fuel injection 
| pump, rigidly mounted on the block, 
is used in these engines to produce 
equal injection of fuel to all cyl- 
inders, achieving uniform power 
strokes without fuel wastage. 
Operating on direct drive from 
|the timing gearing, the pump can 
|be removed without upsetting the 
| timing of the engine. Engine con- 
| trol is entirely through the gov- 
|ernor which is designed to achieve 
|the same smooth acceleration and 
deceleration ordinarily associated 
|with gasoline engines. The gov- 
ernor regulates the injection of fuel 
to produce safe peak performance, 








|eliminate smoking, roughness and | ‘ 


|engine strain, Mack adds. 


Ecclestone Opens 


| Ecclestone Motors, Ltd, has} 
|opened its new Studebaker sales 
and service center at Avenue Rd. 
and Lawrence Ave., North York, 
Ont. 
The dealership is headed by A.}| 
E. Ecclestone, a veteran of 25 
years in the automotive trade in 
the Toronto area. He is assisted 
by his son, Robert J. Ecclestone. 





HYDRAULIC HOISTS 
and DUMP BODIES 


have built a reputation for service 


Recommend Galion ‘‘job-engineered"’ hydraulic hoists and 
bodies and make satisfied customers every time. Galion's equalizing 
double-lift arm hoist has earned a reputation among truckers and con- 
tractors for not only providing dependable, trouble-free service, but 
also for handling maximum loads easier, faster and with complete 
safety. There is a Galion distributor in your vicinity to help your cus- 
tomers get the proper hoist and body for their material handling work. 


THE GALION ALL STEEL BODY CO., GALION, OHIO 
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It pays to be a GALION dealer 
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By 3 to 1 Margin... 





Dealers Seek End 4 
Of Regulation W i 


(Continued 


ance of controls stems from the 
fact that the high monthly pay- 
ments required under present regu- 


lations are denying lower priced | 
ears to those who need them most,” | 
the statement said. “These prospec- | 


tive purchasers usually are per- 
sons who must furnish their own 
transportation to the places of em- 
ployment or small businesses. Such 
low-income earners must buy low- 
er priced new cars or used vehicles, 
and especially the latter. 

“With dealer inventories of 
trade-ins increasing owing to step- 
ped-up new-car production, dealers 
now find themselves unable to 
move their available supply of used 
ears because Regulation W credit 
terms cannot be met. The result 
is detrimental both to dealers who 
need money and cannot sell and 
persons of small incomes who need 
cars and cannot pay. Thus, the 
present law is freezing both trade 
and transportation. 

* * * 


a 1TH the exception of a sec- 

tional vote from Southern 
California dealers, who are about 
evenly divided on the credit con- 
trol issue, the vote for termination 
of the law comes from the most 
populous states of the nation. The 
fact that most industrial centers 
are in these states, and hence pro- 
duce greatest demands for credit, 
probably explains their dealer op- 
position to the law. The votes by 
states: 

“Against extension of present 
law: Alabama, Northern California, 
Delaware, District of Columbia, 
Florida, Illinois, Indiana, Iowa, 
Kentucky, Louisiana, Maryland, 
Massachusetts, Michigan, Minne- 
sota, Missouri, Nebraska, New Jer- 


sey, New York, North Carolina, 
North Dakota, Ohio, Oklahoma, 
Oregon, Pennsylvania, Rhode Is- 


land, South Carolina, Tennessee, 
Texas, Vermont, Virginia, Wash- 


In New Orleans .. . 





New-Car Sales Strong; 
U.C. Prices Level Off 


By Gordon Hebert 
Staff Correspondent 


NEW ORLEANS. — The general 
automobile business picture con- 
tinues to look good in this area, 
according to a survey among new- 
car dealers, independent used-car 
operators and finance men. The 
normal market has not been 
reached as yet on new cars, and 
dealers are moving their allotment 
of cars as fast as they are re- 
ceived with the exception of con- 
vertibles and station wagons. 

While it is true a few dealers 
are not in the process of building 
a sales force, the majority are on 
the alert for a buyer’s market, 
having gone all out in establishing 
a real sales organization. 

Also noticeable is the greater 
number of dealerships remain- 





DEALERSHIP 
FOR SALE 


(Now Handling Hudson) 


HOLLYWOOD 
CALIFORNIA 


Well established, reputable firm 
giving up business account of ill 
health. Will lease or sell attractive 
premises in center of Hollywood. 
Parts and equipment at book value. 
No used car stock to buy. 


Write or Wire 


J. H. SEID 


6400 Sunset Bivd. 





Hollywood 28, Calif. 
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ington, Wisconsin and Wyoming. | 

“For extension of present law: 
Arizona, Arkansas, Colorado, Con- | 
necticut, Georgia, Idaho, Kansas, 
Maine, Mississippi, Montana, Ne- 
vada, New Hampshire, South Da- 
kota and Utah, 

sa . . | ¢ lebrate the bir T m. 

50-50: Southern California, New | in eowber, An Aydt Theatens an 
Mexico and West Virginia. | mnnnnesnnsentsineettnsessmnant 


| looked during the week of Fiesta San Jacinto in San Antonio. The 
Throughout the weeklong festivities, citizens dress | 





FIESTA TIME IN SAN ANTONIO—Here's how the office staff of Spencer Motors (DeSoto) 


jiesta is an annual event 





“This positive vote against exten- | s 

sion of the law reflects a wide-| dealers want to sell, just as the 
‘spread feeling against credit con- manufacturers want to produce 
itrols which has been growing|@nd the buyers want to purchase. 
|steadily among dealers during the | Chiefly, one thing blocks a full re- 
last two years. A national survey | turn to a prewar motor car service 
[taken by NADA in 1947 showed|—a wartime model credit control 
only a small majority opposed to | law. 
controls. Gradually, however, as 

production of new cars increased, "== important fact should be 


. * * 





the feeling grew that credit restric- made clear: Dealers generally 


itions were proving a brake on|do not desire that the present law | 


| sales.” | be permitted to lapse in order that 
. 8 & |they may extend credit indiscrimi- 
HE statement said further: “A|nately. They are anxious, along 
survey taken by NADA during | 
|February, 1949, chiefly for the in- 
|formation of the Federal Reserve | 
|Board, then considering amend- 
|ment of Regulation W, evidenced a | 
growing conviction that the regu- | 
lation was greatly retarding sales. 
A total of 14,416 dealers so re-| 
ported, while only 5,329 replied to | 
the contrary. Amendment of Regu- | 
lation W followed receipt of this 
information. 

“The board amendments — ex- 
tending the time payments peri- | 
ods, first from 18 to 21 months 
and later to 24 months—were 
steps in the right direction, but 
they did not go far enough. Au- 
tomobile factories today, when 
not hampered by strikes, are pro- 
ducing more cars than ever be- 
fore in history, They are doing 
this to help meet a genuine exist- 
ing transportation need. 
“Naturally, they are pressing 
dealers to get the cars into the 
hands of buyers. Buyers in turn 
are pressing dealers for cars to| 
meet current requirements. The 





days, which was unheard of dur- 

ing the lush period. 
| The service and parts business 
|has been spotty, but as a whole} 
| it continues to be good. One dealer | 
| who enjoyed his greatest volume | 
|of business in March reported only 
|a 7 percent drop in April. Another 
| dealer who hit his peak month in 
March reported a $610 April dollar 
| volume drop and commented: “You 
can’t keep going up all the time; 
we have to stop somewhere along 
|the line. I am not complaining; 
| business is good.” 

One dealer who moved to larger 
| quarters four months ago said he 
had his best service month in April 
and moved from fifth to third 
place in his respective car division 
|for the regional section. 

Used-car prices are leveling off, 
|}and most dealers are operating on 
|a 30-day turnover. 

The independent outlets are 
| holding down their inventory, 
anticipating a decline in prices. 
Late models are not moving as 
fast as expected. One dealer put 
it this way: “Why should a buy- 
er put out $1,800 for a ’48 model 
when there is a better chance 
for him getting a brand new ’49 
car without a single mile on it 
for $2,100.” 

| The truck situation remains the 
same in this area; the light equip- 
}ment is moving while the heavy- 
duty jobs are backing up. 

The finance people report a big 
upward swing in paper, particu- 
larly on new cars. One firm had a/| 
30 percent increase for the first 10} 
days of May over the same period | 


dealers . 


Modern Motors to Build 
Modern Motors, Inc., Columbus, 
O., has been granted a permit to 
erect a one-story frame building at | 


White 


SUPER POWER 
3000 





its plant, 817 E. Main St. 





America’s newest.. 
the most useful... 
for delivery service. 
The only completely new post-war truck, The White 3000 
is engineered for more earning power in all kinds of delivery 
service. Engineered for more earning power, too, for White 
. . from coast to coast, for here is new evidence of 
White leadership in action. 





|with the finance companies, that 


credit be extended only to persons 
who are willing and appear able 
to pay. 

“They do believe, however, that 
as dealers familiar with local 
buyers and economic conditions, 
they are in the best position to 
judge who is a good risk. 
“Congress alone can relieve this 
situation. The majority of the deal- 
ers of the country hope you will 
act favorably by permitting the 
present law to die on June 30, 1949.” 





For 50 years the greatest name in trucks 
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World Traveler 


Quiz Contestant Travels 


25,000 Miles for Nash 
KENOSHA, Wis.— Buddy Bar- 


|nick, the St. Paul “Truth or Con- 
sequences” 


contestant who has 
traveled 25,000 miles in quest of a 
Nash Ambassador, finally reached 
the last leg of his travels at Ke- 
nosha and took delivery of the car 
he won 10 weeks ago. 

The end of Barnick’s global 
chase, which reached from Manila 
in the Philippines to Canton, O., 
found Barnick a tired and some- 
what perplexed individual. 

A sewing machine repairman by 
trade, Barnick nine weeks ago vol- 
unteered to be put in leg irons 
when Ralph Edward’s program 
was broadcast from St. Paul. From 
that moment on, a series of devel- 
opments started which carried Bar- 
nick half-way around the world. 

To free himself from the leg 
irons, Barnick was given 35,000 
keys. After liberation, he was told 
that included in the two barrels 
of keys was a set for a Nash auto- 
mobile. All he had to do was find 
out where the car was. That start- 
ed Barnick on a junket which saw 
him go 25,000 miles for a Nash. 


THE WHITE 3000... 


Wats Grilinely Ae 


all America is talking about 





HERE’S another White milestone for all America . .. for truck 
Operators everywhere, to talk about! The White 3000 is 
. Most exciting motor truck because it’s 
most efficient... best engineered truck 


THE WHITE MOTOR COMPANY « Cleveland 


Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 
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MAY BE THE ANSWER TO PITTSBURGH PARKING PROBLEM—Melion's proposed $4,000,000 
underground garage to solve downtown parking problems in that city will have two lines for 


car washing, each to accommodate three cars simultaneously, or a total of six cars. 
Only garage like this one with park built atop is 


two hydraulic lifts for car lubrication. 


San Francisco's comparatively new Union Square Park. 


Also 


Garage layout makes it unnecessary 


for patrons to cross traffic lanes; sidewalks are run through the park which is overtop the 


garage (not shown in photo because it is of a lower level). 


The facilities would park 790 





cars for short-time parking, 300 cars all-day. 


Michigan Defeats 


Transfer Tax 


LANSING.—A bill to tax used- 
ear title transfers and another to 
regulate automobile finance charges 
were both defeated last week by 
the Michigan house of representa- 
tives. 

Defeat of the first bill cost the 
state an estimated $20,000,000 a 
year in revenue from the sale of 





used cars by original owners, ac- 
cording to Senator George Higgins, 
Ferndale automobile dealer who 
introduced the measure. 


Tolar Heads Patrol 


C. R. Tolar, automobile dealer in 
Raleigh, N. C., has been named 
commander of the state highway 
patrol. Tolar, who was sworn in 
May 5, will have the rank of colo- 
nel. He succeeds H. J. Hatcher, 
who resigned. 


NEW | 
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JUST DRIVE ON! 


Newly designed continuous 


you can drive right on... 


WO WEEKS of the Ford strike 

had clamped a pincer-like 
squeeze Thursday on the income 
operations of everyone who does 
business with the company. 


For Ford and Lincoln-Mercury 
dealers and their 75,000 employes, 
the pincers were closing as rap- 
idly as car and truck backlogs 
were declining. Many of Ford’s 
outlets were reportedly looking 
to the frigid used-car market as 
a possible “tide-over” source. 

Ford’s 6,000 major and minor 
suppliers were losing more than 
$4,000,000 a day in purchasing vol- 
ume. The 100,000 idled Ford work- 
ers were losing $1,000,000 daily. 

* - * 


ITH ALL of the Ford and L-M 

assembly plants at a standstill, 
vehicle backlogs stood at the fol- 
lowing amounts Wednesday: Ford 
cars, between 9,000 and 10,000, com- 
pared with 15,000 when the strike 
began May 5; Mercury, 6,200, com- 
pared with 6,000; Lincoln standard, 
1,400, unchanged; Lincoln Cosmo- 
politan, 2,700, against 2,800, and 
Ford truck, 20,000, compared with 
21,500. 

Company spokesmen pointed 
out that backlogs were augment- 
ed after the Rouge walkout 
started by continuing production 
at branch plants across the 
country. California plants were 
able to continue in operation 
through last Monday. 

The company reported that many 
Ford and L-M dealers were trad- 
ing “hard” on vehicles remaining 
in stock. This was reviving some 
sales resistance on higher-priced 
models in spite of the strike, it 
was said. 

* + + 
R. DAVIS, Ford sales vice- 

* president, assured Ford and 
L-M dealers in a letter May 12 
that the company was “only too 
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wheel-platform 


Now you can 


change cars easily, as often as you want. 


Can be financed if desired. 





LOW-PRICED 


PORTABLE 
AUTO-TURNTABLE 


Turns Cars Indoors or Out 





Write to 


BRUNNER, INC. 


358 EAST CENTER STREET 
MANCHESTER, CONN. 





Car Backlogs Dwindling .. . 


Strike Pincers Close 
On Ford Dealers 





aware of the extent to which this 
strike may unjustly penalize all of 
you and your employes.” 

“All of us here are most sorry 
this strike had to happen,” Davis 
stated, “and you have our assur- 
ance that, as far as we are con- 
cerned, it will be settled the mo- 
ment it is possible to do so without 
sacrificing in any way the com- 
pany’s right to establish reason- 
able work standards.” 

Davis said he had received 
many wires from dealers ex- 
pressing their “unanimous sup- 
port” of the company’s position 


in the controversy with the 
UAW-CIO. 

“We want all of you to know 
how grateful we are for this vote 
of confidence,” he wrote the 
dealers. 

The letter also reviewed the 
company’s reasoning behind its 


proposal that the dispute be sub- 
mitted to arbitration. Davis re- 
ferred to Henry Ford II's state- 
ment that “efficient work stand- 
ards are the best insurance we 
have that we can meet eompetition 
and thereby assure ourselves of 
maximum employment at the high- 
est possible wages.” 
+. oa . 
FrORD estimated its weekly pro- 
duction loss at more than $20,- 
000,000. Through May 18, the com- 
pany figured the strike had cost 
it 35,000 units, including cars, 
trucks, buses and tractors. 

Should the strike persist, Ford 
suppliers were expected to effect 
mass layoffs this week. The com- 
pany ordered its vendors to halt 
all shipments the day following 
the Rouge shutdown, but asked 
them to continue fabricating 
through May 13 and await ship- 
ping instructions. 

Sideline statistical note: Pickets 
at the huge Rouge plant, all mem- 
bers of Local 600, were consuming 
daily rations of 900 pounds of cof- 
fee, 3,000 dozen doughnuts and a 
ton of luncheon meat—with the 
compliments of the union. 

—Mac Gorpon 


Pontiac Buyers 
Prefer Eights, 
Hydra-Matic 


ROCHESTER, N. Y.— Customer 
preference for Pontiacs shows 
nearly 80 percent want eight-cylin- 
der models and nearly 75 percent 
select Hydra-Matic transmissions, 
optional on all models, Harry J. 
Klingler, general manager, said 
here. Preference between Chieftain 
and Streamliner models is almost 
equally divided, he added. 

Klingler said his company was 
tooled to produce 2,250 cars a day 
but material shortages have lim- 
ited production to just over 1,400 
daily. No basic changes are con- 
templated for next vear’s models, 
he stated. 

The Pontiac chief executive flew 
here to appear as_ convocation 
speaker at the graduation exer- 
cises of Rochester Institute of 
Technology. 

He also spoke before a group of 
Rochester industrialists at an in- 
formal dinner at the Genesee Val- 
ley club, met with Pontiac dealers 
in a luncheon session and talked 
briefly to the board of trustees of 
the institute. 


‘Family Day’ Set 
At Dodge Plants 


DETROIT.—L. L. Colbert, presi- 
dent of Dodge division, announces 
that Sunday, June 5, will be “fam- 
ily day” at all Dodge plants. 

It will be “open house” for some 
39,000 employes and members of 
their immediate families at Dodge 
factories in Hamtramck and Cen- 
terline, Mich.; Kokomo and New 
Castle, Ind., and San Leandro, 
Calif. Dodge officials expect a total 
attendance of more than 100,000. 

The “family day” parties will 
mark Dodge’s 35th year as an au- 
tomobile manufacturer. The first 
Dodge cars were built in 1914. 





TRUCK SECTION 


Guards Front & Rear 


all cars including 


1949 
NEW LOWERED PRICES 


Because of Lowered 
Material Cost 





CUSTOM STYLED 


GRILLE GUARDS 


Custom built to fit over bumpers or bumper 
guards with dual uprights. Heavy crossrail. 
High tensile steel stamping stronger 
than mild steel. Triple plated; chrome on 
nickel on copper. Easily installed with ordi- 
nary tools by average person in 5 to 8 min- 
utes. Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS 
4900—Fits over Bumper Guard 
4902—Fits over Bumper Direct 
1949 REAR GUARDS 
490i—Fits as protection for Trunk 
OTHER FRONT GUARDS 
4000—Fits over Bumper Guard ‘46-'47-'48 Cars 
4500—Fits over Bumper direct '46-'47-'48 Cars 
OTHER REAR GUARDS 
1001 R—Hinged “re Upright with individual 
adaptors '46-'47-'48 Cars 
4500, 4900, 4901 & 4902. 
Specify Car Make In Orders 








ELLO 


FENDER GUARDS 


Protect Front and Rear 


The Cello Fender Guard has exclusive bracin 
which takes vibration and flutter out of ends 
of the bumper bar. Gives needed protection 
to exposed areas of front and rear fenders. 
Heavily elated. Chrome-on-Nickel-on-Copper. 
Packed 6 pair to shipping carton. Approxi- 
mate weight, 45 Ibs. 
Featuring: 
RAPID MOUNTING 

BEAUTY AND PROTECTION 

GUARANTEED CHROME 

No. 800—Fits front or rear. 





CELLO 


TRUCK GUARDS 


Grilles, fenders and lights of all trucks get 
maximum protection with massive, stu 
Cello Guards. Of extra heavy, cold-drawn 
steel. Uprights 20! inches high. Crossralls 
1 inches square, embossed, cold-drawn de 

annel secfions. Rugged, sturdy studs, au 
and lock washers fasten heavily rust-proofed 
back plates. 


PRODUCTS COMPANY 
East Boston... Mass. 
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TRUCK SECTION 


AUTOMOTIVE NEWS, MAY 23, 1949 
Small Dealers Confirm Report es 


Truck Production Estimates 


By Automotive News 
(U. 8S. PRODUCTION ONLY) 











Week Week May, Jan. 1 dan. 1 
Ended Same Ended 1949, to to 
May 21, Week May 14, to May 22, May 21, 
1949 1948 1949* Date 1948* 1949* 
CHEVROLET 8,074 8,666 8,734 24,918 156,377 176,098 
ery eee. 29 5 5 1,446 160 
te re 125 330 124 331 5,738 2,528 
OME, Sesterecsceeses 106 204 95 279 2,951 1,435 
_., . Sree a. wma 2,873 8,633 61,293 70,096 
FEDERAL ........... 35 115 35 105 2,417 634 
DE. «¢bstwrwecuvesne 102 7,805 3,187 8,502 134,519 86,786 
a errr 1,767 1,649 1,857 5,338 32,144 38,903 
INTERNATIONAL ..._ 1,482 3,646 1,677 5,559 72,281 55,514 
PEED Savevcercescsias 134 261 121 375 5,747 2,728 
Se eee 15 294 71 200 6,469 1,562 
STUDEBAKER ....... 1,484 790 1,487 4,487 22,912 31,007 
CED. 2 Had Sew wOE Ses 150 288 150 300 5,761 3,634 
WOREMEED os cbevedesrses 248 2,565 978 1,975 16,3380 24,319 
MISCELLANEOUS ... 253 212 253 759 5,593 5,767 
Total Trucks, U.S. .. 16,879 26,854 21,647 61,766 565,528 501,171 
Total Cars, Trucks 
Se. 480 c000esae'be ve 108,526 85,822 110,198 344,100 1,969,863 2,283,661 
Total Cars, Trucks 
CIE 5:6 i sscs000s 5,508 4,511 5,912 18,148 92,634 95,984 
Grand Total, 


Cars and Trucks 


U.S. and Canada ...114,034 90,333 116,110 362,248 2,062,497 2,379,645 





iscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


*Revised. Mi 
Drive, Sterling, Nash, etc. 


(Car output table on Page 1) 


Week ’s Production Declines 
Slightly to 108,526 Units 


(Continued from Page 1) 


no worse than the third highest of 
the postwar period. 
* 7 * 

ITH FORD in production, a 

new postwar high that would 
have approached prewar high level 
could easily have been attained. It 
must be remembered that the Ben- 
dix tieup was also a deterrent fac- 
tor to May scheduling in many 
plants. ‘ 

Although truck production in 

May will probably fall below 100,- 
000 units for the first time since 
November, 1947, car production 
should approach 405,000. 

A May potential of 500,000 cars 
and more than 100,000 trucks had 
been in prospect before the Bendix 
tieup and subsequent Ford strike 
threw a monkey wrench into pro- 
duction plans. 

On the basis of factors discern- 
ible last week, May production ap- 
peared like to include 405,000 cars 
and about 92,000 trucks—a total of 
497,000 units. 

cs * * 
U S. PLANTS during April built 
© 433,851 cars and 105,252 trucks 
for a total of 539,103. Ford plants 
during that month accounted for 


Klingler, Ward 


Touring in Nine 





Western States 


PONTIAC. — Harry J. Klingler, 
general manager of Pontiac, last 
week began an extended sales- 
survey during which he planned to 
contact dealers and members of the 
Pontiac wholesale organization in 
nine western states. 

Klingler was to be accompanied 
by L. W. Ward, general sales man- 
ager; Harley Earl, director of the 
General Motors styling section, and 
Frank Skinner and Ernest Jones of 
MacManus, John & Adams, Inc., 
Pontiac’s advertising agency. 

Meetings were scheduled in Des 
Moines, Omaha, Denver, Colorado 
Springs, Pueblo, Albuquerque, El 
Paso, Tucson, Phoenix, Los An- 
geles, San Francisco, Portland, 


Seattle and Spokane. 





Serer ae uty 


a quality 


AUTOMOTIVE NEWS 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


slightly more than 20 percent of the 
output in both categories. 
Automotive News tabulations 
show that through last week U.S. 
plants had built 1,782,490 cars and 
501,171 trucks for a total of 2,283,661. 


At the same point in 1948, U.S. 
output included 1,404,335 cars and 
565,528 trucks—a total of 1,969,863. 
Thus, 1949 output continues to 
outpace that of last year by 313,- 
798 vehicles despite a deficiency 
of 63,867 trucks. 

There is little prospect that the 
1949 overall advantage will soon 
dwindle. U.S. plants in May last 
year, plagued by a strike at Chrys- 
ler and material shortages, pro- 
duced only 334,778 vehicles. That 
was their worst month of the year. 


'500' Booklet 


Perfect Circle Gives 


Facts on Race 


HAGERSTOWN, Ind.— Perfect 
Circle has prepared a cartoon book- 
let giving some interesting facts 
about the history of the annual 500- 
Mile Memorial Day race at Indian- 
apolis, 

The booklet is being distributed 
to the general public through auto- 
motive parts jobbers who handle 
Perfect Circle products. The back 
cover is being used for jobber im- 
prints. Press run on the booklet 
amounted to a quarter of a million 
copies. 


Booklet Issued 
On U.C. Clinic 


WASHINGTON.—NADA head- 
quarters has prepared, in booklet 
form, an illustrated summary of the 
used-car clinic presentations at the 
association’s San Francisco conven- 
tion last January, it was announced 
here last week. The subjects cov- 
ered are appraising, reconditioning, 
displaying, advertising and selling. 

A spokesman said the booklet 
will be mailed to the entire NADA 
membership since it covers “one of 
the most important phases of 
dealer activities at this time.” 








binder which will stand the gaff 
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Maldistribution Held Widespread 


(Continued from Page 1) 
discounts and long trades in the 
small-dealers’ territories, the latter 
charge. 

- a +. 
OLLOWING are excerpts from 
letters received from small deal- 

ers in the past week. Space does 
not permit publication of all of the 
letters received; these will be pub- 
lished in succeeding issues: 

Your article on the small dealer 
(May 9) is certainly timely and 
correct. 

We have been subscribers to 
Automotive News for several years 
and keep up with everything per- 
taining to our business through its 
columns, but this is the first time 
we have read anything that so 
thoroughly covers the small deal- 
er’s problems, that we felt that we 
should write you regarding same. 

Small dealers throughout this 
territory are all in the same 
shape; they get four or five units 
per month to sell, and a large 
part of our trade can go to neigh- 
boring larger points and get cars 
immediately, as they must have 
them on the floor or warehouse. 

We get about one car in 10 that 
we could deliver right now, and 
all the pleadings to our factory 
personnel does exactly no good. 
Even though we have been prom- 
ised increased allotments, still they 
seem to forget it or just simply 
ignore the smaller places. 

All large dealers have been fat- 
tened up during the past two years, 
while the small dealers simply have 
to do the best they can on the 
limited amount of units they are 
allowed to secure. 


Something should be done to 
have the distribution equitable for 
all dealers commensurate with 
their ability to deliver, as our fac- 
tory has increased their output 
considerably from last year; still 
we are held down to the original 
few units in face of this increase 
in production. Frankly we can’t 


No Further Need 
For Regulation W 
Seen by Banker 


ATLANTIC CITY.—Asserting 
that extension of controls over con- 
sumer credit and bank reserves is 
“exactly the opposite of what pres- 
ent conditions require,” Walter 
French, deputy manager of the 
American Bankers Assn., charged 
in an address here that the Federal 
Reserve Board is seeking control 
“simply for the sake of control it- 
self.” 

The board’s argument when it 
went before Congress originally for 
these powers in 1947 and 1948 was 
that they were needed to combat 
inflation, French told the annual 
convention of the New Jersey Bank- 
ers Assn. With business conditions 
reversed, he pointed out, the board 
still seeks the same powers as 
“standbys.” 

Warning that the board’s maxi- 
mum consumer credit terms become 
the minimum that the public de- 
mands, French urged elimination of 
such controls so that credit terms 
would again be determined by what 
the consumer can afford to pay on 
the basis of income. He predicted 
that the board would decontrol 
additional articles before congres- 
sional hearings are concluded. 

French also warned that if the 
board receives power to increase 
bank reserves, this would be defla- 
tionary, even though the power is 
not used. He explained that banks 
would find it necessary to limit 
loans so as always to be in a posi- 
tion to meet the maximum possible 
demand for increased reserves by 
the board, 

“It is a paradox,” he said, “that 
the board is also backing bills in 
the present Congress whose aims 
are to combat deflation by stimu- 
lating borrowing.” He warned that 
any plan for federal governmental 
guarantee of business loans made 
by banks would be only a first step 
toward a situation 
government would begin to tell 
banks what they could lend and to 
whom. 







French said the American Bank- | 


ers Assn. hopes that Congress will 
deny extension of controls over 
bank reserves and consumer credit. 






in which the} 


see just why this is, but the facts 
are proved in every small dealer's 
territory.—SouTHWEsST DEALER. 
* * . 

MA* I, personally, through this 
+"4 letter, commend you for your 
article, “What About Small Dealer?” 
in the Automotive News issue of 
May 9? 

We, the small dealers, have in 
our opinion many just complaints 
in regard to distribution of vehicles 
from the manufacturer; possibly 
some manufacturers are due more 
criticism than others. 

At the time the small dealer 
could have gotten on his feet and 
laid by a reserve to strengthen 
him in the immediate battle of 
competition, he was seemingly 
given second thought by the 

manufacturer. It is our belief 
that it is just as true that the 
manufacturer needs strong small 
dealers as well as big dealers, and 
definitely the small dealer has not 
had the proper chance to become 
strong through allotment of units 
from the factory. 

We today see the big dealer with 
advertisements in the paper—Come 
Get Them—Any Kind You Wish— 
while we sit here with our two 
and sometimes three passenger car 
allotments and still an immediate 
demand for delivery. 

Too, the big dealer has his sales- 
men in our territory telling our 
customers that he can deliver to 
them now—just what they want in 
color, etc. The majority of us small 
dealers are bitter in regard to the 
above mentioned, but we as indi- 
viduals cannot voice our feelings 
to the proper authority. 

Again, my appreciation of your 
article, and hoping that the powers 
that be can appreciate the truth of 
it.—ARKANSAS DEALER. 

* 7 + 
C= GRATULATIONS on your ar- 
ticle in the May 9 issue of AuTo- 
MOTIVE News regarding the small 
dealer. 

We are in a territory that should 
require about 50 new cars a year 
in normal years. The last two years 
we have had 13 each year and so 
far this year have been allowed 
but six new cars, which is not 
much of an improvement over the 
past. 

Had we received any sizeable 
increase this year over the last 
two years, we also would have 
been able to get a taste of the 
“gravy train” that the “big boys” 
have had since the end of the 
war. Now we see customers that 
we have had for the last 10 and 
20 years going to the city and 
getting a new car; getting exactly 
what they want in body style, 
color and accessories and even 
getting a long trade on their used 
car. 

We want to congratulate you 
again. It is one of the truest ar- 
ticles we have ever read.—Iowa 
DEALER. 

*” * * 
(THANKS for bringing to light the 
truth on distribution of cars to 
the small dealers. Frankly it is the 
most unfair thing that the manu- 
facturer has ever done. 

Distribution the past three years 
has favored about 6 or 8 percent 
of the dealers, who represent about 
25 percent of the market, at the 
expense of 75 percent of the buy- 
ers and 92 percent of the dealers. 





WHITE CRASHES ICE BARRIER—This model 


was driven into a 16,000-pound wall of ice at 
60 miles an hour during the roadeo sponsored 
| by the Cleveland firm in connection with the 
presentation of new models and White's 50th 
anniversary of truck manufacturing. 





Congratulations on a fine article. 
—ILuNots DEALER. 
* +. * 


Congratulations on your article 
in May 9 issue of Automotive News 
concerning small dealer. This is 
one of the truest and most accurate 
news items I have ever read. 


More power to you.—SouTtH Caro- 
LINA DEALER. 


Kettering Cites 


Research Role 


Urges Free Spending 
Of 20% of Allotment 


CHICAGO.—Charles F. Kettering, 
inventive genius of General Motors 
Corp., provided a mild shock to 
1,200 Midwest bankers and indus- 
trialists here last week when he 
told them that 20 percent of re- 
search costs should be beyond the 
pale of fiscal control. 


“This 20 percent of the total 
amount alloted to _ laboratories 
should be spent the way we want, 
even to the extent of insuring you 
against profits,” said Kettering. He 
was substituting for Charles E. 
Wilson, GM president, at a bond 
drive dinner given by the Federal 
Reserve Bank of Chicago and 
handled by the Chicago Assn. of 
Commerce and Industry. 

“Ideas don’t come by the year,” 
the speaker said. “The trouble is 
that we try to run idealism and 
ideaism on a fiscal basis, and it 
simply can’t be done. 

“Our biggest problem today is 
developing progressive thinking, 
not false promises. This should be 
the policy in schools and in every 
later phase of our existence, There 
is no terminal point in human 
progress. 

“Research men and _ inventors 
must be customer's men, They 
must be interested in customer 
profits rather than profits for their 
companies. 

“A good product that gets accep- 
tance gives the customer constant 
profits as compared with a single 
profit for the maker. An automo- 
bile or a gallon of gasoline, for 
instanee, is worth far more than 
its cost.” 


Wis. Vehicle Head 
Under Fire in 


Row With Police 


MILWAUKEE.—State Sen. Get- 
tleman last week announced his in- 
tention to call Ben L. Marcus, state 
motor vehicle commissioner, before 
a legislative group to explain Mar- 
cus’s clash with Milwaukee police 
over licenses. 

Marcus, Gettleman said, would be 
queried on why “police throughout 
the state are criticizing his depart- 
ment for lack of cooperation with 
law enforcement officials.” 

Milwaukee Police Chief John W. 
Polcyn has said that economies 
adopted in the motor vehicle de- 
partment were endangering effi- 
cient police work. 

Polcyn claimed that police de- 
partments had no records of truck 
registrations, that records of auto- 
mobile registrations were months 
behind and that anyone may obtain 
duplicate license plates in Wiscon- 
sin by merely stating that he had 
lost his original plates. 

Marcus had admitted that such 
conditions may exist. However, he 
insisted that a legislative joint com- 
mittee was to blame because “it cut 
my budget requests $200,000 each 
year.” 

Meanwhile, Marcus announced he 
would ask prosecution of Capt. John 
Schoenecker of Milwaukee's traffic 
bureau. Marcus cited the officer’s 
disclosure that he had obtained du- 
plicate license plates by mailing an 
imaginary license number on a 
penny postcard application. 





F, & 6.—Asheville 
F & G Motors (Hudson), Ashe- 
ville, N. C., with C. Fred Brown as 
president, has formally opened in 
its new home on Coxe Ave. Broad 
sweeping lines are extended over 
a wide glass front devoted to dis- 








' play rooms. 
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New Frontiers 
Are Limited by 


Nash’s Romney 


PITTSBURGH.—The world today 
faces economic and social frontiers 
more challenging than those faced 
by the American pioneer, but they 
can be conquered with the same 
tools, George W. Romney, assistant 
to the president of Nash - Kelvi- 
nator, told the Pittsburgh Control 
of the Controllers Institute of 
America. 

“The concepts of faith, education, 
equality, industry and cooperation, 
used to conquer the American 
wilderness,” Romney declared, “are 
the very concepts that must be 
relied on in devising the machinery 
needed to modernize our economic, 
social and political institutions for 
their larger tasks in the world 
today.” 

Romney asserted that pioneers 
were needed to develop interna- 
tional economic policies fitted to 
present-day world economics. 

“Our traditional economic poli- 
cies are badly out of date,” he said. 
“They were made when we were a 
debtor nation, not the greatest 
creditor nation of all times. Today 
they create a critical shortage of 
dollar exchange and thus encourage 





the maintenance of restrictions on 
world trade. 

“Contrary to the general impres- 
sion, even with wartime expansion, 
the U. S. lacks the metal goods 
production capacity necessary to 
meet the reasonable requirements 
of the American people, if all could 
enjoy a good standard of living. 
Our problem at home and through- 
out the world is to devise the 
means of helping more people to 
develop the capacity to earn and 
produce these goods.” 

Romney told the group that pro- 
grams in the fields in which the 
federal government is_ entering 
should include provision for local 
operation and administration of 
projects and eventual withdrawal 
of the federal government wherever 
this is possible. 

The narcotics of a welfare state, 
he warned, can kill the life-pre- 
serving signals of economic: or so- 
cial pain until it is too late. 

“The problem on this frontier is 
to rediscover in a definite, factual 
way the powers which under mod- 
ern conditions should be delegated 
to governments, federal, state and 
local, and those powers that should 
be reserved to individual citizens 
and their means of voluntary co- 
operation,” the Detroit executive 
said. 

Management - union relationships 
constitute another great frontier, in 


his opinion. 4 
Salesman Sues 
Buffalo Dealer 


BUFFALO. — Justice Robert E. 
Noonan of the supreme court or- 
dered a Buffalo dealer to reply 
within 10 days to a complaint of 
Ralph Dobbins, 274 Minnesota Ave., 
who is seeking $25,000 for an al- 
leged breach of contract. Justice 
Noonan also denied a motion, filed 
by Robert M. Hitchcock, attorney 
for Brost Motors, Inc., defendant, 
seeking clarification of the original 
complaint, drawn up by Attorney 
Jerome Cantor, counsel for the 
plaintiff. 

The complaint alleges that Dob- 
bins entered into an agreement 


with Brost Motors March 25 where- 
in he would be hired three days 
later as used-car sales manager at 
a weekly salary of $100. On March 
26, the complaint continues, Brost 
Motors broke the contract and did 
not hire the plaintiff. 





JEEP JOB—A new stationary wrecker for the 
Jeep. Utilizes 15 inches by 36 inches of front 
floor space of the Jeep body, leaving 21-inch 
by 36-inch loading space. Can also be used 
for loading heavy objects in body of Jeep. 
When used as wrecker this unit will handle 
the heaviest passenger cars and pickups and 
panel trucks. Not built to handle heavy | 
trucks, the company states. Manufactured by | 
Canfield Tow Bar Co., 6033 E. McNichols Rd., | 
Detroit 12. 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 





WANTED—Experienced parts and service 


managers. We also have openings for an 
assistant service manager and an assist- 
ant parts manager. We are a large 
truck dealer; ideal working conditions, 
with an up-to-date shop and equipment. 
Desire Service manager with preventive 
maintenance and Diesel experience, Give 
full details of your experience, qualifica- 
tions, references and desired pay in letter 
of application. Write P. O. Box 1253, 
Charlotte, No. Car. 


BUDGET MANAGER—Capable of install- 
ing and operating complete budget sales 
system for parts, labor and accessories 
in Ford dealership—-500-600 car contract. 
At least five years’ experience necessary. 
Attractive salary, including paid vacation 
and bonus. Box 3112, c/o Automotive 
News, Detroit 26. 





PARTS MANAGER—FExcellent opportunity, 
for man with Ford parts merchandising 
experience with large volume Ford dealer, 
retail and wholesale. Permanent oppor- 
tunity with progressive dealer. Please 
send photograph, full details, first letter. 
Box 3078, c/o Automotive News, De- 
troit 26. 


SERVICE MANAGER—Experienced, excel- 
lent opportunity with large new Ford 
dealer in Northeastern Ohio. All corre- 
spondence confidential. Please send pho- 
tograph and give qualifications, earnings, 
age, etc., first letter. Box 3077, c/o 
Automotive News, Detroit 26. 









POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/. cents per word for one 
insertion or two insertions of the same 
copy at 1!2!/, cents per word. Cash in 
advance. 


EXPERIENCED GENERAL MANAGER, 


new car and truck dealership, I am not 
looking for just another position! Pres- 
ent executive position is with one of 
finest 3,500 car-truck dealerships in East. 
What I seek is connection dealership 
handling 750 new cars, trucks. Operated 
by owner endeavoring relieve himself 
daily management responsibilities and 
willing sell partial interest after ability 
established. Age 40, married, children. 
Over 15 years’ continuous retail automo- 
bile experience. Excellent management, 
merchandising record, Compensation must 
present opportunity least $15,000. Box 
3113, c/o Automotive News, Detroit 26. 


FORMER TRUCK FACTORY EXECU- 
TIVE, 46, desires position as factory rep- 
resentative or managing truck agency. 
Thorough knowledge of the wholesale 
business, with proven ability in selecting 
reliable dealers. Trained in the pre-war 
competitive market. Highest references. 
Replies confidential. Box 3114, c/o Auto- 
motive News, Detroit 26. 

EXPERIENCED MOTOR TRUCK MAN- 
AGER and sales executive now available. 
Thoroughly familiar with today’s com- 
petitive light and heavy-duty problems. 
Has excellent personal record and proven 
sales and profit performances in metro- 
politan markets, Highest references. Box 
3110, c/o Automotive News, Detroit 26. 

OFFICE MANAGER - ACCOUNTANT, 26. 
Factory trained Ford system. Expe- 
rienced 600 car dealer. Married. Best 
of references. Box 3100, c/o Automotive 
News, Detroit 26. 

YOUNG MAN, 25, college graduate, mar- 
ried, presently employed in the parts and 
accessories division of the Ford Motor 
Company, wishes to learn managerial end 
of automotive dealership. Will go any- 





where for job with good opportunities. 
Your consideration appreciated. Box | 
3101, c/o Automotive News, Detroit 26. 





GENERAL MANAGER—20 years’ 
experience in all phases of dealership 
operation, executive and mechanical, At 
present in similar position—600 car con- 
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POSITION WANTED 


after proving ability. 
competitive market. 
liked by associates. 
finance company 
well as manufacturer. 
tial. Location anywhere U.S.A. 
3092, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 





population, 
covered by 26 dealers handling 
independent line of automobiles. 
business for 1948, $4,500,000. 
remaining on advantageous leases. 
ing price would include, furniture, 
tures, parts, equipment, signs, etc. 


person to take over a going business. 
Box 3080, 


troit 26. 


c/o Automotive News, 


GARAGE building, 132x80 feet 
basement and ramp to roof for storage, 
in fast growing western city of 70,000, 
500 miles inland from coast. 


adjoining used car and truck 
struction. 


must retire. 
within five years. 


Retail value will raise 50% 
A real buy, worth in- 








tract. Young, capable and progressive, 
with excellent background and references. | 
Box 3102, c/o Automotive News, De- | 
troit 26. 


MANAGER—Fifteen years’ experience, in- 


cludes Chrysler, General Motors account- | 


ing and sales. 
News, Detroit 26. 

ACCOUNTANT-OFFICE MANAGER, expe- 
rienced business manager, General Motors 
and Ford systems, 25 years’ accounting 
experience, 15 years’ public accounting, 
part auditing automobile agencies, mid- 
dle-aged, college graduate. Box 3099, 
c/o Automotive News, Detroit 26. 





We Sell Everything 
FOR YOU! 


Automotive News 





Box 3103, c/o Automotive | 





vestigation. 


motive News, Detroit 26. 





MODERN BRICK BUILDING ‘located in 


heart of busy town 100 miles from N. Y. 
City. Over 20,000 square feet. 


station, service department with exhaust 


system under floor, 200-foot frontage on 
Sell for less than half 


3 main routes. 
the replacement cost, cash or terms. Be- 
lieve Chrysler-Plymouth franchise avail- 
able. Box 3083, c/o Automotive News, 


Detroit 26. 


NEW CAR AND IMPLEMENT DEALER- 


SHIP, one of ‘‘Big Three Auto’’ and one 
of the three most popular farm machin- 
ery lines, 
population. Finest agency in town, will 
pay out in two years. All inquiries will 
receive full particulars. Box 3084, 


Automotive News, Detroit 26. 








DEA LERSHIP AVAILABLE, Chattanooga, 


lease most modern 


Tenn. Will sell or 
automotive building in the city. No used 
ear stock, parts inventory at cost, old 


line independent manufacturer's agency, 
300 car contract subject to factory’s ap- 
provai, in whole or part. All new mod- 
ern equipment. Net profit 1948, $70,000, 
fast growing business. No dreamers; 
must have adequate capital. Answer Box 
3105, c/o Automotive News, Detroit 26. 


WELL ESTABLISHED independent line 
handling passenger cars and light trucks 
in California city of over 150,000 popula- 
tion in prosperous trading area. Can be 
purchased for actual inventory of parts 
and equipment. Attractive lease avail- 
able. Here is your opportunity to ac- 


quire a going business with a capital 
investment of approximately $25,000. Box 
3106, 


c/o Automotive News, Detroit 26. 





AUTOMOTIVE 
DEALERSHIP 
FOR SALE 


Other interests force sale of 
one of Seattle's leading and 
best established automotive 
dealerships . . . handling Amer- 
ica’s most popular independent 


car. 


Annual gross business, 1948, 
almost $3,000,000. 


equipment in best location. Can 


Finest 


be handled with moderate in- 


vestment. 


WRITE or WIRE 
BOX 3095, 
c/o Automotive News, 
Detroit 26, 
for particulars 


| FORMER AUTOMOTIVE EXECUTIVE, 
42, desires position as general manager 
of substantial dealer or distributorship. 
Possibility of acquiring interest desirable 
Trained in pre-war 
High powered, but 
Highest bank and 
recommendations, as 
Replies confiden- 
Box 


DISTRIBUTORSHIP AVAILABLE in east- 
ern metropolitan city of over 1,000,000 
including adjacent territory 
leading 
Gross 
2% years 
Sell- 


ramen | 





DEALERSHIP FOR SALE 


POPULAR CAR AND TRUCK DEALER- 
SHIP in Northern New Jersey city of 
175,000 population. Finest location in 
city. Very attractive showroom and 
building. Ideal used car lot. Modern 
equipped service and parts department. 
Real estate valued at $160,000. Total 
price $225,000. Terms arranged. Buyer 
must qualify with the factory. Reason 
for selling, partners disagree. Box 3108, 
c/o Automotive News, Detroit 26. 


NEW CAR DEALERSHIP — Well estab- 
lished franchise on independent make. 
Town 10,000 near Akron, Ohio. Long 
lease, $175 month. Modern building, best 
in town. Inventory, parts, supplies, 
equipment, $14,500. Sell $25,500. Will 
consider active partner for $12,000 in- 
vestment. Box 3107, c/o Automotive 
News, Detroit 26 . 





fix- 
Ap- 
plicant must be acceptable to factory. 
This is a good opporunity for the right 


De- 


NEW CONCRETE STEEL and BRICK 
with 


Building 


under good term lease, also 142x180-foot 
lot with 


new truck garage building under con- 
Rock bottom price as owner 


Write Box 3104, c/o Auto- 


Contains 
show room, parts department, office, gas 


located Kansas town 20,000 


c/o 

























Col. 
| 915 N. IMlinots St. 





FOR SALE—New truck dealership, Central 
Wisconsin. Outstanding opportunity for 
an experienced truck man. Large terri- 
tory both farming and manufacturing. 
We are primarily interested in leasing 
our excellent truck building (long term 
lease). Good used-car opportunity as 
well as super service station—§$7,500, in- 
cluding parts. Buyer must have factory 


approval. Box 3072, c/o Automotive 
News, Detroit 26. 
LBADING INDEPENDENT in town of 


45,000. Last year’s sales $213,000. Net 
profit $33,000. Illness forces me to sell. 
Modern building, best location in town. 
Will lease or sell building. Inventory of 
parts, accessories, shop and office equip- 
ment $18,000, Will sell at inventory. Box 
3109, c/o Automotive News, Detroit 26. 


FLORIDA DEALERSHIP FOR SALE—One 
of the best dealerships (now handling 
Kaiser-Frazer) in the entire South. Sales 
has jumped over 50% since price reduc- 
tion. This is no blue sky, will sell at in- 
ventory, no real estate to buy, owners 
health forces retirement, approximately 
$25,000 will handle deal. Box 3086, c/o 
Automotive News, Detroit 26, 


NEW CAR DEALERSHIP in suburban De- 
troit, located corner of main street. Pop- 
ular independent car with metropolitan 
area sales privilege. Low lease. Oppor- 
tunity to take over going business at in- 
ventory of parts and equipment. Box 
3111, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


AUTO WHEEL—RIM SERVICE. Sales 
$54,000 year, Northern Indiana, same 
owner fourteen years, brick building 
6,000 feet, completely equipped. All type 
wheel and rim service, no competition, 
well known, opportunity to expand, 
$28,000 stock. Retiring, sell complete 
with property. Apple Company, Brokers, 
Cleveland, Ohio. 

WHOLESALE AUTOMOTIVE JOBBER 
AND MACHINE SHOP—A going opera- 
tion. Will allow you to handpick only 
what stock you wish and what shop 
equipment you want. No minimum, This 
is an unusual offer and bears investiga- 
tion. Box 3088, c/o Automotive News, 
Detroit 26. 


WILL SELL OR TRADE car sales lot, 
apartment building or five-room house in 
Fort Lauderdale for automobiles or busi- 
ness frontage in Detroit. Owner, I. Al- 


pert, 2424 8S. Federal Highway, Fort 
Lauderdale, Florida. 

NEW CARS WANTED oat 

1949 MODELS—Must be new. Chevrolet, 

Plymouth, Pontiac, Cadillac. Bought at 


a price. Cash waiting. Dealer protec- 
tion assured. You are dealing with an 
authorized new car dealer located in New 
York City. Write stating prices. Box 
3090, c/o Automotive News, Detroit 26. 


BRAND NEW ONLY—We will buy a lim- 
ited number of new General Motors, Ford 
and Chrysler products trucks, pickups 


and cars. All transactions strictly con- 
fidential. Powell Motor Co., Box 163, 
Grant, Neb. 





OLDSMOBILES from franchised dealers at 
and up to two hundred & No/100 ($200) 
above invoice cost. No_ infringement. 
We transport. O'Malley Oldsmobile, Inc., 
801 Diversey Pkwy., Chicago 14, Ill, 


USED CARS FOR SALE 











LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 











KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 


EVERY THURSDAY 
Dealers Meet at the Cross-Rooads of America 
INDIANAPOLIS, INDIANA 
R. V. Martin, Auctioneer 
Phone Lincoln 5383 









USED CARS FOR SALE 


AUTO AUCTION 


(Dealers Only) 


TWO BIG SALES 


EACH WEEK 
TUESDAY AND THURSDAY 
Sales Start at 12:30 











+ S 
NEW CAR DEALERS b 
Consign Their Cars to Us for the a. 
Thursday Sale Te 
* 

USED CAR DEALERS 8 
Consign Their Cars to Us for the st 
Tuesday Sale cl 
All Buyers Welcome ne 
CHICAGO AUTOMOTIVE AUCTION, INC. in 

7843 EXCHANGE AVE. CHICAGO, ILL. 
RE 4-6100 su 

George Cassidy, Manager 
John Corrigan, Auctioneer A 
CLEVELAND, OHIO 

DEALERS' AUTO AUCTION pas 
AUTO PALACE—3167 W. 117th St. ated 
2 Blocks North of Lorain Ave. “_ 
AUCTION EVERY TUESDAY—Rain or Shine F 
Bring your cars any time. Stored in 5 
heated garage. Wholesale every 8 
day. Auction starts at 1:00 P.M. - 
Heated and Lighted Salesroom — 
Doc Miller, Ray Austin Charlie McCarty MA 
Auctioneers Promoter FOF 
McDERMOTT-SCHUELE MOTORS DO! 
Phone Winton 3105-3106 Ove 
trail 








AUTO AUCTION © 
ZANESVILLE, OHIO 
EVERY THURSDAY — | O'CLOCK 
Rain or Shine 
DEALERS ONLY 
Wholesale Every Day 
Weekly Prices Mailed on Request 


Carl Dutro's Used Cars 


Maysville Pike 
Zanesville, Ohio 
ART GRANDI - AUCTIONEER 


420 











Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES “—e ON REQUEST 


Tel. Livingstone 8-3000 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Yq Mile East of IIlinols State Line 
On Route 30 


EVERY FRIDAY . 11 ALM, 
175-Car Average 
Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 


LAWSON—Owners—BUD FENNEM 
DUTCH STUART, Auctioneer ” 


Dyer Auto Auction 


GEO. 


Phone 4111-4051 DYER, IND 
Res.: Lansing, Ill. 730 and 
Lansing, Ill. 107R 








Auto Auction 


EVERY FRIDAY, 12:30 P.M. 
DEALERS ONLY 
In the Heart of the Auto Industry 
Weekly Price Lists Sent Upon Request 


SIMPSON BROTHERS 
Mount Clemens, Mich. 


1231 S. Gratiot Avenue 
Intersection U.S. 25 and M-97 








AUTO AUCTION 
TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) M 
EVERY MONDAY. . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








)N 
ES 


N, INC. 
50, ILL. 


» St. 


r Shine 

od in 

every 
P.M. 


McCarty 
oter 


RS 


stry 


quest 





BUSES FOR SALE 


AUTOMOTIVE NEWS, MAY 23, 1949 


TRUCKS FOR SALE PARTS FOR SALE 











New Ford 


Transit Bus 
Model 69B 29 Passenger 


Single door, 
brakes, air actuated two-speed | 
axle, power ventilation, large Hi- | 
Temp heaters and _  defrosters, 
825x20 tires all around, front and | 
side destination sign boxes and 
curtains. This coach is new, has, 
never been registered and is be- 
ing offered below dealer's cost 
subject to prior sale. 


AUTOMOTIVE TWINS, Inc. 


2475 Fairfield Ave. 
BRIDGEPORT, CONN. 


| 





TRUCKS WANTED 
WANTED—30 new pickups for rental serv- 
ice. .Prefer Willys %-ton. Will accept 
Ford or Chevrolet %-ton. Quote lowest 
prices and quantity available. Delivery 
July 1st or sooner. We transport. Rex 
Smith, Post Office Box 94, Corvallis, Ore. 


TRUCKS FOR SALE 





MACK—Models NJU. 4x4. Front winch. 
FORD—Bomb Services. Newll 
DODGE—Weapon Carriers. 

Over 200 government surplus vehicles and 
trailers. Special prices to quantity buyers. 


Get Our Price First 


BECKER MOTORS, 


420 N. CAPITOL INDIANAPOLIS, 
Tel.: Lincoln 9455 


INC. 


IND..| 





WE SELL EVERYTHING 
FOR YOU! 
AUTOMOTIVE NEWS 


12-volt system aif WHOLESALE PONTIAC PARTS, 


3431 N. 15th St. 








| 401 Grand Ave. 











1947 G.M.C. MOLEL ACE-622 tractor 81) oOo enianezanatnei*c“00€0cwo0o0$000NgNnNn"n"="m"annnanm 
1947 11-cubic-yard Trailmobile dump 
trailer. R,. F. Steiner & Co., 233 Fourth M A R GS O L | S 
Ave., Huntington, W. Va., Phone 20326. 
NEW HOLMES Heavy-Duty Wrecker, 
mounted on Chevrolet L.W.B. two-speed AUTO SALES 
C.0O.E. Only 1,254 miles. Will sacrifice. 7 
Len Grinker Chevrolet, Newton, IIl. 
CHRYSLER - PLYMOUTH 
PARTS FOR SALE e 
large 
stocks of hard-to-get parts, body and One of the Largest Chrysler Parts 
fender parts for all models. Fast serv- 2 ° 
ice, liberal discount. Walter H. Schultz Dealers in the Midwest 


Trenton 8, rs 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 
Genuine Mopar 
* 


Send Us Your Order 
We Ship Anywhere 


Pontiac, 16-20 Passaic St., 
New Jersey. 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 











$100,000 INVENTORY s 
LIBERAL DISCOUNTS 11310 JOS. CAMPAU 
eods Core Supports DETROIT 12 
cate eens ic — Phone: 
H Oc: sorbers a 
aa, Distributors TWinbrook 2-7500 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 
And Many Other Items 
Orders Filled Same Day Received G E N U | N E 


FORD PARTS 


Shipped anywhere at attractive dis- 
counts on quantity purchases. Call, 
write or wire us for many hard-to- 
get items. 


SELMI MOTORS, INC. 


LARGEST eet PARTS 
DEPOT IN EA 


nent Pa. 
Tel. Baldwin 9-0352 and 9-7295 


BUICK 
SHORT MOTOR BLOCKS 
$79.50 Each 


F.O.B. DES MOINES 


Prompt, courteous and efficient service. 


PALMA MOTOR SALES AND SERVICE 
CORPORATION 
1355 Castleton Avenue 
Staten Island 10, New York City 
Gibraltar 2-6100 





You Can Purchase One or Ten 


Block includes: fitted pistons, rings, 
wrist pins, main and camshaft bear- BUIC K PARTS 
ings. 


Buick Part No. 0.033 - 1394880 


HOWARD SOLE, INC. 


DES MOINES, IOWA | 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


Wholesalers: 
Shippers... 


We Are Quantity 
Same Day Service 





ATTENTION DEALERS!!! 


OUT THEY GO 
1947 Packar 


ALSO 


1947 


AT GREATLY REDUCED PRICES 


CHEVROLET 
FORD 
PLYMOUTH 


On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


| ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Phone WAbash 1030 
CHICAGO 5, ILL. 


FOR 
ONLY 


$495 | 





4 DOOR SEDANS FORD 


GENUINE PARTS 
Buy a Little or a Lot of Scarce Items 
at Attractive Trade Discounts— 
Prompt Service 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
JERSEY CITY 4, N. J. 
Delaware 3-3400 


4 DOOR 


SEDANS 


EXCELLENT BODIES ® GOOD MOTORS 


All Cars Formerly Used for Cab Service in Philadelphia 


Phone or Write: 


The R. A. COMPANY 


4038 CHESTNUT STREET 
EVergreen 2-0400 
SHerwood 7-1700 





CORRY AUTO AUCTION 


EVERY SATURDAY - 


Recognized from Coast to Coast 
Send for Weekly Prices... 
Our Listed Sales Are Never Padded 


Western Pennsylvania 
Sponsored by 


AIKENS MOTOR SALES, INC. 
Corry, Pennsylvania 
Route 6 (30 miles Southeast of Erie, Pa.) 


CORRY AUTO AUCTION 


$2,495, complete. Carl Dutro, 1008 
12 NOON DS.T Wheeling Ave., Zanesville, Ohio. 
ANTIQUE CARS FOR SALE 
No Charge |FOR SALE—1912 Cadillac fire truck, good 
running order. Babe Des Rosier, Silver 
Star, Montana, 
Oldest Dealers’ Auto Auction in seal a oe amide 
MISCELLANEOUS 
HOT ROD the only monthly magazine 
about building roadsters, streamliners, 
etc. Sample copy 25c—$3 yearly. Hot 
Rod, 7164 Melrose, Hollywood, Calif., 





Maney Motor Co. Auto 


DEALERS 


Sales Start at 12:00 Noon (C.S.T.) 


Weekly Prices Mailed on Request 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 


Member: NATIONAL AUTO AUCTION 





SHOP EQUIPMENT FOR SALE | 
BEAN FRONT END MACHINE, good con- 








dition—$150. Walker four-post electric 
hoist, model 1055, used two years—$250. 
Mall flexible shaft grinder, style 146, | 
used three months, $50. Robertson Buick 


Company, 1000 South Wabash Ave., Chi- 
cago 5, lll, 
‘ | NEw 1-ton Ruger cranes, 25% off list of 
PHILADELPHIA, PENNA. $295 F.O.B. Charlotte, N. C., while pres- 
ent stock lasts. General Truck Co., Inc., | 
Mr. Herbert Cole 3027 N. Tryon St., Charlotte, No. Car. 





- Morris Freedman BEE LINE FRAME MACHINE complete | 


with all late attachments. vriee— vee | 
Warren Sales Co., East Moline, III, 


~|BEE LINE FRAME MACHINE (model 
14FL5) wheel balancer and wheel straight- 
ener. Stock of weights. Used only three 
months. Sacrifice only 


Cost $3,500. 














Department AN 


Tow Bar Sales Company 


Direct Factory Distributors 
100 So. CLINTON ST. CHICAGO 6, ILL. 
DE 2-0700 - AN 3-8888 - DO 3-8373 





|ENGINE REBUILDING — Crankshaft 
grinding and _ metalizing. John P.| 
Hughes Motor Co., Inc., 
St., Lynchburg, Virginia. 


Auction 


ONLY ee 
CARRLAG DESOTO, DODGE, CHRYSLER-6. 
HARPI!! 7-Passengers. 
aoeane and SOLD 


Or We Will Convert Yours to a Saleable 
SEDAMBULANCE 


"Standardized Sedan-Ambulance Conversion" 
F. H. McCLINTOCK-CADILLAC CO. 
Phones 40513-28936 LANSING I/, MICH. | 


Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 
PROTECTIVE ASSOCIATION, INC. 


issisaee Boe 


300 Commerce r Street Address .... 





ATTENTION 
WHOLESALE BUYERS 


We Have Complete Line 
LATE MODELS 
PLYMOUTHS FORDS 
CHEVROLETS 


(No Taxicabs) 
Tudor, Fordor, Club Coupes 


Priced for Quick Sale 


All Cars Cleaned, Ready to Run 


Also Many Other Makes and Models Taken in Trade by 


"Z'" FRANK, INC. 


CHICAGO'S LARGEST NEW-CAR DEALER 


Write or Wire 
6116 N. WESTERN AVE., CHICAGO 


PHONE HOL,. 5-2000 











OLDSMOBILE PARTS 


We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 


UP TO 40% DISCOUNT 
FAST OR SLOW MOVING, WE HAVE THEM IN STOCK. 
ORDER TODAY BY WIRE, PHONE OR MAIL 


TREVELLYAN OLDSMOBILE, INC. 


315 South Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


HORSEHEADS, N. Y. DANVILLE, P 
EVERY FRIDAY EVERY WEDNESDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 


- DEALERS ONLY - - - 

















Horseheads, N. Y., is located adjacent to Danville, Pa., is 75 miles North 
Elmira, N. Y., on three railroads and airlines. of Harrisburg, Pa. 


FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside Sales Pavilions with Modern Restaurants 
RONALD D. WEST, Owner 
TEX RICKARD. Auctioneer 









Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


cease eas SRARA ORR ASK OKRA AP Oe oe aE s Zone Ne. ...cece 
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| TRADE CONNECTION: 
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New International truck model KB-5-M 
—3rd member of the line featuring the popu- 
lar Metro body—offers: 360 cu. ft. pay space; 
frame, transmission, axle engineered for haul- 
ing requirements up to 12,000 pounds GVW; 
economical engine developing 93 maximum 
brake h.p. at 3,400 r.p.m. 











A Big New International with Metro’ bod 
to give your sales a powerful push ! 













| This new model KB-5-M is the latest in an endless times in the pages of these leading magazines— 
) chain of improvements and refinements that have THE SATURDAY EVENING POST NEWSWEEK 
kept Internationals with Metro bodies the leader TIME COLLIER’S 


in the extra-capacity, multi-stop delivery truck 


field for 11 years. Second, it will back up this full-page, full-color 


announcement with special messages in trade 


This new version is not only big in size, but : : 
y O15 papers—and also through direct mail. 


also big in sales opportunities. Its extra capacity, 
extra power, extra load-carrying ability —com- 
bined with the magic Metro body name—give it 
a big advantage over any other similar model on 
the market. 


A combination of heads-up engineering and 
alert advertising—like that displayed in the plan- 
ning and launching of the new model KB-5-M— 
will continue to be International’s answer to 
changing market conditions. 


exes areaiarltepeeneneeeeene 


And International intends to increase this 
*Metro. Registered trade mark of the Metropolitan Body Com- 


advantage through an introductory advertising pany, Inc., subsidiary of the International Harvester Company. 
campaign. This campaign will be conducted in - International Harvester Builds A 
typically thorough International fashion. McCormick Farm Equipment . . . Farmall Tractors 
, Motor Trucks . . . Industrial Power 
First, it will announce the entry of this new model Refrigerators and Freezers La 
KB-5-M into the delivery truck field 9,000,000 Tune in James Melton and ‘‘Harvest of Stars’’ 

NBC, Sunday afternoons 

| , 






INTERNATIONAL “+ TRUC 


INTERNATIONAL HARVESTER COMPANY *° CHICAGO 





